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WHAT'S YOUR
SEO STRATEGY?

SEO and Social Media are here to stay. Find out how you
can make them both work for your practice.

Philips Sonicare

EMPOWER YOUR
PATIENTS

This customizable power
toothbrush features the
latest tufting technology.
MORE ON PAGE 6
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GET THEM WEDDING WHITE [l 508 P s Il

Wedding season is here. Help brides Go behind the scenes of
brighten their smiles without over-promising. : ; : product development with
Go to dentalproductsreport.com. "~ N ' GC America and SDI.

TECHNOLOGY EVANGELIST

Transport
your data to
the cloud

The Transporter device
gives you all the benefits
of clould storage with
none of the risks.
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Calcimol LC LIMITED 1+1 TRIAL OFFER

EXCLUSIVELY FOR DPR READERS WITH INSERTED CARD ONLY.
Light-cured, resin modified calcium ion
releasing base liner and pulp capping material

vOoCO
CALL 1-888-658-2584
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e Calcium ion release promotes hydroxyapatite C I I I I I LC
and secondary dentin growth a C I 0
¢ High pH level (10-12) supports healing

Light-cured, resin modified
and has an antimicrobial effect

calcium ion releasing base liner

* Flow on Demand — stays where you apply it and pulp capping material

* Non-Dripping syringe for easy placement without waste
e Virtually eliminates sensitivities by creating a sealed barrier to the pulp

e Suited for pulp capping® and as a base liner
under all restorative materials and cements

* High compressive strength for a solid foundation . LI MITED 1+ 1 _

* Radiopaque for easy x-ray identification
e Acid resistant
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Calcimol LC  now) mov-syrisgs

voco

Exclusively for DPR readers

( \ with inserted card only
\100"!\1'
Ca” 1'888'658'2 584 QQMpy Interested? Circle Product Card No. 1
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WOULD YOU LIKE TO
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Calcimol LC  nos s mem-tgmings

Yes, | want to order
this Trial Offer: —— o<t

x Calcimol LC pack (2-2.5g syringe) $49.50

Practice or Doctor’'s Name

Street Address: Calcimol LC

Light-cured, resin modified calcium ion
releasing base liner and pulp capping material

City, State, ZIP * Free Good only valid by sending this mailing
card no later than July 31st. Please allow 4-6 weeks to
receive Free Goods. Offer cannot be combined with
Phone: any other VOCO promotion. Only available in the US
and Canada. Quantity per order is always one, multiple
quantities are not allowed. Prices of your distributor

E-mail: apply!

My preferred distributor: . | Patterson [ | Henry Schein vo co

Other Canadian distributor: THE DENTALIS




vOCO

THE DENTALISTS

BUSINESS REPLY MAIL

FIRST-CLASS MAIL PERMIT NO. 190 BRIARCLIFF MANOR NY
POSTAGE WILL BE PAID BY ADDRESSEE

VOCO AMERICA INC
555 PLEASANTVILLE RD STE 120N
BRIARCLIFF MANOR NY 10510-9917

NO POSTAGE
NECESSARY
IF MAILED
IN THE
UNITED STATES




We focus on PRACTICE CARE so

ame - “OVERHEAD
REDUCTION

MARKETING TEAM
HARMONY

WELLNESS

We can show you how to reduce overhead
by increasing profitability

OVERHEAD REDUCTION

We d® that!

e Determine current overhead percentage and set practice goal
e Review and evaluate financial statements

e Design and implement strategies for growth

e Monitor impact of changes on practice profitability

YAaHENRY SCHEIN® [=I¥=[=]  contact your local Henry Schein Sales Consultant
.—mull F""E"'-T{ or call 1-800-372-4346 (PROMPT 6)

Denfal BUSineSS SOIUhOnS ép‘% www.HenryScheinBusinessSolutions.com

Interested? Circle Product Card No. 2
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TRANSITION
PLANNING

Dr. Matt Krieger
CEO, Million Dollar PPO

“After 12 years in private
practice, | wanted to help
other dentists achieve the
success in practice that |
had using my philosophy

of “Profitability through
Efficiency.” Working closely
with the Henry Schein
team, we design and
implement strategies for
growth and success in

an ever changing

market place.”

You can focus on PATIENT CARE

PERIODONTAL
MANAGEMENT

RECARE

PRACTICE
ANALYSIS

SOCIAL MEDIA

Mark Haslip
Henry Schein Sales Consultant

“In my experience, there are
three simple things every
dentist can do to achieve
lower overhead and increased
profitability. The first step

in reducing overhead is to

find out where the areas of
potential growth are using an
unbiased report of the practice
numbers—a Henry Schein Dental
Practice Analysis. Using this,
we can determine the overhead
reduction strategies that will
work best for your practice!”




BE AMAZED BY _
WATERLASE

SEE FIRST-DAY OWNERS & THEIR PATIENTS EXPERIENCE THE NEW WATERLASE IPLUS

The new Waterlase is Slmply amazmg but don t take our
word for it. Visit AMAZEDBYWATERLASE.COM to see
new owners and their first WaterlLase patients experience the
technology on day one, or see for yourself by scheduling a demo
In your practice today.

e (Generate word-of-mouth referrals with WaterLase
procedures that amaze your patients

e Be part of the social media buzz driving new
patients to WaterLase dentists

e  Work more efficiently — less local anesthetic, no
packing cord, reduce chairtime

e More than 50 hours of live, hands-on training
available with your system

e Total versatility compared to other laser systems

|. -
WaterLase® | PerioLase® Diode Laser

Soft Tissue Surgery Yes Yes Yes
Laser Soft Tissue Curettage Yes Yes Yes
New Attachment Procedure' Yes Yes
Calculus Removal Yes

Minimal to No Anesthetic

Needed Yes
Multi-Quadrant Dentistry
o ;: Yes
in a Single Visit
Cuts as Fast as a High Speed Yes
Osseous Crown Lengthening Yes
Root Canal Preparation Yes
Online Doctor Locator Yes
WaterLase :
Purchase Price  Family Starts ~ $100,0004+2 $2,500+
at$24,995'

f WaterLase Deep Pocket Therapy (DPT™) and PerioLase Laser-assisted New Attachment Procedure (LANAP®) are both
FDA-cleared for New Attachment (cementum-mediated periodontal ligament new-attachment to the root surface in the
absence of long junctional epithelium). Refer to FDA 510(k) Clearances: K011041, K013908, K030523, K083927 and K101658
(new attachment) and K091746 (calculus removal).

CALL TODAY TO DEMO WATERLASE IN YOUR PRACTICE

OR VISIT AMAZEDBYWATERILA /I TO SEE DOCTORS AND PATIENTS EXPERIENCE WATERLASE!

”.|["|“' Ljel

f» Mad P S | biolase.com | Call toll-free 888-460-9494

Interested? Circle Product Card No. 3
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Cover Products and other

products throughout
thus issue are chosen based on innovation or their perceived

impact on improving nCy
I impact on improving patient care and practice efficiency.

scan withyour
Smart Phoneé

mobile. advanstar. info
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Philips Sonicare

Customizable
power toothbrush
Equipped with anchor-free

tufting technology, the Sonicare
FlexCare Platinum’s new
InterCare Brush Head contains
more bristles than traditional brush
heads, which reportedly allows
itto be arranged in patterns to
perform specific tasks. Additionally,
the FlexCare Platinumis outfitted
with a pressure sensor that gently
resonates to notify users they are
applying too much pressure.

800-676-7664 © sonicare.com
CIRCLE:RSNO.4

SCAN:

Our advertising policy
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BIOLASE

Dynamic 3-in-1
imaging system

The NewTom VG3 cone beam 3D
imaging system offers a large FOV
to include the entire mandible and
maxilla for a complete diagnosis,
plus it uses the latest technology
to create panoramic images with
an accurate focal trough over the
whole arch. It offers panoramic,
cephalometric and 3D CT scans,
all from one economical device.
Additionally, the new generation of
the NNT Software is well suited for
alltypes of image reconstructions
and analyses. The VG3 s currently
pending 510(k) approval.

888-4-BIOLASE © biolase.com
CIRCLE:RSNO.5
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[ 3M ESPE]

Spiral finishing and
polishing wheels
Sof-Lex™ Spiral Finishing and
Polishing Wheels

are described as a new way to put
the final natural-looking gloss on
restorations. Incorporating flex-
ible spiral “fingers,” the finishing
and polishing wheels conform

to convex and concave surfaces
as they traverse the restoration,
preventing the need to switch
shapes in mid-procedure to fit dif-
ferent contours. Additionally, the
wheels have been embedded with
abrasive particles that provide
effective dental finishing from any
side—top, bottom or edge.

800-634-2249 ©® 3MESPE.com
CIRCLE:RSNO.6

Our editorial process

DPR makes every effort commensurate with professional editorial

and advertising standards to report manufacturer’s product news
accurately, but cannot assume responsibility for the validity of product
claims. Itis necessary for the editorial staff to remove itself from policing
the content orimages used invarious ads or marketing campaigns.
Any reader with acomplaint should contact the manufacturer directly.

DENTALPRODUCTSREPORT.COM May 2013

Web-based
HR utility

Created by dental attorneys, HR
for Health is described as the
only human resources software
designed to keep practitioners
compliant with ever-evolving
employment laws and regulations.
By minimizing the risk of inadver-
tent HR violations and potential
lawsuits, this Web-based utility
consolidates employee manage-
ment, documentation and moni-
toring in a fully paperless utility.

877-779-4747

HRforHealth.com
CIRCLE:RSNO.7

H_R' HEALTH

la s
We Yesp

www.hrfa rhealth.com
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MOST PRODUCTS. BEST SEARCH.

Find thousands of products at
products.dentalproductsreport.com

The dental profession and the publications that cover it have no shortage of dental professionals ready to
share theirexpertise. DPR sets itself apart with an editorial team comprised of journalists, not dentists. Each
month, we reach outto awide variety of voices to help tell the story of innovation in the dental profession.
We don'tassume we know all the answers; we are, instead, committed to asking the right questions and
delivering unbiased, quality content. None of the articles you read are “paid for,” but as a product-centric
magazine, working closely with our manufacturing partners is animportant part of the process.



Bluephase' Style

LED Curing Light

Very small, cures all.

The latest advancement in LED curing lights

* Polywave™ technology to cure all dental materials’

* Specially designed light probe for easy access to posterior teeth
e Cordless or corded use

For more information log on to ivoclarvivadent.com/bluephasestyle

] e
o .
ivoclar .
100% CUSTOMER SATISFACTION
B GUARANTEED ! u ivoclarvivadent.com Vlva d e ni u
Call us toll free at 1-800-533-6825 in the U.S., 1-800-263-8182 in Canada. ®

©2013 Ivoclar Vivadent, Inc. Ivoclar Vivadent, Bluephase and Polywave are trademarks of Ivoclar Vivadent, Inc. . . . . .
'All materials known to date in the range of 385 — 515 nm. Interested? Gircle Product Card No. 8 passion vision Innovation
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What real dentists are
searching for and savoring at

- dentaproductreport com. | find electric handpieces are a very
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Top 7 ways to protect your posture.
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DIAGNOdent anterior restorations electric handpiece
OptraSculpt Pad modeling What you need to know before
DOUBLE TAKE instrument, Ivoclar Vivadent you make the investment.
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without the risk. by Dr. John Flucke Imaging Sciences International 5 REASONS TO BUY
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InnoDen from Ultradent Products Inc.
5 REASONS TO BUY
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DENTSPLY CELEBRATES

100 YEARS

OF DENTAL HYGIENE

For dental professionals striving for greater comfort and control, W

Only Cavitron® systems deliver Tap-On™ Technology—
the next big step in ultrasonic scaling.

Cavitron® Plus and JET Plus—Redesigned with
ergonomics and performance in mind

« Tap-On™ Technology improves efficiency and is designed to improve
ergonomics by reducing foot pedal usage

—A single tap activates or deactivates scaling or air polishing,
allowing you to rest your foot during the procedure

« Prophy mode auto cycles alternate between air polish and rinse
without a need to touch the pedal*

- Additional power options for scaling enable quick removal of tenacious calculus

« Precise water control for improved lavage «

*Prophy mode auto cycles available on Cavitron® JET Plus unit only.

Scan the barcodé)ﬁi

with your smart pHong:’

For more information, call 1.800.989.8826 or visit www.professional.dentsply.com/cavitron.

Now with Tap-0n"™ Technology

There’s only one Cavitron”. C avitr()n® CaVitl'()n®

* Claim Data on File. plUS jetp | US:
&NSH-Y © 2013 DENTSPLY Professional, York, PA 17404 - o

Cavitron® is a registered trademark and Tap-On™ Technology
PROFESSIONAL is a trademark of DENTSPLY International and/or its subsidiaries. CAV24-0112-2 Rev. 2

Interested? Circle Product Card No.9
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* DEXIS go works with iPad 2 or later, with any storage capacity, on retina and non-retina displays. Requires iOS 6 or greater.
2 DEXIS go is a free companion app for registered users of DEXIS Imaging Suite software version 10.0.5 or higher; not for use with previous versions.
3 DEXIS, DEXIS Imaging Suite and DEXIS go are registered trademarks of DEXIS, LLC. iPad is a trademark of Apple Inc., registered in the U.S. and other countries. App Store is a service mark of Apple Inc.
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DEXIS Platinum Sensor + DEXIS Imaging Suite Software + DEXIS go App + Accessories + Training + 1 Year DEXcare

YES' Practice Name
[ ]

Enter me to WIN a FREE
DEXIS X-ray System!

