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ISOLATION

Use the Isovac™ dental
isolation adapter for
optimal isolation.

MORE ON PAGE 6
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O DURABILITY

Self-adhesive resin
cement provides
wear resistance,
bond strength.
MORE ON PAGE 6

CURING

This LED curing light
is loaded with features.
MORE ON PAGE 6
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TECHNIQUE GEEK?

Get the newsletter that delivers the step-by-steps

you love. Subscribe at dentalproductsreport.com.
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are chosen based on innovation or
their perceivedimpact onimproving
patient care and practice efficiency.

D4D Technologies

EFFICIENT DIGITAL DENTISTRY

The E4D NEVO scanner and design
center delivers.
MORE ON PAGE 6

GET ZRCONIA
RIGHT

Dr. Frank Milnar on adjusting and polishing using the
LD0707 system from KOMET USA.

fo
maintain
equipment

Tips to help clinicians
keep equipment like new.

EVENT EXCLUSIVE

technology

A close look at
four of the Pride
Institute’s “Best of
Class” honorees.

*Source: BPA Publisher Statement, December 2011.
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Proven to Transform Your __ ‘g E:
Dental Practice Into A ———

REASE
Ei":'r:c-nvr:uzss

PROFITABLE & "’r” ..»;a,_m@_
REWARDING -
BUSINESS ..and

MULTIPLY
YOUR INCOME

More Than You Ever
Dreamed Possible!

ORDER YOUR FREE CD SET!

ONE OF THESE 3 WAYS:

=4 MAIL Back the card on the next page for free

Q FAX Back the card on the next page to
(866) 651-6445

GO TO www.FreePTSeries.com

'\

BAD ECONOMY, MASTER CASE
THRIVING PRACTICE =3 PRESENTATION ABOUT MONEY

Discover a strategy to ensure your Practice Learn the secret to mastering the art of Get your Practice to produce more income than

will not just survive, but thrive in spite of an persuasion in dentistry so you can get every you ever thought possible and get out of debt
uncertain & unstable economy. patient to say “YES”to what you know they need. sooner than you ever imagined!

a INIPORTANCE OF A VISION = DOUBLE YOUR DISC . EFFECTIVE STAFF
FOR YOUR PRACTICE PRODUCTION -~ INCENTIVES

Learn how to create a “vision” for your Learn the 5 strategies you can start using Learn how to create effective staff incentives that
Practice that will make practicing more tomorrow to double your production without will significantly increase their productivity and
purposeful, profitable, & fun! doubling the time you spend seeing patients. turn them into revenue producers,

10 wAyYs TO INCR. . CRUSH YOUR

THE EFFECTI’VE : COMPETITION
OF YOUR NIAR

Learn how to create your exit strategy from Discover the 22 things a 512 Million Dental

dentistry that will allow you to live the lifestyle Find out how to become a better marketer and Practice is doing to win over patients for life and

you want and be financially free when you retire! get better results out of the marketing you do! set their Practice apart from the competition.

== YCUR LIFEBLOOD: Discover the One Strategy to Add 10%-50% More New Patients to Your Practice With No Additional

NEW PATIENTS Marketing Expense... Guaranteed!

Interested? Circle Product Card No. 1
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Dental Products Report®Subscribers
Through September 30th, 2013

STEP #1:FILL OUT THIS FORM

Doctor's Name
Address
City/St/Zip
Office Phone #

Doctor's Email

STEP #2: MAIL BACK FREE OR FAXTO 866.651.6445

The information you're going to receive is very important and very confidential,
therefore we will be sending you an email upon shipment so you'll know when to look
for your package to arrive. By submitting your information, you are agreeing to have
a mystery call of your office included in this package.
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. significantly more accurate than film-based
systems and can reduce radiation by up to 95%.
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% Cone Beam CT or 3D imaging systems are

Primary benefits include presurgical implant
treatment planning, bone quality and viewing
both arches simultaneously.

J
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E4D TECHNOLOGIES

VaHENRY SCHEIN®

DENTAL

From the beginning, D4D involved dental professionals
in the development of the E4D system. The result is a
product that's easy to use, provides a significant return
on investment, and empowers you to create the
beautiful restorations your patients desire.

!r‘
‘ o

Electronic Services

Communication has changed dramatically in the past decade. Social
media, such as Facebook, Twitter, and blogs, are critical for keeping in
contact with patients. Reputational Marketing is the new buzzword as
many people now go online to read dentist reviews before they make
the first call.
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¥ HENRY SCHEIN®

oenrrp: CHOICES

.(Conne

C

%

ORT . opT
) )) ¢

DIGITAL DENTAL EXCHANGE

Intraoral Can
Over 50% of offices have an intraoral camera because they are

lightweight, mobile, and able to fit into tight spaces, like the distal of
second molars.

(ACTEON O HniGUES DE x l s

&m Digital DOC ocusive

1-800-890-8153
www.henryscheindental.com

Interested? Circle Product Card No. 2
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Digital Impressions

Digital impressions represent a paradigm shift in how practices take
impressions. Digital scans ensure predictable seating and increased
patient comfort. These new systems take a digital impression with a
device that looks like an intracral camera, and then send the data
directly to the labs.
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% HENRY SCHEIN®

Tech

Computer Solutions & Support

A
°
2

cPDental.

Finished Restoration

New materials, coupled with major advancements

' in digital technology, now present significant

ZI rl UX improvements in the final restoration and patient =

- s oo experience. All ceramic restorations like Zirlux Full

PARTN Contour Zirconia, IPS e.max® lithium disilicate and

Lava™ Ultimate are continuing to take the industry by storm thanks
to their high translucency, superior aesthetics, high strength and

Digital Pans

These systems scan the entire mouth and quickly produce excellent
diagnostic images allowing patients to better understand the process.
Some offices have even replaced their standard full-mouth series with
pans and bitewings augmented with PAs.

M gorogeny

2 WSOREDEX
MORITA

Q) Ealtuammu GENDE)( PLANMECA®

Digital Sensors

¢ The benefits and ROI of digital sensors are
clear. Sensors eliminate the need for film,
S TTLIENIE PARTIER chemicals, processor cleaning supplies,

repairs, mounts, and duplicating film, and
they reduce labor costs.

A

EE}:HN[QUEIS ﬂ progeny fé INSTRUMENTARIUM

From the Front Office to the Treatment Room
and every touch-point in between, Henry Schein
has the solutions you need to connect your
practice technologies. The size of your practice,
your budget, and your patients’ needs are all
important to the solutions required to increase
workflow and enhance efficiency.

With your success in mind, let us help you
determine which products and technologies will
advance patient care and your practice.

Contact your Henry Schein Sales Consultant for details.



BE AMAZED BY. _
WATERLASE

DENTISTS AND PATIENTS AGREE — THE NEW WATERLASE iPLUS IS SIMPLY AMAZING

Top practice management experts are advising dentists
that the #1 way to build their practice —and make
patients happier — is to expand the treatments they
offer and refer less.

WaterlLase iPlus is the ideal way to expand the
procedures you offer — and we'll teach you what
you need to know with a full continuum of hands-on
Restorative/Perio/Endo CE for your new iPlus. >

w Waterase

¢ Keep more perio and endo procedures in your '-I ‘
practice and refer less! .

e Expand the types of procedures you offer
e Cut cavity preps as fast as your high speed '
e  Work in all four quadrants in a single visit

¢ Proven method to get referrals from your patients

e Rekindle your passion for dentistry

SCHEDULE A LUNCH N’ LEARN | 3
IN YOUR PRACTICE TODAY! e

FOLLOW LS

f» @ a P S | biolase.com | Call toll-free 888-424-6527



‘| owned an older WaterlLase. | loved it in my practice — but the new
WaterLase iPlus is just miles above the older version. The technology is better,
the tip selection is better. | saw it as an incredible opportunity to incorporate
something the public was interested in.”

Michael Seastrom, DDS
Tarzana, Calif.

“| am actually seeing more patients in a given hour using the Waterlase iPlus for
doing my fillings than | would be if | were using drill, fill and anesthetic. What
| am hearing from patients is the procedure they most enjoy in my practice is
WaterlLase. It is a profound new experience.”

Jay Grossman, DDS
Los Angeles

“The return on investment has been above and beyond our expectations.
But it is an even better experience for our patients.”

Christina Do, DDS
Costa Mesa, Calif.

“It kind of invigorated me in dentistry other than just drilling and filling, and
doing the same old, same old. If | can do it faster and easier and better for the
patient and more comfortable, who wouldn't want that for their practice. It's
just fun.”

Jose Aunon, DDS
Centreville, Virg.

“WaterLase RFT has revoluntionized our practice of endodontics. For the first
time we are within reach of sterilizing an infected root canal system - unheard
of in the specialty of endodontics!”

Justin Kolnick
Endodontist, White Plains, N.Y.

“This not only enhances results in the hands of a periodontist using the Waterl.ase
for regenerative procedures, it is also an alternative treatment for the general
dentist who is treating mild to moderate periodontal cases. Patients are also more
likely to accept treatment when they hear that it is minimally invasive.”

Mark Schlesinger
Periodontist, New York City

Interested? Circle Product Card No. 3

CUSTOMERS AND CRITICS AGREE: IT IS OUR BEST WATERLASE YET!

TOR- 29
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Cover Products and other EDITOR'S CHOICE products throughout

ths issue are chosen based on innovation or their perceived
impact on improving patient care and practice efficiency.

PRODUCTS
R'S
D‘!'\‘&c
Scan withyour
Smart Phoneé
mob\\e.advanstar info
Cordless
curing light _ _
The Demi Ultra LED Dentalisolation
Ultracapacitor Curing Lightis Qdapfel'
powered by a U-40 ultracapaci- _ The Isovac™ dental isolation

tor that allows the device to fully
charge in less than 40 seconds,
offering 25 10-second cures
without gradually losing charge
strength. Additionally, the LED

adapter is said to be ideal for
dental practices that want an
enhanced isolation solution. By
modifying a standard HVE hose
with the adapter any Isolite mouth-

light system is outfitted with Kerr’s piece can be easily attached.
Scanner and C.U.R.E. (Curing Uniformity and
design center Reduced Energy) technology, 800-560-6066
E4D NEVO is the first scanner to which reportedly offers uniform Self-curin isolitesystems.com
use E4D’s blue laser technology, curing depth at low temperatures, resin cemen CIRCLE:RS No.7
and the system offers high quality, which translates into less heat G-CEM LinkAce™ self-adhesive
powder-free image capture, plus delivered to the tooth itself. resin cement’s chemical initiator G
exceptional video-rate speed and system reportedly provides high \ i
ease of use. Additionally, blue 877-685-1484 © kerrdental.com polymerization in self-cure mode, ks % s i
laser technology provides the CIRCLE:RS No.5 while proprietary phosphate mono- \ '
system with an improved ability to mers offer high bond durability to
capture fine details, giving dental zirconiarestorations thatincreases ! N
practitioners greater opportunity over time. The resin cement shows vx
to offer their patients exact and low water sorption and is HEMA- 4 F
accurate prosthetics. A laptop free, which is said to offer optimal
computer that utilizes Intel’s color stability, plus small homoge-
Thunderbolt™ technology, the neously distributed particles give SCAN:
E4D NEVO Design Center offers peace of mind when luting CAD/
rapid processing and alignment of CAM and metal-free restorations. [ | u: |

scans by providing more energy
and double the bandwidth of USB
3 connections.

800-323-3386 © gcamerica.com
CIRCLE:RS No.6

877-293-4945 © e4d.com
CIRCLE:RSNo.4

SCAN:

MOST PRODUCTS. BEST SEARCH.

Find thousands of products at
products.dentalproductsreport.com

Our advertising policy Our editorial process

DPRmakes every effort commensurate with professional editorial The dental profession and the publications that cover it have no shortage of dental professionals ready to
and advertising standards to report manufacturer’s product news share theirexpertise. DPR sets itself apart with an editorial team comprised of journalists, not dentists. Each
accurately, but cannot assume responsibility for the validity of product month, we reach outto awide variety of voices to help tell the story of innovation in the dental profession.
claims. Itis necessary for the editorial staff to remove itself from policing We don'tassume we know all the answers; we are, instead, committed to asking the right questions and
the content orimages used invarious ads or marketing campaigns. delivering unbiased, quality content. None of the articles you read are “paid for,” but as a product-centric
Any reader with acomplaint should contact the manufacturer directly. magazine, working closely with our manufacturing partners is animportant part of the process.

DENTAL REPORT.COM August 2013
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PAST, PRESENT AND FUTURE

Members Come to Chicago for THREE DAYS OF THE BEST
get in for in lectures, demonstrations, hands-on participation courses and
commercials exhibits.
free!
The Chicago Dental Society Registration is just around the corner. Avoid lines, guarantee
the courses you want and save money by registering early.
Registration begins Nov. 1 at http://on.cds.org/2014dpr.

offers free Midwinter Meeting
registration to member
dentists. Even if you do not live
in the Chicago area, you can

still join as an associate 149th midWinter meeting

member. Learn more at

http://on.cds.org/mbrDPR. C H I C AG’ O D E N TA. L S O C I E T Y

The Respected Leader in Scientific Dental Meetings M
eeangoneene february 20 - 82, 2014

Interested? Circle Product Card No. 8



ugust2013

Clicks & Picks

What real dentists are
searching for and savoring at
dentalproductsreport.com.

From the editor
Readers’ letters

The List
The top 5 ways to keep
equipment like new.

Product Watch

product launches and updates
from throughout the industry

Initial reviews for

E4D NEVO

Early adopters offer feedback on the
intraoral scanner and design center.

Stacy Wyatt on...
Kerr Corp.'s Demi Ultra curing light

Kenny Schwing on...
DDS Rescue

3M ESPE’s RelyX Luting
Plus Resin Modified
Glass lonomer Cement

Zirc Company’s

Mr. Thirsty

Reviewed by Contemporary
Product Solutions

Cement your way to
successful care

The science behind this
rapidly evolving material

Dental Products Report 1

DENTAL

REPORT

It's allowed me to look at the blgger
plcture instead of saying you have to go
to a specialist.

GROWYOUR PRACTICE WITH LASER DENTISTRY P.70

51 Clinical 360°

practical clinical advice,
research and techniques

2013 Best of Class
Honorees

Part I looks at four of the 18 products
recognized for excellence by The
Pride Institute Technology Panel.

Get zirconia right
KOMET USALD707 Cut,
Finish and Polish Kit

Spirit 3000

Pelton & Crane

69 Products
iNn Practice

product impact on the
practice’s bottom line

Grow your practice
with laser dentistry
Two doctors on how BIOLASE's
WaterLase iPlus changed their
practice. by Renee Knight

A smooth fransition

How the Plustek MobileOffice
AD450 scanner helped this pediatric
dental center go paperless

eCement
from BISCO

i-CAT FLX

from Imaging Sciences

PreviDent Booster Plus
from Colgate

Helping patients achieve
optimal oral health

One patient’s take on Oral

BioTech’s CariFree.

AT FLxa

provides dentists with
comprehensive, accurate

and unbiased information
across the spectrum of
specialties. In consultation
with forward-looking clinicians
and manufacturers, our

staff supports dentists as

they apply new products

and technologies for S
excellence in patient care

and practice development.
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DENTSPLY CELEBRATES

100 YEARS

OF DENTAL HYGIENE

o
A ZPTTY 3

PRO"” WHITE VARNISH DELIVERS A -
U WORLD OF RAPID FLUORIDE RELEASE
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Introducing a uniquely formulated
varnish for hypersensitivity relief

* Releases more than 7 times the amount of fluoride than
Vanish™ 5% Sodium Fluoride Varnish over a 2-hour period'

e Requires half the wear time compared to competitive
varnishes so patients can quickly resume eating and drinking?

* May be applied to wet tooth surface to save time and effort'
ﬂ * Formulated for no dripping or stringing to reduce potential mess'
* Gluten-free for patients with dietary concerns'

* Patent-pending design

Interested? Circle Product Card No. 9

To request free samples or for more information, call $7°% ®
1.800.989.8826, email nuprosamples@dentsply.com, S N“PRO
or visit www.nuprovarnish.com. Y

r ViSi p . Ul

Reference: 1. Data on file, Dentsply Professional.

2. Compared to competitive varnishes. Date on file. N R Pioneers in ProtectionTM

&NSPLY © 2012 DENTSPLY Professional, York, PA 17404
NUPRO® is a registered trademark of DENTSPLY International

PROFESSIONAL and/or its subsidiaries. Vanish™ is a trademark of 3M or 3M ESPE AG. NUP06-1112-1 Rev. 2 MADE IN THE USA



Activate the Magazine

Asthe go-to productresource for the dental indus-
try, the team at Dental Products Report wants to
make it as easy as possible for you to get the infor-
mation youneed about new products.

Here, you'll find the reader service card with
numbers that correspond to advertisements.

Throughout the issue, youll also find numbers
with each of the products thatappear as editorial

You'llalso find opportunities to go directly to
landing pages thatallow youto fillin yourinforma-
tion to receive new product materials, QR tags that
getyoutheredirectly fromyour phone, andinsome
cases, text (or SMS) codes that provide yetanother
way to get the information you want.

We don’texpectyou to use every method. We
Jjustwant to makeiteasy foryou to get whatyou’re

You Can:

@ Fill out the Product Card
® Go Online or Scan

O lext

Result: New product
information sent directly

in thisissue of DPR. looking for — on your terms. fo youl
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DenMat 26A-F, 52,68, 73 63, 80, 84
denmat.com

Dentimax 59 73
dentimax.com

DENTSPLY Midwest 19 16
professional.dentsply.com

DENTSPLY Professional 9 9
professional.dentsply.com

Diatech 30 Y
diatechusa.com

Dr. Quicklook Inc. 37 48
drquicklook.com

Garrison Dental Solutions Inc. 14 1
garrisondental.com

GC Americalnc. 13 10
gcamerica.com

Glidewell Dental Laboratories 15 12
glidewelldental.com

Great Lakes Orthodontics Ltd. 55 65
greatlakesortho.com

Hayes Handpiece Company 63 76
hayeshandpiece.com

Henry ScheinInc. CV2-03, 42-43 2,53
henryscheindental.com

Hu-Friedy Mfg Co Inc. 16 13
hu-friedy.com
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theonlinepractice.com

O]
®
El5;
Li
E-

EIEaE
CI7 2 e 7
EEE
%!:y.
E#E
[=]
[Elzz[E
” T
=]
(=] i
Ei’-ﬁ
040
[=];t
OF.]0)]
ot
EREE
[ A
=

KaVo America CV3 90
kavousa.com

Kerr Corp./Div. of Sybron Dental 35 46
kerrlab.com

KOMET USA CV4 91
kometusa.com

MacPractice Inc. 47 61
macpractice.com

Northeast Dental Laboratory 72 83
neddentallab.com

Orascoptic 39 50
orascoptic.com

Reliable Arts Dental Lab 18 15
reliablearts.com

Scheduling Institute F1, F2 1
freeptseries.com

Solmetex 62 75
solmetex.com

Splintek 53 64
sleepright.com

Sunstar Americas Inc. 20 17
gumbrand.com

Supermax Healthcare Inc. 61 74
aureliagloves.com

Vatech America 17 14
vatechamerica.com

Vident 31 42
vident.com




Followuson
Facebook and Twitter

dentalproductsreport

Find thousands of products and all of the o
Jollowing web-exclusive content on our website.
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CI'CkS & PleS What real dentists were searching

and savoring @ DENTALPRODUCTSREPORT.COM.

5 MOST-VIEWED PRODUCTS
01 Nexus RMGI

Kerr Corp.

(2 Scotchbond Universal Adhesive
3M ESPE

03 Sof-Lex Spiral Wheels
3M ESPE

04 Onset

Onpharma

05 The Wand STA

Aseptico
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Get the most out 5 MOST-READ ARTICLES ONLINE
Of you ' CONSuU I'I'C] n'l' 01 iRefer gives dentists an easy-to-use, cloud-based

A patient referral solution [VIDEQO]
You hired a consultant to help you grow your by Michael Quirk
practice, but you just aren’t seeing the results.

We tell you what you can do to turn it around. ()2 Florida man claims throat slit during wisdom

teeth surgery [VIDEQO]
by Michael Quirk

Improve your cure ()3 Tips to maximize each patient visit and see
. . - . . higher returns [VIDEQ]
In this three-part webinar series, "Improve Your Curing Technique Compiled by Greta Lieske
for Optimal Composite Restorations,” Dr. John Flucke explains
the science of curing, offers tips for better cures and describes ()4 How to complete a posterior restoration with
the benefits of Kerr Corp.’s Demi Ultra Curing Light System. Nexus RMGI [VIDEQ]
, by DPR Editorial Team
A closer look at BISCO's TheraCal LC ()5 How to grow your practice under the new health
Drs. John Flucke and Lou Graham tell you everything you care plan
need to know about this liner in this episode of “Product Compiled by Greta Lieske

Review with John and Lou: Tips, Tricks and Truth.”

Join our Google Hangout with
Dr. Juan-Carlos Quintero!

Dr. Quintero will be on hand to discuss his upcoming E-NEWSLETTERS
involvement at the International Congress on 3D Dental M
Imaging and how dental imaging relates to orthodontics. Make your inbox happy! Register for
It all happens at 4:30 p.m. central on Aug. 27. DPR's e-newsletter and never miss a

web exclusive article or video. Go to
dentalproductsreport.com/subscribe.

MUST-WATCH VIDEOS

Check out exclusive webinars, how-to videos, interviews
and more all at dentalproductsreport.com.

12 DENTALPRODUCTSREPORT.COM August 2013
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TOUCH¢/GENIUS

* Optimal Self-cure Mode: Innovative initiator system (chemical)

® High Bond Durability to Zirconia in ONE Step: Proprietary
phosphate monomers

* Exceptional Color Stability: Very low water sorption
and HEMA-free

® Unsurpassed Wear Resistance: Small homogenously
distributed particles

® Easy Excess Cement Removal: Only 1-2 second tack cure

A Winning Hand for
all Indirect Restorations

y 4 ’(;C’l ’

Interested? Circle Product Card No. 10




The All-New
Composi-Tight3D XR.$8

Sectional Matrix System

Even works on top of
a dental dam clamp!

Call 888-437-0032

to Order your 3D XR Kit Today
or Visit class2success.com

for more information.