Send me DEXIS literature. Street Address:

Doctor’s Name:

Call me to setup an
in-office presentation. City, State, ZIP:

DEXIS ™

1-888-883-3947 ® dexis.com E-Mail:

Terms & conditions apply. iPad, computer/monitor not included. Visit dexis.com/sweepstakes for “Win DEXIS 2013” details. ©2013 DEXIS, LLC DX47220513REV0
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Introducing DEXIS go:.

Patient communication with a personal touch.

DEXIS go is a sleek, engaging way for dental professionals
to communicate with their patients using an iPad.!

This FREE companion app to the DEXIS Imaging Suite?
software was designed to provide a great visual patient
experience around image presentation in support of your
clinical findings and treatment recommendations. -

g Avail
¢ App Store

www.appstore.com/dexisgo

Call us today!

1-888-883-3947 | www.dexisgo.com
1-800-645-6594 | www.henryscheindental.com

DEXIS Q O "4HENRY SCHEIN®

DENTAL

)

DX47000313REV0 ©2013 DEXIS, LLC

Interested? Circle Product Card No. 10
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Treat the child,
win the family

Looking to grow your practice? Consider expanding
your services to treat children, and you'll likely
become the dental home for their families as well.

Top products advancements
in pediatric denfistry

What you need to know about the latest and greatest.

Treating Bridezilla

With wedding season upon us, now is a great opportunity
to offer whitening specials for future brides and grooms.
We tell you how to make the most out of wedding
whitening season, while also managing expectations

to avoid any Bridezilla moments in your practice.

SADVINI ALLID/SYINOHL 9 JITTIM :OLOHd

Followuson
Facebook and Twitter

MOST PRODUCTS. BEST SEARCH.
Find thousands of products and all of the o

Jollowing web-exclusive content on our website.

CI'CkS & PleS What real dentists were searching

and savoring @ DENTALPRODUCTSREPORT.COM.

5 MOST-VIEWED PRODUCTS

01 3M True Definition Scanner
3M ESPE

02 MDI Mini Dental Implants
3M ESPE

03 Extended-length diamonds
KOMET USA

04 Clinpro 5000 anti-cavity foothpaste
3M ESPE

05 WaterLase iPlus
BIOLASE

5 MOST-READ ARTICLES ONLINE

01 How to place a full crown on tooth No. 23 [video]
DPR editorial team

()2 How to get the most out of your intraoral camera
[video]
DPR editorial team

03 12 tips to control stress in the dental office [video]
DPR editorial team

04 How to stabilize partial dentures [video]
DPR editorial team

(05 How to prepare atypical crowns [video]
DPR editorial team

E-NEWSLETTERS

Make your inbox happy! Register for
DPR’s e-newsletter and never miss a
web exclusive article or video. Go to
dentalproductsreport.com/subscribe.

DRI

DPRFRIDAY ¢ I

DIGITAL PRODUCT NEWS BROADCAST
with Thais Carter

Don't miss the latest product and industry news streaming straight to
your desktop every week. Visit dentalproductsreport.com/dprfriday.

12 DENTALPRODUCTSREPORT.COM May 2013
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THE WORLD'S
FASTEST BLEACH ™.~

Can be used with or without a light

37.5% hydrogen peroxide

Fast and simple to use: 3 x 8 minute applications
Auto-mix syringe — apply directly to the tooth
Contains potassium nitrate to inhibit sensitivity

with

Your Smile. Our Vision. | (North America), Inc. Toll free: 1800 228 5166 =g

WWW.Sd ! .com ..a u ésrg]sl:n\ilcl):ltﬁ_ 8630’ 1SOU6”,:eU?;1A5 Eizcgigjjészfggmau Pola Office+ The world's fastest bleach: Based on the total treatment
www.sdilearning.com

time compared to that of all other competitor’s printed literature.

TSIAL THE DENTAL ADVISOR, Vol
=== 25, No. 9, November 2008

Interested? Circle Product Card No.11
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Qral cancer
screening should

always be a priority

Afewyearsago, the Wisconsin
Dental Association invited me
and my son to a Milwaukee
Brewers game in the fancy
suites at Miller Park on a day
designated to educate kids how
bad chewingtobaccois for their
mouthsand theirhealth. It was
a great event that featured a
L -,_ ! ; comicbook giveaway depicting
. the ballplayers as super heroes
fighting against spit tobacco
evils, and my son left extra
happy after the Cubs actually

won the game.

/'\
Q\' ]ohnson-Promldent

It was great to see an orga-
nized effort to teach kids the
dangers of tobacco. The sad
fact, however, is that oral
cancer kills someone every
hour of every day in the U.S.,
according to the Oral Cancer
Foundation (oralcancerfoun-
dation.com). To make matters
worse, research indicates that
theincreasein oral cancer cases
is not brought on just by the
traditional risk factors such as
chewing tobacco, smoking and
drinking alcohol.

With the incidences of oral
cancer on the rise and with
populations not considered to
be at-risk now being found to
indeed be candidates for oral
cancer, it is more important
than ever for patients toreceive
oral cancer screenings.

We have the technology to
make this screening quick and

We want to KNOW WHAT YOU THINK about DPR.
Your comments, good and bad, are always welcome! ©)
E-mail TCARTER@ADVANSTAR.COM.

easy, and you owe it to your
patients. When detected early
oral cancer patients have an 80
percentsurvival rate within five
years. The news is much grim-
mer when patients are diag-
nosed with stage 4 oral cancer.

From VELscope Vx to
ViziLite Plus with TBlue to the
Identafi Oral Cancer Screen-
ing Device, there are plenty of
adjunctive devices to choose
from—you just need to deter-
mine which one works best for
you. As I write this, the calen-
daris about to turn from April
to May. And while Aprilis Oral
Cancer Awareness Month, we
should remember the impor-
tance of oral cancer screening
every day of every month.

Ifa few Major League play-
ers teaching kids the dangers of
tobacco is not enough to catch
your attention, how about a

Clear Advantage

HYGIENE HANDPIECE

CTERT IOV

VOICE

videofromactorjoral cancer sur-
vivor Michael Douglas? Check
out the great online article from
Senior Editor Renee Knight,
“Makeacommitmentto finding
oral cancer early.” The article
includes a video interview with
Douglas, who explains his sur-
prise that the fastest growing
number of oral cancer victims
are young non-smokers.

While Oral Cancer Aware-
ness Month has since passed,
let’s remember the importance
of oral cancer screening and

early detection every day @

Stan A

STAN GOFF
EXECUTIVE EDITOR

sgoff@advanstar.com

Subscribe to Advanstar Dental Media eNewsletters
atdentalproductsreport.com/subscribe.

Same design, performance, and warranty as the

Midwest RDH for just half the pricel

www,johnsonpromidentcom | info@johnsonpromidentcom

DENTALPRODUCTSREPORT.COM May 2013

Call your dealer today

Interested? Circle Product Card No. 12



DeNsPLY
Tutsa DeNTaL
SPECIALTIES

a shift up In performance

New PROTAPER NEXT features the same variable tapered performance as the original
PROTAPER, but is refine‘ with:

e New unique rotary motion that further enhances PROTAPER canal-shaping efficiency
¢ Proven M-Wire® NiTi alloy for increased flexibility and resistance to cyclic fatigue

* New rectangular crosssection design for greater strength

Call 1-800-662-1202 now to experience
PROTAPER NEXT performance. Or learn more
at www.TulsaDentalSpecialties.com.

NEW
PROTAPER

Scan the code to see ™
the unique new motion ,/,NEXT
of PROTAPER NEXT.

Performance Refined

1-800-662-1202
For the latest information consult www.TulsaDentalSpecialfies.com  Rx Only © DENTSPLY Infernational, Inc. ADPTNT 11/12 Interested? Circle Product Card No.13



. - Always,
reliable/? affordable.

arts

DENTAL LAB

Always
Reliable.

Compare & Save!

PFM (Base Metal)

IPS e.max Veneer

IPS e.max Crown

Zirconia Crown

Porcelain to Captek Crown

Flexible Partial Denture

Value Denture

Deluxe Denture

Combo Partial:
CHROME WITH CLEAR
CLASP

ZirluxFGC:
100% PURE ZIRCONIA

Discover the Reliable Arts
advantage & give your practice
a competitive edge today!

877-392-5755
www.reliablearts.com
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The DUO-LINK UNIVERSAL Kit is an adhesive ceme_ﬁ{j}%ﬁ
system with all the components needed for cementation of /
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indirect restorations, including primers for restoration treatment. 7

BUY 1 DUO-LINK UNIVERSAL Kit or

3 DUO-LINK UNIVERSAL Dual-Syringes, Get a ’ "”
F=EE BISCO

DUO-LINK UNIVERSAL Dual-Syringe Offer expires 6/15/2013. Promo Code: 13A05,
( $ 8 0 V a I u e ) .S, customers only. Discounts cannol be combined with any other offer.

1-800-BIS-DENT ... www.bisco.com
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Activate the Magazine

Asthego-to productresource for the dentalindus-
try, the team at Dental Products Report wants to
make it as easy as possibel for you to get the infor-
mation youneed about new products.

Here, you'll find the reader service card with
numbers that correspond to advertisements.
Throughout the issue, you'll also find numbers
with each ofthe products thatappearas editorial
in thisissue of DPR.

You'llalso find opportunities to go directly to
landing pages thatallow you to fillinyourinforma-
tionin order to receive new product materials, QR
tags that get you there directly from your phone,
andinsome cases, text (or SMS) codes that provide
yetanotehr way to get the information you want.

We don’texpectyou to use every method. We
Jjustwant to makeiteasy foryou to get what you’re
looking for — on your terms.

You Can:

@ Fill out the Product Card
® GCo Online or Scan
@ lext

Result: New product
information sent directly
to youl!
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QUICK BITES
for team development
and practice success

Next month:
5 ways to get your ‘yes’

TOP 7 WAYSTO PERFECT YOUR POSTURE >

m

PHOTO: JANIE AIREY / GETTY IMAGES

Find the right support

You sit a lot throughout the day, and in the same, unsupported posi-
tion. This causes a lot of wear and tear on your muscles, and that
leads to many of the physical problems dentists face. Find an ergo-
nomic seating option that properly supports you. Stools with a tilted
seat pan and saddle stools are great options. Remember: Proper
seating is the foundation for perfect posture and alleviating pain.

Seat your patients properly

How the patient is seated also is important. Make sure your
patient seating is flexible, and that the headrests as well
as the upper and lower arches are properly adjusted.

Magnification matters

You need to practice with a neutral neck posture, which is nearly
impossible without the proper magnification. If you're not using
loupes, you're constantly leaning in to get a better look at the
patient’'s mouth, which leads to neck and back fatigue. Magnifica-
tion brings the teeth closer, and enables you to practice properly.

Take care of your hands

If you're not using the proper instruments, you're likely dealing with
hand fatigue and carpal tunnel. Look for ergonomic instruments
that are lightweight, comfortable to grip and easy to maneuver.

What you do after-hours matters

Doing the proper exercises during non-work hours also can help with
work-related pain. Focus on exercises that target specific muscles.
Yoga is another way to calm your mind and relieve muscle pain.

Ergonomic operatory set up

The less movement you have to make during procedures, the better. Your
operatory should be set up to make you as efficient as possible. Cabinetry
shouldn't be too far away. In fact, everything should be within arm’s length.

Educate yourself on long-term risks

Not having the proper tools will lead to physical pain and maybe an early
retirement. Make sure you stay up-to-date on the latest developments and
invest in products that will keep you pain-free and practicing long term. @

Try new tangle-free G°U*M°® EasyThread™ Floss

Maximize cleaning with one strand
Featuring dual-ended threader leads.

Remove biofilm and food debris with new puffy floss

Fibers are designed to fill interproximal spaces.

Try a sample for yourself!
visit www.surveymonkey.com/s/EasyThread
Call Sunstar at 1-800-528-8537 GUMbrand.com

©2013 Sunstar Americas, Inc. P13096
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Eliminate tangles and waste
Innovative container easily dispenses floss
without hunting for individual strands.
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SUNSTAR

HEALTHY GUMS. HEALTHY LIFE.”

EasyThread' Floss

Designed to clean around
crowns, bridges, implants
& orthodontic appliances.

Patient Sample Pack
3200D

Rewindable In-office Dispenser
3210D

SUNSTAR
Gl BUTLERSE



When it comes to dental pain, 47 Citanest™ Plain DENTAL

not all patients can be treated the same

S EMSILIVER OREPTNEPNTINe:

sfor patients who are extra

Anesthetics with epinephrine generally produce a longer duration of action. Citanest® DENTAL is the brand of prilocaine
Reactions to CITANEST are characteristic of those associated with other amide-type local anesthetics. A major cause of adverse trusted by dental professionals since 1965.

reactions to this group of drugs is excessive plasma levels, which may be due to overdosage or inadvertent intravascular injection.
CITANEST is contraindicated in patients with a known hypersensitivity to it or to any local anesthetic agent of the amide type. CITANEST
FORTE (Prilocaine and epinephrine Injection, USP) contains sodium metabisulfite, a sulfite that may cause allergic-type
reactions including anaphylactic symptoms and life-threatening or less severe asthmatic episodes in certain susceptible
people. Local anesthetics should be employed only by clinicians who are well versed in diagnosis and management of dose-related
toxicity and other acute emergencies which might arise from the block to be employed, and then only after insuring the immediate
availability of oxygen, other resuscitative drugs, cardiopulmonary resuscitative equipment, and the personnel resources needed for Citanest® Plain DENTAL
proper management of toxic reactions and related emergencies. CITANEST, along with other local anesthetics, is capable of producing
methemoglobinemia. The clinical signs of methemoglobinemia are cyanosis of the nail beds and lips. Methemoglobinemia can be
reversed when indicated by intravenous administration of methylene blue (1-2 mg/kg) given over 5 minutes.

(prilocaine HCI Injection, USP)
epinephrine-free formulation
(pH of 6.0 to 7.0)

Please see Brief Summary of Prescribing

- ) Infiltration injections, soft tissue anesthesia duration 2 hours*
Information on adjacent page.

Inferior alveolar nerve blocks, soft tissue anesthesia duration 2% hours*

*All du
For more information, call 800.989.8826 or visit www.dentsplypharma.com

l Y © 2012 DENTSPLY Pharmaceutical, York, PA 17404
PHARMACEUTICAL Citanest® is a trademark of the AstraZeneca group.
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4~ Citanest Forte el

T T

Citanest® Forte DENTAL
(prilocaine and epinephrine
Injection, USP)

(low epinephrine formulation)

2% hours*

3 hours*

rations represent average times.

PHA04-0910-1.1



Citanest® Forte Dental
(prilocaine and epinephrine injection, USP) 4%
Injection with epinephrine 1:200,000

4% Citanest Plain Dental
(prilocaine hydrochloride injection, USP)

BRIEF SUMMARY
[See Package Insert for Full Prescribing Information]

USE

Citanest© Forte Dental and 4% Citanest Plain Dental are indicated
for the production of local anesthesia in dentistry by nerve block or
infiltration techniques.

CONTRAINDICATIONS

Prilocaine is contraindicated in patients with known history of
hypersensitivity to amide type local anesthetics and in patients with
congenital or idiopathic methemoglobinemia.

WARNINGS

PRACTITIONERS WHO USE LOCAL ANESTHETICS SHOULD BE
WELL VERSED IN DIAGNOSIS AND MANAGEMENT OF
EMERGENCIES THAT MAY ARISE FROM THEIR USE.
RESUSCITATIVE EQUIPMENT, OXYGEN AND OTHER
RESUSCITATIVE DRUGS SHOULD BE AVAILABLE FOR
IMMEDIATE USE. To minimize the likelihood of intravascular
injection, aspiration should be performed before the local anesthetic
is injected. If blood is aspirated, the needle must be repositioned
until no blood can be elicited by aspiration. The absence of blood in
the syringe does not assure that intravascular injection will be
avoided.

Citanest Forte Dental Injection contains sodium metabisulfite, a
sulfite that may cause allergic-type reactions including anaphylactic
symptoms and life-threatening asthmatic episodes. The overall
presence of sulfite sensitivity in the general population is unknown
and probably low. Sulfite sensitivity is seen more frequently in
asthmatic than in nonasthmatic people.

Methemoglobinemia: Prilocaine has been associated with
methemoglobinemia. Very young patients, patients with congenital
or idiopathic methemoglobinemia, or patients with glucose-6-
phosphate deficiencies are more susceptible. Patients taking drugs
associated with methemoglobinemia (e.g., sulfonamides,
acetaminophen, acetanilid, aniline dyes, benzocaine, chloroquine,
dapsone, naphthalene, nitrates and nitrites, nitrofurantoin,
nitroglycerin, nitroprusside, pamaquine, para-aminosalicylic acid,
phenacetin, phenobarbital, phenytoin, primaquine and quinine) are
at greater risk.

PRECAUTIONS

General: Prilocaine’s safety and effectiveness depend on proper
dosage, correct technique, adequate precautions, and readiness for
emergencies. Resuscitative equipment, oxygen, and other
resuscitative drugs should be available for immediate use (see
WARNINGS). The lowest dosage that results in effective
anesthesia should be used to avoid high plasma levels and serious
adverse effects. Repeated doses of prilocaine may cause significant
increases in blood levels with each repeated dose because of slow
accumulation of the drug or its metabolites. Tolerance to elevated
blood levels varies with the status of the patient. Patients that are
debilitated, elderly, acutely ill, and children should be given reduced
doses commensurate with age and physical status. Prilocaine
should be used with caution in those with severe shock or heart
block.

Local anesthetic injections containing a vasoconstrictor should be
used cautiously in areas of the body supplied by end arteries or
having otherwise compromised blood supply. Patients with
peripheral vascular disease and those with hypertensive vascular
disease may exhibit exaggerated vasoconstrictor response.
Ischemic injury or necrosis may result. Preparations containing a
vasoconstrictor (Citanest© Forte Dental) should be used with
caution during or after administration of potent general anesthetics,
since cardiac arrhythmias may occur.

Cardiovascular and respiratory (adequacy of ventilation) vital signs
and the patient's state of consciousness should be monitored after
each local anesthetic injection. Restlessness, anxiety, tinnitus,
dizziness, blurred vision, tremors, depression or drowsiness should
alert the practitioner to the possibility of central nervous system
toxicity. Signs and symptoms of depressed cardiovascular function
may result from a vasovagal reaction; particularly if the patient is in
an upright position (see ADVERSE REACTIONS, Cardiovascular
System).

Since amide-type local anesthetics are metabolized by the liver,
prilocaine should be used with caution in patients with hepatic
disease. Patients with severe hepatic disease, because of their
inability to metabolize local anesthetics normally, are at greater risk
of developing toxic plasma concentrations. Prilocaine should be
used with caution in patients with impaired cardiovascular function
since they may be less able to compensate for functional changes
associated with the prolongation of A-V conduction produced by
these drugs.

Many drugs used during the conduct of anesthesia are potential
triggering agents for familial malignant hyperthermia. Since it is not
known whether amide-type local anesthetics may trigger this
reaction and since the need for supplemental anesthesia cannot be
predicted in advance, it is suggested that a standard protocol for the
management of malignant hyperthermia should be available. Early
unexplained signs of tachycardia, tachypnea, labile blood pressure
and metabolic acidosis may precede temperature elevation.
Outcome success is dependent on early diagnosis, prompt
discontinuance of the suspect triggering agent(s) and institution of
treatment, including oxygen therapy, indicated supportive measures
and dantrolene (consult dantrolene sodium intravenous package
insert before using).

Prilocaine should be used with caution in patients with known drug
sensitivities. Patients allergic to para-aminobenzoic acid derivatives
(procaine, tetracaine, benzocaine, etc.) have not shown cross
sensitivity to prilocaine.

Use in the Head and Neck Area: Small doses of local anesthetics
injected into the head and neck area, including retrobulbar, dental
and stellate ganglion blocks, may produce adverse reactions similar
to systemic toxicity seen with unintentional intravascular injections
of larger doses. Confusion, convulsions, respiratory depression
and/or respiratory arrest, and cardiovascular stimulation or
depression have been reported. These reactions may be due to
intra-arterial injection of the local anesthetic with retrograde flow to
the cerebral circulation. Patients receiving these blocks should have
their circulation and respiration monitored and be constantly
observed. Personnel for treating adverse reactions should be
immediately available. Dosage recommendations should not be
exceeded (see DOSAGE AND ADMINISTRATION in package
insert).

Information for Patients: The patient should be informed of the
:possibility of temporary loss of sensation and muscle function after
infiltration or nerve block injections. The patient should be advised
to exert caution to avoid inadvertent trauma to the lips, tongue,
cheek mucosae or soft palate when these structures are
anesthetized. The ingestion of food should therefore be postponed
until normal function returns. The patient should be advised to
consult the dentist if anesthesia persists, or if a rash develops.
Clinically Significant Drug Interactions: The administration of
local anesthetic injections containing epinephrine or norepinephrine
in patients receiving monoamine oxidase inhibitors, tricyclic
antidepressants or phenothiazines may produce severe, prolonged
hypotension or hypertension. Concurrent use of these drugs should
generally be avoided. In situations when concurrent therapy is
necessary, careful patient monitoring is essential. Concurrent
administration of vasopressor and ergot-type oxytocic drugs may
cause severe, persistent hypertension or cerebrovascular accidents.
Prilocaine may contribute to the formation of methemoglobinemia in
patients treated with other drugs known to cause this condition (see
WARNINGS).

Drug/Laboratory Test Interactions: Intramuscular injection of
prilocaine may result in increased creatine phosphokinase
levels.Thus, the use of this enzyme determination, without
isoenzyme separation, as a diagnostic test for the presence of acute
myocardial infarction may be compromised by the intramuscular
injection of prilocaine.

Carcinogenesis, Mutagenesis, Impairment of Fertility: Studies of
prilocaine in animals to evaluate the carcinogenic and mutagenic
potential or the effect on fertility have not been conducted. Chronic
oral toxicity studies of ortho-toluidine, a prilocaine metabolite, in
mice (150-4800 mg/kg) and rats (150-800 mg/kg) have shown that
ortho-toluidine is a carcinogen in both species. The lowest dose
corresponds to approximately 50 times the maximum amount of
ortho-toluidine to which a 50 kg subject would be expected to be
exposed following a single injection (3 mg/kg) of prilocaine. Ortho-
toluidine (0.5 mg/mL) showed positive results in Escherichia coli
DNA repair and phage-induction assays. Urine concentrates from
rats treated with ortho-toluidine (300 mg/kg, orally) were mutagenic
for Salmonella typhimurium with metabolic activation. Several other
tests, including reverse mutations in five different Saimonelfa
typhimurium strains with or without metabolic activation and single
strand breaks in DNA or V79 Chinese hamster cells, were negative.
Use in Pregnancy: Teratogenic Effects — Pregnancy Category
B.Reproduction studies have been performed in rats at doses up to
30 times the human dose and revealed no evidence of impaired
fertility or harm to the fetus due to prilocaine. There are, however,
no adequate and well-controlled studies in pregnant women. Animal
reproduction studies are not always predictive of human response.
General consideration should be given to this fact before
administering prilocaine to women of childbearing potential,
especially during early pregnancy when maximum organogenesis
takes place.

Nursing Mothers: It is not known whether this drug is excreted in
human milk. Because many drugs are excreted in human milk,
caution should be exercised when prilocaine is administered to a
nursing woman.

Pediatric Use: Dosages in children should be reduced,
commensurate with age, body weight, and physical condition (see
DOSAGE AND ADMINISTRATION in package insert).

ADVERSE REACTIONS Swelling and persistent paresthesia of lips
and oral tissues may occur. There have been reports of persistent
paresthesia lasting weeks to months, and in rare instances
paresthesia lasting greater than one year. Adverse experiences
after prilocaine administration are similar to those observed with
other amide local anesthetics. These adverse experiences are
generally dose-related and may result from high plasma levels
caused by excessive dosage, rapid absorption or unintentional
intravascular injection, or may result from patient hypersensitivity,
idiosyncrasy or diminished tolerance. Serious adverse experiences
are generally systemic in nature. The following types are those most
commonly reported:

Central Nervous System: CNS manifestations are excitatory
and/or depressant and may be characterized by lightheadedness,
nervousness, apprehension, euphoria, confusion, dizziness,
drowsiness, tinnitus, blurred or double vision, vomiting, sensations
of heat, cold or numbness, twitching, tremors, convulsions,
unconsciousness, respiratory depression, and arrest. Excitatory
manifestations may be brief or may not occur at all. The first
manifestation of toxicity may be drowsiness merging into
unconsciousness and respiratory arrest. Drowsiness after
administration of prilocaine is usually an early sign of a high blood
level of the drug and may occur as a consequence of rapid
absorption.

Cardiovascular System: Cardiovascular manifestations are usually
depressant and characterized by bradycardia, hypotension and
cardiovascular collapse, which may lead to cardiac arrest. Signs
and symptoms of depressed cardiovascular function may commonly
result from a vasovagal reaction, particularly if the patient is upright.
Less commonly, they may result from a direct effect of the drug.
Failure to recognize the premonitory signs (e.g., sweating, a feeling
of faintness, changes in pulse or sensorium) may result in
progressive cerebral hypoxia and seizure or cardiovascular
catastrophe. Management consists of placing the patient in the
recumbent position and ventilation with oxygen. Supportive
treatment of circulatory depression may require administration of
intravenous fluids, and, when appropriate, a vasopressor (e.g.,
ephedrine) as directed by the clinical situation.