Phone 616.842.2244 o Fax 616.842.2430
Toll-free 888.437.0032 ¢ gds@garrisondental.com

Garrison

Dental Solutions www.garrisondental.com

Putting ideas into practice.

Interested? Circle Product Card No. 11

XR =

Xtra Retention,
Even on...

- Short Teeth
- Distal of Canine
- Difficult Dentition

Courtesy of Dr. Wolfgang Boer,
Euskirchen, Germany

VISOR

A\ 4+ + + +

Top Sectional
Matrix

AD DPR 13
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Custom healing components can significantly
improve gingival esthetic contours

- $ 695 * Single Tooth Replacement

_ - (Case as shown: $794")

S System includes: implant, drills, custom healing
abutment, custom temporary abutment with
BioTemps® Provisional, custom impression coping,

and prescription for final custom abutment and
ceramic crown (delivered separately).

E All Inclusive implants, abutments

— A0 COMponents are manufactured
————— inour Irvine, Calif., facility.

*Price does not include shipping or applicable taxes.
#Not a trademark of Glidewell Laboratories.

800-471-9758

www.inclusivedental.com

INCLUSIVE®

TOOTH REPLACEMENT SYSTEM

The patient presented with a fractured
root on tooth #9. The patient wore a
flipper, which served as a transitional
appliance throughout the healing

Following four months of integration,
the soft tissue had healed nicely
around the custom healing abutment,
exhibiting optimal margins and gingival
contours. The crown on tooth #8 was
removed.

The final Inclusive Zirconia Custom

Abutment was delivered with ease and
adhered nicely to the controlled tissue
contours and margins established
during the healing phase.

After extracting the tooth and placing
an Inclusive®™ Tapered Implant, a custom
healing abutment was delivered, allow-
ing for immediate training of the gingiva.

Removal of the custom healing abut-
ment revealed beautifully contoured
tissue, sculpted throughout the healing
phase to accommodate the final
restoration.

)
The optimal esthetics, margins and
emergence profile of the final IPS e.max"
restoration was set up by the patient-
specific contours of the custom healing
abutment.

Clinical dentistry by Timothy F, Kosinski, DDS, MAGD

The Inclusive Tooth Replacement System is a convenient and
effective method of promoting and preserving the ideal tissue
contours throughout the implant treatment process. It includes
treatment options for these clinical situations:

# Immediate loading with custom temporary abutment

and BioTemps® Provisional

# Single-stage implant placement with custom healing

abutment

GLIDEWELL
LABORATORIES

emecsem Tosoetkicts — Crelttn n.'_g- Thi

Interested? Circle Product Card No. 12
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Taking

the next

step...

In the fall of 2005, I was very
stressed out. Seven months
out of journalism school and
six months into my marriage,
I was unemployed and very,
very stressed out. I was apply-
ing to every mediajob I could
find in Chicagoland and when
Ifinally gota call back from a
company called Advanstar for
an associate editor position, I
was thrilled.

That phone call took me
from freelance work to real

publishing to trade magazines,
and marked my introduction to
the dental profession.

This is a very difficult col-
umn to write because, while
I'mnotleaving Dental Products
Report,inmynewroleas Direc-
tor of Business Development,
I’ll be stepping back from the
day-to-day content responsi-
bilities thathave been my world
for the last eight years. I’ve jok-
ingly shared with the editorial
team here that I’ll still be opin-
ionated about everything, Ijust
won’tbe the boss anymore.

Working on behalf of this
audience and this industry has
been a true pleasure and privi-
lege. And, while I may notbe in

front of you via this column on

We want to KNOW WHAT YOU THINK about DPR.
Your comments, good and bad, are always welcome! o
E-mail TCARTER@ADVANSTAR.COM.

amonth-to-month basis, [ am
hopeful that my new position
will allow me to advocate for
yourinformationneedsin differ-
ent, but still meaningful, ways.

Leaving youin
the best hands
I can’t conclude my final col-
umn without taking a moment
to brag on what I truly believe
to be the best editorial team
covering the dental profession.
With a media landscape
that is constantly changing
and a profession thatis seeing
hundreds of innovative new
products each year, this group
isuniquely skilled atthe report-

VOICE

creativity necessary to bridge
those developments.

They will, no doubt, con-
tinue the tradition of excel-
lence that has made DPR the
go-to product publication for
thelast45 years. @

%W

THAISiCARTER
DIRECTOR OF CONTENT
(FOR THE LAST TIME)

ing, the storytelling and the  g,pscribe to Advanstar Dental Media eNewsletters

journalism, from consumer atdentalproductsreport.com/subscribe.

INSTRUMENT
MANAGEMENT

PRACTICE MORE

...Chairside
Efficiency

...Cost-Savings

...Revenue
Generating
Activities

...0rganization
& Productivity

...Safety Protocols

Hu-Friedy’s Instrument
Management System (IMS) is
designed to keep your instruments
organized and intact from cleaning

to chairside, saving you 5to 10
minutes per procedure so
YOU CAN PRACTICE MORE:

Learn more at Hu-Friedy.com

How the best perform

Call 1-800-Hu-Friedy or contact your authorized Hu-Friedy representative for more information.
©2013 Hu-Friedy Mfg. Co., LLC. All rights reserved.

Hu-Friedy

Interested? Circle Product Card No. 13
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World's 1st Low Dose Green Sensor Manufacturer

What if your Low Dose X-ray gave you High Quality Images?
Real Low Dose X-ray

comes with the Perfect Images

L
vaTecH ¥

Call Now! Ask about Real Low Dose!

VATECH America, Inc | sales@vatechamerica.com
Tel: (201)210-5118 | www.vatechamerica.com
Interested? Circle Product Card No. 14




: - Always,
reliable/? affordable.

arts

DENTAL LAB

Always
Reliable.

Compare & Save!

PFM (Base Metal)

IPS e.max Veneer

IPS e.max Crown

Zirconia Crown

Porcelain to Captek Crown

Flexible Partial Denture

Value Denture

Deluxe Denture

Combo Partial:
CHROME WITH CLEAR
CLASP

ZirluxFC:
100% PURE ZIRCONIA

Discover the Reliable Arts
advantage & give your practice
a competitive edge today!

877-392-5755
www.reliablearts.com

Interested? Circle Product Card No. 15

We always welcome

your FEEDBACK,

letting us know what
we’redoing well

and how we can improve.

Like, Share,

Comment

How DPR Facebook fans have
engagedinthelast 30 days...

We posted 9 easy tips to grow your dental
practice and included a video series of
tips. The postis designed to keep bringing
patients back and to help you grow your
dental practice.

"Right diagnosis and solutions, very 9 Tips to Grow Your Practice
good article.”

JANIBRAHIM

When a Floridaman claimed his throat
was slit during wisdom teeth surgery, his
story spread rapidly. Find out what hap-
pened after the patient sought redress for
hisinjury.

“That's pretty much anon case...I'm
not convinced his pain wasn’t just
from the extractions.”

DAVID GIBBONS

Technique articles and videos are always
popular with our readers and viewers.
This post features step-by-step instruc-
tions on how to use Ultradent Products’ V4
ClearMetal Matrix System to get smooth,

natural contours in Class II and larger

pReEa

restorations.

“"We use this in our office....great
results...”
BILLIE JO JAROS-TRAHAN

Your turn: Don’tjust be a Facebook troll! Engage with us at
facebook.com/dentalproductsreport.

Tell us what you think

Whether it’s about a featured product oran
article you loved (or didn’t love)—write us!
E-mail sgoff@advanstar.com.
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MIDWEST® o

OPTIMIZE LONG-TERM PERFORMANCE WITH QUALITY MAINTENANCE

MIDWEST KEEPS YOU ON TRACK

NEW Midwest® Automate™ automated handpiece maintenance
system enhances efficiency and complements the way you work by:
* Effectively removing debris to promote lasting handpiece turbine life
* Reducing downtime to keep your staff moving
* Creating less mess than traditional handpiece maintenance for quick cleanup

* Offering unparalleled protection with a 3-year warranty

NEW My

For more information or to request a free demo, call Al

1.800.989.8825 or visit www.professional.dentsply.com.

MIDWEST
AUTOMATE"

ENSPLY © 2013 DENTSPLY Professional, Des Plaines, IL 60018 B
MIDWEST®is a registered trademark, and REACHING HIGHER, TOGETHER™ and
PROFESSIONAL  Automate™ are trademarks of DENTSPLY International and/or its subsidiaries. ~ MID21-0513-1 REACHING HIGHER, TOGETHER™

Interested? Circle Product Card No. 16



QUICK BITES Next month:
for team development ©  Top 3 Ways You Might
and practlce success Offend Your Patients

TOp 5 WAYS TO KEEP EQUIPMENT LIKE NEW =>

i Be smart about sterilization.

There’s no quicker way to erode a good handpiece than improper sterilization. Get the right
equipment, have the proper maintenance protocol in place — and FOLLOW it!

Know what “optimal” performance looks like.

This is what sales reps are for after the sale is complete! Lean on their knowledge to help you
not just “hear” but “feel” what a proper functioning handpiece should be. This will help you
notice when things are “off"—and ensures that equipment gets serviced quickly.

Have a proper maintenance partner on speed diall.

You are not the expert! When something goes wrong, don’'t make it an in-practice DIY project — call a professional.

Follow the manufacturer’s instructions.

No one is better suited to offer advice on proper use and care than the people behind
the product. If you don't take the tip, don’t be surprised by equipment failure.

Invest in quality products.

Good construction matters. The right materials and quality construc-
tion can make a huge difference in the life of your handpiece. @

PHOTO: GARYSLUDDEN / GETTY IMAGES

Try new tangle-free G°U*M°® EasyThread™ Floss

Eliminate tangles and waste
Innovative container easily dispenses floss
without hunting for individual strands.

SUNSTAR
Maximize cleaning with one strand
Featuring dual-ended threader leads. EasyThread’ Floss

Designed to clean around
crowns, bridges, implants
& orthodontic appliances.

Remove biofilm and food debris with new puffy floss
Fibers are designed to fill interproximal spaces.

Patient Sample Pack Rewindable In-office Dispenser
32000 3210D

Try a sample for yourself! S U N S T A R
visit www.surveymonkey.com/s/EasyThread
Call Sunstar at 1-800-528-8537 GUMbrand.com

©2013 Sunstar Americas, Inc. P13096 m BUTLER= =®

Interested? Circle Product Card No. 17
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Visit us at CDA North, Henry Schein booth #2216 CAO

Innovating
Dentistry
since 2000

VVnat's a laser doing
with an 1IPod touch’?

Plenty.

It cuts. Whitens. Manages
pain. FaceTimes and more.

Perfectly paired:™

The Precise® SHP
Diode Laser and
iPod touch®

of Apple Inc.

= The most sophisticated technology
for all your laser procedures.

= Watch training videos and demos.

= Get live support via FaceTime®

= Stay current with unlimited updates.
= Learn more at preciselasers.com

= Call 800-645-6594 for your local
Schein representative.
VAHENRY SCHEIN®

CAO GROUP INC.

Easier-Faster-Betterm™

yd touch and FaceTime are registered trademarks

e

© CAO Group, 2013. All rights reserved.

Interested? Circle Product Card No. 18
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BOOTH # 1735 Dental

ThHE WORLD'S SHORTEST
= _CTRIC HANDPIECE SYSTEI\/]
S NOW AT THE LOWEST PRIC

MCXLESD SET
Ref. 17700492001

Offer comprises:

— 1 MCX LED micromotor .
— 1 DMCX electronic control board LA
— 1 hose for MCX LED micromotor
— 1 transformer

$1250

Micro-Series contra-angle sold separalely

DENTISTRY 2 TODAY

PRODUCTS 2012

ok ok k ok

FOR A FREE IN-OFFICE DEMO

PRIDE INSTITUTE PLEASE OON]AOT us
55 B AT (B0O0) 4353-BIEN
TECHNOLOGY AWARD =5 DA = f\ Y (M A
- OR BA-USA@RIENAIR.COM

MCXLS 2D THE SMALLEST OF THE GREATS

The MCX with adjustable LED light is the smallest and lightest brushless micromotor ever designed
by Bien-Air. Use it with the new Bien-Air Micro-Series instruments for a micromotor /instrument
assembly that's even smaller than a turbine, guaranteeing unbeatable performance. With the MCX
and Micro-Series you benefit from unprecedented grip and balance, guaranteeing more precise
control and less fatigue at the end of the day. Why go without ?

|
MCX micromotor and Micro-Series conitra-angle _g

40% more compact and 33% lighter I \

-
than MX micromotor and Glassic contra-angle b >'
’ |
| y
| ? ; -y
MX micromotor and classic contra-angle A " S

\
Interested? Circle Product Card No. 19 / >' I

Bien-Air USA, Inc.
Medical Technologies 5 Comorate Park  Suite 160 Invine, CA 92806, USA  Phone 1-800-433-BIEN  Phone 849-477-6050 Fax 949-477-6051 ba-usa@blenair.com

Offer Valid until December 312, 2013
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SPROVED CAR

Orbit for Kids is available in 14-tab
pocket or purse-sized envelopes, as
well as multi-pack bags containing
10 six-tab micropacks.

Sugar-free gum recognized for oral care benefits

Orbit for Kids chewing gum offers a fun, easy way to protect children’s’ teeth
between checkups. The sugar-free chewing gum was created to reportedly satisfy
ayoungster’s sweet tooth while also keeping gums healthy between dental visits.
The gum, which comes in kid-friendly Original Bubble Gum and Strawberry Banana
flavors, has been awarded the American Dental Association’s Seal of Acceptance.

Wrigley Dental Care

wrigleydentalcare.com
Circle RSNO.20

MORE GREAT PRODUCTS YOU WON’T WANT TO MISS...

Inside Look Benchmark
INITIALREVIEWS ISOLATION CEMENT

Early adopters offer CPS presents CHOICES
feedback onthe its review on Zirc See key offerings from
E4DNEVO intraoral Company’s Mr. Thirsty 8 manufacturers.
scanner and design isolation system.

center.

32 40 &
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PRODUCT WAICH

Features the Click & Cure™
D“QR’ function, which allows a
\-\O\c change from cordless to
corded operation.

Curing light

Fun curing light colors

Now available in fun blue and pink colors, the Bluephase Style is a
lightweight and ergonomic battery-operated LED curing light that report-
edly reduces strain and exertion during curing. Offering a light intensity
of 1,100mW/cm? (+=10%), the curing light's design allows users to hold it
like a pistol or a pen, while the specially designed light probe reportedly
increases accessibility to posterior teeth. Also, the Bluephase Style uses
an inductive charging system, eliminating the need for battery contacts.

Ivoclar Vivadent Inc.

800-533-6825
ivoclarvivadent.com

CIRCLERS NO. 21

NETWORK * REFER * CONNECT

Dental app

Cloud-based patient referral solution

An easy-to-use, cloud-based, interactive platform, iRefer patient
referral app streamlines interaction between referring dentists

and specialists. Reportedly, iRefer provides dentists with a cost-
effective method of communicating with referring practices and
tracking patient care, plus offers a way to back up data for patient
information. Additionally, free with iRefer subscriptions is iMarket-
place, CloudDDS'’s online dental supply outlet. iMarketplace is
said to offer high-quality, brand name dental supplies at significant
savings over standard market prices.

CloudDDS
901-347-3104
clouddds.com

CIRCLERSNO.23
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Dental chairs

Comfortable patient seating

The NuSimplicity™ patient chair reportedly offers dental professionals
mobility and maneuverability, while also keeping patients relaxed and calm
with its comfortable design. A narrow and tapered backrest allows the patient
torecline at the operator’s knee-level, reducing reaching and twisting and
providing optimal access to the oral cavity. Additionally, the chair’s base plate
design permits operator stools to be placed closer to the patient. Also, dual
touch pads located on the upper backrest allow operators to easily adjust
patient posture without the need to stretch or reach for controls.

DentalEZ

866-DTE-INFO
dentalez.com

CIRCLERS NO. 22

Sectional matrices

Thin, non-stick

sectional matrices
Palodent® EZ Coat Matrices have a
micro-thin, non-stick finish that offers
easier removal. Additionally, greater
matrix curvature aids in improving the
anatomical accuracy of restorations
and avoiding interference with the ring
during placement. Introductory kits are
available containing 100 matrices, 75
wedges, 30 wedgeguards, as well as
one universal ring, narrow ring, forceps
and pin tweezers.

DENTSPLY Caulk

800-532-2855
palodentplus.com

CIRCLERS NO. 24




¢CEMENT"

Your One Kit For
Lithium Disilicate (e.g. IPS e.max®*) Restorations

¢CEMENT is a resin cementation system designed to
strengthen and simplify the placement of lithium disilicate.

Buy a kit and get a

FREE

REFILL SYRINGE

1-800-BIS-DENT

Offer expires 9/15/2013. Promo Code: 08A13. www.bisco.com

U.S. customers only. Discounts cannot be combined with any other offer. Rx Only

-

e . 3
Dual-Cured Resin Cement

* IPS e.max is a registered trademark of IVOCLAR VIVADENT, Inc.
eCEMENT is a trademark of BISCO, Inc. MC-10132EC
Interested? Circle Product Card No. 25

There is no sponsorship, affiliation or connection between BISCO, Inc. and IVOCLAR VIVADENT, Inc.
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The system’s compact V4
Wedge™ facilitates matrix
adaptation and retention, plus
provides atight seal on the matrix
at the gingival margin.

Matrix system

Capable of creating natural contours

The Triodent V4 ClearMetal Matrix System features the ClearMetal
Matrix,™ a transparent matrix that offers the benefits of metal malleability.
Hundreds of resin-filled “micro-windows” permit light to pass through the
stainless steel matrix, allowing for the lateral, interproximal and occlusal ini-
tiation of imprint-free composite curing in Class Il restorations. The durable
and easy-to-clean V4 Ring™ comes in molar and premolar sizes, and is
said to offer optimal grip over the full range of embrasure Class Il cavity
sizes and shapes, as well as severely compromised teeth.

Ultradent Products Inc.

888-230-1420
ultradent.com

CIRCLERS NO. 26

Dental app

Streamline patient
registration

Anew universal version of
MacPractice Clipboard is available
for the iPad and iPad Mini. Using the
app, users can print straight from their
iPads, plus Clipboard now allows
offices to offer multiple consent forms
for patient review and signature. The
app reportedly leverages the ease

of use in Apple iPad and iPad mini

by reducing the use of paper and the
input of redundant data. Designed

to streamline patient registration,
MacPractice Clipboard removes the
need for patients to provide identical
information multiple times.

MacPractice

402-420-2430
macpractice.com

CIRCLERS NO. 27
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Delivery system

Eliminates unnecessary
movements

The new A-dec 400 is a combined delivery
system and dental chair designed to comple-
ment other A-dec product lines, such as
A-dec 500 and A-dec 300. Offering an ambi-
dextrous configuration to accommodate
doctor preferences, the A-dec 400’s Radius
delivery and support modules smoothly and
quickly rotate around the chair for maximum
compatibility. The A-dec 400 features front
and back mounting locations for the delivery
system and side-support modules, plus
doctors may Radius-mount a light, control,
cuspidor, assistant’s arm, and monitor.
Apart from the mounting locations, doctors
can pick from three A-dec dental lights

and factory-installed ancillaries that can be
pre-integrated into the delivery system and
pre-wired for the touchpad controls.

A-dec
800-547-1883
us.a-dec.com

CIRCLERS NO. 28
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Fluoride disks

Easily inserted in formerly inaccessible areas
Phocal fluoride disks are thin, round and can be effortlessly inserted
between a patient's teeth to deliver a concentrated dose to formerly
inaccessible areas. The Phocal disks are available in two forms. Phocal
Apfdisks, which contain 0.103mg of sodium fluoride and .009mg of
hydrogen fluoride, are said to induce a low pH environment that etches
and cleans tooth surfaces, while also facilitating deep penetration of flu-
oride and stimulating remineralization. Phocal pHn disks, which contain
0.122mg of sodium fluoride, are reportedly less acidic, making them well
suited for ceramic crowns and tooth-colored restorations because they
won't etch ceramic, but stillinduce fluoridation and remineralization.

Colldent

888-746-2253
phocaltherapy.com

CIRCLERS NO. 29
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Dental app

Facebow app

for routine or

complex cases

Available in the Android Market,

the Virtual Facebow app report-
edly provides a simple, effective

and affordable method of aiding in
diagnosis and treatment planning.
Designed by Dr. Les Kalman, the app
serves as an esthetic tooth guide
before treatment, plus acts as an
educational guide for dental students
or patients undergoing treatment.
The app allows users to position the
upper maxillary castin an accurate
spatial relationship relative to ana-
tomical reference points, establishes
the lower mandibular cast to the
upper with an accurate occlusion,
and reinforces the anatomical bear-
ing of tooth, arch and cast positions.

Virtual Facebow
facebook.com/VirtualFacebow

CIRCLERSNO. 30
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Mobile app

Versatile, solution-
based mobile app
Designed to enhance patient care,
grow dental businesses and stream-
line office protocol, this mobile app
offers a diagnostic and solution-
based approach to streamlining
collections, scheduling and more.
The app reportedly offers a diagnos-
tic and solution-based approach,
focusing on solving the problems
dental practitioners face everyday.
Additionally, the app is said to bring
inmoney 24/7, increase patient reten-
tion, help optimize scheduling for
monetization, and more.

Dental Anywhere

866-767-4582
dentalanywhere.com

CIRCLERS NO. 31
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Having the beautiful, healthy smile you
have abways wanted has never been easior.

IPS e.max casebook for dental waiting rooms

Saidto be ideal for waiting rooms, this new IPS e.max casebook offers
high quality before and afterimages from patients who have undergone
treatment with the IPS e.max system. Reportedly designed to be simple
and versatile, the IPS e.max system offers durable materials for PRESS
and CAD/CAM techniques. Individual products in the popular system
include IPS e.max Press, IPS e.max ZirPress, IPS e.max CAD, IPS e. max
Ceram, and more.

Ivoclar Vivadent Inc.
800-533-6825
ivoclarvivadent.com

CIRCLERS NO. 32

Cartridges

Easy installation of cartridges

Created to replace the Plug & Press® System of foil bags, the new
Jumbo Cartridge is said to offer easier installation of cartridges to
automixers at a high safety standard, plus more efficient dynamic
mixers. Additionally, material properties are retained without changes
to formulations, plus the Jumbo Cartridges can be uses with all com-
monly available delivery systems.

Kettenbach LP

877-532-2123
kettenbach.com

CIRCLERSNO.33
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Millable blocks

Chairside millable blocks improve anterior esthetics
CEREC C In Blocs are said to eliminate CAD/CAM limitations caused by the
interaction between the translucent incisal area in the visible anterior tooth region
and chromatic dentin. The blocks consist of an inner core of highly chromatic
dentin-like ceramic encased in a translucent ceramic layer that looks like natural
enamel. While the cores are modeled after the dentin in natural teeth, the tooth’s
outer shape is created using the CEREC software’s patented Biogeneric process,
said to ensure an optimal anatomical fit. Extra software algorithims precisely posi-
tion the restoration in the block, reportedly ensuring the exact, user-selected tooth
color and that an esthetically pleasing, lifelike restoration is achieved.

Sirona Dental Inc.

800-873-7683
cereconline.com

CIRCLERS NO. 34
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Endodontics

Efficient, precise endodontics

TrueCal is now part of the company’s line of endodontic products for
general dentists and endodontic specialists. A 35% calcium hydroxide
paste, it offers a 12.5pH and is reportedly well suited for intermediate
inter-appointment canal treatments, plus acts as an antimicrobial
agent for apexification procedures. Itis syringe-delivered with an
EndoFlex Tip designed for efficient and accurate placement.

Clinician’s Choice
800-265-3444
clinicianschoice.com

CIRCLERS NO. 36
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Patient packs

Zipper bags for patient giveaways

Printed with a healthy smile design, SmileGoods® Smile Patient
Paks™ are empty, 4'2" by 10” vinyl zipper bags dentists may use to
fill with patient giveaways. The bags come in 72 per case with three
assorted zipper colors.

Practicon
800-959-9505
practicon.com

CIRCLERS NO. 35

Pouches feature closure validators

The new PeelVue+ TEAL pouch size is well suited for steri-mats, steri-
cages and five instrument cassettes. The 7 1/8” x 13 13/16” pouches
feature external and internal chemical indicators, plus they are said to
be the only products of their kind that guide the user to the proper close
with ‘Closure Validators.” Like other PeelVue pouches, this new addition
fulfills the CDC'’s guidelines for disinfection and sterilization in health
care facilities.

DUX Dental
800-833-8267
duxdental.com

CIRCLERS NO. 37
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If you can’t treat these -

problems confidently

and predictably... ) 0"“ nf'l

a1l appomtment to come
SCC US.

For over 30 years we have taught dentists how to practice
predictably and confidently. The Dawson Principles will teach
you how to provide functional esthetics and optimum patient
care, every time.

Take the first step in your journey by joining us at our first
seminar based on one of the best-selling books in dentistry:

Functional Occlusion -
From TMJ to Smile Design

with Dr. Peter Dawson and Dr. John Cranham

Iﬂm

10-12
2013 2014
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Get more information and download free articles at

THE DAWSON ACADEMY www.TheDawsonAcademy.com/Transformations
1.800.952.2178

Interested? Circle Product Card No. 38
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Greater access, less hand fatigue

f:f‘é '},:,-,. A L e ) Said to be well suited for removing light to medium debiris, the

e Big Easy ultrasonic insert is currently available in a 30kHz,
Dispose of sharps sqfe|y and easily thin-tip style. A thinner profile reportedly allows greater access
Described as a convenient way to dispose of syringes, anesthetic carpules, to subgingival pockets and tight interproximal areas, while the
burs, and more, Sharps Down Under is said to provide a safe and easy way to medical grade silicone grip’s wide diameter decreases hand
keep dental operatories and labs safe and clutter-free. Installation is said to be fatigue. Also, the tips are compatible with most magnetorestric-
easy; just drilla one-inch hole into a countertop, mount the included U-shaped tive handpieces.
bracket to the bottom side of the counter and slide in the sharps container. The Premier Dental
containers are six inches tall with a 3.25-inch circular opening at the top. 888-670-6100

premusa.com
KISCO Dental

CIRCLERSNO. 40
800-325-8649

kiscodental.com
CIRCLERS NO. 39

Buy 25
Gold Diamonds,
Get 25 FREE!
or
Buy 50
Gold Diamonds,
Get 55 FREE!

THE GOLD STANDARD
IN DIAMONDS.

VISIT US AT THESE UPCOMING SHOWS:
» CDA, SAN FRANCISCO, AUG 15-17, BOOTH 1527
» ADA ANNUAL SESSION, NEW ORLEANS, OCT 31-NOV 2, BOOTH 523

« GREATER NEW YORK DENTAL MEETING, NEW YORK CITY,
DEC 1-4, BOOTHS 3203 & 1415

Call 800.222.1851 or visit DiatechUSA.com.

THE PERFECT BALANCE OF SERVICE, QUALITY AND VALUE.

Interested? Circle Product Card No. 41
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At last: An easy way to track tooth whitening!
VITA Bleachedguide 3D-MASTER® — professional and easy.
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VITA

VITA shade, VITA made.

The VITA Bleachedguide 3D-MASTER is ideal for patient tooth
whitening assessment and treatment planning. It's as simple
as selecting the starting shade and measuring progress during
the whitening regimen, whether bleaching is done in-office
or at home. And once complete, the VITA Bleachedguide is a

n facebook.com/Vident

Interested? Circle Product Card No. 42

handy tool to help measure and maintain patient whitening at
the optimal level. In addition, the 29 shade levels defined by the
American Dental Association (ADA) are integrated in the VITA
Bleachedguide 3D-MASTER, assuring a structured, repeatable
protocol for all of your patients.

www.vident.com | 800-828-3839

© 2013 Vident, A VITA Company. 3D-Master is registered trademarks of VITA Zahnfabrik.
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INSIDE LOOK

Initial reviews for

E4D*NEVO™

Early adopters offer feedback on the intraoral \
scanner and design center. - .
g /:: .

SUBMITTED PRESS RELEASE .

REPORT.COM

ental professionals in the U.S.

D recently got a sneak peek of the new

E4D®NEVO™ Scannerand Design

Center, created by D4D Technologies LLC,

and exclusively distributed by Henry Schein

Inc. (NASDAQ:HSIC). The product,

unveiled last month at Henry Schein Dental’s

National Sales Meeting, received rave reviews

by dental professionals using the system for
the first time.

Gary Kaye, DDS, FAGD, founder and
principal dentist of New York City-based
Kaye Dentistry, recently hosted a hands-on
demonstration of NEVO for leading dental
professionals.

“The technology that E4D has developed,
particularly the scanner, is just incredible,”
Dr. Kaye said. “Scanning inside the mouth
with most systems is very difficult to do.
With NEVO, one of my associates used the
new wand, and after just a few minutes was
immediately getting outstanding and accu-
rate results.”

That new associate, Sarah Jafari-Namin,
DMD, MS, Prosthodontics, offered the fol-
lowing assessment:

“The system was very easy to use,” Dr.
Jafari-Namin said. “The handpiece is much
lighter than before, which made it easier for

August 2013
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the patient and me, and the speed of the
NEVO E4D system is outstanding.”

“The early reviews of E4D NEVO are
terrific, and we at Henry Schein Dental are
very proud to be exclusively offering this new
solution to our customers,” said Tim Sulli-
van, President, Henry Schein North America
Dental Group. “The introduction of E4D
NEVO requires the support of a knowledge-
able team working together to ensure that
dental teamsacross the United States see and
understand the product’s considerable ben-
efits to patients. Welook forward to bringing
E4D NEVO into our customers’ practices.”

Among the other professionals who
enjoyed a sneak preview were: Dr. Bryan
Couch, DDS, from Complete Smiles Den-
tistry, Texas; Dr. Curtis Jansen, DDS, from
CEJ Dentistry, Calif.; Dr. Alex Schaap, DDS,
from Kaye Dentistry, N.Y.; and Dr. Edmond
Suh, DDS, from Supremia Dentistry, N.C.

“How can dentists treat their patients bet-
ter? Well, thisis one CAD/CAM technology
thatthey shouldbelookingat,” Dr. Couchsaid.

The new NEVO system is “very fast, very
forgiving, and the erase feature is over the
top,” Dr. Jansen said.

“As the technology advances, I thinkit’sa
winner,” Dr. Schaap said.

The lightweight handpiece makes the process easier for both the dental professional and the patient.

For the full description of
E4D NEVO, see page 6.
The NEVO Scanner technology is based
upon years of experience with powder-free
image capture in the intraoral environ-
mentand is the first scannerto use E4D’s
patent-pending blue laser technology,
which provides exceptional quality of data
capture, video-rate speed and ease of use.

“For years the industry has been on the
precipice of fully embracing digital chairside
dentistry,” said Dr. Suh. “NEVO should give
those who have been tentative the ability and
confidence to now jump.”

“We are very pleased to hear positive
reviews from experienced, highly regarded
dental professionals who recognize the criti-
cal importance of CAD/CAM technology
for both the practitioner and patient,” said
Gary Severance, DDS, Chief Marketing
Officer, D4D Technologies. “WithNEVO,
practitioners can be confident that they are
providing the highest quality patient care
with exceptional patient comfort. We are
delighted to hear our first NEVO users con-
firming these qualities.”

For additional information about the E4D
NEVO Scanner and Design Center, please

visit E4D.com or henryscheindental.com. @

CALL: 877-293-4945
CLICK: e4d.com
CIRCLE:RSNO. 43
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SEE DENTISTRY

INAWHOLE NEW LIGHT.
eEVO

The Natural Evolution of Digital Dentistry

Introducing the Nevo CAD CAM Restorative System.

Remarkable speed and accuracy. Incredibly intuitive design.
On-site milling and of course, it’s powder-free. You gain
complete control over the restorative process and an outstanding

ED

E4D TECHNOLOGIES

patient experience.

To Schedule a personal demonstration, contact your

Henry Schein representative or call 800-645-6594 + Press 1 www.edd.com

Interested? Circle Product Card No. 44

YA HENRY SCHEIN®

DENTAL
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Demi Ultra

An inferview with Stacy Wyatt, product manager

for Kerr's new Demi Ultra curing light.

Compiled by RENEE KNIGHT

STACY WYATT
PRODUCT MANAGER

curinglight shouldbeready to go whenyouneed

it, even if you forgot to charge the battery the

night before. You need your curing light to work
while the patientis in the chair, and with the new cordless
curing lights that run on batteries, that kind of availability
canbea challenge.

That’s the problem the team at Kerr set out to solve five
years ago when they began the development process for the
new Demi Ultra curing light. They wanted to design a cur-
inglight thatisavailableatall times, and that’s what they’ve
achieved with the Demi Ultra.

Here, Product Manager Stacy Wyatt gives us a look
behind the scenes at how this product was developed and

whatit means for your practice.

Q: How does the Demi Ultra address the charging issue
that tends to be a problem with cordless curing lights?

A: Instead of using batteries, we used a U-40 Ultraca-
pacitor. There have been advancements in this technology
that allow it to store more energy, and those advance-
ments have made it possible to fititin a hand held device.
With this technology, the Demi Ultra re-energizes in less
than 40 seconds, which takes that variability out of the
equation, the charging aspect of a battery. The Ultraca-
pacitor has a super long life and lasts eight times longer
thanabattery. It willlast for thelife ofalight, and you don’t
have to worry aboutbatteries or needing to chargeitforlong
periods of time. Butifyou doleave it on the chargeritwon’t
shorten the lifespan like with other curing lights. Dentists

don’thave to be concerned at all about how they’re using it.

Q: What features are you most proud of?

A:Iwouldhave tosay the C.U.R.E. technology. Itreduces the
energy required to create the same output. The Demi Ultra
hasthe same performanceas the Demi Plusasfaraswavelength
and output, yet the Demi Ultra uses half the energy to do it.
That’s the cool thing aboutit. It can achieve the same uniform
depth of cure. The Demi Ultra cures two mm n five seconds,
but it does so much more efficiently. That’s what I'm most
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proud of. It cures quickly and well butdoesitmoreresponsibly.
Many curing lights have LEDs in the handpiece that
generate light that travels down a glass light guide.
That’s not efficient, and you lose 50 percent of the out-
put. So we moved the LEDs to the tip to avoid all that
waste. That’s how we can create the same output with
half the energy, and that means less heat for the patient.
One thinga glasslight guide does is it blends light, so you do
lose that effectalittle when you put the LEDs in the tip. We've
added a Total Internal Reflector (TIR) lens. It’s like a prism
andblends thelightat the tip so thatwhenitcomes out, it comes
outas amore uniform beam, so you’re getting a uniform cure
withless heat.

Q: What were some of the biggest challenges you faced in
developing the Demi Ultra?

A: Oneis the fact that ultracapacitors don’t store as much
energy as a battery. So with a battery light you can get 60
minutes of run time or more and with an ultracapacitor
you’re getting 25 10-second cures. We had to make sure we
could achieve thatand make sure the run time was feasible.
But the great thing is if you do go past that run time, it only
takes 40 seconds to re-energize and then you can useitagain.

Another challenge is our Demi Plus unit has a fanin the
handpiece. Whenyouhaveafanyouneedaventto circulate
air and keep the LEDs cool. We don’t have a fan or a vent
at the tip. We have a heat sink on the tip to keep the LEDs
from over heating.

The Demi Ultrais fully sealed. We didn’t want to sacri-
fice ergonomics; we knew we needed to keep the handpiece
lightweight but that we still needed to protectits electric
components from being damaged by fluids. We created a
frame thatis made of metal and plastic that fits together to
fully seal the handpiece. The challenge was getting those
parts to fit together. It took a awhile to get it right so the
handpiece was protected without sacrificing the ergonom-
ics Demiproducts are known for. That was the biggest chal-

lenge we overcame in the development process.

Q: What other features would you like our readers to know
about?

A: One feature the Demi Ultra has that brings peace of mind

is aradiometer built into the charging doc. The radiometer
instantly communicates charging output and lets dentists
know if they need to clean the tip before curing. The user
interface is another great feature. We wanted to keep it very
simple, so we have one mode and three curing durations. You
turnitonandit’sready togo. Wealsohaveasilentmodefeature
thatmany peopleappreciate. @

Kerr Corp.

The Demi Ultra LED Ultracapacitor Curing Light
System features U-40 Ultracapacitor technology said
to re-energize to full power in less than 40 seconds,
offering optimal convenience. While ultracapacitors
are similar to traditional batteries in many ways, they
do work differently. In addition to re-energizing quickly,
they are able to maintain their energy capacity year
after year. For the dentist, this means more conve-
nience, efficiency and reliability. The curing light also
features proprietary C.U.R.E.™ Technology (Curing
Uniformity and Reduced Energy), which is said to
provide uniform depth of cure with industry-leading
low temperatures. Its enhanced collimation delivers
more predictable curing power that is less sensitive
to the positioning of the tip, while the more uniform
beam generates a more consistent depth of cure.
Other features include: durable, lightweight construc-
tion; comfortable ergonomic design; sealed, fanless
design;two-button operation; and a fully-integrated
radiometer.

CALL:800-537-7123
CLICK: kerrdental.com
CIRCLE:RSNO.45
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Kerr

N O B ATTERY

N O CORD

Revolutionary U-40™ Ultracapacitor re-energizes

to full power in under 40 seconds. Proprietary
C.U.R.E.™ Technology delivers uniform depth of

-4 = cure with industry-leading low temperatures.

Don’t change batteries, change curing lights.

Demi Ultra Call 800-KERR-123 or visit kerrdental.com/demiultra

© 2013 Kerr Corporation. All trademarks are property of their respetive owners.

Interested? Circle Product Card No. 46
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DDS Rescue

An interview with Liptak Dental Services President/CEO
Kenny Schwing about the development process

behind DDS Rescue.

Compiled by RENEE KNIGHT

KENNY SCHWING

PRESIDENT/CEO, LIPTAK
DENTAL SERVICES

he idea for DDS Rescue came from several meetings

with the management team at Liptak Dental, a special-

ized Dental I'T Business. All partners have extensive
experiencein the dental industry and wanted to find a way
to save dentists’ dataand to give them the ability to retrieve
that data instantly.

The team found that 80 percent of dental offices they
surveyed didn’t back up their data atall, hadn’t backed up
inmonths or had corrupt files. Too many dentists had noth-
ing saved and were losing their data everyday. The DDS
Rescue System was developed to eliminate that problem.

Here, Liptak Dental President/ CEO Kenny Schwing
tellsusabout the development process and the strong team

behind DDS Rescue:

Q: How long was the development process?

A: Three years. We had to be certain the software and
hardware would work properly in the dental office. Then
we had to put together the support team that would install
the units, monitor them daily, communicate directly with
dentistsin the event ofa problem and be available 24 hours
adaytorespondto disastersituations. Part of that time was
devoted to working closely with two of our vendor partners
to establish the proper approach to the dental community.
Not only did Liptak Dental need the proper support, the
dealers also had to be prepared. During the initial stages,
we had the opportunity to work closely with a few dentists
to test the system and prepare it for a national introduction.

Before a sale is consummated, Liptak Dental performs
a Server Health Check. This procedure determines the
size of the data stored on the dentist’s hard drive and, most
importantly, determines the condition of the server. Most
dentists don’t realize that 100 percent of all hard drives
fail. Unfortunately, no one knows when, so we review the
dentist’s hardware and advise them of the results. This is
anextremely important step andis afree service sponsored

by our dealer partners.
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Q: What were some of the challenges during the process?
A: It was difficult because we were not interested in offer-
ing a typical backup service. We wanted to offer a Business
Disaster Recover (BDR) system like big businesses use, but
atanaffordable price. We started with software that captured
everything on the hard drive, and then built everything else
aroundit.

DDS Rescue takes a snapshot of the entire hard drive,
including the operating system, data, x-rays, photographs,
Quick Books, patient education programs, passwords and
favorites. It captures everything every hour and saves it on
site and, at night, online to two secure data centers. Even
ifa dentist’s building is destroyed, we can give him or her
access to everything, in about 10 minutes, anywhere in
North America. We can restore the hard drive on a new
DDS Rescue Unitand FedEx it to him or her overnight. In
the meantime, we give the dentistaccess to the data online.

For the entire system to work properly, it took along time
to determine what was needed, from how many people
would support the system, to the proper steps from the
Health Check to the installation, to installing it properly
and quickly and offering it at an affordable price.

The major challenge was finding a process that allowed
us to install the system properly. We found dentists were
using backup programs that didn’t work because their
equipment was old, didn’t function properly or had other
problems. During the testing stage, we had issues because
DDS Rescueidentifies problems and sends Liptak Dental
messages with the information. Almost every installation
had a situation. We, as a group, identified the problems,
looked for solutions and implemented them.

Now, Liptak Dental performs the Health Check on the
server, prior to the sale, so we can determine the condi-
tion of the server and the speed of the Internet service. If
something negative shows up during our test, we notify the
doctor and advise him or her to have an I'T Specialist cor-
rectit. Once DDS Rescueisinstalled, Liptak Dental moni-
tors the unit 24/7/365 and will notify dentists if something
fails within their server. Making this entire system function

properly and efficiently was a huge challenge.

Q: What key features are you most proud of?

A: Therearemany features I'm proud of, including the fact the

systemis owned by, designed by, maintained by, serviced by

and distributed by dental people. We make decisions based

upon the dentists’ needs. The unit on siteis actually areplace-
ment server that can be activated and used when a disaster
happens. The DDS Rescue technical teamis available to “fail

over” tothe DDS Rescue Unitand have dataaccessibleinabout

10 minutes. Traditional backup services may take 5+ days to

Liptak Dental Services

The DDS Rescue data recovery solution is a business
continuity solution that includes an onsite failover
server, cloud backup and 24-hour system monitoring.
DDS Rescue is designed to duplicate programs and
data so that inthe event of server failure, theft, power
loss or natural disaster, a dental practice can be back
up and running in as little as 10 minutes by using the
failover server or viewing patient information online.
DDS Rescue comes with a 3-year warranty.

CALL: 877-547-8251
CLICK: liptakdental.com
CIRCLE:RSNO.47
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restore and that’s only if the backup is working properly.

DDS Rescue canretrievejust one file whenneeded. Den-
tists and their staffaccidently delete files regularly. When
thathappens, we can find the fileand reload it. Not only that,
DDS Rescue reboots and verifies the backup every night.
And when a problem occurs, one of our technicians calls
the dentist. Ifwe can’treach anyone, we send an e-mail and
continue to call until someone answers. We also notify the
dealer that sold them the DDS Rescue System.

We also backup and store everything on the hard drive.
Most dentists have no idea how long it will take to get run-
ningagainwhen theirhard drive crashes. They have afalse
sense of security that everything can easily be fixed. Unfor-
tunately, they learn the reality of it when a disaster happens.

We are very proud to protect the dentist’s most valuable
asset, securely, safely and that we can restore it when they
needitmost. Weare also proud to have won the Pride Insti-
tute “Bestin Class” Award in Technology for 2012.

It’s importanttonote that DDS Rescueis HIPAA compliant
andsecure. Alldentistsneed toknowand understand HIPAA.

Q: How does DDS Rescue make a dentist’s life better?

A: That’s easy. There is no asset more valuable than their
data. It pays for their homes, their children’s education,
theirvacations, their toys, their staff’s expenses, everything.
We make theirlives better because they don’thave to worry
aboutlosing their data or not being able to restore it when
they need it. We care for their data 24/7/365. They don’t
have to do anything except dentistry. @




If You Don’t Need to Save an Image,

NOTHING
is Easier!

Seeing is Believing
Perfect for Patient Education

Patients instantly say yes
to your recommended treatment

Q ‘ DrQuickLook

THE DENTAL VIEWER
—

« Works Right Out of the Box!

- Live Video, Freeze and 3x’s Zoom

« No Computer, Software or Training Required
« For Dentists, Hygienists and Assistants

« Simply charge overnight and use all day

www.DrQuicklLoo
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Summer Special

ONLY $795

RISK-FREE 30-DAY - 2-Year Warranty
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INCLUDES:

« Countertop Charger

- Wall Mount Hardware
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k.com or call direct at 1-888-346-6153

- DrQuickLook™ Viewer & Wand
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Made in USA
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Dr. Joe Blaes “Pearls for your Practice”

“This is a product that evolved because a dentist
saw a need for a simple way to take an intraoral
image to help a patient understand the solution to
a problem. Dr. Robert Clark of Syracuse, N.Y., had
a vision that he invented and brought to market.
The Intraoral Dental Viewer needs no training,

no software, and no computers. What makes
DrQuickLook™ different is the viewer. Patients
hold the viewer in their hands while the doctor or
assistant points out problems. I have always put a
large image on a large monitor, so I was wondering
how the patient would react to a 3.5-inch LCD

. . ,”
screen. The reaction was amazing!