Allergic: Allergic reactions are characterized by cutaneous lesions,
urticaria, edema or anaphylactoid reactions. Allergic reactions as a
result of sensitivity to prilocaine are extremely rare and, if they
occur, should be managed by conventional means.

Neurologic: Adverse reactions (e.g., persistent neurologic deficit)
associated with the use of local anesthetics may be related to the
technique used, the total dose administered, the particular drug, the
route of administration, and the physical condition of the patient.
OVERDOSAGE Acute emergencies from local anesthetics are
generally related to high plasma levels encountered during
therapeutic use of local anesthetics (see WARNINGS,
PRECAUTIONS, and ADVERSE REACTIONS).

Management of Local Anesthetic Emergencies: The first
consideration is prevention, best accomplished by careful and
constant monitoring of cardiovascular and respiratory vital signs and
state of consciousness after each local anesthetic injection. At the
first sign of change, oxygen should be administered. The first step in
the management of convulsions is immediately attending to the
maintenance of a patent airway and assisted or controlled
ventilation with oxygen and a delivery system capable of permitting
immediate positive airway pressure by mask. Inmediately after the
institution of these ventilatory measures, the adequacy of the
circulation should be evaluated. Should convulsions persist despite
adequate respiratory support, and if the status of the circulation
permits, small increments of an ultra-short acting barbiturate ( e.g.,
thiopental or thiamylal) or a benzodiazepine ( e.g., diazepam) may
be administered intravenously. The clinician should be familiar with
these anticonvulsant drugs. Supportive treatment of circulatory
depression may require intravenous fluids and, when appropriate, a
vasopressor as directed by the clinical situation (e.g., ephedrine). If
not treated immediately, both convulsions and cardiovascular
depression can result in hypoxia, acidosis, bradycardia, arrhythmias
and cardiac arrest. If cardiac arrest occurs, standard
cardiopulmonary resuscitative measures should be instituted.
Endotracheal intubation, employing drugs and techniques familiar to
the clinician, may be indicated, after initial administration of oxygen
by mask, if difficulty is encountered in the maintenance of a patent
airway or if prolonged ventilatory support (assisted or controlled) is
indicated. Dialysis is of negligible value in the treatment of acute
overdosage with prilocaine. Methemoglobinemia is generally dose
related but may occur at any dose. While values of less than 20%
do not tend to produce any clinical symptoms, cyanosis at 2—4
hours after administration should be evaluated in terms of the
patient's general health status. Methemoglobinemia can be
reversed when indicated by intravenous methylene blue at a dosage
of 1-2 mg/kg given over five minutes.
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27 CLINICAL TOOLS

Highspeed handpiece with efficient cutting
The TwinPower Turbine®Basic handpiece shares many of the ben-
efits of the original TwinPower product line, including a double-impellor
rotor design that produces high power and torque (up to 22 watts). The
handpiece also features ceramic bearings, push-button chuck and

a lightweight chrome body. The handpieces’s pressurized air system
prevents suction back into the airline, promising a clean, infection-free
environment. It also includes a rapid breaking system and four-hole con-
nection, plus a 30-day money-back guarantee.

J. Morita USA

800-831-3222
jmoritausa.com
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Theresin’s formulation has
DITORSA  reportedly been proven

HOICE to ensure long-term bond Digital workflow

strength.

Optimal bond strengths

Peak Universal Bond, a 7.5% filled light cured resin well suited

for direct and indirect bonding procedures, is now available ina
bottle delivery option. Providing optimal bond strengths, it works
with composite, metal, zirconia, porcelain repair, and post and core
procedures.

Ultradent Products Inc.
800-552-5512
ultradent.com

CIRCLERSNO. 19

Composite kit

Glass ionomer restorative materials

BPA and HEMA-free Riva Self Cure self-curing, chemically adhering,
tooth remineralizing glass ionomer restorative material is now available
in starter kits. Itis described as a durable dentin replacement, and fea-
tures very high fluoride releasing and recharging abilities. Each starter
kit contains 10 regular viscosity capsules, 10 high viscosity capsules,
an applicator gun, a Riva conditioner and is offered in A1 or A2.

SDI Limited
800-228-5166
sdi.com.au

CIRCLERSNO. 20
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Dynamic software

An entirely new product line from Carestream Dental, CS Solutions
includes CBCT impression scanning, an intraoral scanner, a milling
machine, CS Restore restoration design software, plus a convenient
Web-based platform that allows dentist and laboratories to share and
manage restoration cases. The product line is said to operate as an
open system, so practitioners can use the system comprehensively or
just take advantage of its individual tools.

Carestream Dental LLC
800-944-6365
www.carestreamdental.com

CIRCLERS NO. 21
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Added compatibility and new burs

The Brasseler MINI highspeed handpiece is now compatible with
the popular KaVo brand couplings, plus a new line of Brasseler's own
MINIburs. Described as compact yet powerful, the handpiece features
ceramic ball bearings, an easy-to-replace turbine and a fiber-optic
light. Additionally, a miniature head reportedly provides maximum
access and visibility in every quadrant of the mouth.

.8

Brasseler USA

800-841-4522
brasselerusa.com
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. For a decade now, more and more dentists
have used GENIE® Impression Material. Why?
~ Because it is a hard-working, versatile
- impression material that gets the job done.
t has been proven to flow better than other
. brands while providing excellent detail.

- All at a price worth celebrating

Join the party! Contact
your dealer to try GENIE®
“Impression Material today._ .

q,o\‘

SuItanHealthcare % Sultan

_ Interested? Circle Product Card No.23
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The tray’s ergonomic

handle simplifies insertion

and removal, while also

providing enhanced control.

Impression Tray

Metal dual-arch tray

The Anterior Quad-Tray X2 is said to provide highly accurate dual arch
impressions and restorations that need little chairside adjustment. Ultra-
rigid and inflexible, it is outfitted with high, perforated sidewalls to render
the impression more stable by securely locking the material to the tray.

CLINICIAN’S CHOICE Dental Products

800-265-3444
clinicianschoice.com

CIRCLERSNO. 24

Brighter, more translucent shades

Straumann’s new zerion® shades are designed to replace the existing
zerion shades and are available to laboratory customers using the
CARES®Visual platforms from 5.10 to CARES System 8.0. Additionally,
the new zerion crowns and bridges do not require a change in processing
procedures or additional software updates.

Straumann USA

800-448-8168
straumann.us
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Delivery system

Efficiency and improved workflow

Boasting a clinician-inspired design, the Elevance™ delivery system’s
centrally mounted digital control center — or Integration Control Module
(ICM) — offers more precise air pressure and water flow. Five utility presets
provide up to three users on each delivery head with their own settings,
preventing the need to make multiple adjustments for different patients
throughout the day.

Midmark Corp.
800-MIDMARK
midmark.com
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VITA VITA Zahntabrik -Bad Sackingen- Germany

Anteriorteethline

Anterior teeth shades and molds

Vident has added shades and molds to the VITAPAN PLUS® anterior
teeth line, while also extending the range to include the entire VITA clas-
sical A1-D4 shades (except B1), and the entire VITA 3D-Master Shade
System. Itis now available in 18 anterior sets for the upper jaw and six
anterior sets for the lower jaw, and for convenience, can be combined
with VITA Physiodens, Vita Lingoform, Vitapan Cuspiform and Vita
Synoform posterior teeth.

Vident

800-828-3839
vident.com

CIRCLERSNO. 27
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CHANCE TO WIN $50,000 OFF THE NEW i-CAT® FLX

SSQ QOQ Narme Specialty
l .
_

W | N ENTER YOUR INFORMATION BELOW FOR YOUR

Address
| T®
- |
I FLLG
City State Zip
Phone Email

How many implants do you place a year?
dnone 11-50 a51-75 LQA76-100  dmore than 100

i m T® Available exclusively through
- Va ®
www.i-CAT.com | 1-800-205-3570 I ATTENRY SCHEIN

By completing and submitting this sweepstakes entry form, | give Imaging Sciences International permission to contact me using the information provided
above. | understand that no purchase is necessary to participate. i-CAT® Give-away Sweepstakes open from April 1, 2013 until the close of business on March
31, 2014. The drawing will be held on or about May 31, 2014. Purchase will not increase the odds of winning. Void where prohibited. Full terms and conditions
available at www.info.i-cat.com/flx50. ©2013 Imaging Sciences International, LLC. All rights reserved.
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3D imaging for lower dose
than a 2D panoramic’
Is not magic...

.At's i-CAT

The new i-CAT FLX is a reality!

This latest advancement of our award-winnning technology offers a range

of innovative features that deliver increased clarity, ease-of-use, and control.
Now with Visual iQuity™ and QuickScan+ technologies, the power of capturing
diagnostic 3D images at a lower dose than a 2D panoramic x-ray is in your hands.

Schedule a demo today! Call 1-800-205-3570 or visit www.i-CAT.com

Available exclusively through

HENRY SCHEIN® Interested? Circle Product Card No. 28

DENTAL *Utilizing the i-CAT FLX QuickScan+ exposure protocol. Data on file.

-
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Colorful HVE tips

Angle-Ease Colorz™ neon disposable evacuation tips have 12 locking
angle adjustment positions designed to enhance operator comfort, vis-
ibility and suction efficiency. Additionally, because it adjusts from a straight
bayonet position to a 90-degree angle, the tips ergonomically reduce
fatigue, diminish strain on the wrist, and allow operators to reach any quad-
rant, while the reversible design allows for right and left-sided assisting.
Neon purple, green and orange colors are available.

Practicon
800-959-9505
practicon.com

CIRCLERS NO. 29
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Implant abutments

Hybrid zirconium abutments

HI-TEC hybrid abutments are composed of pure zirconium fit
on atitanium adaptor that engages the implant. They are said to
be fracture free and the implant does not experience wear by the
zirconium. Additionally, the adaptors fit most well-known implant
systems, including internal hex, tri-lobe, Morse taper and hex,
and Morse taper and Hexagon.

SL-ZTA T-ZTA

HI-TEC Implants

800-452-0582
hitec-implants.com
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Lighting/magnifier

Magnifier attaches to desktop

The Task-Vision Clamp On Flex Arm Magnifier with high-power
insert is made of ophthalmic acrylic. Said to provide exceptional optics,
the lens measures 5-inches and power is 2X plus 4X insert for extra
close inspection. The lens can be turned vertically, horizontally and
swivels 180 degrees. The lens holds firmly using the coated clip that will
attach to any desk or bench. The neck also is fully adjustable.

Vision USA

800-257-5782
visionusasupplies.com
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Endodonticfile

Continuous rotation NiTi instrument
Outfitted with a stationary safety tip that ensures obstruction-free
apical progressions, the One Shape rotary file provides curved
canal negotiation in a single instrument. There is no need to
purchase an additional motor for the file, plus it comes in a com-
pletely sterilized package.

Medidenta

800-221-0750
medidenta.com

CIRCLERS NO. 32
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That bites.

‘County fair food’ becomes ‘completely unfair food" when it breaks a tooth. But step right up, because
today’s post and core procedure will use Pentron’s FibreKleer 4x. That means the final restoration will
have the flexural modulus of dentin, tenacious core retention, and lifelike results. Talk about an attraction
that deserves a blue ribbon!

Check out our complete line of products at Pentron.com or call 800-551-0283 to speak with
a Sales Representative.

Interested? Circle Product Card No. 33

PENTRON

Dentistry Open Wide

FibreKleer® 4x"
Fiber Post
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M poladay CP

PolaDay CP canbeusedasa
'S jump start whitening systemin
D\Tg\c the dental office then finished
H at home with Pola Day or Pola
Night.

Teeth whitening

Fast, effective, 35% carbamide peroxide gel
Arapid take-home tooth whitening system, Pola Day CP is said to
offerimmediate change with a wear time of 15 minutes once or twice
per day. The gelis composed of 35% carbamide peroxide, is pH
neutral and has a high water content that stops teeth from becoming
dehydrated. Plus, the high viscosity, fluoride-infused, spearmint-
flavored gel remains where it's placed and remineralizes the tooth
surface, assisting in sensitivity reduction.

SDI Limited

800-228-5166
sdi.com.au
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Educational materials

‘Grosser, More Disgusting, but Still

Totally Cool Mouth Book’

Arevamped version of “The Gross, Disgusting and Totally Cool
Mouth Book’ from Practicon, the expanded edition by Dr. Theodore
Croll offers eight additional photos that vividly depict the importance

of good dental hygiene, plus an updated glossary of terms. Concise,
easy-to-understand explanations accompany each photo, stressing to
parents and care providers the importance of early adoption of simple,
home care practices.

Practicon
800-959-9505
practicon.com
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Digital signage with Yelp! integration

Digital Clinic’s digital signage now supports Yelp! integration, allowing
health care professionals to foster a robust reputation with online, local
reviews. With Yelp! integration, health care professionals can highlight
patient reviews on their office’s digital signage, establishing with wait-
ing patients an expert reputation that incites their confidence.