(Read entire article on our website
www.DrQuickLook.com)
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DOUBLE TAKE

“...1t’sjust too easy and

too predictable to pass up.”

One clinician’s take on 3M ESPE's RelyX Luting Plus Resin Modified Glass lonomer Cement

Compiled by RENEE KNIGHT

Jupiter, Fla.
PRACTICING FOR 14 YEARS

s alongtime user of RelyX Luting Cement, Dr.
Christopher Ramsey is a fan of the recent addi-
tion of a photoinitiator to create RelyX Luting
Plus cement. Dr. Ramsey explains why this cement is now

more convenient and versatile than ever.

What kind of cases do you like to use
this cement for?

It’s my go-to cement for anything that has a core—zirco-
nium or metal. I think there’s something to be said for a
cement that’s been around a long time and has a proven
track record. Today, with full contour zirconium being the
most commonly requested restoration in the industry, it’s
important to have a predictable cement to use with these
cases,and I find this material to be very predictable.

REPORT.COM August 2013

DR. CHRISTOPHER RAMSEY

How does the addition of a
photoinitiator affect the product’s
convenience?

Adding the photoinitiator was huge. When you look at
where we are with bonding and curing lights and all the
great products that are making our lives easier, adding a
photoinitator was obviously the next step for this product.
We all wanted that. People who use glass ionomer cement
already love it, but now, to be able to tack cure excess
cement, peel it off and let the rest self cure underneath the

restorationis huge.

What type of dentists do you think this
cement appeals to?
When you look at all the different generations of dentists,

there are people who have been practicingalong time, and

RelyX Luting Plus Resin Modified

Glass lonomer Cement

Cleanup of excess cement can take seconds, not
minutes, with 3M™ ESPE™ RelyX™ Luting Plus
Cement. It's reportedly the first RMGI cement with a
tack light cure option for fast, easy cleanup. Available
in the dentist-preferred Automix system or the con-
venient Clicker™ Dispenser, the cement offers high
bond strength, virtually no post-operative sensitivity,
sustained fluoride release and enhanced marginal
integrity.

3MESPE

800-634-2249
3mespe.com/RelyXLutingPlus
CIRCLE:RSNO. 49

they want to stay with what they know. On the other hand,
newer dentists are saying, “I’m practicing in a new genera-
tion of dentistry,and Iwant to be able to use my curing light
to move along quickly.”

From both angles, RelyX Luting Plus cement is a great
solution. It’s been around a very long time; it has a proven
track record; there’s fluoride release—all the things that
make glass ionomer cement great. Now that it has a pho-
toinitiator, the technology has really advanced for those
convenience-minded dentists,and it makes excess cement
removal even faster. There’s nothing I'd rather use when
I've got something thathasa core—it’s just too easy and too

predictable to passup. @
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Zirc Company’s Mr. Thirsty

Contemporary Product Solutions presents its review on this isolation system.

b)’ CONTEMPORARY PRODUCT SOLUTIONS

MR. THIRSTY

Mr. Thirsty™ attaches directly into the HVE and retracts the
tongue and cheek from folding in or laying over the work
area, while removing fluids and debris. When the device
isinuse, the assistant is able to perform other tasks in

the operatory, such as seating patients or taking x-rays.
Hygienists can reportedly work during prophies and root
planings without interruption to use the saliva ejector. The
deviceis portable and available in a variety of kits.
800-328-3899 * ZIRC.COM

CIRCLE:RSNO. 51

SCAN:

A view from the other side”

CONTE M PORARY he CPS Evaluation Team combined product reviews for ®  “Itsupplied excellentaccess witha dry field.

PRODUCT SOLUTIONS the entire team consisting of dentists assistants> hygienists: Patient was comfortable. It was easy to place.”
patient coordinators and the dental laboratory to review this
2013 SELECT 9944 product Hygienist comments
ABOUT THE REVIEW CPS produced the following comments and reviews following ®  “Main suction oninside face of mouthpiece, which wasless
With the combination of the its evaluation of Mr. Thirsty by Zirc Company: likely to get clogged. Hooked directly to high volume”
. - - ®  “Thebest thingabout Mr. Thirsty is no
\gz:?e:r‘]pe)icrjaes g;;geulgleld' Dentist comments extra hoses to contend with.”
Solutions’ dexterous, ®  “Agreatalternative to Isolite, without the price”
knowledgeable and experienced ®  “Iliked theisolation, and ease of use” Description
leadership team maintains a Zirc’s Mr. Thirsty provides evacuation, isolation and retraction in
sharp eye for emerging products Assistant comments asingle device. Mr. Thirsty provides patient with comfort, gives
inthe field of general and ®  “Itfrees theassistant up to not have to hold the tongue the clinician a clear working field, eliminates the constant inter-
restorative dentistry by providing or cheek so much, and it keeps everything visible.” ruption to use the saliva ejector, and allows the assistant to perform

a “Total Office” perspective

of clinical information and
application, incorporating
photographs and videos to
assist chairside procedures
for better patient results. CPS
(cpsmagazine.com) will
continue to evaluate one product
atatime with professionalism,
integrity and a commitment to
excellence.

other duties.

This1sa great alternative
and very effective 1solation
device, and mexpensive
compared to Isolite.

-Dr. Phillip Talley and Team

40 DENTALPRODUCTSREPORT.COM August 2013
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1. Assemble Mr. Thirsty by placing the bite block into the plastic tubing.
2. Trim tongue shield if desired.
3. Position the Bite Block toward the center of the patient’s mouth. Insert and move the Bite Block laterally
while folding the larger part of the Tongue Shield between the incisal edges of the anterior teeth.

4. Position the narrow neck of the Tongue Shield behind the last molar. Position the cheek retractor so that
itis inside the mouth retracting the cheek. Have patient bite down. Turn on HVE and begin treatment.

How it works

Mr. Thirsty attaches directly to the operatory’s existing HVE
valveand retracts the tongue and cheek, preventing them from
folding in or impinging on the working area while removing
fluid and debris. It can be moved to any operatory or dental
office. Two parts of Mr. Thirsty require sterilization (the other
parts are disposable).

Packaging

Itis available in a number ofkits, including the Try Me Kit,
which comes with everything necessary to get started with
Mr. Thirsty.

Clinical indication
Zirc’s Mr. Thirsty provides evacuation, isolation and retrac-

tioninasingle device.

August 2013

Evaluation team feedback

The CPS evaluation team consisted of 12 offices and used
more than 200 patients to evaluate this product. Almostall
the evaluation team members felt Mr. Thirsty was a great
alternative to the Isolite. Seven of the 12 evaluators have the
Isolite in their practice and commented for the price, Mr.
Thirsty was a very close second in comparison.

Several evaluators commented the best part about Mr.
Thirsty was there were no extrahoses to contend with. Some
commented they wished they had different sizes in the Try
MeKit. One evaluator said, “Would be greatifit was thicker
atthebend area to prevent tongue from getting underneath.”
Most patients commented on how comfortable Mr. Thirsty
was and that the suction was very good. One dentist com-
mented he “would gladly pay more for a solid single piece of
metal and wish you didn’t have to replace the bite block, just
the tongue piece.”

Almostall the evaluators said they would recommend Mr.
Thirsty to their colleagues. Several team member evaluators
would love to see more cool colors to enhance the patient’s

interest. @
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* Three Mode Programs
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» Works Cordless or Corded

» Up to 2,400 mw/cm?

» Wavelength 430 - 490 nm

» Lithium Rechargeable Battery:
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1 Year Warranty.
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At Gendex, we design dependable and
Innovative imaging solutions that provide

vital information to support accurate diagnosis
and predictable treatment planning. From our
earliest days, Gendex has stood by the side of
general practitioners and specialists, providing
comprehensive imaging solutions to advance
the quality of dental health care.

We are committed to delivering
continuing innovation, dependable
performance, and comprehensive
solutions to our customers.
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/‘/;:g - 9 Intuitive user interface with SmartlLogic™

Pride INSTITUTE : stores the most frequently used settings
for optimized workflow. The new SRT™
reduces artifacts from metal and
radio-opaque objects to provide clean,

crisp images.

Dependable Performance

EasyPosition™ system allows for
reproducible patient positioning and
consistent imaging results.

Comprehensive Solutions

All-in-one solution delivering integrated
3D restoration and implant planning
software with surgical guide capability.

...Wwith the Power
of Upgradability

The GXDP-700 Series is a perfect solution for progressive dentistry — dynamic,

modular and expandable. As your practice grows and your procedure offerings expand,
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Schedule a DEMO today!

call 1-888-339-4750 &Nm

or visit www.gendex.com Always by your side

Interested? Circle Product Card No. 53



PRODUCT WAICH

CEMENTS

Cement your way

fo successful care

With the use of newer materials on the rise, the world of cements
(luting agents) in dentistry has rapidly evolved fo meet the needs
of today’s practitioners. It's more critical now to understand the
science behind the products and behind the materials, and

fo know just what you can expect from the products you use.

by John C. Comisi, DDS, MAGD

he world of cements (luting agents) in dentistryisrapidly

evolving. Years ago we had it fairly simple. There were

three basic types of cements; cements based on Zinc
Oxide (ZOE, ZOP and Polycarboxylate), cements based on
Alumino-Silicates (glass ionomers and silicate cements), and
eventually resin cements. Life also was simpler because the
substrates we were trying to cement to tooth structure were
basically one of two types: metal (castings/porcelain fused to
metal casting) or “Porcelain Jacket” (PJC) type crowns. These
PJCs were brittle and problematic, but they were certainly a
leap forward, from an esthetic viewpoint. Resin cements
gained favor over the course oftime because they worked well
forbothretentive and “non-retentive” preparations. But they
alsohad theirinherent challenges as well, because some bond-
ingagentsand resin cements created, in some cases, sensitivity.

Fastforward to today. With the introduction and use of our
newer ceramics (lithium disilicate, zirconia, etc.) to add to our
traditional full cast and PFM crowns we have added a bit of
complexity. We now need to understand the steps necessary to
get thelithium disilicate- or zirconia-based crowns to properly
adhere to the luting cements we are using. How best do we pre-
pare theintaglio surfaceand the prepared tooth for cementation
andwhich type oflutingagentwould be best? Inaddition to the
threelutingagents previously mentioned, the recentaddition of
many new resinmodified cements, continued improvements to
our resin cements/bonding systems and the introduction ofa

“nanostructurally integrating cement” bring many new interest-
ing considerations to the cementation equation.

Which claims are valid? How easy or difficult are these
materials to work with? What type of longevity can we expect
from them? Understanding the science behind the productsand
behind the materials we intend to use are more important than
ever. Bottomline: 1) Understandifyour preparationisaretentive
ornon-retentivetype. 2) Understandhow to prepare theintaglio
surface properly before cementation. 3) Whenindoubt, read the
instructions. Thatis what they are there for.

On the following pages you'll find some of newestand best
cements available, along with testimonials from clinicians
and industry insights from some of the manufacturers. For
evenmore on cements, go to dentalproductsreport.com. @

PHOTO: TEMPURA / GETTY IMAGES
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3M™ ESPE™ RelyX™ Ultimate Adhesive Resin Cement
3M™ ESPE™ RelyX™ Ultimate Adhesive Resin Cement delivers bond strength,
ease of use and world-class esthetics. Used in combination with 3M™ ESPE™
Scotchbond™ Universal Adhesive, the two products provide exceptional
strength and simplicity. Requiring fewer working steps, RelyX Ultimate
cement’s formulation includes an integrated component that activates

the dark cure function of the adhesive and eliminates the need for
an additional activator. Approved for a wide range of indications,
RelyX Ultimate cement is well suited for CAD/CAM and glass y _,'

ceramic restorations.
SMESPE

800-634-2249 © 3MESPE.com/RelyXUltimate

Q&A WITH THUY TRAN
Scientific Affairs Manager for 3M ESPE
" pe ! &:Whatisthe most
frequent question
you hear about
this category?

A: Dentists often ask
whether there is an
easier way to perform
adhesive cementation

than the traditional use,
which can consist of up
tosix different components and multipleindividual
steps—all of which present potential sources for

€rror.

&: How does 3M™ ESPE™ RelyX™ Ulti-
mate Adhesive Resin Cement seek to
answer that question?

A: RelyX Ultimate cement has greatly simplified
the adhesive cementation process by reducing
the number of components used to only require
two steps, which includes the use of one cement

syringe—RelyX Ultimate cement—and one bottle

DR. JEFFREY BLANK

P RSNO.54

of SM™ESPE™ Scotchbond™ Universal Adhesive.

Q: What about this product helps den-
tists practice better dentistry?

A: RelyX Ultimate cement offers industry leading
bondstrengthandreliable, reproducibleresults that
providedentistswithsecurity, evenwhen cementing
the most challenging indications.

Q: How is RelyX Ultimate cement lead-
ing innovation in this category?

A: RelyX Ultimate cement has been designed to
work with Scotchbond Universal adhesive, which
enables self-etch or total-etch application with the
same bottle. It also has an integrated silane and
zirconia primer, which eliminates the need for
additional bottles and simplifiesinventory manage-
ment. Inaddition, the cementhas anintegrated dual
cure activator that will self cure the adhesive once it
comes in contact with the cement. This eliminates
the need foranother bottle. Fewer components and
stepsmean fewer sources for potential errorandless
chance of expired or missing products.

on 3M™ ESPE ™ RelyX™ Ultimate Adhesive Resin Cement

Since I began using
SM™ESPE™ RelyX™
Ultimate Adhesive
Resin Cement when
it was first introduced
in early 2012, I have
transitioned to using
it almost exclusively.
The reasons for this

are many. Most nota-
bly, it is compatible with any indirect indication.
A number of practical features also help explain
why RelyX Ultimate cementis so useful. Itis dual
cure and comes in a base paste/catalyst paste sys-

tem. It can be dispensed conveniently through a

spiral mixing tip, which helps ensure the proper
mix ratio of the two pastes. It handles well and
cleans up well. A primary consideration for any
cementisits bond strength, and RelyX Ultimate
cementperformsvery wellin thisarea, with strong
testdata onitsadhesion to both dentinand enamel,
inself-etch and total-etch modes.

The cementis designed to work in tandem with
SM™ ESPE™ Scotchbond™ Universal Adhesive,
and the combination of these products provides a
greatway to streamline the adhesion process. Den-
tistswhoare tired of stocking multiple resin cements
and adhesive systems—as well aslearning the vari-
ous techniques for all these products— now have a

go-to system that eliminates theseissues.

PRODUCT WAICH
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FEATURED PRODUCT

Ceramir Crown and Bridge
Ceramir Crown and Bridge is a bioceramic dental cement for perma-
nent cementation of conventional prosthetics, including all-ceramic
constructions with frames of aluminum oxide or zirconium dioxide
(alumina and zirconia). This cement is easy to use, has excellent reten-
tion and provides a permanent and stable seal of the interface with a
high pH for permanent acid resistance.

RS NO.55

Doxa Dental Inc.
855-DOXA-USA ©® CeramirUS.com

Q&A WITH KELLEY REINFELDS

Director, North America Sales, Doxa Dental Inc.

Q: What is the most frequent ques-
tion you hear about this category?
A: We often hear from doctors who are confronted
with the growing number of choices in the cement
world. They wanttoknow ifthere’s really something
“new” in this category.

Q: How does your product seek to answer
that question?

A: For decades, a doctor’s main choice of cements has been GI, resin or
some combination of the two. Many companies have significantly improved
the offerings in the GI, resin, and RMGI categories, but no one company
hasreally changed the game and offered a completely new technology plat-
form for permanent cements. Doxa has done that in introducing Ceramir
to the market—the first bioceramic cement. It uses biological concepts and
operates with the same principles as natural remineralization. Because
Ceramir works so differently than what was previously available, we seek
to educate doctors as much as possible when discussing cements. It’s not
something that can be communicated in an ad. So, we work with study
clubs, state-level and national meetings and help broaden the discussions
on cements so it’s not just about the older technologies. This focus on

education has allowed us to reach many doctors on amuch deeper level.

Q: What about this product helps dentists in their practice?
A: Ceramirisideal to work with—no need for bonding, etching, primers,
silane or special cleaners. It allows for easy seating, effortless clean-up, and
the patientloves the lack of taste, smell or any sort of “zing” associated with
other cements. Inthelong term, its excellentretention ensures years of proper
function, while the patientalso enjoysa completelack of post-op sensitivity. By
saving time and keeping the patient happy, the entire practice should benefit.

Q:How is your product leading innovation in this category?
A: Ceramir® Crown and Bridge is not just a better, stronger version of an
existing cement. Itreally changed the whole category by bringinganew chem-
istry platform for cements to the market. Ceramir’sunique calciumaluminate
chemistry give it benefits that no other cement can claim—apatite formation
and a permanent high pH are very clinically significant and unique in this
category. Its nano-structural integration also makes it the ideal cement for
zirconia, withoutthe need for primers or special cleaners. Thoseaspects, com-
bined with ease of use and patient preference because of no painat placement
or post-op sensitivity, make Ceramir truly innovative and unique.

August 2013
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FEATURED PRODUCT

Nexus RMGI

As the first RMGl available with advanced Nexus
Technology, Kerr's Nexus RMGl provide s an optimal gel
state and 2-3 second tack cure capability to ensure easy
One-Peel™ cleanup every time. The dual-adhesive system
coupled with an optimized resin matrix delivers signifi-
cantly higher bond strength to tooth structures and com-
mon substrates while enhancing the stability and marginel
integrity of the restoration. Itis delivered in a convenient

RS NO.56

automix syringe.

Kerr Corp.
800-537-7123 © kerrdental.com

Q&A WITH NICK DOMINICO

Product Manager, Permanent Cements

Q: What is the most fre-
quent questionyou hear
about this category?

A: One we hear often is, “does
2 A "y
“ ) itrequire a desensitizing agent,

like Gluma, to reduce the

" =N
-' incidence of post-operative
‘M i sensitivity?”

— Q:Howdoesyourproduct
seek to answer that question?
A: When it comes to cementation there are two main
causes of post-operative sensitivity: 1) use of a separate
bonding agent; and 2) improper mixing of the cement.
Nexus RMGl is self-adhesive, so it does not require a
bonding agent. In addition, Nexus RMGI has an auto-
mix syringe delivery system, which ensures the cement
is properly mixed every time, resulting in optimal physi-
cal properties with no post-operative sensitivity.
Q:What about this product helps dentists
practice better dentistry?

A: RMGI is the least technique sensitive cement on
the market. In addition, RMGI cements have the best

DR. JOHN C. COMISI
on Nexus RMGI

[=] =]
=]

long-term clinical success while also being a low-cost
alternative to resin cements. When appropriate, we
think RMGI cements should be clinicians’ first choice.

@:How is your productleading innovation
in this category?

A: There are three complaints with the majority of
RMGI cements on the market today: poor cleanup,
low bond strengths and poor esthetics. Nexus RMGI’s
Nexus Technology provides improved cleanup and
esthetics while its dual adhesive technology drives its
bond strengths to all substrates. The product also has
the option to tack cure to expedite gel state, so excess
cement can be quickly and easily removed. The stabil-
ity of our initiator system—combined with the fact that
Nexus RMGl s less soluble—results in a cement that
is more color stable, which results in better esthetics.
The product’simproved bond strengths combined with
enhanced physical properties are indicative of superior
marginal integrity, which results in better sealing and
lower incidences of secondary caries at the margins.

DR. GARY M. RADZ
on Nexus RMGI

“Nexus RMGI Luting Cement
is an easy-to-use luting cement.
In my clinical evaluations I
found that dispensing was easy,
cleanup was easy and post-oper-
ative sensitivity was non-existent.
Overall Nexus RMGI Luting
Cementis a great addition to my

armamentarium.”

DENTALPRODUCTSREPORT.COM August 2013

“The Nexus RMGI is a great
addition to our cementation
options! We love the simple
delivery system, the easy
cleanup...and the fact that our
patients do not experience any

post-operative sensitivity!”

FEATURED PRODUCT

Multilink Automix System

Designed for adhesive cementation techniques,
Multilink Automix System offers an enhanced
adhesive formula that allows for simpler cleanup of
excess material using a quarter light curing tech-
nique. Additional features include a new shade, try-in
pastes and room temperature storage. The cement
isrecommended for IPS e.maxusers.

Ivoclar Vivadent Inc.
800-533-6825 © ivoclarvivadent.com

Sl Multilink” Automix

Q&A WITH CHET SPIVEY

Director of Marketing -- Clinical

Q: What is the most fre-
quent question you hear
about this category?

A: What cement do I use
where? With the vast number
of cements on the market today,
cementation selection can
become very confusing. Should
the restoration be bonded in
place, or cemented in place?
When the choiceis to “bond,” most dentists prefer to have
oneadhesive luting system that can be used forall types of
restorations, regardless of indication.

@:How does your product seek to answer that
question?

A:Multilink Automix is a universal adhesive luting-com-
posite system that can be used to bond all types of restor-
ative materials to tooth structure (e.g. metal, zirconia,
alumina, composite, lithium disilicate, etc.). Multilink
Automix luting-composite features a self-curing initiator
system with the option tolight cure. Asaresult, the cement
will polymerize completely without exposure to a curing
light and regardless of the opacity, shade or thickness of
therestoration. When exposure toa curinglightis possible
(e.g. curing through IPS e.max), the material may be light
cured to speed the cementation process. In addition, the
self-curing, self-etching dentin/enamel primer generates
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immediate, high-level bond strengths to both dentin and
enamel leading to long-term success.

Q:What about this category helps dentists prac- —
tice better dentistry? i
A: The introduction of new adhesive-luting systems with D r LI

faster, easy application hasled to more dentists bonding their : LIS
DENTAL PROFES

restorations in place. Thisleads to higher bond strengths,
improved seal at the margin and longer-lasting restorations,
especially in the category of all-ceramics.

Q:How is your product leading innovation in this

category? | Powered by MacPractice
A: With a focus on an easy placement procedure, by lim-

iting the number of steps without compromising bond
strength or other physical properties, Multilink Automix
has become the leading adhesive luting-composite system
in North America.

DR. MICHAEL DITOLLA
on Multilink Automix System

“Since nearly 100% of the single-
unit crowns that I have done over
the last four years are fabricated
from either full-contour zirconia
or IPS e.max, Multilink Automix
Next Generation (NG) is by far
my preferred way to bond these
restorations into place. Because

it’s a self-cure resin cement I don’t
have to worry with a thick zirconia crown where I am not

sure that a curing light could penetrate. And since it has Th ea dva nta g es are C I ear.
alight cure option, I can cure for one or two seconds a . . . -
eaci (t)fthe foll)ltr line angles of the tooth, :0 that I can tatke M ac PraCtl cel nteg rates | nto yo ur I Ife an d WO rk'

advantage of its easy clean up during the gel state. Since it

Your practice management and clinical software should enable you to

comes in four shades and three translucencies, there is no

worry using it to bond more translucent restorations such run your practice effectively and affordably with confidence. It should
as IPS e.max and IPS Empress. The NG chemistry also integrate with your lifestyle, your iPads, iPhones and Macs at home.
allows you to store the entire kit at room temperature, so

you'll never have to watch your assistant scamper off to the You wouldn’t buy a PC for your home, why would you want one in your
refrigerator when seating indirect restorations.” practice? MacPractice has its finger on the pulse of dental software

and technology. Our future-proof solution provides comprehensive
functionality to manage your office and patient relationships.

An experienced, dedicated MacPractice Practice Consultant is ready to
visit your office to demonstrate how MacPractice works — giving you
confidence to choose the most capable and powerful dental technology
designed specifically for Apple devices.

Macs-imize your practice with MacPractice.
www.macpractice.com/dpr | (855) 679-0033

€ NAacPractice

E Interested? Circle Product Card No. 61 8 i m p ‘ i C ity i n p Iracﬂ C@
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FEATURED PRODUCT

PermaCem 2.0

Using both chemical and mechanical adhesion,
PermaCem 2.0 permanent cement s said to provide an
exceptionally strong bond to zirconium restorations. The
dual-curing properties of the cement provide a strong
bond across all substrates. Formulated for easy cleanup,
the optimized viscosity and no-drip formulation provide
fastand easy removal of excess, resulting inless stress
and chairtime for the clinician. As a single-step cement, it
provides the added benefit of not requiring etching.

DMG America
800-662-6383 © dmg-america.com

Q&A WITH WAYNE FLAVIN

Director of Scientific Affairs, DMG America

Q: What is the most frequent
question you hear about this
category?

A: The most commonly asked
question that we get would be, ‘will

your cement bond to zirconia?’

@: How does your product
seek to answer that
question?

s

A: PermaCem 2.0 is a new self-adhesive resin cement with

very special capabilities. The product s especially well-suited
to zirconia-based ceramics because of its unique chemistry but
also provides exceptional adhesion to all other substrates.
Today’s ceramic restorations provide the esthetics
and strength that dentists want and expect; metal-free
composition, high esthetics, superior physical properties
for fracture resistance, all in a cost-effective package. The
basis for these qualities comes from the structure of zirconia,
which also presents the dentist with some challenges in
cementation of these materials. Until recently, clinicians have
had to accept compromises in reliability between adhesion
and esthetics when working with zirconia based restorations.
Unfortunately, many of today’s self-adhesive composite
cements have not been ideally suited to achieving reliable
cementation with zirconia.
PermaCem 2.0’ self-adhesive formula provides
outstanding adhesive strength to zirconia without the need

FEATURED PRODUCT

L, NN

SYRINGE |NTRODUCTORY L
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for separate etching, priming or bonding steps. The secret lies

in the material’s composition; the special adhesive monomer

formula produces superior natural self-adhesion without the

compromises associated with traditional permanent cements.
PermaCem 2.0 also provides exceptional adhesive

strength to all other restorative materials as well, including

silicate ceramics, metals, composite restorations or

glass fiber reinforced posts. The “Flow 2.0” formula

also provides for easy handling and exceptional excess

removal, solving yet another problem that some self-

adhesive resin cements present.

Q: What about this category helps dentists
practice better dentistry?

A: Self-adhesive resin cements should provide a fast,
uncomplicated way to securely cement virtually all of
today’s modern crown and bridge materials in a single
step. Using self-adhesive resin cements should take all
of the guesswork out of cementing today’s all-ceramic

materials and provide for fast and easy cleanup.

Q: How is your product leading innovation in this
category?

A: PermaCem 2.0’s innovative molecular structure helps
produce the highest shear bond to strength to zirconia of any
other leading self-adhesive cement without the need for any
additional steps or preparations. This strength and simplicity
are the key features of PermaCem 2.0. Simplicity, strength and
value are the hallmarks of DMG America’s PermaCem 2.0.

SmartCem2

FEATURED PRODUCT

G-CEM LinkAce™
G-CEM LinkAce, the new generation of self-adhe-
sive resin cement, has been optimized to provide a
simple solution for the most common challenges cli-
nicians face during indirect restorative procedures:
Optimal self-cure mode—Through a new advanced
initiator system (chemical), G-CEM LinkAce reportedly
offers the highest polymerization in self-cure mode;
high bond durability in one step—The proprietary
phosphate monomers of G-CEM LinkAce provide a
high bond durability to zirconia restorations that actu-
allyincreases over time; Exceptional color stability—
G-CEM LinkAce shows very low water sorption and
is HEMA-free, delivering exceptional color stability,
making it well-suited for all-ceramic and lithium
disilicate crowns; optimal wear resistance—Small
homogeneously distributed particles give peace of
mind when luting CAD/CAM and metal-free restora-
tions; easy excess cement removal—Excess cement
is easily removed after only a 1-2 second tack cure.
Delivered in double-barrel automix syringe,
the cement is designed for the adhesive luting of
all-ceramic, metal and composite indirect restora-
tions. Automix tips for endodontic procedures are
now included in every package. In additionto A2
and translucent, shade selection has expanded to
include an opaque (AO3) and bleach (BO1).

GC Americalnc.
800-323-7063 © gcamerica.com
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SmartCem®2 Self-Adhesive Cement is a two-component, dual-cure, high
strength self-adhesive cement that contains fluoride. SmartCem®2 Cement
combines esthetic shading with a self-etching adhesive, making it suitable for the
permanent cementation of metal, PFM, resin/composite, ceramic and porcelain
inlays, onlays, crowns and bridges and endodontic posts without application of

a separate dentin/fenamel adhesive bonding agent/system. Cured SmartCem®2
Cement is essentially hydrophobic, minimizing post-cure water sorption, solubility
and hygroscopic expansion.

DENTSPLY Caulk

800-LD-CAULK ® caulk.com




FEATURED PRODUCT

eCEMENT™

Designedto be acomplete system for the easy cementation of lithium dis-
ilicate restorations, BISCO'S eCEMENT ™ is a kit featuring high-strength
resin cements formulated to provide esthetics at the margin and long-term
retention of single- or multiple-unit restorations. The eCEMENT ™ kit
includes a combination of advanced and effective products coupled with
allthe components needed for cementation of lithium disilicate restora-
tions.eCEMENT™ is compatible with crowns, bridges and veneers
regardless of whether the restorations are milled or pressed. The cement
also provides shade stability and is radiopaque. e CEMENT ™ is an
all-in-one kit designed to save time and money when placing lithium
disilicate restorations.

BISCOInc.
800-247-3368 © bisco.com

RSNO.92
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DR. DAVID HORNBROOK
oneCement

The use of lithium disilicate (IPS e.max®) has become
increasingly more popular over the last few years for both
anterior and posterior restorations. Confusion, however,
still exists in how these restorations should be cemented
to provide optimal esthetics, retention and fracture resis-
tance. BISCO has madeitvery easy to predictably cement
these restorations by developing eCEMENT™, alithium
disilicate cementation kit.

This kit is comprehensive and includes all the com-

ponents needed to successfully cementlithium disilicate
restorations. The porcelain etch is a 4% buffered hydrofluoric acid that is used to
treat the lithium disilicate surface. The consistency and handling is very easy to
use compared with other HF acids. The dentin and enamel etch, SELECT HV®
ETCH w/BAC s by far my favorite etch on the market. The consistency and viscos-
ity is such that it can easily be limited to enamel only for those using a self-etching
adhesive and want to increase the bond to enamel by etching, yet do not want to get
any of the etchant on the dentin. Italso contains Benzalkonium Chloride (BAC), an
antimicrobialagent. Theadhesive in thiskitis ALL-BOND UNIVERSAL®. This
is an alcohol-based single bottle system that can be used with either the total-etch
or self-etching techniques.

The dual-cureresin cementis one of the very best on the market that Thave worked
with. Itis excellentwitha“Tack & Wave” technique and the excess easily peels away
from the restoration margins after waving. The anteriorlight-cure-only cement comes
in two shades: Translucent and Milky Bright. Overall, this is an excellent system,
whichincludes everything youneed to bond in alithium disilicate restoration.

PRODUCT WAICH

CEMENTS

Q&A WITH PAUL L. CHILD JR., DMD, CDT

Executive Vice President BISCO Dental Products

Q:What is the most
frequent question
or concern you
hear from dental
professionals about
this category?

A: Most often we get
asked about the proper
protocol for cementing
ceramic-based restora-
tions: “When can I cement?” versus “When
shouldIbond?” Usinga conventional cement,
such as resin-modified glass ionomer or even
a self-adhesive resin cement like BisCem®
(BISCO), is a simple procedure that is suc-
cessful whenused where indicated. However,
when therestoration needs tobe bonded, den-
tists often find themselves searching for the

proper protocols.

Q:How does your company, or your
product specifically, seek to answer
that question or meet that need?

A: ecCEMENT™ from BISCO was devel-
oped to simplify the cementation protocol for
lithium disilicate restorations, including the
techniques to treat the restoration with hydro-
fluoric acid and a silane primer, and a guide
for selecting either a dual-cured or light-cured
resin cement. Our instructions are simple to
follow; any clinician can successfully use e CE-
MENT™ to bond alithium disilicate restora-
tion in place. The kit comes with everything
a clinician needs to successfully bond these
typesofrestorations. cCEMENT™isaunique
product that meets the demands of clinicians
desiring to simplify their cementselection, and
the overall procedure.

BISCO also offers other cementation sys-
tems that simplify the protocol for dentists,
including Choice™ 2 for veneer cementation,
and Duo-link Universal™ for cementation of

allindirect substrates, including zirconia.

Q:What about this product category
do you think helps the dentist prac-
tice better clinical dentistry?

A: Learningand understanding dental cements
can take some time for the clinician to master.
Interactions with the restorative material, its
thickness, its optical properties, the tooth color,
the cements optical and physical properties—all

can influence the outcome. However, once the

August 2013

clinicianunderstands these properties, he or she
can successfully match nature, evenin the most
difficult cases. BISCO provides the clinicians
with the best cementation system that allows
for highly esthetic results, as well as ensuring
long-lasting restorations. Clinicians clearly do
not enjoy providing restorations again because
of failures, suchas de-bonding. Understanding
what cements are best for the restoration and
tooth being serviced, and how to provideatight
seal thatwilllastformanyyears, isintegral to the
longevity and success of any restoration.

Q:How is your company or product
leading the way forinnovationin this
category?

A BISCO offers a broad array of cementa-
tion products, all designed for optimum
performance in the patients’ mouths. In
addition, BISCO’s unique chemistry of our
resin cements allows for a high conversion in
both thelight-cured and the self-cured modes.
Many dual-cured resin cements have a high
conversion only in one of the two modes.
BISCO provides the clinician with confi-
dence that the patient’s new restoration will
be fully cured into place, whether itis highly
transparent or opaque. New and innova-
tive products are always being developed at
BISCO, and our customers can expect excit-

ing introductionsin the future.
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WORKHORSE

EW!

Digital panorex technology can become the
workhorse in any dental practice. Introducing
NewTom VG3, exclusively from BIOLASE.

Greater resolution, fidelity, and NewTom's
legendary image quality — available in an
affordable, scalable platform that grows with your
practice. Call us today, and we'll show you how.

NOW AVAILABLE!

EPIC TOTAL DIODE SOLUTION | 3SHAPE TRIOS | WATERLASE iPLUS

BEST-IN-CLASS TECHNOLOGY ALSO AVAILABLE FROM BIOLASE

- EPIC 3Shape TRIOS

Put the impression 7 =
I

Mare than just a standard

dinde laser for solt lissug

W
) \
o e—
Yo surgery, EPIC expands
your treatments and ROI
o with Laser Whitening and
= exclusive Fain Therapy
mode. Get your EPIC today

epic

malenal away! Provide =
accurate digital '
impressions. Digital L

intrzoral 30 scanning
made fast, easy and

accurate.

3shape® TRIOS

Interested? Circle Product Card No. 62

FOLLOW US TODAY!

f»@ad P S | biolase.com | Call 888.424.6527

NewlTom
VG3

Digital Panoramic X-Ray System

Upgrade to 30 Cone Beam and Ceph on Your Schedule

 wotericee

WATERLASE iPLUS

iPlus

= The #1 All Tissue Laser
in the World

Cutteethas fastas a high

BIOLASE
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MORE TOP PRODUCTS...

Tech Brief

GETZIRCONIA PELTON &
RIGHT CRANE'S
Astep-by-step SPIRIT 3000
using KOMET USA's Acloserlook at this
LD0707 systemto cut ergonomic, sleek

zirconia crowns dental chair.

PHOTO: MONKEY BUSINESS / THINKSTOCK
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With so much free continuing
education available today, you
may have a difficult time muster-
ing the enthusiasm to drop any
dollar amount on educational
programming for you and your
team. With the current glut of CE
options, however, itisimportant
to evaluate your choices through
a rubric based on value, rather
than cost alone.

DenMat's Destination Educa-
tion CE Forum, Nov. 8-10 at Cae-
sars Palace Hotel and Casino in
Las Vegas, is all about helping
you get the best bang for your
buck. Here's how:

PHOTO: ISTOCKPHOTO / THINKSTOCK
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Accessto 13
dynamic speakers
Atany other event, this
line-up wouldn’t be part

of the “base” registration
fee. AtDestination Education, yougetthe
A-list talent without being asked to drop
additional dollars on a per-presentation
basis. With a marquee thatincludes Dr.
Mike Miyasakiand Dr. Christian Coach-
man among other world-renowned pre-
senters, that’s no small thing,

August 2013

CE designed to
deliver ROI
Of'the 20 courses being
offered over the three-day
forum, eight are focused on
either saving money or making money
for your practice. Highlights include
Dr. Mike Kesner’s “Double Your Case
Acceptance with One Sentence” and
Dr. Lou Graham’s “A Sound Recession
ProofRestorative/Hygiene Practice.”
When you layer in the first-class
instruction in delivering a wider range
of cosmetic procedures and higher qual-
ity esthetic results, you’re looking at
potential profit drivers that are almost
incalculable.
Incorporatingjusta few tips and tricks
from Destination Education will more
than cover the $1,295 cost of attendance.

continuing education
credits, the requirements

and reporting frequency dif-
fer from state to state. Onaverage, though,
you're looking at 15-20 CE credits per
year. Destination Education s offering 17
CE credits, meaning you can knock out
the majority (ifnotall) of your educational
needs for the yearin one event, forroughly
$76 a credit.



OSSO

INJECTABLES

THINNOVATION

MONEY

Can you afford it? 5 reasons
you can't afford to miss it!

BY THAIS CARTER

OMICS of

ATION
ATION

DenMat offers the
hotel hook-up
At the time of publica-
tion, the “Best Rate
Guarantee” being offered by
Caesars Palace was (onaverage) $280 per
night. If you’re there for the Destination
Education event, the DenMatrateis $189
per night during event peak nights (Nov.
7-Nov. 9). That’s almost $100 savings
pernight! Ifyou’ve even considered plan-
ningatrip to Las Vegasin the near future,
it would be silly not to take advantage of
this outstanding deal.

August 2013

Traveling to Vegas

is cheap and easy
These days, there are
few places easier to get
to than Las Vegas. Right
now, according to TripAdvisor.com,
76 airlines operate out of Las Vegas’
McCarran International Airport, with
nonstop flights to 139 cities. Every week,
atleast9,121 domestic flights depart from

McCarran.

And the X-Factor that swings Desti-
nation Educationinyour financial favor?
You could win big! Whether slots, rou-
lette or poker is your game — one good
pull, bet or hand is all it takes.

Thegood newsis,youdon’thave torely
onluckalone. With the speakers and semi-
nars available at a great value, DenMat’s
Destination Educationisasafe bet! @
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Affordable
Sleep Solutions by

SleeeRight

NO-BOIL® Dental Guard approved

An affordable alternative
to lab made guards

» protects teeth from bruxism
« helps treat TMJ disorders '
- works with braces & appliances Over

) : . __ 1 Million
« short-term pain relief from occlusal interference BRI

Quickly adjusts to fit all sizes without boiling water

Reusable Nasal Breathe Aid

4

.|'..
« relieves nasal congestion ',"‘

« reduces snoring \
Yo

A comfortable alternative
to skin-pulling strips

Flexes to expand your nasal passages without adhesive strips

Personalized Tongue Cleaner

Removes plaque that
causes bad breath

« provides firm cleaning pressure
(no gagging & not flimsy)

« storage compartment inside handle

-,
e
b 1 Personalized with your practice name > > >

Champion Dental
(816) 555.6789

. — =

For our current specials visit
sleepright.com/professional
or call 1.888.792.0865

Spi ntek designing health & comfort
Interested? Circle Product Card No. 64

Available through: EHENRY SCHEIN® To order: 1.800.372.4346

DENTAL
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2013 "BEST OF CLASS"

HONOREES =

Dental Products Report is one of the primary media
fmrtwmﬁ)r the PRIDE INSTITUTE'S “BEST OF CLASS" TECH-
NOLOGY FAIR. We’ll provide coverage on the honorees
throughout the year.

VOICE

Part | looks at four of the 18 products recognized for excellence by The Pride Institute Technology Panel.

Compiled by THAIS CARTER

Chosen by a distinguished panel comprised of some ists and a testimonial from a relatable user who has
of the most forward-looking dentists in the industry, this seen that excellence in his or her own practice.
year's winners were narrowed down after lively debate. All of this background prepares you to see the

In each issue between now and October we will high- products in action at the “Best of Class” Technology
light a handful of the 18 honorees. You'll find general Fair at the ADA Annual Session in New Orleans.

information on the product, insights from the panel-
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3SHAPE TRIOS® COLOR

3Shape TRIOS® Color is a next-gener-
ation intraoral impression solution that
is fast, accurate and easy to use. TRIOS
is built on 3Shape’s Ultrafast Optical
Sectioning™ technology and its features
include powder-free scanning, high
accuracy capture in color, optimized
scanning for an extensive range of indica-
tions, clinical scan validation, intuitive
Smart-Touch user interface and more.
Scanning is easy with TRIOS®. There is
no need to hold the scanner at a specific
angle or distance for focus and dentists
or assistants can even rest the scanner on
the teeth for support as they scan. The
system contains a broad array of smart
tools that lets dentists edit their scans
and easily rescan specific areas. The inte-
gration with the Communicate™ cloud
allows dentists and labs to interact and
exchange case information, 3D designs,
2D treatment previews and comments.

DENTALPRODUCTSREPORT.COM August 2013

In addition to

the scans, the
unit is available
in a component
configuration
eliminating the
cart, giving many
installation options.
3Shape has been
a staple inthe
lab business and
has brought their
expertise to the
chairside.”

—Dr. Paul Feuerstein
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3Shape has done atremendous
amount of R&D and created a
device that incorporates many
features that digital impression
users have been longing for.”

—Dr. John Flucke

This technology allows for
powder-free scanningin
color with an incredibly
easy workflow and very low
learning curve. In addition,
the software package allows
practitioners to access their
scans via an iPad app and
directly communicate with
their laboratory with regards
to the digital model work
and proposed contour of
restorations.”

—Dr. Parag Kachalia

In My Experience | Dr. David Wohl

Without a doubt, 3Shape TRIOS Digital Scanning has been the most sig-
nificant and dramatic addition to our practice in my 32 years of practice.
Integration was seamless and the training was simple. On the second day
we were scanning multiple unit cases, which delivered with no adjustments.
Patients value our commitment to investing in cutting edge technology for
their benefit. Not only have we decreased our appointment time, increased
our patient confidence and comfort, but we significantly increased the
accuracy and the longevity of the restorations we provide to our patients.
Implants, conventional crown and bridge, cosmetics; it’s a win-win—every-
one benefits. Our transition into the age of digital dentistry could not have
been more rewarding or simplistic without 3Shape TRIOS.

‘% For more information, visit 3shapedental.com.
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~ Why dO b R
' dentists

rave about

Great Lakes Splints?
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It's true. Customers continually report
that Great Lakes splints:

* Seat perfectly—the first time. Time after time.
* Require little or 7o occlusal adjustment

* Are supported by a responsive, knowledgeable staff

Can you rave
about your splints?

Make your next splint a Great Lakes splint.
We’ll exceed your expectations.

Speak with a splint specialist 1.800.828.7626
or visit www.greatlakessplints.com

Great Lakes— [=]; E
The only digital splint lab in the U.S.

[=]

Great Lakes

T L
?«P‘ 44—

w ORTHODONTICS, LTD.

o pow® An Employee Owned Company

SMLP390Rev021113

Interested? Circle Product Card No. 65
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ACTION RUNP® CLINICAL REACTIVATOR®

Dormant patients need more than a generic reason to return. Action-
Run’s Clinical Reactivator® service gives all your dormant patients
clinically personalized reasons to come back. Instead of simple, generic
automated e-mail or text solutions, ActionRun can analyze each patient’s
clinical record and compel dormant patients to return with clinical rea-
sons specific to them—even without a treatment plan. Clinical Reactiva-
tor® is automated and requires no involvement from your staff. Because
itis cloud-based, there is no hardware or software to buy or maintain.
By effectively reactivating your dormant patients, ActionRun helps
you improve those patients’ health while boosting your production.
Because it works so consistently well, ActionRun offers a performance
guarantee based on your production from reactivated patients. Clinical
Reactivator® is part of a complete line of HIPPA-compliant patient com-
munication solutions offered by ActionRun.

i

ACTIONIRUN

———
——

—

lam a client and
have found the
service to be a plus
for our practice. My
staff likes the fact that
ActionRun does all of
its work ‘behind the
scenes’ and requires
no effort by my
administrative team.
The system functions
autonomously

There are other reactivation
services but none are as
sophisticated as ActionRun. It uses
advanced technologies like cloud
computing, data mining, targeted
marketing and self-learning
artificial intelligence in a fully
automated e-service.”