Digital Clinic

800-385-0718
digitalclinic.com
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Floss
Specialty floss

Said to be well suited for patients

with braces, bridges orimplants,

Dr. Collins Dental Work Specialty
Floss features a built-in, double-
ended threader that can be cut to any
specific length, which provides easy
access to difficult-to-reach areas.
Also, the sponge-like floss thoroughly
cleans under, between and around
teeth and most dental work.

Unique sponge-like

anfme r055
Dental

Specialty floss with built-in threader ends.
Great for braces, bridges, implants and
large interdental spaces.

Ity floss with built-in
eader ends. Great for
braces, bridges, implants and
large interdental spaces

Dr.Collins

888-583-6048
drcollins.com
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3M, ESPE and Sof-Lex are trademarks of 3M or 3M Deutschland GmbH.

Used under license in Canada. © 3M 2013. Al rights reserved.

Spiral wheels ...
the shape of versatility.

Spiral F|n|sh|ng Wheel Spiral Pollshlng Wheel

@W/r

-‘i@-"\

Why use points, cups, discs and brushes
when one shape will do?

One shape ... \
e Adapts to all tooth surfaces - ’ “ ‘j)“
¢ |s effective at reaching anterior and posterior restorations /15

e Quickly achieves a life-like luster

Sof Lex

Sof-Lex spiral wheels ...
making finishing and polishing easier. Spiral Finishing and

Polishing Wheels

Buy 1 Intro Kit and 1 Refill

Get 1 FREE refill

Special offer at: m ESPE
www.3MESPE.com/SofLex

Interested? Circle Product Card No. 71
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Infection control

Alcohol-free
antimicrobial

lotion soap

Alcohol-free and lanolin-free
Sporicidin Antimicrobial Lotion
Soap is said to meet FDA standards
for hospital grade surgical scrub
and personal hand wash. This soap
kills 99.9% of bacteria, germs and
odor causing organisms and can be
used for frequent hand washing as

it will not cause dryness, redness or

tenderness.
._:',: in hospital rg:"’_. :
S s, ro Hager Worldwide
"R anc) e hom 800-328-2335

o Rancs, Face snd B
iy | 1

hagerworldwide.com
CIRCLERSNO. 39

Toothpaste

Fluoride-free
toothpaste

This reportedly great tasting
Bubblegum Fluoride-Free
Toothpaste is available in a conve-
nient 0.85-ounce tube. Itis said to
be a great way to encourage good
brushing habits in young patients.
Children will love the bubblegum fla-
vor, and it’s fluoride-free, soit’s safe
to swallow when used as directed.
The toothpaste is packaged in boxes
of 24 tubes.

Plak Smacker
800-558-6684
plaksmacker.com

CIRCLERS NO. 40
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Infection control

Samples packaged with cartridges
The tcs® Concentrated Dental Appliance Cleaner sample
packet and a tcs® Cool Mint Wipe have been added to the
TCS cartridge packaging. The new packaging includes
5tcs® Concentrated Dental Appliance Cleaners (1 week
sample), and 5 tcs® Cool Mint Wipes (single use) in addi-
tion to 5 Delivery Bags, along with 5 Patient Care Pamphlets
with the purchase of each pack of TCS cartridges.

TCSInc.
866-426-2970
tcsdentalinc.com

CIRCLERS NO. 41

[ Floss |
Floss cards

Said to encourage flossing and
increase referrals, Mobile Floss™
Business Cards are 0.08” thin cards
that dispense 11 yards of waxed den-
tal floss and slip right into a patient’s
wallet or purse. In additionto being

an appreciated giveaway for patients
to use on the go or at home, the floss
can be enclosed inside thank you
notes or other special greetings. The
floss cards come in 4 assorted glossy-
coated colors and are personalized
with a 5-line black imprint of up to

35 spaces per line at no additional
charge. They also are available with an
appointment reminder on the back.

Practicon
800-959-9505
practicon.com
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It takes guts o
say It's the hest,

hut since we
make the guts ...

What makes NSK handpieces the best?
We engineer and manufacture every part in-house
—we don’t just assemble parts made by someone
else. And, since we control the quality going into
all of our handpieces, we can trust them to deliver
the reliability you need. Like the Ti-Max Z95L.

It’s the most durable of the high-performance
electric attachments on the market. Crafted from
solid titanium, it’s extremely light in use. Plus,

it’s amazingly silent with virtually no vibration —
lending superior comfort to operator and patient.

of all handpiece
components are
manufactured
in house.

Try it FREE
for a week!

Call your dealer or visit
www.nskdental.us today.

NSK instruments are available from:

BencoWDental  pxrrpRson  YAHENRY SCHEIN®
T [ ] >M We deliver success smile after smile: DENTAL
I'/VlaX

C URKHAR Dental Health Products, Inc.
bt B D ba L,

Smallest head & slimmest neck
in electric attachments.”

*Global handpiece market as of 11/2011

1800 Global Parkway ® Hoffman Estates, IL 60192 USA e Tel. 888) 675-1675 © www.nskdental.us Interested? Circle Product Card No. 43
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Afocus on high-tech

This family-focused practice relies on
technology to provide its patients with

the most minimally invasive, high-quality
care possible. Biolase lasers, including the
WaterlLase iPlus and the Epic, play a huge
part in making that happen every day.

by Renee Knight

DR.PETERHARNOIS

graduated from the University
of lllinois Dental Schoolin 1982
and has been with what's now
known as Hinsdale Dentistry
eversince. The practice first
opened indowntown Hinsdale
in 1969 and has changed
locations twice, the last move
happening about ayearago.
The high-tech, family-focused
practice serves about 5,000
patients and has a staff of 14.

fter 22 years at the

same location, Dr.

Peter Harnois and the
team at Hinsdale Dentistry
decided they needed a new
space, a space where they
could really showcase their
technology and enhance the
patient experience—from the
relaxing atmosphere to the
engaginglearning experience
that truly makes their patients
partners in their care.

Dr. Harnois, along with
two associates and 14 team
members, made the move
abouta year ago—2-and-a-half
years after deciding it’s what
the practice and the patients
needed. Patients can’t help but
be impressed when they walk
in. The practice sits back in the
woods, overlooking a beauti-
ful pond that patients can see
from any of the many windows
throughoutthe practice. Eachof

Theright products make all the difference
Patients appreciate the fact that Dr. Harnois and the team at Hinsdale Dentistry offer the latest and greatest
products, like the WaterLase iPlus, to help make their experience pleasant and time needed in the chair minimal.

DENTALPRODUCTSREPORT.COM
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A family-focused practice The team at Hinsdale Dentistry is dedicated

to providing their patients with the best possible care, and that means offer-
ing the most up-to-date technology in a relaxing and comfortable setting.

the eight operatories provide a
private space where patients can
relax. The rooms are equipped
with television screens in the
ceiling, giving patients the
opportunity to learn about
any recommended procedures
while in the chair, and to really
understand the possibilities.
When they’re properly edu-
cated, patients are better able to
make the right decisions about
their oral health, and to com-
municate what they wantasthe
endresult.

“The key to this is to prop-
erly educate them and to give
themall their options,” he said.
“With ourpractice’slook, listen
and learn philosophy, we're
able to find out what they want.
We're really geared toward
what the patients want.”

Theright technology
Hinsdale Dentistry is a family-
focused practice, and each team
member strives to offer patients
the most minimally invasive
dentistry possible. Technology
is abig part of that, and is why
it’s such a focus at this Illinois
practice. From digital x-rays to
digital impressions to laser den-
tistry, this practice stays on the
cuttingedge.

This has been the practice’s
philosophy sinceitfirstopenedat
its original downtown Hinsdale
locationin 1969. Dr. Harnoiscan't
helpbutrememberhisinterview
with now retired partner Dr.
Donald Thornein 1982, andhow
impressed he was with the prac-
tice’s level of technology. Even
though Dr. Thorne no longer
works at the practice, keeping
up with thatlevel of innovation

remains important to Dr. Har-
noisand the rest of the team.
“Ilooked around the office
and it looked like something
out of Star Wars. The practice
housed every bit of technol-
ogy they talked about at den-
tal school,” he said. “That’s
exactly what we're doing with
the practice now. Alwayskeep-
ingtechnology at the forefront
of what we're offering to take
better care of our patients.”
Laser dentistry fits perfectly
into the practice’s philosophy
of care, and Biolase’s Water-
Lase technology hasbeen part
oftheirarmamentarium since
itwasfirstreleased.

Why the move to

laser dentistry

When the first version of the
WaterLase came out in the
late 1990s, Dr. Harnois and
then partner Dr. Thorne were
among the firstin the country
to buy it. When they saw it at
the MidWinter Meeting, itjust
made sense. Instead of damag-
ing their patients’ teeth with a
drill, they could use water spray

combined withlaserlight to get
Photos: James Svehla



the job done. Why wouldn't
they make the switch?

“Wehadademothe day after
MidWinterand we purchasedit
on the spot,” Dr. Harnois said.
“You could see where things
were going. Dr. Thorne trained
me that ifit’s good technology
and working for the benefit of
the patients, we getit.”

They began using that first
version immediately, and
patientslovedit. Theyloved the
fact that they didn’thave to use
anestheticand that procedures
were just so much simpler and
pain-free. But back then, Dr.
Harnoishadnoideahow much
the technology would evolve in
the coming years.

In2005, Dr. Harnoisupgraded
to the WaterLase MD, which
offered tooth cutting speed that
was roughly halfthe speed ofa
highspeed drill. Now, in 2013,
hehasupgradedtothelatest ver-
sion, the WaterLase iPlus, which
cuts as fast as a highspeed and
offersmany other “veryimpres-
sive” features, Dr. Harnois said.

Thelatestin laser
technology
Laser technology just con-
tinues to improve over time,
and Dr. Harnois loves the fact
that WaterLase iPlus comes
complete with dozens of pro-
cedure pre-sets. If he wants
to do a cavity prep, he finds
the icon on the laser, pushes
itand the settings pop up. He
can adjust the water and watt-
age as necessary, but now he
doesn’t have to come up with
procedure settings chairside.
As in the beginning, laser
dentistry is still a huge draw
for patients. On his practice’s
website Dr. Harnois and one
of his partners demonstrate
the difference between a drill
and the WaterLase, letting

Don'tjustread aboutit
—watch! Goto
dentalproductsreport.
com/hinsdale-dentistry.

patients hear how they both
sound. For patients looking
forahigh-tech practice—espe-
cially those with children—
actually seeing the difference
helps them understand one of
the benefits of laser dentistry.

No matter what technology
you're using, Dr. Harnois said
it’skey to talk about it on your
website and to educate current
and potential patients aboutits
benefits. His practice website
has an entire tab dedicated to
laser dentistry. More than half
hisnew patients “interview” the
practice by looking at the web-
site to decide ifit’s a good fit, so
it's vitalto have a robust website
that offers that education.

A supportteam
As with any new technology,
training is key to makinglaser
dentistry a successin your prac-
tice. Dr. Harnois and his team
spent two weeks training with
laser guru Dr. William Chen,
really giving them a feel for
how to best use the laser. They
did this training for both the
second and latest version of the
laser, and it made a huge differ-
ence both times. Beyond that,
the local rep, Jim Buckley, isa
great resource on not only the
business side oflaser dentistry,
but the clinical side as well. He
also offersin-office training, and
Dr.Harnoishasbeenimpressed
with hislevel of knowledge on
the clinical and scientific side.
“Itsraretohave that.” hesaid.
“Biolase is good about offering
hands-on resources. A lot of
times you buy something and
the company disappearsandyou
can'tgetanybody onthe phone.”

The Epic’s impact
Not only does Dr. Harnois use
the WaterLase iPlus, he incor-
porated Biolase’snewly released
Epiclaserinto his practice a few
months ago. This soft-tissue
diode laser has been a huge
asset, especially when it comes
to whitening,

“It is the home run of the
century for whitening,” he said.
“It takes an hour plus proce-
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WaterLase iPlus biolase.com

The dual-wavelength WaterLase iPlus all-tissue
laser is said to deliver more power, control and
versatility for experienced laser dentists. Report-
edly able to cut hard tissue twice as fast as current
laser systems, without the discomfort or risk of
cross contamination associated with conventional
drills, iPlus creates an optimal bonding surface.
The unit also features an intuitive applications-
based user interface with a large, high-resolution
touch screen programmed with more than 50
factory-loaded procedure presets. The iPlus with
the proprietary 2780 nm YSGG technology is
available in a dual-wavelength configuration with
anintegrated ilLase 940 nm diode laser, oras a
standalone unit. The completely wireless iLase will
enhance the capabilities of the YSGG by provid-
ing a diode laser that can be used for unexpected
soft-tissue cases in an adjacent treatment room,
better control of bleeding, and the freedom to
move around with no foot pedals or cords.