—Dr. Larry Emmott

fo encourage
patients to return

fo the practice

and complete
necessary treatment
that helps boost
monthly production
numbers.”

—Dr. John Flucke
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In My Experience | Dr. Sean Mohn

In my two years using ActionRun, it has generated more than $129,600
in production | otherwise would not have seen. ActionRun’s clinically
personalized reactivation works quantifiably and consistently well on
dormant patients, better than other generic communication systems.
Dormant patients really need more than just a generic reason to return.
ActionRun has consistently brought back patients dormant for years,
each generating up to thousands of dollars in production. ActionRun
solves the classic reactivation problem in ways no others have, far
more effectively than anything else I've seen. It is truly revolutionary,
innovative and a key component of my practice.

"Eﬂ For more information, visit actionrun.com.



MAKE A

CLEAR IMPACT

TO YOUR PRACTICE WITH INVISALIGN®

More patients want the
solution they can barely see

9 out of 10

patients
recommend
Invisalign

Many solutions claim to grow your practice, yet fall short of delivering the clinical
results you expect. Invisalign not only delivers improved clinical outcomes, but it also S ave $3 I 2 5 o

delivers demand. Patients are eager to achieve a great smile with a virtually undetectable on Invisalign Training!
solution. The facts speak for themselves—and show how Invisalign could grow your

Register for any 2013 Align
Technology-hosted Clear

dental practice:

2 million patients have already chosen Invisalign Essential 1 (CE1) training and
+ 93% of Invisalign patients are satisfied with their investment take $1,000 off your tuition—
* Improved clinical outcomes with the innovative technology of Invisalign®* only $995 after discount.
It's a great time to bring Invisalign into your practice and start attracting new patients.
Get started by signing up for training today. No annual case or continuing education Offer ends September 30, 2013
requirements needed. CODE = 10000FF

Register now! Visit: www.invisalign.com/provider

Register for any 2013 Align-sponsored CEl course by 9/30/2013 and receive $1,000 off the course fee when you bring your team.
Up to eight staff members attend for free, and each additional staff member may attend for $150 each.

Course discounts may not apply to co-sponsored events. \.’ < : I e
e ‘;.g' invisaign®

© 2013 Align Technology, Inc. All rights reserved. Some restrictions apply. Please see program detaills for terms and conditions. Science in Every Smile

Interested? Circle Product Card No. 72 '
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ALIGN TECHNOLOGY SMARTTRACK™

Highly elastic SmartTrack™ aligner material is said to deliver gentle, more
constant force to improve control of tooth movements with aligner treat-
ment. When the aligner is stretched, the material returns more closely to
the programmed aligner shape to improve tracking.

The material delivers alow initial insertion force for improved patient com-
fort, while maintaining more constant force. Itis designed to more precisely
conform to the tooth morphology, attachments and interproximal spaces to
improve control of tooth movement and finishing, It requires no changes to

current treatment procedures.

Trays simply fit much better than all prior clear
aligner materials. The SmartTrack material
adapts very well to the contours of the
patient’s dentition, allowing cases to progress
more predictably. Equally important, patients
report that trays are more comfortable than
prior clear aligners.”

—Dr. Parag Kachalia

In My Experience | Dr. Ben Miraglia

Luckily, | was invited to join in the clinical trials with the SmartTrack so | have been using it on my
patients for almost a full year now. SmartTrack is easier to handle for patients. It is a more comfortable
material with a little more flexibility. This allows patients to place and remove their aligners easily. The
flexibility allows both dentist and patient to use Invisalign on even more severe cases of crowding with
the confidence that the aligner can be placed accurately and removed comfortably. The previous
material was a little more rigid, making it a slight negative for severe cases due to the path of inser-
tion. Clinically, SmartTrack delivers the control necessary to correct any malocclusion, no matter how
severe. | pride myself on using Invisalign as a comprehensive orthodontic technique to move all 28
teeth where they belong in an ideal occlusion. | use the aligners to perform significant expansion and
rotation of molars. It has never disappointed and | continue to challenge the material by selecting
more difficult cases.

J@ For more information, visit aligntech.com.
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The Total Package

Summer Sizzle Specials End Soon, Call Today for Details!

Dream Sensors Dream Software

* World class support and training included -+ Send prescriptions electronically
 Award winning image quality
« Best warranty in the industry

» The most open imaging system * Verify patient insurance online

(works with virtually all digital dental products)

* No recurring fees

* Electronically capture signed documents
* Create clinical notes automatically

« Send x-ray attachments electronically
* The best appointment book and ledger on the market

| = 2011

TOP 50

Technology Products

TINTISTRY TN
2012

TOP 50

Technology Products

TOP 100

******** ek e ddekokok

mv [()0

Buy Sensors and Software Seperately or Together

Combining the DentiMax Dream Sensor and Practice Management
Software makes a complete integrated system. However, if your office
is already married to either a practice management or digital imaging
system, DentiMax can make your partial system complete!

Interested? Circle Product Card No. 73
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DOXA CERAMIR

Ceramir is an advanced technology used to create a new class of materials
called Nanostructurally Integrating Bioceramics (NIB). This Ceramir technol-
ogy—which holds more than 100 patents—is the result of more than 25 years of
extensive bioceramic research by Doxa. New Ceramir Crown & Bridge perma-

nent cement is the first product using NIB technology, creating a resilient, more
natural, biocompatible dental luting cement that integrates with natural tooth

structure, is stable in the mouth and exhibits tooth-like physical and mechanical B i O‘l'ec h no I ogy’

properties. Itisaself-sealing material that results in an alkaline seal for permanent

acid resistance. Ceramir Crown & Bridge is indicated for PFM, zirconia, gold, meell. denlh S'l'ry.
metal and lithium disilicate full coverage crowns and bridges, as well as gold inlays Th is ceme n-l-

and onlays, and metal pre-fab or cast metal posts. Ceramir eliminates the need

for bonding agents, conditioners, special cleaners, and primers. Italso cleans up has the abil i'|'y
e e orposean to essentially
help grow
hydroxyapaptite
and form a frue
seal between the
restoration and
tooth interface.
In addition, there
is essentially no
sensitivity that
patients report
upon cementation
and cementis
incredibly easy to
clean off.”

—Dr. Parag Kachalia

A Cemen-l- -l-hq-l- you CCIn use ............................................................................................................................................................................................
with any restoration you
choose. Bonds to zirconia
and great with e.Max or
PFMs.”

—Dr. Marty Jablow
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This is one of those
products that
seems too good
to be true...until
you use it. Great
adhesion, minimal
(if any) sensitivity,
and bioactive
nano-materials. If
you haven't tried
Ceramir yet, you
should.”

—Dr. John Flucke

In My Experience
Dr. Brian J. Gray

At three plus years of continual use in my
practice, when compared to ALL other gen-
eral luting agents, Ceramir has proven to
be the most superior material. Easy to use,
easy to clean up, biocompatible and zero
sensitivity—Ceramir is a trusted and regu-
lar part of my prosthetic armamentarium.

J@ For more information,
visit ceramirus.com.

Gloves so Amazing" and thin,
you’ll fly through your day.

Ouwr THINNEST °

Thinner, lighter, and more flexible than
standard nitrile, our new Amazing™ gloves
are so comfortable that you’ll feel the day
just fly by.

That’s because they’re so thin and flexible,

they conform perfectly to your hands to give
you the superpowers you need to conquer

the day. Amazing’s unique nitrile formulation

is thin and flexible enough to deliver higher
tactile sensitivity, yet strong and safe enough to
perform under pressure.

For your FREE BOX of Amazing™

glove ever!

and enter the

‘ Like us on
Facebook
MA

ENGE

Enter the Amazing™
Glove Challenge at
www.facebook.com/aurelia-
gloves. To enter:

1) Like our Facebook page today
2) Look for a special post with
the official Amazing Challenge
email address 3) Email us your
name and office address 4) See
if our new Amazing gloves aren’t
the most comfortable nitrile
gloves you've ever worn.

Call 1-877-AURELIA (1-877-287-3542) (Mention Code : DPR0S)

Limit 1 per customer only. Allow 4-6 weeks for delivery.

ZARURE

sign of Comfo”m

LA

Interested? Circle Product Card No. 74
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EVENT EXCLUSIVE

EXPO EDUCATION

The Pride Institute “Best of Class” panel does more
than just honor outstanding technologies — it
works with the ADA to provide education that helps
general dentists take advantage of leading edge
products and services. Here are some highlights:

®

The High-Tech Dental Toolbox: Technology to
Rev Up Your Practice

Dr. Martin Jablow

Maximize Your New Technology ROI

Amy Morgan

Best of Class and Why They’re Best in My
Practice

Dr. John Flucke

Dentistry 2.0: Have We Entered a New Era of
Dentistry?

Dr. Parag Kachalia

Online Reviews Demystified: The Secrets to
Providing Social Proof for Your Practice
Naomi Cooper

New and Future High-Tech Products for Your
Practice

Dr. Paul Feuerstein

Refining ROI: Making Every Technology
Purchase Count

Amy Morgan

The Social Media Rules of Engagement 2013
Dr. Lou Shuman

Employment Law: How to Minimize Risk and
Stay Compliantin 2013

Ali Oromchian

Google Juice Beyond Facebook: Using the
Internet Effectively

Dr. Larry Emmott

The Social Media Rules of Engagement 2013
Dr. Lou Shuman

Dental Websites and the Smartphone
Revolution: How Dentists Can Reach More
Patients via the Mobile Web

Naomi Cooper

New Orleans

American Dental Association

ANNUAL SESSION

OCTOBER 31 - NOVEMBER 3, 2013

‘/@ Register today at ada.org/session

‘-.]

& SolmeteX°

We kno
olmeteX has set the

The SolmeteX Hg5 system has received the
‘1- Award TEN consecutive years in the Amalgam Se
Hg5 Series the most award winning systems in

SolmeteX is experienced, equipped and
dental industry achieve environ
and regulatory compliant practic

TN
\malgam Separators

dard for amalgam separators.

3 gS amalgam separator program is an all-in-one solutlon assistil
dental office to achieve a regulatory compliant
: waste recycling and man

&S
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REPAIRS TRAINING

)

STAFF TRAINING

We'll get your practice in shape!

Practical hands-on classes to improve
staff productivity and patient safety

Get more info about
STAFF TRAINING,

®m Handpiece & Sterilizer Maintenance and register for an

® Instrument Processing in-office course at our

m Operatory Systems—Vacuum Lines, NEW WEBSITE:
Dental Unit Waterlines & Air Pressures

_ _ www.hayeshandpiece.com
m CDC & OSHA Pain Relief

HAYES

REPAIRS I SALES I TRAINING

m 1 CE credit per course for each attendee!

Call 800-228-0521 to schedule an appointment!

At participating locations.
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g HOWTO

GET ZIRCONIA

RIGHT

Adjusting and polishing full-contour zirconia
crowns using the LDO707 system from Komet USA.

by FRANK J. MILNAR, DDS, AAACD
Information provided by Komet USA.

Within the practice of restorative dentistry,
all-ceramic restorations are quickly becom-
ing the preferred choice of patients, dental
laboratories and practitioners alike. The
use of zirconium dioxide, in particular, has
grown rapidly, making it one of the primary
options often presented to patients. Many
within the dental community view zirconia
as the ultimate restorative material, offering
a superb combination of strength, durability,
biocompatibility and esthetics. Interestingly,
although itis considered a ceramic, zirconia is
a metal oxide exhibiting different properties
from true ceramic materials currently in use,
and itis harder and stronger than most metals
used for crown and bridge procedures.' As
such, it can be exceptionally difficult to adjust
appropriately with standard instrumentation.

For the best results when working with zirco-
nia, users should rely on instruments optimized
for the high-strength material. Standard instru-
ments often fail in these cases, requiring the
operator to use multiple burs to adjust or polish a
single restoration. In turn, if the instrumentation
does not achieve a high luster on the restoration,
the zirconia will be very unforgiving and antago-
nistic to the opposing dentition; therefore, a kit
dedicated to high-strength ceramics offers the
ideal solution. The LD0707 proprietary system
from Komet USA offers the instruments neces-
sary for adjusting occlusion and reconfiguring the
luster of zirconia restorations.

WEB EXCLUSIVE

Toread more aboutthe
differenttechniquesto get

the very bestresults from
full-contour restorations, goto
dentalproductsreport.com.

DENTALPRODUCTSREPORT.COM

AT A GLANCE

1. Afailed, 15-year-old PFM
restoration on tooth No. 13.

2. Tooth No. 13 also
displays a large amount

The kit contains arange of spe- of interproximal decay.

cialized instruments engineered to
3. The final preparation,
done with a series of Komet
crown-prep diamonds.

cut, finish and polish full-contour restorations
fabricated of zirconium oxide, lithium disilicate,
aluminum oxide and other pressed ceramics.
The kit provides four ZR Flash Polishers™
and three ZR™ Diamonds, all conveniently

4. The final polyvinylsiloxane
impression.

organized and secured in a stainless steel, ster-
5. The provisional restoration

ilizable bur block. These instruments feature has been formed and seated.

distinct polishing and cutting characteristics

that address the unique material properties of 6. The zirconia restoration —
created by Jenny Wohlbert,
Master Ceramist at Valley Dental
Arts, Stillwater, Minn— was

received from the laboratory.

today’s generation of high-strength
dental restoratives.

To re-contour, adjust or finish
a zirconia crown, the ZR™ Dia-

7. The full-contour zirconia
crown is ready for placement.

monds are uniquely engineered
with a permanently bonded,

densely packed diamond layer. 8. The medium-grit, egg-

shaped ZR379 FG-014 diamond
bur was used to make the
necessary adjustments.

The coarse-grit diamonds provide
an exceptional performance-to-
service life ratio, and the medium-
grit versions are especially suitable
for awide range of adjustment procedures. For
preliminary and final polishing procedures,
the ZR Flash Polishers™ smooth, polish and
impart a high shine to zirconia in just two
steps. The blue polisher is used for smoothing
and pre-polishing, and the light gray polisher
1s used for high-shine final polishing,.

The following case demonstrates the place-
ment of a full-contour zirconia crown using
the LD0707 Cut, Finish and Polish kit from
Komet USA.

KOMET USA LD0707 CUT, FINISH AND POLISH KIT FEATURES

® Designed to polish, cut and finish full-contour restorations, including
those made of zirconia, lithium disilicate and other pressed ceramics

® Includes four ZR® Flash Polishers and three ZR® Diamonds
@® Each kit comes with a sterilizable, stainless steel bur block

Komet USA
kometusa.com ® 888-566-3887
CIRCLE: RS NO. 77
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Case presentation

I3 1 'he patient presented with a fail-

ing, 15-year-old PFM restoration
on tooth No. 13. The tooth also

exhibited alarge amount of interproximal
decay (Figs. 1 & 2).

I3 Following injection oflocal anes-
thetic, the failing restoration was
removed.
I3 1he tooth was prepared using a
series of Komet crown-prep dia-
monds, including the KS0, KS1SC
and the KS3SC. Proper margins were
established, and an antimicrobial scrub was
applied to the preparation. The area was
then thoroughly rinsed and dried. Figure 3
shows the final preparation.
[ A final polyvinylsiloxane impres-
sion was taken (Fig. 4), and a
provisional restoration was

formed and seated (Fig. 5). The patient

received hygiene instructions for provi-

9. The restoration was
pre-polished with the blue,
flame-shaped ZR Flash
Polisher™ (94020C RA.040).

10. A view of the finish achieved

sional care, and instructions were sent to
with the pre-polisher.

the laboratory for creation of the full-

contour zirconia crown.

1383 The zirconia resto-

ration was received
from the laboratory

(Figs. 6 & 7). Note: All lab
work in this case was created

11. Administering a final, high-
shine polish with the light-gray
cup-shaped ZR Flash Polisher.

12. Administering a final, high-
shine polish with the light-gray
flame-shaped ZR Flash Polisher.

by Master Ceramast Jenny
Wohlberg of Valley Dental
Arts in Stillwater, Minn.;
valleydentalarts.com.

I383s The crown was
O tried in, and articu-

lating paper was

13. Aview of the final restoration,
polished to an optimal luster.

14. Occlusal view of
the final restoration and
the adjacent teeth.

15. Buccal view of the final

restoration and adjacent teeth. used to determine spots that

required adjusting. The
medium-grit, egg-shaped
ZR379 FG-014 diamond
bur was used to make the
necessary adjustments (Fig.
8).
I3y Following adjust-
ments, the crown
was seated using
Shofu’s BeautiCem SA self-

adhesive resin cement.

I3iag The restoration
08 was pre-polished

with the blue,
flame-shaped ZR Flash

Polisher™ (94020C
RA.040) (Fig. 9).

I3 Figure 10 demon-
09 strates the finish
achieved with the

pre-polisher.

August 2013
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I3aas | he final, high-shine polish was

achieved with the light-gray
flame- and cup-shaped ZR Flash

Polishers™ (Figs. 11 & 12).

I3 1 he final finish demonstrated

optimal luster, showing the zirco-
nia has been polished to an ideal

finish (Fig. 13).

IS8 | hepost-operative occlusal and

buccal views (Figs. 14 & 15)
demonstrated an ideal match

between the restoration and the adja-

cent teeth. Form, function and esthetics
were restored.

Closing thought

Today’s aspiring clinicians benefit from
gaining an understanding of the bioma-
terials that are used in modern restor-
ative dentistry. By understanding how
the materials are fabricated and how
they can be adjusted, we are better able
to select the right instrument for a given
material. Dedicated systems such as the
Komet®LLD0707 Cat, Finish and Polish
kit enable us to better serve our patients
and, in turn, the practice of dentistry as
awhole. This simple, dedicated system
allows us to logically and predictably
adjust high-strength ceramic restora-
tions at chairside, helping clinicians to
remain in step with advances in mate-
rial science.

" Helvey G., Finishing zirconia chairside.
Inside Dentistry. 2077,2(2):38-48. @

ABOUT THE AUTHOR

Dr. Frank J. Milnar is
one of only 248 fully
accredited dentists
recognized by the
American Academy

of Cosmetic Dentistry.
Operating out of two
clinic locations in the Minneapolis-St.
Paul area, Dr. Milnar is co-founder of
the Minnesota Academy of Cosmetic
Dentistry, and he lectures with the U.S.
Armed Forces. Internationally renown
for esthetic and technical expertise,
Dr. Milnar lectures around the world on
restorative and cosmetic techniques.
This is his first article written in
partnership with Komet USA.
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B APPLYING

SPIRIT 3000

m your pmctzce

Compiled by RENEE KNIGHT
Information provided by Pelton & Crane.

The ergonomic Spirit 3000 dental
chair is designed to enhance the dental
experience for both dentists and their
patients. The chair’s clean, contem-
porary design gives your operatory a
sophisticated look while also creating a
relaxing environment for your patients.
OPTIMAL EFFICIENCY: The chair's
back and headrest provide dentists with
ergonomic efficiency and maximum
access. A narrow back model 11.5
inches across the top offers optimal
access to the oral cavity, while allowing
dentists to maintain proper posture. The
dual articulating headrest features the
right pitch and adjustment capability,
enabling dentists to precisely and com-
fortably position patients. The electronic
swivel helps simplify chair operation.
PATIENTS WILL LOVE IT: All Spirit
3000 chairs come equipped with Ergo-
Soothe™ technology, a fully integrated
dental massaging system designed to
help patients relax. Slow release foam
and contoured armrests also help
enhance the experience for your patients.

ERGONOMIC ARMRESTS: The O ARE YOU READY
Spirit 3000's armrests slide to articulate ¥ECAI-||DI\IT(|5YL-CF)|_G”$ IN
with the anglle of the backrest, keeping YOUR PRACTICE?
the patient’s arms cradled in a natural

position. They conveniently slide back Pelton & Crane
and out of the way for easy patient entry ggg%gglgtseo

and exit. CIRCLE: RS No. 78
YOURE IN CONTROL: The arm sup- SCAN:

ports feature dual integrated touchpads,
giving dentists easy control of seat and
back functions without moving out of
position. The touchpads give dentists
control of up to four chair positions, the
electronic swivel brake and the optional
dental light.

ADDED PLUS: The Spirit 3000 dental
chair is available in designs with narrow
or traditional backrests. All designs fea-
ture Advanced Comfort upholstery with
seaming design or Asepsis upholstery
for simplified infection control. @

' -
L4

Comfortably position patients Dualintegrated touchpads
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Running Your Practice Is Not kasy!

etting Online Shou

“ Thank you! Patients are finding me! ,,Dn Eileen Jang

Online Dental Center Gl T EEaE

Webiome Unir Iractice About Ls Sepvices Patlent Kesources Loatart Us

Creating

Beautiful .

Smiles

Reod Requas! An
Testimenials Appoiniment
From Real Patients Today

From Raol Pafisnh

Access your website from anywhere!

Why The Online Practice? Rave Reviews, Expert Support, Results-Driven Dental
Marketing Team, Thousands of Beautiful Websites Designed, Millions of Potential Patients

Q S &

EXPERT GET FOUND FOLLOWERS ON
SUPPORT BY PATIENTS SOCIAL MEDIA
Online or by Phone on Google, Yahoo, & Bing Facebook and Twitter

$100 in FREE Online Marketing cai or cerais  1.899.460.8662

*Basic Package Pricing Shown Call and mention CODE: DENTALFREE www.TheOnlinePractice.com

Interested? Circle Product Card No. 79




Yeah, we’re going there.

A $

SEX INJECTABLES THINNOVATION® MONEY

and oral in dentistry minimally-invasive and practice
health esthetics management
° e 0% o\ /o/ |000e| “e00 e
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Caesars Palace
November 8 -10, 2013 .

Are you coming?

Featured Speakers:

Dr. Lee Ann Brady Ms. Joanne Jones, RDH
Dr. Christian Coachman Dr. Michael Kesner

Dr. Martin Goldstein Dr. Ed Lowe

Dr. Lou Graham Dr. Louis Malcmacher
Dr. Peter Harnois Dr. Michael Miyasaki

Call today, this event will sell out!

877-336-9672

or visit www.denmat.com/DE2013

2013 DenMat Holdings, LLC. All nghts reserved. Caesars Palace is a registered
trademark of Caesars World, Inc. 801320600 05/135N

- . ? Ci
Official Media Partner Interested? Circle Product Card No. 80
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SFTYOURPRACTICE. ¥
APARTWITH
ASER DENTISTRY

LOOKING FOR WAYS TO GET YOUR

PRACTICE NOTICED? LASER DENTISTRY

JUST MIGHT BE THE ANSWER.

When patients walk into your dental practice, they want to get in and out with the least
amountof discomfort possible: That's why patients look for dentists who offer laser
dentistry, and can't stop talking to family and friends about the experience once they.
find alaser dentist. This month, two dentists tellus abouttheir experience with the
WaterLase iPlus from BIOLASE and what it's done for their patients and their practice.

e

.
=1

> §

T AN

9

N
&
It’s amazing how many patient

}
B referrals  getfrom people who
3 told fanmlyand friends about
the laser and how they hikeit.

—Dr. Lafry Cole

MORE PRODUCTS TO GET THEM TALKING...

Efficiency

Five Reasons to Buy Patient Perspective

ASMOOTH h”—___‘ IMAGI : HELPING PATIENTS
TRANSITION | JE HOT Fow scus?r%s L €D ACHIEVE
FL

Howthe Plustek i-CA ; .l OPTIMALORAL

MobileOffice Ad450 Five benefits of ¥ - e (B % HEALTH

scannercanhelpa this cone beam 3D T One patient’s take

practice go paperless. 3 system. - : on Oral BioTech’s
) CariFree

PHOTO: MOODBOARD / GETTY IMAGES

August 2013 DENTALPRODUCTSREPORT.COM 69




MARKETING

GROW YOUR PRACTICE

WITH

Every dentist wants fo stand apart and provide the best care possible. Laser
dentistry can help you do that, from the excitement it provides to both dentist

and patient to the free

by RENEE KNIGHT

CALL:888-424-6527
CLICK: biolase.com
CIRCLE:RSNO. 81
SCAN:

El#4E

word of mouth marketing it's sure to inspire.

Youwant to provide the best care possible, and give patients a reason
to come back to your practice. You need to find a way to set yourself
apart, to get patients talking about your practice and the great experi-
ence they had while there.

We recently talked with two dentists who say incorporating laser
dentistryinto your practice is one way to make thathappen. Not only
has it set them apart, it’s opened up new opportunities and helped
renew their passion for what they do every day.

Here, Drs. Christopher Mastand Larry Cole describe their experi-
ence with the WaterLase iPlus from Biolase (biolase.com) and how
laser dentistry has helped them grow their practices and better serve
their patients.

DR. CHRISTOPHER MAST,
Helena, Montana; 850 patients

When Dr. Christopher Mast opened his
practice in Helena, Montana 10 years ago,
heknew he needed to create aniche for him-
self, to find away to stand out.

There hadn’t been a new practice in
town for at least 10 years, and Dr. Mast
knewhe’d have to offer something different
ifhe wanted to succeed in Helena, where
he earned hisundergraduate degree. That’s
why he decided toincorporatelaser dentistry into his practice pretty
early on.

Today, patients travel from as far as 600 miles to see Dr. Mast, all
because they know he offers laser dentistry. His patients have come
to expectit, and are happy to tell their friends and family about the
great experience they have at Mast Family Dentistry.

Why lasers
Dr. Mastfirstincorporated laser dentistry into his practice about eight
yearsago, and added the Biolase WaterLase iPlus aboutayearago. He

The WaterLase iPlus

The dual-wavelength WaterLase iPlus all-tissue laser
is said to deliver more power, control and versatility
forexperienced laser dentists. Reportedly able to cut
hard tissue twice as fast as current laser systems,
without the discomfort or risk of cross contamination
associated with conventional drills, iPlus creates
an optimal bonding surface. The unit also features
an intuitive applications-based user interface with
alarge, high-resolution touch screen programmed
with more than 50 factory-loaded procedure presets.
The iPlus with the proprietary 2780 nm YSGG
technology is available in a dual-wavelength configu-
ration with an integrated iLase 940 nm diode laser,
or as a standalone unit. The completely wireless
iLase will enhance the capabilities of the YSGG by
providing a diode laser that can be used for unex-
pected soft-tissue cases in an adjacent treatment
room, better control of bleeding, and the freedom
to move around with no foot pedals or cords.

888-424-6527 © biolase.com

The top 7 ways WaterLase will help turn a good practice into a great one: 1) Attracting new patients and retaining
existing ones. 2) Minimally invasive class |, Il IIl, IV, VI with less anesthetic. 3) Subgingival class V caries and abfractions
with gingivectomy. 4) Minimally invasive osseous crown lengthening. 5) Minimally invasive periodontal surgery.

6)Endodontics. 7) Aphthous and herpetic lesions.

DENTAL REPORT.COM ‘
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Ready to incorporate laser
dentistry into your practice?

Dr. Christopher Mast suggests “diving in head first.” Get the training you need to build your
confidence and skill set, and you'll quickly see the benefits lasers can bring to your practice.

“Ifyoulook atitevery morning and you're scared of it that’s how’s it's going to be forever.
If you have it out and you pick it up and use it it's way easier,” Dr. Mast said. “Part of that is
education and training, and part of that is just being excited to use it.”

loveshow cleanand preciselasersare,and
the fact that patientsleave his practice with
farless trauma and swelling. In the time
he’s used lasers in his practice, he hasn’t
administered any shots to children who
need fillings, which is a huge benefit for
both the children and their parents.

“Lasers are part of a minimally inva-
sive philosophy of care,” Dr. Mast said.
“Ifyouhave somethinglikea DIAGNO-
dent, you can get the angle of a cavity
going into the tooth and you can take
it out with a precise instrument. You’re
saving tooth structure by having that
kind of precision and accuracy. That’s
beneficial to me and it’s beneficial to my
patients.”

Talking to patients

about laser dentistry

Most patients are receptive to laser den-
tistry, Dr. Mast said, and it’s even why
many patients are attracted to his prac-
tice. Even so, there are some patients
whoareleery, and think oflasers as sci-fi
Star Wars tools. Dr. Mast takes the time
to educate his patients about laser den-
tistry, and all the benefits that come with
it, from notneeding shots, toless trauma
to shorter procedure times.

“Ijust explain all the different things
abouthowitworks and why it’s better for
them and people getreally excited about
it,” Dr. Mast said. “If you do a filling on
akid and then have the parents back to
see how it works, it’s enough to convince
them thatlasers are pretty cool.”

Getting the word out

Ifyou offer laser dentistry, you have to
findaway tolet peopleknowaboutit. Dr.
Mast has advertised on TV as well as in
printand online,and hasadvertisements
on his practice windows to let patients

August 2013

know he’s a WaterLase dentist, but none
of those advertising efforts compare to
word of mouth.

“In the end the best marketing is that
mom who walks out of here and is like,
‘wow that was awesome. My kid came in
and had three cavities filled, didn’t need
a shot and didn’t feel weird or groggy
after,””” Dr. Mast said. “To have people
tell me I need to be meaner to their kids
because they want them to remember
how this was so they don’t get more cavi-
ties, those responses have been the best
marketing forus. Moms tell other moms.”

New opportunities

The WaterLase enables Dr. Mast to per-
form procedures he couldn’t otherwise
perform, which means patients don’t
have to travel to a specialistan houraway
to get work done. He’s able to do proce-
dures that may have taken multiple visits
in the past in one day, and he can take
care of problems in seconds, problems
that patients have lived with for years
because they didn’t want to go through
surgery.

“It’s allowed me to look at the bigger
pictureinstead of saying you have to go to
aspecialist. Now it takes me 10 seconds
to takealesion offthe side ofa cheek and it
won’tbleed. It’s made having lasers more
exciting,” Dr. Mast said. “You charge for
the exam and whateveritisyou’re taking
care of, and it only takes you 30 seconds
to aminute. The money is great, but the
personwalks out of the practice and says
he’s been waiting to do that foryears, but
was scared and now it’s done. Then that
patient talks aboutit at work. That kind
ofgrowthand marketing youjust can’tdo
any other way.”

DENTALPRODUCTSREPORT.COM

Our hygieﬁig, memory foam cushions

comfortably $upport your patients

and are easyto,clean and disinfect.
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PRODUCTS

Call now to experience
the Crescent Bodyrest System
800.989.8085

www.CrescentProducts.com
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DR. LARRY COLE,

Gilbert, West Virginia; 5,000 patients

After 25 years in the field, Dr.
Larry Cole needed something
to help revitalize his passion for
dentistry.

He found that when he
attended a CE course on laser
dentistry. He walked away
impressed with the technology,

and after doing alittle research
on his own he decided it was
Jjustwhathis small rural practice needed.

Since incorporating Biolase’s WaterLase iPlus into
his practice about six months ago, he’s expanded his
procedure offerings and now is able to treat children he
once turned away.

“It’s really well received,” Dr. Cole said. “It’s less
stressful for me and less stressful on them.”

Talking to patients about

laser dentistry

Patients have been very receptive, Dr. Cole said, and
have come to expectlaser dentistry when they walk into

his practice. Dr. Cole puts any fears at ease by demon-
strating how the laser works, and he even lets patients
put their hand outas thelaser is running to show them it
doesn’thurt. He explains there’s no anesthetic involved
withlaser dentistry, which is ahuge plus for patients who
justdon’tlike that numb feeling or needles.

His patients love it
The fact that Dr. Cole offers more procedures nowis a
huge benefit for the patients he treats in his small town.
The nearest specialist is an hour-and-a-half away, so
knowing they don’t have to make that drive and go to
another dentist for treatment just gives his patients
another reason to love his practice. The more you can
offer your patients, the better it is for you and your
patients, Dr. Cole said, and patients are happy to tell fam-
ily and friends about the great experience they had at Dr.
Cole’s practice and the technology that made it possible.

“It’s amazing how many patient referrals I get from
people who have told family or friends about the laser
and how they likeit,” Dr. Cole said. “I getalot of people
with dental phobias who want to come in and have laser
procedures done.”

Dr. Cole also has done some traditional advertising to
let his small community know he now offers WaterLase
laser dentistry, but he’s also found the best advertising

Find your
passion again

Feeling burnout out from the day to day? Laser dentistry
may be the answer.

“It's just given me something new to appreciate and
to learn and to use,” Dr. Cole said. “This has brought my
enthusiasm level up.”

comes from excited patients who talk to family and
friends about the new technology Dr. Cole incorporated
into his practice.

It's worth the investment
The economy still isn’t great in Gilbert, Dr. Cole said,
buttheinitial expense didn’t deter him from making the
investment in a WaterLase all-tissue laser. It’s not only
renewed his excitement for what he does every day, but
it’s also opened up new doors in terms of what he can
offer his patients.

“For GPs in small areas, it’s actually a practice
builder,” Dr. Cole said. “It’s more exciting for me and I
Jjustlove doingit. I’'m doing more procedures than I was
before. I'm incorporating more perio procedures. I doa
lot more pediatrics. It’s justa win-win.” @

ermoplastic

Self-Seating Nightguard

Softens under warm water to exact fit!

Advantages to the patient and the dentist

“Qver the course of my career | have finally found a
laboratory that fabricates a quality,consistent nightguard

that fits with little adjustment. My patients love this type of
nightquard. The ease of insertion and minimum chair time
enables us fo devote our time to other procedures increasing
our bottom line tremendously. | highly recommend NORTHEAST

* Easy insertion ® |nstant fit * Extremely comfortable

* Greater compliance e Reduced delivery time @ Reduced remakes

1-800-441-0974
www.nedentallab.com
nedental@comcast.net

NORTHEAST LABORATORY
6741 Castor Avenue
Philadelphia, PA 19149

Let us help you build -
your NIGHTGUARD -
and TMJ practice.

for their professionalism, quality and consistency.™

- DR. PAUL SCHWARTZ DDS. PA. A leader in Nightguard/TMJ Appliances

Interested? Circle Product Card No. 83
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Everything you need
in a laser....for $2,495.

Introducing SOL

Soft-tissue Diode Laser
PORTABLE
CUSTOMIZABLE
UNBEATABLE VALUE

Sﬁ\_ -

!

How many technologies in & custow

dentistry can perform... & s

* Gingivectomies

* Treatment of Apthous ulcers = ' ) PERS
* Tissue retraction for impressions @\ CASY
* Sulcular debridement ;

* Frenectomies m._ \

* Removal of fibromas

* Operculectomies

* Hemostatic assistance

» Soft-tissue crown lengthening

» Excision and incision of biopsies

* Plus many other FDA-cleared applications

for $2,495?

&) STERILE
( ) PERID

) CUT

PORTABILITY DISPOSABLE TIPS PREMIUM 3+ HR PROGRAMMABLE BLUE AIMING
for convenience to reduce BATTERY PRESETS BEAM
set up time for less downtime for ease of use for enhanced visibility

S‘“OMVL To beam up to SOL. d
==~ Call 888.325.5002 or visit denmat.com. T]
Power of light DenMat

821270600 Interested? Circle Product Card No. 84 ©2013 DenMat Holdings, LLC. 801318100dpr 04/13KJ KJ



PRODUCTS w PRACTICE

EFFICIENCY

ASMOOTH TRANSITION

How the Plustek MobileOffice AD450 scanner helped this pediatric dental center o go paperless.

Information provided by PLUSTEK USA

Plustek’s AD450 Scanner

DENTALPRODUCTSREPORT.COM

Pediatric sedation dentistry in
asurgery center like Hapy Bear
Surgery Center, requires more
paperwork thananormal dental
office because treatmentis both
dental and medical.

Jeremy Pierson, Chief
Information Officer for Hapy
Bear Surgery Center, started
researching ways to better
handle the paperwork and
become compliant with Elec-
tronic Health Records (EHR)
requirements stipulated in
the Affordable Care Act. After
much research he decided to
purchase four Plustek Mobil-
eOffice AD450 scanners (plus-
tek.com/usa). Because there
was limited space at the front
desk and in the consultation
and exam rooms, the scanner’s
small footprint was one of the
primary deciding factors when
making the purchase.

The benefits

The Hapy Bear facility now has
100 percent electronic patient
records. While most dental/
medical offices require rooms
of shelving for paper files, they
donot.

Before each procedure at
Hapy Bear, pediatric patients
and their parents are taken to
a consultation room where
they speak with the dentist
and anesthesiologist, ask ques-
tions about the procedure, and
complete and sign necessary
paperwork.

Because a signed copy of all
the paperwork must be sent
home with the patient/parent,
a staff member used to have
to run to the photocopier to
make a copy for the parent.
This wasted time, was very
cumbersome, and not very
professional. Now with small

DID YOU KNOW?

The Mobile Office AD450 scanner is one of the few mobile
scanners on the market with an Automatic Document
Feeder and the ability to run on USB bus or AC power, mak-
ing it optimal for anywhere, anytime scanning. The AD450's
small footprint and its ability to scanrigid cards including
insurance cards, credit cards, and membership cards

August 2013

make the AD450 wel l-suited for front desk applications.

ABOUT HAPY BEAR
SURGERY CENTER

Hapy Bear Surgery Center is a pediatric sedation den-
tal office that provides general anesthesiato dental

patie nts referred to them by more than 200 dental offices.
Hapy Bear has served patients in the Central Valley of
California since 1997. In 2010 they moved into a brand
new, state-of-the-art surgery center that provides a
spacious, comfortable, kid-friendly environment.

scanners in each room, identi-
fication cards, medical insur-
ance cards, and all paperwork
isinstantaneously scannedinto
Hapy Bear’s computer system
and handed directly back to
the parent.

Plustek’s TWAIN driver was
another major selling point.
Hapy Bearuses Dentrix, which
requires a TWAIN scanner to
interface directly intoits Docu-
ment Center. It only requires
one click on the computer
screen to complete the entire
scanning process, eliminat-
ing the need for extensive staff
training.

“Using the little Plustek
scanners has solved several
problems for us, including our
spaceissues. Weneeded asmall
unit that could fiton a desk and
be unobtrusive,” Pierson said.
“Quick and simple scanning
has also helped us significantly
streamline our patient flow,
helped us to become fully com-
pliantwith EHR requirements,
and helps us project the image
ofthe state-of-the-art, top of the
line facility that we are.”

Becoming fully EHR com-
pliant was an important step
for Hapy Bear Surgery Center.
They became eligible for the
Medicare and Medicaid Elec-
tronic Health Record Incentive

Program providing $21,500

per doctor to help cover the
costs of converting to the EHR
system. They also are eligible
to receive $8,500 per doctor
each year for the next five years
as they show meaningful use of
their EHR system. The Plustek
scanners form an integral part
of that system.

Putting parents
atease

Parents often feel alot of anxi-
ety when taking their child to a
sedation dental office. Parents
want to be assured their child
is being treated in a well-run,
state-of-the-art facility that
meets the highest standards of
State and Federal compliance.
By using the Plustek Mob-
ileOffice AD450 scanners,
Hapy Bear surgery continues
to provide a smooth and seam-
less experience to their patients,
while assuring the parents the
highest standards of care are
being metand surpassed.@

CALL:714-670-7713
CLICK: plustek.com/usa

CIRCLE:RSNO.85
SCAN:

(=] =]
[=].



reasons

HERE’S SOMETHING ELSE THAT CAN HELP—

~ -
seerrs O W Ahigh-quality curing light, like the Bluephase
N Style from Ivoclar Vivadent (ivoclarvivadent.com)

Cementation
MNade easy

BISCO’S eCEMENT™
ADHESIVE CEMENTATION SYSTEM FOR LITHIUM DISILICATE RESTORATIONS

Compiled by RENEE KNIGHT
Information available at bisco.com.

Easy removal of excess cement
with extended gel phase and less
light sensitivity resulting in ease of
use and great handling.

o

Complete kit with all components
needed to successfully cement
lithium disilicate (e.g. IPS e.max®’
restorations simplifying the
cementation procedure and
reducing inventory.

Low film thickness ensures the
restoration will be completely
seated, including all of your
Compatible with veneers, crowns veneers.

and bridges including all CAD/

CAM blocks and . Multiple shades of light-cured
pressable ingots cement with virtually no shade
made of lithium % S Tt change upon polymerization,
disilicate, providing ; S - = e S e vl allowing for a natural looking
universality and - ) i ' 0 el Sle restoration and providing optimal
versatility in your e B - | esthetic qualities for years to come.

restorative cementation. le)

. *IPS e.max is a registered trademark of
CALL:800-247-3368 IVOCLAR VIVADENT Inc. ¢cCEMENT™ is
CIRCLE:RSNO.86 atrademark of BISCO Inc. There is no spon-
SCAN: sorship, affiliation or connection between

. BISCO Inc. and Ivoclar Vivadent Inc.
Ofg-HO
H L]

\

———

lisco
BISCO’s AVITY (L
Cavity

Protective liner O Gl O

Cleansing agent MHErECalEe v Cleanser

You can find these @ : : o
products.dentalproductsreport.com. : : T §47.534-6000 !

August2013 | DENTALPRODUCTSREPORT.COM kA



reasons

HERE’S SOMETHING ELSE THAT CAN HELP—
Digital intraoral imaging, such as the DEXIS™
Digital X-ray System (dexis.com) can also help

dentists gain highly diagnostic radiographs.

1O BUY

oSCAN, plan, freat

IMAGING SCIENCES i-CAT® FLX CONE BEAM 3D SYSTEM

Compiled by STAN GOFF
Information available at i-cat.com.

o

Visual iQuity™ image technology provides i-CAT’s
clearest images, both 3D volumes and 2D
panoramic*, for use in planning and treatment for
implants and restorations, oral and maxillofacial surgery,
orthodontics, plus TMD and airway disorders.

QuickScan+ allows for a full-dentition 3D scan at a
lower dose than a 2D panoramic image.*

SmartScan STUDIO’s touchscreen interface and
integrated acquisition system yields more control and
workflow flexibility by allowing the clinician to easily
select the appropriate scan for each patient at the
lowest acceptable radiation dose.

Comes with the full-featured Tx STUDIO™ optimized treatment
planning software that provides immediate access to integrated
treatment tools for implant planning, surgical guides, and other

CALL: 800-205-3570 applications.
CIRCLE:RSNO.87 . .
SCAN: Becoming a part of the renowned i-CAT network brings the
benefits of i-CAT quality products, service and educational
E E O opportunities that add value to the practice.
. =l
E . ~ *Data on file

DUXDental Pelton & Crane’s

Patient x-r: rotection 5 i i
atiel ay protectio Io) Xenolite™ Apron Flexible Monitor

Adjustable viewing for E : Mounts
patienteducation : :

You can find these @
products.dentalproductsreport.com.

DENTALPRODUCTSREPORT.COM August 2013



reasons

HERE’S SOMETHING ELSE THAT CAN HELP—

A caries detection aid thatalso serves as a X_atient
education tool, such as the Spectra from Air
Techniques (airtechniques.com).

1O BUY ]

Optimized fluorde
delivery

PREVIDENT® 5000 BOOSTER PLUS
FROM COLGATE® ORAL PHARMACEUTICALS

Compiled by RENEE KNIGHT
Information available at colgateprofessional.com.

O

PreviDent 5000 Booster Plus contains 1.1% sodium
fluoride, delivering approximately 5 x the ppm
fluoride of regular toothpaste.

The gel features FluoriGard™ technology, which In vitro studies show PreviDent® 5000 Booster Plus
inin Vi i g . delivers an 86% improvement in enamel fluoride

has been shown in in vitro pH cycling studies to C‘O I ate’ . ;

provide better remineralization after 10 days and 9 uptake \Z/ersus the previous PreviDent 5000 Booster

unsurpassed remineralization after 20 days." This PreVi D en tn formula.

optimized fluoride delivery system produces a . ) . .

temporary shift in pH, favoring remineralization and 5000~ PEV|Dintt5000dBoost§[ Ft)>llus Cznz:afllns tr(;‘z;:‘:ml?

fluoride uptake in the oral cavity. phosphate and is avaiiabie In 9.4 1.0z. m

BOOST 2 bottles, in Spearmint and Fruitastic™ flavors.