Epic biolase.com

The EPIC™ diode laser provides three distinctive
treatment modes: surgery, whitening and pain
therapy. The laseris controlled by a full-color
touch-screen interface. With treatment options
ranging from soft-tissue surgery to whitening to
pain therapy for TMJ patients, it can address vari-
ous clinical situations. The laser is FDA cleared for
providing temporary relief of minor pain, meaning
it can be used to treat TMJ and other musculo-
skeletal pain. Providing up to 10 Watts of peak
power, the compact console also is fully portable.
ComfortPluse settings deliver precisely controlled
micropulses of diode energy to the tissue followed
by down time to allow tissue to positively respond.

dure and cuts it down to about
20 minutes. You put gel on the
teeth and use laser energy to
cure and activate the whiten-
ing gel with the laser. The Epic
kicks that gel into gear and
you cure each quadrant for 3
minutes, repeat the procedure
twice and the patient is done in
lessthan 30 minutes. You getthe
patient out of the chair quicker
with less sensitivity and you get
greatresults. It'sthe bestsystem
to date forhow well it works.”
Using the Epic laser for sur-
gical applications also means
much less damage to gum tis-
sue. Electrosurgery disrupts
500-1,000 celllayers with collat-
eral damage and recession. The
Epiceffects3-5 celllayers withno

recession. Thisdoes wondersfor
the healing process and means
patients don't leave with dam-
aged tissue. He also no longer
needs to use retraction cord to
access the margin before tak-
ingan impression for a crown,
which can lead to permanent
damage. Now, he trims offatiny
bit of cells with no damage.
“This fits into again talking
about Minimally Invasive Den-
tistry,” he said. “What’s nice
about these lasers is they will
cut and coagulate, there’s no
post-op bleeding, they sterilize
and decontaminate the area.”

A philosophy of care

Dr.Harnoislovesthe factthathe
practices dentistry in the town

May 2013

he grew up in, and he and the
rest of the team are committed
toservingtheirpatients withthe
most up-to-date technology to
achieve naturallooking, beauti-
fuland confident smiles.

Minimally invasive den-
tistry is their goal, and the
Biolase lasers couldn’t fit that
philosophy of care any bet-
ter—and the 5,000 patients
who call his practice their
dental home have noticed.

“Patients really get it pretty
quickly. Ithink the publicnow
is much more educated,” he
said. “We really focus on tech-
nology and being minimally
invasive to give our patients
the best possible result.” ®
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*I MADE THAT”

GC FujiCEM 2

An interview with Futoshi Fusejima, the developer of GC FujiCEM™ 2, about
this second-generation glass ionomer that’s making a reputation for itself.

Compiled by ANNA SACKS

hen GC Corporationreleased

GCFwiCEM 2in 2012, this

second-generation resin
modified glass ionomer luting cement was
met with much praise for its F2 Flex Fuse
Technology. The F2 Flex Fuse Technol-
ogy was created and perfected to support
indirect restorations through amplified
strength, a greater release of fluoride and
tremendous reliability, all while maintain-
ingalow film thickness.

Asadeveloper, Futoshi Fusejima took
on the task of improving an already suc-
cessful product. He and his R&D team
worked diligently to better the product
through customer feedback and released
the product to the dental community with
the hope that it would be as successful as
its predecessor.

We took an inside look at what the pro-
cess was like from Fusejima’s perspective.
Here’s whathe had to say:

Q: Wasthere acustomer needthat spurred
the creation of this product?
A: When we decided to develop GC Fuji-
CEM 2, welooked at the background of the
previous product called GC FujiCEM. It
isvery strongin the marketand the highest
selling product from GC. Because GC Fuji-
CEM had already been on the market fora
10-year period, we thought we had much
more technology to improve this product.
Last year we had our 90th anniversary
celebration and because our company
started from cement, we thought we
should have a 90th anniversary productin
acement. Wealso thought we should keep

the customer satisfied and many people
like the handling properties and easy-to-
remove excess cement of GC FujiCEM. So
we needed to keep these features but still
improve the physical properties to secure
morelong lasting seating of the prosthesis.

Q: What was the process like in meeting
that need?

A: In GC Research & Development
(R&D) we are looking for customer sat-
isfaction and quality first. When we are
developing a product, we have a process
to develop the materials under GC’s Qual-
ity Management System (GQM). In each
process we look at how the products are
meeting the customer or marketneeds, not
only the physical properties or chemistry.
Wealsolookathow to transfer our technol-
ogy inR&D to manufacturing to keep our
same quality as we design. We have a total
management system (GQM) to make good

products to offer to our customers.

Q: Is there a specific aspect of this product
that you're especially proud of?

A: We incorporated a new high-elastic
crosslinking monomer with a modified
filler-surface treatment into the Resin
Modified Glass Ionomer matrix to get more
flexibility and durability. This material
compared to the previous one has 30 per-
cent more flexural strength. We changed
the color of the two pastes to pink and blue
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GC FujiCem 2

Second-generation resin modified GC FujiCEM 2 glass ionomer
luting cement is powered by F2 Flex Fuse technology. The cement
features new high-elastic crosslinking monomers with a modified
filler-surface treatment to increase strength properties. Indicated for
abroad array of indirect restorations, including all types of metal-,
resin-, alumina- and zirconia-based inlays, onlays, crowns and
bridges, it’s said to deliver optimal bond strength while allowing the
clinician to complete more restorations inless time.

GC Americalnc.
800-323-7063
gcamerica.com
CIRCLE:RSNO.44

but still after mixing, the shade s the same
as it used to be with GC FujiCEM. This
color changing technology makes it more
user-friendly with better physical proper-

ties for the customers.

Q: What has the reaction been by users?
A: GCFujiCEM 2 has received customer
praise like “There is no stress to switch
from GC FujiCEM to GC FujiCEM 2.”
Those customer voices are proof our devel-
opment process was correct. @
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| MADE THAT:

Riva Bond LLC

An inferview with Lyn Chau, SDI's Scientific Affairs Manager,
about the development of SDI's Riva Bond LC.

Compiled by ANNA SACKS

LYN CHAU

Q: Where did the idea for Riva Bond LC
come from?

A: After thelaunch of our company’s seventh
generation adhesive system, Go!in 2010, I
asked myself, “What’s next in dentin bond-
ing?” The all-in-one systems are already the
simplest system to use, therefore, “Do wejust
stop here? Or have we missed something?”
We needed something that current bonding
systems on the market do not have. As the
Scientific Affairs Manager for SDI, looking
for ideas for new products is part of my role
and I enthusiastically took on this challeng-
ing search. A few consultants pointed out
that SDI should look at extending the life
of composite restorations, which is shorter
than amalgam fillings due to the interfacial
stresses developed during polymerization
of the restorative material. Polymerization
contraction stresses are considered to be
primary factors leading to the loss of bond-
ing integrity, and it would be great to have a
bonding system that can counter this stress

atthe bonding interface.

Q: What was the development process like?

A: Joshua Cheetham leads the R&D Team
at SDIand his team was responsible for the
development of Riva Bond LC. The group,
together with glassionomer development sci-
entists, glass material scientists and polymer
chemists, formed the initial design for Riva
Bond LC. They took on this challenge in
2008 and the biggest struggle was to find the
ideal formula that achieved adequate bond
strength, expanded enough to compensate
for the shrinkage stress caused by composites,
but not so much that it would be detrimen-
tal to the bond over time. Success came in
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2011, when arange of formulations showed

adequate expansion to compensate for the

shrinkage of composites while maintain-
ing reasonable bond strength. Anindepen-
dent preliminary contraction stress study
of this design concluded that there was a

significant difference in contraction stress

between Riva Bond LC and a typical resin

based adhesive on the market.

Q: What advancements in adhesive tech-
nology influenced Riva Bond LC?

A:Theintroduction of the all-in-one, seventh

generation, self-etching adhesivesinfluenced

the birth of Riva Bond LC. It pushed our

developing team toward a different angle of
thoughtforadhesion, which focused on help-
ing the restoration to cope with the shrinkage

stress caused by all composites.

Q: What are the key features you are most
proud of?

A: The ability of Riva Bond LC to absorb

the interfacial stress was the most important

feature to ensure composite restorations last

longer. More and more patients are request-
ing esthetic restorations; however, one of
the common complaints is “My silver filling

lasted forever and my white filling needs to

bereplaced after only a few years!” We were

excited to be able to develop a product that

meetsall the criteria ofanideal bonding agent,
and for the first time reduce the shrinkage

stress of the composite.

Q: Inwhat ways will this product make a
dentist’s life better?

A: More happy patients. Like any caring
health care provider, the patient’s well-being
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Riva Bond LC

Riva Bond LC universal light cured adhesive for direct restorations

is said to dramatically reduce polymerization stress caused by
composites shrinking. It features Stress Reduction Technology™ and
bioactive ionglass™ technology with advanced glass ionomer resin
technology to ensure minimal stress at all bonding interfaces.

SDI
800-228-5166
sdi.com.au
RS NO. 46

is the practitioner’s top priority. In the cur-
rent global financial climate, there is an
increase demand for direct restorations,
with patients demanding to get more life out
oftheir white fillings. This demand will con-
tinue to increase and it would be beneficial
for clinicians in the long run to offer longer
life white fillings to their patients. When
using Riva Bond LC, patients get sensitive-
free restorations —without microleakage —
thatare longerlasting. @
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“No one else on the market

has a product like this

A clinician’s take on the DenMat SOI™ Portable Diode Laser.

Compiled by ANNA SACKS

DenMat SOL™ Portable Diode Laser

SOL™ is a versatile device for entry-level to experienced
laser users that is easy to use and versatile.It reportedly

29

offers portability and precision at an economical price. It's
well suited for clinicians looking for their first diode laser, or
clinicians trying to expand their practice.

DenMat
800-445-0345
denmat.com
CIRCLE:RSNO.48

DR. LOUIS KAUFMAN
Chicago

atients see this product as better technology’ and
that’s satisfying for them: With an electrosurge

orascalpel you really have to consider the heal”

ing aspect- butit’s much faster when you’re using a quality
diodelaser: This device is the best when it comes to laser

technology

Why was the SOL™ Laser a good fit for
your practice?

I'was intrigued by the blue laser, and being able to see it
with the aiming light on it. We do alot of implants, and
sometimes the healing caps aren’t snug and we have
excess tissue to remove. It’s great for that. Itjust makes life
easier than having to do the damage you would do with an

electrosurge orascalpel.
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How has the SOL™Laser worked
benefited your practice?

I'thinkit’s afantastic device. It cuts cleanerand it cuts faster
than olderlaser platforms, so it’s really just much more effi-
cient. We do alot of contouring for cosmetics for veneers and
Lumineers when we need to establish the proper heights of
the tissue, and this allows us to do so.

In your opinion, what are the best
aspects of this produci?

Hands down it’s the blue aiming beam and its ease of use.
It’s pre-programmed, easy to charge and lightweight, so
they’ve succeeded in making it very versatile and portable.

What would you say are the main
benefits of the SOL™ Laser?

I can’t praise the blue aiming beam enough. You are able
to see exactly where you’re at with it, which makes it easy

STERILE
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ontissue while remaining fastand cutting very cleanly and
precisely. That allows you to do alotless damage to the

surrounding tissues.

If a colleague came to you and said
they were looking into the SOL™ Laser
for their practice, what would you tell
him or her?

Thebiggest differences between thislaserand other diode
lasers are going to be the blue aiming beam, its affordability,
its portability between operatories becauseit’s not cumber-
some and overall ease of use. No one else on the market has
aproductlike this, thatis lightweight and has features like
the blue aimingbeam. @
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“DIAGNOdentis a tool I highly

recommend for all dental offices.”

One hygienist’s take on KaVo DIAGNOdent laser caries defection aid.

Compiled by RENEE KNIGHT

DIAGNOdent Classic

DIAGNOdent aids in the detection of caries. Even very small
lesions and incipient caries can be detected, enabling clini-
cians to protect and preserve the tooth substance. Benefits
include: a high level of patient acceptance and satisfaction; it's
said to be more than 90% accurate in caries detection; it's an
optimal adjunct to minimally invasive techniques (air abrasion,
micro rotary instrumentation, etc.); it allows monitoring of caries
progression; the small portable device is well-suited for both
the hygienist and the doctor and is simple to operate.

KaVo Dental

888-275-5286
kavousa.com
CIRCLE:RSNO.50

SHELLEY RICE RDH, GDH
PRACTICING SINCE 1984

hen dark pits are noted on the first or second

molars during the clinical examination, how

many doctors will merely instruct the staff
to put a monitor or watch on that finding? Do you really
know what is going on with that area enough to diagnose
the area correctly? Is your recommendation for a sealant
correct or is decay really the issue? That’s where KaVo’s
DIAGNOdent comes in. It helps take the guess work out
of your examination. A dental hygienist can easily screen
these areas during the hygiene appointment and report
findings during the clinical examination to improve accu-

racy of the diagnosis.

Why did you decide to incorporate the
DIAGNOdent into your practice?