PLUS

- - The liquid gel formula enables faster fluoride
1.1% Sodium Fluoride

dispersion versus paste-form prescription toothpaste.®

PRESCRIPTION STRENGTH

TOOTHPASTE

FRUITASTICT™ REFERENCES
1. Data on file; Colgate-Palmolive, 2012. In vitro pH cycling model
after 10 and 20 days.

2. Data on file; Colgate-Palmolive, 2012. In vitro standard method
for enamel uptake.

3. Joziak MT et al. Comparison of enamel fluoride uptake and
fluoride release from liquid and paste dentifrice. J Dent Res. 2003;

3. 4 F l OZ { ’00 ml} 82 (Sp issue). Abstract 1355.
tic ; ®)
CALL:800-2COLGATE
CIRCLE:RSNO.88
SCAN:
.

'
PreviDent’
: 5000~
: Colgate’s : gmg%te st
An option for sensitive teeth o) PreviDent 5000 ; : (S
An option for patients with dry mouth Sensitive :

You can find these @ : v o\ i
products.dentalproductsreport.com. : v SR OZINamY)
: O —

5000 Dry
Mouth

August 2013 DENTALPRODUCTSREPORT.COM



BURS

ASM_INSTRUMENTS
A&M Diamond Burs

Manufactured In the USA for Over 30 Years

Multi-Use Burs $3.45 per Bur
In 6 Unit Boxes Buy 4 Boxes Get A 5™ Box Free

FREE SHIPPING!

Also Available In Ca“ 866-264-4287

Single-Patient-Use Visit Our Website

25 burs $1.19 Each
50 b Each www.usburs.com

100 burs $.99 Each
A&M Instruments, Inc.

Alpharetta, Georgia

(€{o)(o)4 dentalproductsreport.com/Products

EQUIPMENT FOR SALE

Aging Assets?
Save your Investment.
We can make your dental chairs
and stools look brand new.

Replacement Upholstery

SUPERIOR_UPHOLSTERY

DDS www.superiorupholstery.com

o 888-548-7282 {7

DENTAL SUPPLIES

The Best Solution Is The Best Advice

Majestic Introduces

DENTIST DEVELOPED for

Lt Senzzz-: Away

SENSITIVE TEETH?

Put TOOTH SENSITIVITY
to SLEEP!
— Almost 50% of U.S. adults suffer from
seﬂzzzzz sensitive teeth. Now you can offer your

patients a totally new and unique way

to instantly put their tooth sensitivity to
sleep. Just one treatment of Senzzzzz
Away?®, the newest innovation from
Majestic Drug Co., Inc., has been clinically
proven to eliminate tooth sensitivity for
up to six full months. Senzzzzz Away®

Away

TOOTH DESENSITIZER ~ 8

Instant Relief

from Sensitivity to is the exciting new addition to the Tooth
Cold, Sweets & Heat Desensitizer category and is available now.
1Treatment Lasts . 1

Up to 6 Months Please let your patients know!

Clinically Proven

N Alivio a la/sénsibil ‘b
For more information, call 1-800-238-0220 ‘ M al es t’ c

or visit our website at www.majesticdrug.com Family Owned for 3 Generations

The Best Solution Is The Best Advice

Majestic Introduces

)
[P R OX' .p 7’ Your patients are constantly

looking for new ways to keep
their teeth and gums healthy
and clean throughout the day
without having to resort to
/ carrying a toothbrush with

»
them everywhere they go.

Proxi-Plus® is the newest
innovation in this category.
Proxi-Plus® is a single use,
hygienic interdental brush

‘ with a bonus flosser on the
end. Each pack has a month’s
supply (30 brushes) and a very
competitive price. Proxi-Plus®
is available now. Please let
your patients know!

A —= { Mm/lajestic®

For more information, call 1-800-238-0220
or visit our website at www.majesticdrug.com

Family Owned for 3 Generations

Search for the company name you see in each of the ads in this section for FREE INFORMATION!

f] DENTALPRODUCTSREPORT.COM |  August2013
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FINANCIAL SERVICES

CREDIT CARD PROCESSING PROGRA M

i FREE Placement,
snwriaon Bl | INTERCHANGE % RATES| * credit Card Temina
T DU GO AS LOW AS Cioh paeavit

Integrate with your

&) FREE )
4 STV o current POS
/ e & PIN PAD Free PCIpeI'**
. fy o No set-up fee
— £ ; Check Services Available
& 4 Early Termination Fee
' k‘ . with your current processor?
WIRELESS . NAB will reimburse your

L ULl business up to $295**

North

[866 481- 4604

North American Bancard is a registered ISO/MSP of HSBC Bank USA, National Association, Buffalo, NY and Wells Fargo Bank, N.A., Walnut Creek, CA.
American Express requires separate approval. * Durbin regulated Check Card per rate. A per trar ion fee will also apply. **Some restrictions apply.

BBB RATING

FINANCIAL SERVICES

BANKERS HEALTHCARE GROUP, INC.

Get the cash you need

without leaving your patients.

$150,000 unsecured and hassle free
Affordable, fixed-rate terms up to 10 years
Programs for all credit types

No upfront fees

E-Signature loan funding

Loans will not appear on personal credit report

Debt Consolidation Emergency Cash Fund

For your custom loan proposal in 48 hours CALL (877) 688-1819 or VISIT www.bhg-inc.com/DP10

Search for the company name you see in each of the ads in this section for FREE INFORMATION!

August2013 | DENTALPRODUCTSREPORT.COM
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FINANCIAL SERVICES LABORATORY SERVICES

A & M Dental Laboratories
nce Is The Tradition..

SINCE 1
I/‘\N‘I — ALL RESTORATIONS MADE IN USA

* ALL CERAMIC - PFZ CAD/CAM -

AmZir Crowns (Porcelain Fused to Zirconia) ...........c........ $ 99.00
BruxZir Full Zirconia Crowns (CAD/CAM) .$79.00
e-max Crowns (ALL CERAMIC)............. rereneenenenes 9 89.00

Our award winning team
looks forwanrd to helping you
reach your financial goals.

800-487-8091 \:zanmaertaicom = irfoaanincentatom

Our Team (left to right):

Walter K. Herlihy, CLU®, ChFC®, CFP® Linda B. Gadkowski, CFP®

Medlical Economics, Best Advisors 2010 - 2012 Medical Economics, Best Advisors 2004 - 2012
Dental Practice Report, Best Advisors 201 1- 2013 Dental Practice Report, Best Advisors 2011-2013

Sabina T. Herlihy, Esq., Massachusetts  Michaela G. Herlihy, CFP®
Super Lawyers 2007, 2010 - 2012

Robin Urcivoli, CPA. CFP® Peter Deschenes, Office Manager Won d er Wh at th es e a re?
COMPANY NAME

o 0oy Go to dentalproductsreport.com/products and enter
Beacon Financial Planning, Inc. names of companies with products and services you need.
Offices in Easton, Hyannis, Wellesley and Boston, Massachusetts )
; . i marketers, find out more at: -
Phone: 888-230-3588 E-mail: Walter@Beaconfinancialplanning.com advanstar.info/searchbar DISCO%MSREW

www.Beaconfinancialplanning.com

LAB SERVICES

NATIONAL_BOARD
FOR_CERTIFICATION  (lezlhs L]

TURBINE REPLACEMENTS

Who do you trust
with your , your

? e Made in USA

* Machine Balanced
CDTs, CDLs and DAMAS laboratories have surpassed ¢ Free Installation

national standards to ensure that you and your .
4 Y e Patented Spindle

Call for all other makes & models  Free quotes on high & low-speed repairs

$

and your

patients receive quality dental restorations.

Call (800) 684-5310 or visit www.nbccert.org
to find a CDT or CDL today.

Chuck Canisters only

G DAM“S Dentex 1:577.433-6839
LABORATORY
Audit System www.dentex-houseofturhines.com

House of Turbines
RDvsinaicoren

Search for the company name you see in each of the ads in this section for FREE INFORMATION!
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MARKETPLACE

Formore products & services information goto marketplace.dentalproductsreport.com

PRODUCTS & SERVICES

CONSULTING CROWNS EQUIPMENT FOR SALE

Need a Solution to Increase Hygiene Production?

“Do-It-Yourself ” Hygiene Department Consulting Kit

offers several solutions for your PRACTICE, your TEAM

and your PATIENTS! For a fraction of the cost of an

in-office consultation, you can have all the tools you need to

implement a solid perio program on your own!

1. Double hygiene PRODUCTION by increasing the variety
of hygiene services

2. Help your PATIENTS achieve better oral health

3. Get the ENTIRE OFFICE revitalized and on the same page!
You've waited long enough! Get started TODAY!

www.PerioAndBeyond.com
267-241-5833
Colleen@PerioAndBeyond.com

Ceobalt Chrominum Frameworks Beryllium

Free atonly US1)4 5 .60 for USA Country only.
~++ Minimum orders requirement «»—

A

EDUCATION EQUIPMENT FOR SALE

Dr. Travel, LLC

SEMINARS IN PARADISE

Christmas / New Year’s Crusie - NCL Epic - R/T Miami
December 28, 2013 - January 4, 2014
Sailifigto St. Maartan, St. Thomas & Nassau

Celébrating 18 years Norwegian Cruise Lines

Last Chance #

,',w’l o
16 CE

Acndemy
of General Dentistry

Group Shore Excursions Continuing Education

Functional Occlusion: The Fundamentals of
Predictable Esthetic Dentistry
Neeraj Kahann, D.D.S

Additional Seminar Cruises:
President’s Week Western Caribbean Cruise: From New Orleans - Feb. 16 - 23, 2014
Easter Week Eastern Caribbean Cruise: From Miami - April 13 - 20,2014 - RCCL
4" Of July Week Eastern Mediterranean Cruise: From Venice - June 28 - July 5, 2014
Mid-Summer Week Bermuda Cruise: From New York - July 27 - Aug. 3,2014

800-436-1028

www.DrTravel.com

EQUIPMENT FOR SALE

v(‘ivé‘:italmodelsanddesigns

sl | Foot Operated Faucet Control

,ﬂa—- Hands free control of hot or cold

water, press both pedals for warm.
« Implants - Stainless Steel for harsh environ-
ments and washdown conditions.

- Easy to install on existing or new

» Crown & Bridge
» Overdentures
¢ Treatment Acceptance

construction.
Cabinet Mount

- Multiple quantity discounts.

1-888-729-3053
Floor Mount

Call or e-mail for free catalog

973.472.8009  888.658.3660
david@dentalmodelsanddesigns.com

www.FootFaucet.net

Made by: Pressure Products

Zoll-Dental Instruments!

(UL

From the basic to the advanced
Zoll-Dental can fill all your
instrument needs.

For A Catalog Call:
1-800-239-2904
View it on the web!
www.zolldental.com

Beautiful

and Cadmium

J&H Dental Lab China
Please Call USA/Canada Toll Free: 800-868-1782
Email; webmaster@jhdentallab.com enquiry

A USA Manufacturer!
Full Retipping &
Resharpening Service!

MANUFACTURING

GID/M COMPANY, INC.

MANUFACTUREW PROBESSION DENTAMﬂINETRY SINEI:1 95

LT

Order
Factory Direct &

AV

e HE] Pgand”

You Seﬂ,- We Lend, You GIrOW

Patient Financing Made Easy
* More Approvals (A, B & C Credit)
* Quick Decisions

* Low Monthly Payments

* Fast Funding To Your Practice

www.helpcard.com ¢ 877-834-0550

—4\/ =S “Mnll

= Bill$for Dr|IIs

Guide Right

SURGICAL GUIDE SYSTEM

Fabrication and correction
of diagnostic and surgical
guides in 2D and 3D

Click or Call Today!
BillsForDrills.com 1-855-544-1900

Significantly less costly
than stereolithic guides.

Fabricated in-office or
in-lab within minutes.

START WITH PI;ECISION. “
PLACE WITH CONFIDENCE. CLASSIFIED WORKS

& DéPlaque

www.deplaque.com  800.314.0065

DENTAL REPORT.COM

August 2013



MARKETPLACE

Advertisinginformation: LindaBarrier | 800-225-4569 (ext. 2701) | Fax440-756-5271

email lbarrier@advanstar.com

PRODUCTS & SERVICES

INFECTION CONTROL

‘_‘ Medflex”

Introducing

Medflex Armor antimicrobial disposable jacket. The firstand only
disposable jacket permeated with an EPA approved antimicrobial
coating.

Contact First Medica for a free sample and ordering information.

First Medica”

(888) 609-2622

www.EagleDentalStudio.com
- THIS MONTH SPECIAL 569
Zirconia Layered with Porcelain

7 PFM Non Precious $45 nTCS Fexible $99
nIPSe.max Pressable $79 7 Parfial Denture $135
n Full Contour Zirconia $75  #Full Denture $130

FREE BOTH WAY SHIPPING - CALL N FOR DETAL

American Eagle

Dental Lab

COMPLETE DENTURES
from $99g_ 00

Flexible Partials - $149
- All major credit cards accepted -
Mission Dental Laboratory
PO Box 9420, Shawnee Mission, KS 66201

Or call toll-free: 888-305-4142

Marketplace Advertising
CAN WORK FOR YOU!

Quality Dentures

LAB/OPERATORY PRODUCTS
S m
Dia ent

PR!CISIOH PRUST“!TI‘: PROOUGT!’

QUALITY & PRIGE GUARANTTEID!

il

High precision prosthetic products for Small, Standord ond
Wide Platforms for the following implanf systems:

Asepto Systems

Products for Infection Control

Asepto-Sol

Impression/Gypsum Disinfectant

Safe-Seal
Lab Transport Bags

Odo-Gard

Deodorizer/Cleaner

CONTACT DEALER
57 Ozone Avenue, Venice, CA 90291
Tel (310) 396-8271 ¢ Fax (310) 396-7702
E-mail: asepto@verizon.net
Internet URL Address:
http://www.aseptosystems-dc.com

Screw-Vent Zimmer Lifecore
ITI Straumann Frialit-2 & Xive
3i Repluce Steri-Oss

For Advertising Rates
or Information, Call
Linda Barrier
800.225.4569 ext. 2701

Branemark
Al are manufactured with the tightest tolerances, tested by
Instron fest machines and come with o full Lifetime Warranty.
FREE SHIPPING FOR ORDERS OF $150 & UP
(e D
Toll Free (888)281-8850

LAB/OPERATORY PRODUCTS

Repeating an ad ENSURES it will be seen and remembered!

DENTALPRODUCTSREPORT.COM August 2013

MISCELLANEOUS

2.5X Focusable

Portable color

A Clip Ons g 10"- 17" Fit Over Loupe 3x-15x
COOPLYET VR 505> |2sxa35xs349 | $149.95  |2.5x,3.5x-$299 $239

(856) 795-6199 WWW.Visionusasupplies.com

Order Today!
(800) 845-5172

www.healthdentl.com

or contact your local dealer

Buy 3 bottles

Sensitivity’s Gone!

* Money Back guarantee

{2 healthdent’l

‘A World Wide L.L.C

e

S|

Know who is reading your catalog.
Introducing Advanstar’s Custom Digital Solutions.

Stop spending time and money sending out
expensive print catalogs and company brochures
that may never be read. i?' -

~

Go Digital Today!
Contact Your Sales Rep

1 (800) 225-4569

Open up new markets.

Place your digital catalog on one of our trusted
industry publication’s websites and receive
monthly impression exposure.




PRODUCTS & SERVICES

DENTALPRODUCTSRERORT

DISCOVERY. ADOPTION. SUCCESS

Content

Licensing for
Every
Marketing
Strategy

Marketing solutions fit for:
* Outdoor

* Direct Mail

* Print Advertising

* Tradeshow/POP Displays
* Social Media

* Radio & Television

Logo Licensing
Reprints | Eprints
Plaques

Leverage branded content
from Dental Products Report
to create a more powerful
and sophisticated statement
about your product, service,
or company in your next
marketing campaign.
Contact Wright's Media to
find out more about how
we can customize your
acknowledgements and
recognitions to enhance
your marketing strategies.

For more information, call
Wright's Media at
877.652.5295
or visit our website at
www.wrightsmedia.com

MARKETPLACE

Formore products & services information goto marketplace.dentalproductsreport.com

PROFESSIONAL SERVICES TURBINES

DEeNTAL ON-HoLD MESSAGE PROGRAM
Turx ON Horp Tive INTo ADVERTISING TIME!

Promote Your Practice and Provide Callers with Valuable Information

* Inform, educate & motivate
your clients

* Promote services

* Present a professional image

* Reduce caller hang up

* Hours, location and directions

Vo O

» Easy to use
» Digital playback equipment
also availabl

m A

522§f

*includes FREE Porsoralization warth $50

onHold

Productions

Custom Telephone Messag

Call now!
1-800-233-6356

www.onholdprod.com

WISE Dental Repair, LLC

Your Local Handpiece Repair

We specialize in rebuilding
Star, Kavo, Midwest, NSK,
Champion, Bien Air, & more...
We can rebuild turbines for only $79.95,
including shipping (both ways).
COMPLETE HANDPIECE REPAIR!

“We Sharpen and Retip Instruments”
888.411.6933

www.wisedentalrepair.com

MARKETPLACE ADVERTISING

IT WORKS

DISABILITY CLAIMS ADVICE PROVIDED
friesart@hotmail.com
1-800-567-1911 = www.afries.com

ART FRIES, RHU

REPAIRS

3171 Greenvalley Rd., Box 312
Cahaba Heights, AL 35243

Please allow 4 - 6 weeks turnaround
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@ Express Dental Turbines

SALES & SERVICE DISCOUNT TURBINES
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ALL MANUFACTURES
SPECIAL BUY ANY 4 TURBINES

GET 1 FREE

Expert Handpiece Repair/
Re-Tipping Service

888-531-2272
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GERAMIC

1.800.795.5118
- www.ddsdental.com

Doctor Direct Sales
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PERSPECTIVE

HELPING PATIENTS & ..

ACHIEVE OPTIMAL
ORALHEALTH

How CariFree
treatment helped
this patient finally

realize a healthy
mouth she isn't
afraid to show off.

Compiled by RENEE KNIGHT

SUSAN KLATZ BEAL

Texas
PATIENT OF DR. DINO
MANTIS AND DR. JON HOWEL

DENTAL

REPORT.COM

In 2011, Susan Klatz Beal had
a lot of dental problems that
required major reconstruction,
problems that would lead to 5
front teeth crowns.

But that wasn’t the only
treatment she’d need. When
her dentists, Dr. Dino Mantis
and Dr. Jon Howell, tested the
acid level in her mouth, they
found it was very high—as was
the level of bacteria. That’s
when they decided to start
Susan on CariFree treatment.
Since then Susan has used
CariFree CTx3 Rinse, CTx3
Gel, CTx2 Xylitol Gum, and
CTx4 Treatment Rinse.

Here she tells us about her
experiences with these prod-
ucts and how they helped
improve her overall health.

Q: Do you know what caused this?

A: Not really, but the bacteria
has caused major problems,
including several infections
in the canal of a tooth that
anchored a bridge (the bridge
has been in place for 11 years),
one of which tested positive
for both Staph and Strep. I
later had another infection in
the back anchor tooth. The
bacteria and acid were eroding
the enamel, making me more
prone to caries and other prob-
lems, and compromising the
integrity of the tooth structure.

Q: What have you learned about
the caries disease process?

A: I didn’t know that bacteria
and acid could cause such
serious problems, and I didn’t
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know that even though I brush
regularly, sometimes that isn’t
enough. I also learned genetics
can be a factor. That explained
how I was still getting caries
and contracting infections even
though I was taking such good
care of my teeth.

Q: How has the treatment pro-
cess changed your condition?

A: My mouth feels much
healthier, much cleaner, I
have fewer caries, and with the
exception of the things that I
can’t control (like infections) I
do notice that I have much less
plaque, and my dentist is find-
ing far fewer problems during
my twice yearly exams.

Q: How has this changed
the way you view dentists?

A: Ilike dentists now. Anyone
who can free me of miserable
painisahero in my book. Both
of my dentists have helped me
learn how to take better care of
my mouth, even if that means
that they don’t get as much
business from me—other than
for regular twice yearly visits,
cleaning and check-ups.

Q: Do you think CariFree and
risk assessment should be
standard in dental offices?

A: Absolutely. I had no idea
that even though I was drink-
ing diet soda, the acid was
eroding my teeth and mess-
ing up the pH balance of my
mouth, and that could make me
more prone to caries and other
problems. I'love how healthy

An opportunaty for patients to share THEIR THOUGHTS
on the latest technology and materials.
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my mouth feels, and when my
mouth feels that great, it’s only
natural that I"d want to take
better care of my teeth. The
way I see it, if all dentists did
an assessment, patients would
better understand some of the
lifestyle habits they engage in
that may be compromising the
health of their mouth, and by
extension, their teeth.

Q: Do you think there are
patients who would ben-
efit from risk assessment
who can't access it?

A: Yes, mostly because of the
cost and lack of knowledge.
People don’t realize there is an
important correlation between
oral health and overall physical
health. A healthy mouth may
alleviate other health problems
in the process. It did for me!

Q: What else would you like peo-
ple to know about your story?

A: ’ve pretty much had to have
the entire top of my mouth
reconstructed because of car-
ies, bacterial infections and
other issues. I had amazing
crowns constructed for my
five front teeth (using the Kois
Center technology and pro-
cedures.) I used to refuse to
have pictures taken because I
was embarrassed of my smile.
As a writer, avoiding photos is
almost impossible because I
need to have pictures of myself
to accompany my bios. My
mouth feels so nice now that I
love to show off the new work.®
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call me to set up an in-office demonstration of Master Series Handpiece
KaVo Master Series Handdpieces!

Slmply fill in all details below to enter for a chance to win. (All fields must be completed in order for your entry to qualify for a chance to win.)
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There are 60 ideas to the hour.

Not a minute passes without Komet® innovators working to Every day. Every hour. Every minute. Satisfaction comes only when
improve our products and performance. Our days are spent we can honestly say that we‘ve set a new milestone — and then we
developing, perfecting, and testing new products and techniques, start working toward another with the next tick of the clock.
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