Wehave used the DIAGNOdent caries detectorinmy clinic
for many years. We purchased our first unit after having a
young 14 year old in the chair with just the tiniest of dark
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pits butin alot of pain. We cautiously and conservatively
opened up the pit only to discover decay into the nerve of
the tooth from this “stained pit.” The patient proceeded
to have aroot canaland a crown. I believe if we would have
had the DIAGNOdent earlier, it could have been prevented.

What are the main benefits for your
practice?
I'have found the KaVo DIAGNOdent to be an extremely
valuable and easy-to-use tool that helps my doctors per-
form complete and accurate examinations. When we use
the DIAGNOdent, our patients immediately think we’re a
“high-tech” office. The children are not afraid of the evalu-
ation; I explainitas usingalaser light to check their tooth.
Ialso have found patients are more likely to accept care
when we have quantitative findings to back up the diagnosis
ofdecay. Ihave thelaminate of values on my countertop, so

patients can see the recommendations. The DIAGNOdent

-

KaVo DIAGNOder
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not only has a visual reading for patients to co-diagnose
their condition, it also has an audible sound to go with the
reading. The higher the DIAGNOdent value, the higher
pitched the sound.

We never have been disappointed in our discovery and
findings when using the DIAGNOdent. I have been in
clinics when they have demo units and the doctor’s sched-
ule is filled with operative dentistry diagnosed with the
DIAGNOdent.

What's the main benefit for the
patient?

In many cases the diagnosis of decay can be made early
enough to keep the restoration very small or to recommend
sealantsinareas ofnon-decay. Ithasbeenavaluable asset to
our office. Weareand providingbetter care to our patients.
The KaVo DIAGNOdent is a tool I highly recommend for
all dental offices. @
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the name more dentists trust.

For anterior and posterior restorations that can
perform for years to come, choose the name that’s
trusted in more than 400 million restorations.

When you choose Filtek™ Supreme Ultra Universal Restorative for all of your anterior and
posterior needs, you're choosing the #1 selling composite in the U.S.* from the leading
manufacturer of universal composites. You'll get:

¢ Quistanding strength for anterior and posterior use
¢ Excellent wear resistance
e Exceptional handling
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Designed with clinicians for clinicians, you'll get beauty and strength,
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atients are always

absolutely ecstatic over the

results every single time.”

A clinician’s take on Evolve’s KOR Whitening System.

Compiled by ANNA SACKS

KSR Whitening System

The K6R Whitening Deep Bleaching System is said to
ensure optimal whitening with the lowest sensitivity pos-
sible. K&R offers whitening systems for every situation
and type of patient. The K&R Systemis available as a
nighttime or daytime at-home-only system, as well as the
“full K&R System,” which is at-home whitening followed by
in-office whitening. A special protocol for difficult cases,

such as tetracycline, is also available.

Evolve Dental Technologies

866-763-7753
evolvedental.com/results
CIRCLE: RSNO.52

DR.L.DON WILSON
HUNTSVILLE, AL

othing is more important to the success of any

dental practice than happy patients. Any patient

asking for teeth whitening expects truly white
teeth — anything less will not impress the patient, and
that’s bad for our business. I find that when patients get
truly white teeth, they always become infatuated with their
smile and notice any defects and become more conscious
of their overall oral health, so they also accept my recom-
mendations for treatment. I’ve tried virtually every whit-
ening product under the sun, and before K6R Whitening,
there just wasn’t anything that consistently created “wow”
results and excited patients. With K6R, Iknow every single
patient is going to be wildly excited about the results.

What are K6R Whitening's best
features?

K6R is different than any other whitening system, but it’s
very simple to use. The K6R Quickstart Guide walks you
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through the procedures, the K6R Reference Manual has all
the information you could possibly need, while the DVD
shows the simple step-by-step method. The cost of K6R is
also extremely competitive. Infact, to get the same amount
of product from one of the other whitening companies

would cost me alot more.

How has using this product benefited
your practice?

K6R has been a huge boost for my practice. Now, I always
start my patients out with K6R Whitening because I know
that when they see the results they’ll be even more excited
about necessary and optional treatment than they were
when they first walked into my practice. The type of den-
tistry I do is really alot of fun, especially when I can relax
and enjoy it. Now that I know my patients will gain enthu-
siasm instead oflose it, my stress is gone and I'm having so

much fun treating my wonderful patients.

NOR 1

In your opinion, what are the biggest
benefits?

First and foremost, it works. And the patients don’t have
much sensitivity like they do with other systems. In fact,

most have no sensitivity whatsoever.

Why would you recommend this
product to other dental professionals?
Well, Iactually have recommended KR to many of my col-
leagues, and the feedback I get from them is just as enthu-
siasticas my own. I tellmy friends K6R is simple to use, it’s
extremely low in sensitivity, it’s priced very competitively,
and patients are always absolutely ecstatic over the results
every single time. For any dentist who comprehends the
value of a practice full of excited patients, KéR is a no-
brainer. @
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ADVANCED CHEMISTRY

IN-OFFICE WHITENING GELS REQUIRE SEPARATION.

More chemical separation, in fact, than traditional
dual-barrel systems can achieve. The world’s only

Tri-barrel™

delivery system makes K&R® Hydremide®
Peroxide in-office gels more chemically complex, and
able to dramatically whiten any case, from average
cases to even severely stained teeth. It’s just one of
many ways KoR Whitening relies on science and logic

to help you achieve the results you want.
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Love using the cloud to store your data but don’'t love some of the
risks? Dr. John Flucke just may have the solution you need.

byDR. JOHN FLUCKE

ABOUT THE AUTHOR
John Flucke, DDS, is
Technology Editor for Dental
Products
Report and
dentistry’s
“Technology
Evangelist.”
He practices in
Lee’'s Summit,
A Mo., and has
followed his passions for both
dentistry and technology to
become arespected speaker
and clinical tester of the
latest in dental technology,
with a focus on things that
provide better care and better
experiences for patients. He
blogs about technology and
life at blog.denticle.com.

DENTALPRODUCTSREPORT.COM

For a while now, both here in Dental
Products Report and on my blog (blog,.
denticle.com), you’ve been reading
things from me about cloud computing
and why the cloud is changing the way
we live, work and interact.

The cloud is an interesting idea for
lots of reasons. For those of you unfamil-
iar with the concept, cloud computing is
basically using someone else’s computer
and hard drive to store your data and do
computing tasks for you.

Online banking is a great example.
You don’t download any programs or do
anything special. You go to a designated
website, log in with a username and pass-
word, and go to work. You can pay bills,
check balances, transfer funds, do almost
anything you can imagine from a banking
standpoint all on the bank’s computers.

It’s the same way with online travel.
Hardly any travel arrangements are
made by dealing with a human being
anymore as you can either log directly
into a carrier’s computers or use an
online company that can access multiple
carriers all at the same time.

In the late 1990s, Scott McNeely of
Sun Microsystems said, “The network
1s the computer.” It took a few years for
the statement to become prophetic, but
that time is now.
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The benefits

In thelast two years, we’ve seen the cloud
go mainstream as two of the Internet’s
major players have jumped in with cloud
services. Amazon and Google now offer
cloud-based storage solutions that allow
you (for a fee) to have hard drive space
in their server farms. These virtual hard
drives allow you to store anything you’d
like and access this data from any com-
puter that has an Internet connection.

There is also the benefit of not having
to back this data up as that is all taken
care of by the engineers from the respec-
tive companies.

Two years ago I added a home theater
in my basement with a great sound sys-
tem. I really loved that I could listen to
my music collection on my high-end sur-
round sound. T had a computer installed
as part of the system and I had my music
library syncing to that computer. It took
awhile to get set up, but once done, it was
awesome. Alas, the computer crashed
and I was just too busy to reinstall and
rebuild the machine, so for 18 months
the entertainment area was without
music. Recently I finally found time
to fix the problem. The amazing part
was that in that short span of time the
idea of syncing my music files was com-
pletely outdated. All of my music is now

stored on the cloud as part of my Google
and Amazon accounts. I simply open
a browser window and stream in the
tunes. No local storage is even needed!

The risks
This, or course, is not without poten-
tial problems. Leaving your data on
someone else’s computers means you
are at the mercy of that someone. If their
Internet connection goes down...or your
Internet connection goes down, the data
is unavailable. If, for some reason, the
company should suddenly decide to
terminate the service, your data is gone.
However, maybe the greatest poten-
tial problem lies with third parties in the
darker parts of the Internet world.
Hackers and professional criminals
are, more and more, breaking into
online systems in the hopes of discover-
ing credit card numbers, bank account
information or any other confidential
things that could compromise your
security. These types of people aren’t
looking to break into just your account—
they’re hoping to break in by a way that
gives them access to everyone’s info.
Because of that, the bigger the company
you work with may mean the bigger the
reward for the crooks.

GETTY IMAGES / TEEKID



The Transporter from
Connected Data is an
easy, secure way to store your
important files on the cloud.

A solution

So what are you to do? Is the only solution
to just keep doing what we’ve been doing
for the past 20 years? Should you just be
sticking your data under your mattress?

How about a solution that allows you
the advantage of cloud storage, but stores
it on a device thatis only accessible to you?

That’s the thought process behind a
new device called Transporter from Con-
nected Data. I’ve been beta testing the
device for four months and am impressed.

Transporter is a standalone device that
contains a single hard drive for data storage.
It has a speedy Gigabit Ethernet port and
connects to your network (at home, at your
office, or any other network you want to
connectit to). You install some software on
your computer (both PC and Mac versions
are available) and a folder for the Trans-
porter is created on your computer desktop.

When you want to store a file on the
Transporter, you simply drag and drop the
folder from your computer into the Trans-
porter folder. The file is stored locally
on your computer and transferred to the
Transporter as well.

Want to ensure your data is backed
up and secure? Just purchase and install
another Transporter and the info can be
synced between the devices ensuring that
even if one of them should suffer a failure,
the other (as well as any computer with the
software installed and a folder on the desk-
top) will have a copy of the data. Change a
file and it updates across the board.
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You also can share files and folders with
other people. They then have access to the
files and folders you specify while keeping
all of your other data stored securely.

Need access to your data when you’re on
the go? I thought so. The folks at Connected
Data have created an app for iOS that allows
you to access your files directly from your
1Pad. How much more simple can it get?

The final piece of the puzzle is the idea
of backing up your patient data. While
some offices use offsite backups from
dedicated dental companies that take spe-
cial care to encrypt and protect your data,
many offices use regular old garden variety
offsite backup services that do not provide
the necessary security.

The Transporter device encrypts your
data when it is being transferred and it is
never stored in the cloud. Now I should
point out (as I always do) that you need
multiple backups to ensure you are ready
in case of a disaster. Backing up is like a
chain and the more links (backups) you
have, the better off you are. Transporteris
agreat link to have in that chain.

Transporter is created to grow with
you. If you ever need a larger or a new
hard drive, replacing the hard drive in the
device is simple.

Price is another big advantage. While
cloud storage providers charge fees year
after year, the only cost you incur from a
Transporter is the purchase price. There
are no monthly fees, no service plans,
zilch, nada. You buy it, plugitin, and start
storing. It comes in three configurations.
® No hard drive installed $199
@© 1 Terabyte Drive (1000 gigabytes)

for $299
@© 2 Terabyte Drive (2000 gigabytes)
for $399

As you can see, Connected Data’s
Transporter system is affordable, easy
to use and secure. I’ve used two of the
devices on a daily basis for months and
have nothing but great things to say about
the company and the system.

In health care there are very few things
that provide this kind of service at this
particular price point.

The Transporter can be pur-
chased through the company website
(filetransporterstore.com) and from sev-
eral retailers, including Amazon.

The Transporter system is sitting here
next to me as I type this. It is storing my
photos, documents, videos and lots of
other files as well. This is truly one of those
products that I feel you should check out.
You won’t be disappointed @
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WHY

30 second setting
temporary matrix material

Superior accuracy eliminates
flash and finish time

Reduces chair time,
increases profitability

ULTRA QUICK MATRIX MATERIAL

1S
Better Dentistry

@ed By Our
TRY-IT
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CLINICIANS CHOICE

5 I NC.

ORDER DIRECT

1-800-265-3444
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Endo-Express® &
SafeSiders®

Defining Quality Endodontics
e ———

Unlike rotary users, Endo-Express reciprocating users don’t
fear instrument separation or dentin micro=fractures!

SafeSiders are the only instruments designed specifically to work in
reciprocation. The flat along the entire length:

- Creates more efficient cutting

- Reduces engagement for faster advancement

- Reduces instrument stress improving durability

- Increases instrument flexibility without sacrificing strength

Increase your quality while reducing your costs!
Schedule a FREE In-Office Demo.

S EENTIETRT oA
2012

TOP 25

Endodontic Products

BENTISTIY
O TODAY

2013
READERS®
CHOICE
AWARD

-

FREE In-Office Demo, Visit: www.edsdental.com/demo = e
Visit www.edsdental.com for promotional offers! C—DS‘ SvaTENmS )

*Research available upon request. 89 Leuning St, S. Hackensack, NJ 07606 « 1-800-22-FLEXI + www.edsdental.com
Interested? Circle Product Card No. 55
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Are you
(=le[o)Y
to MOVE

Thanks to advances in
technology and materials, GPs
and patients are more info
dental implants than ever. Are
you ready to get more involved?

b)’ ANNEMARIE MANNION, CONTRIBUTING WRITER

PHOTOS: ISTOCKPHOTO/THINKSTOCK
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WHETHER SURGICALLY PLACING
OR JUST RESTORING, MANY OF
YOU ARE GETTING MORE INTO
IMPLANTS. HERE, WE EXPLAIN WHY
AND OFFER SOME TIPS TO HELP
ENSURE YOU'RE SUCCESSFUL.

More general dentists are integrating implants as
a service they can offer patients, and it’s easy to
see why they are capitalizing on this burgeoning
market. Implants are on a steep upward trend,

according to iData Research, an international
marketing research and consulting firm that
studies the dental industry. It reports that, in
2011, the total U.S. dental implants market for
dental fixtures and final abutments was valued
at $754.6 million, while the dental prosthetics
market hit $9.64 billion. Every segment of the
dental implants market, as well as the final abut-
ment and dental prosthetic market, experienced
growth in that year except for inlays/onlays, as a
result of the decline of the in-laboratory fabrica-
tion of inlay/onlays.

THE TAKE-AWAYS

®  The dental implant market continues to grow.
@®©  The proper tools and education can help GPS successfully
incorporate implants into their practice.

of adults will lose all their
permanent teeth by age 74.

Source: Association of Oral and Maxillofacial Surgeons

Driving the demand
U.S. demographic trends are bolstering the
increasing demand for implants. The American
Association of Oral and Maxillofacial Surgeons
has found that 69 percent of adults ages 35 to
44 have lost at least one permanent tooth to an
accident, gum disease, a failed root canal or tooth
decay. In addition, by the age of 74, it is estimated
that 26 percent of all adults will have lost all of
their permanent teeth.

Babyboomers, too, are accounting for the
increased use of implants. They want to maintain
attractive, youthful smiles and the dentures their

May 2013
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A New Implant Designed
Exclusively for Overdentures

The LOCATOR® Overdenture Implant System by ZEST Anchors is a predictable, durable option
for patients who need an effective, economical technique to secure their dentures.

nthe past, choosinganarrow
‘ diameterimplant for patients
with narrow ridges who
declined bone grafting often
meant a sacrifice in attachment
performance and ultimately
decreased patient satisfaction.
Thereis a new treatment option
for these patients — introducing
the LOCATOR Overdenture
Implant System (LODI).

The features

LODI features intuitive surgical
instrumentation designed with
safety in mind; narrow diameter
implantsfor denture patients with
narrow ridges; the world sleading
overdenture attachment, LOCA-
TOR;and amale processing pack
for customizing retention levels
and draw correction.

The LODI System incorpo-
rates a unique two-piece coro-
nal design notfound with O-Ball
miniimplants, a critical feature
that optimizes patient satisfac-
tion by providing flexibility
for simple attachment inter-
changeability and replacement
should wear occur throughout
time. Thisallows for easier case

"
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OBall Mini  LOCATOR

Implant  Overdenture
. Implant

planning, implant surgery and
restorative process.

Inaddition, LOCATOR’sdra-
matically reduced vertical height
increases patient comfort when
the denture is removed and pro-
videsincreased denture strength
(Figs. laand 1b).

The system

Featuring convenient, all-inclu-
sive packaging, the system is
comprisedof2.4or2.9 mmdiam-
eter implants (available in 10, 12
and 14 mmlengths), a detachable
LOCATOR Attachment (avail-
ableina 2.5 or4 mm cuffheight),
aswellasaL.ODIMale Processing
Pack (Fig. 2). The processing pack
isideal for customizing retention

What people are saying about LODI

“The LODI System is a great addition for
those patients who have narrow ridges and

are not in favor of additional surgeries or
who have limited finances. | am thrilled to

now have an overdenture implant from a

company |l trustin my armamentarium.”

- Paresh Patel, DDS, North Carolina

DENTALPRODUCTSREPORT.COM
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Fig. 1aand 1b Note the dramatically reduced vertical height of
the LOCATOR Overdenture Implant in comparison to the O-ball
miniimplants. Clinical image courtesy of Dr. Paresh Patel.

LODI All-Inclusive Package

E Ldmen or 1.9mm

w

L5mnt or Amm

S

Denture Elue
(ap 151k

Fig. 2 LODI all-inclusive implant package.

levels and addressing draw cor-
rection, ultimately improving
ease of denture placement and
removal for the patient.

How it's made

The LOCATOR® Overdenture
Implant is manufactured from
thestrongesttitaniumalloy avail-
able and features a proven RBM
roughened surface on the entire
length of the implant. LODI also
incorporatesaself-tapping design
for ease of implant insertion,
as well as an aggressive thread
design that widens at the coronal
portion, providing primary sta-
bility when immediate loading
may be indicated.

Intuitive
instrumentation

LODI osteotomy preparation
instruments are designed to be
intuitive, with easilyidentifiable
laser etched depth markings for
clearvisibility when drillingand

placing implants, a key benefit
when used with a flapless tech-
nique for better patient comfort.

How it’s different
The LOCATOR Attachment
provides superior benefits
known worldwide, including
its patented pivot technology,
customizable levels of retention
anddraw correction of divergent
implants up to 40°.
All of these benefits combined
offer a clear distinction when
comparing LODI to the O-Ball
mini implant treatment option.
Why compromise with an
inferior treatment option? The
LOCATOR Overdenture Implant
System isalessinvasive, predict-
able and durable implant-retained
overdenture forpatientsrequiring
an effective, cost-conscious tech-
nique forsecuring their denture.
For more information please
visitZESTAnchors.com or call
855-868-LODI (5634).@
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LOCATOR®

OVERDENTURE IMPLANT SYSTEM

NO MORE
COMPROMISE

w m Until now, choosing a narrow diameter

25mm Cuff Heights 4mm implant often meant a sacrifice in
IS i

attachment performance and ultimately

patient satisfaction. Introducing the
LOCATOR® Overdenture Implant
System (LODI) featuring LOCATOR, the

world’s leading overdenture attachment.

m

2.4mm  Diameters 2.9r;1m
Included with each fmplant The unique two-piece coronal design
of LODI, not found with O-Ball mini
implants, is a critical feature that optimizes patient satisfaction.
The LOCATOR attachment is seated after implant placement
making case planning, implant surgery and restoration easier and
allowing for replacement if wear should occur throughout time.
LODI is manufactured from the strongest titanium available,
features a proven RBM surface and is designed to provide
exceptional primary stability when immediate loading may
be indicated.

P e v o L o i e B B *

The LOCATOR Attachment provides all of the superior

benefits known worldwide including its patented
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pivot technology, customizable levels of retention,
and draw correction of divergent implants

up to 40 degrees. All of this while having a

dramatically reduced vertical height compared

to O-Ball mini implants.

Why compromise? Choose the LOCATOR Overdenture Implant System.
Visit our new website at www.zestanchors.com/lodi/dpr3
or call 1.855.868.LODI (5634).

©2013 ZEST Anchors LLC. All rights reserved. ZEST and LOCATOR are registered trademarks of ZEST IP Holdings, LLC. A

ANCHORS
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Confidence in your hands.

Radiograph courtesy of Dr. Gary Glassman.

You're in control > TF Adaptive is designed to work with our Elements™ Adaptive
Motion Technology, which allows the TF Adaptive file to self-adjust to intra-canal
torsional forces. In other words — rotary when you want it and reciprocation
when you need it.

Keep it simple > An intuitive, color-coded system designed for efficiency and
ease of use.

Peace of mind > TF Adaptive is built on the success of the Classic TF design
and includes the same advanced Twisted File technology.

ADAPTIVE
® ©o Trusted by

Gary Glassman, D.D.S.
Endodontist
Toronto, Canada




You're in control. Axis SybronEndo

ROTARY MEETS ENDO

Rotary when you want it. Reciprocation when you need it.

Adaptive Motion Technology is based on a patented, smart algorithm designed to work with the TF Adaptive file system. This technol-
ogy allows the TF Adaptive file to adjust to intra-canal torsional forces depending on the amount of pressure placed on the file. This
means the file is in either a rotary or reciprocation motion depending on the situation. The result is exceptional debris removal with our
classic rotary Twisted File design and less chance of file pull-in with our Adaptive Motion Technology. Now that’s rotary when you want
it and reciprocation when you need it.

ADAPTIVEM OTION TECHNOLOGY

6007,

\ ,‘ S
——

Elements Motor :

6 Presets - provides recommended

Rotary: 600° clockwise and 0° counter- Reciprocation: 370° clockwise settingsfor TF Adaptive, K3/K3XE TF,
clockwise file motion when no and up to 50° counterclockwise file LightSpeed, M4 and a custom setting.

load is applied. motion when load is applied.

Keep it simple.

Intuitive, color-coded file identification.

An intuitive, color-coded system designed for efficiency and ease of
use. Just like a traffic light... start with green and stop with red.

Real Simple.
Peace of mind.
Leveraging the success of our / Apical Debris Extruded
clinically-proven Twisted File design.
The TF Adaptive file design is based on our clinically proven TF Adapt“’e
Twisted File technology, which means the file is twisted to
shape for improved file durability, features R-Phase Technol- )
ogy to improve file flexibility and provides exceptional debris Step Back i
removal. So with TF Adaptive and Adaptive Motion you get the
best of both worlds. Rotary when you want it, and reciproca- |
tion when you need it. Wave 1 N —
I
0.00000 0.00030 0.00060  0.00090  0.00120  0.00150
) ) ] Extruded weight in gms
Study on Apical Debris Extrusion+

Compared with the TF Adaptive system, the Manual Step-Back technique generated 207 % more debris from the apex than TF-Adaptive

while Wave One generated 59% more debris from the apex than TF Adaptive.
* Jaramillo, D. and Raydolfo, A. (2013) Comparison of the Extrusion of Dentin Debris Using a New Instrumentation. Publication pending. E I:Pl:.i E
-

For more information contact Axis|SybronEndo tfada pt|\/ecom

at 800.346.3636 or visit sybronendo.com
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IMPLANTS

of dentists not placing
implants are inter-
ested in doing so

Source: August 2012 ADM
Implants Research Study

parents took in and out of their mouths
won’t cut it. At the same time, the attri-
butes of cosmetic dentistry, commonly
pictured on reality TV shows, have
become a more accepted part of Ameri-
can culture, fueling patient interest.

For providers, improved technology
makes implants easier to place. More den-
tists—with the appropriate education—are
willing to delve into offering them.

KEATING DENTAL ARTS SAYS TO USE
THE ENTIRE IMPLANT TEAM, TOOLS
TO GET EVERYTHING RIGHT

Even though it’s a tried and true protocol, all too often restorative

dentists skip the implant triad—the surgeon, the restoring doc-

tor and the technician—when it comes to case planning.

“When the surgeon, restoring doctor and technician work together, sur-
prises — especially for the patient at the delivery appointment — are eliminated,”
said Shaun Keating, CDT and owner of Keating Dental Arts in Irvine, Calif.
“The most challenging aspect of restoring dental implants is dealing with
the location and angulation of the implant body,” Dr. Paul Hertz, a New York-
based dentist, observed.“Often cases are returned from the surgeon with
implants uncentered, too close to each other or to adjacent teeth, and with
the inability to use the manufacturers’ stock abutments. Moreover, even when
a stent is provided, it is often questionable whether it was actually used.”

“In the end, the restorative dentist is the one who must take responsibility
for sizing, emergence profile, etc,” Dr. Hertz said. “Certainly, this can be
achieved by extremely talented dentists and dental laboratory teams. However,
in reality, many of us have more average skills; this is where an implant tool,
such as the Delineator (exclusively from Keating Dental Arts) comes in.”
Inspired by the word “delineate,” which means “to map out,” Keat-

ing Dental Arts’ exclusive 4-in-1 implant tool, the Delineator, is a

radiographic guide, surgical stent, provisional restoration and

implant locator. This practical tool allows the general dentist to gain

much more control of the surgical phase of implant dentistry.

“By using the Delineator, the restoring dentist can exactly direct the
surgeon as to the most ideal position for implant placement,” Dr. Hertz
concluded. “Used as a stent, the Delineator provides superior guid-

ance and practicality to that of most implant guides. Given adequate

bone, the surgeon can precisely place the implant using the metal sleeve/
drill guide, which is located in the exact center of the proposed implant
crowns, allowing for the most ideal emergence profile and tooth sizing.”

This tip provided by Keating Dental Arts

The Delineator 4-in-1 implant
A ' tool allows GPs to gain

more control of the surgical
phase of implant dentistry.

DENTALPRODUCTSREPORT.COM
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No decline inssite

The future for dental implants looks
rosy, but the experts agree there are
tips and strategies that general dentists
should consider to successfully integrate
the service into their practices.

We spoke with dentists who have
practiced implant dentistry for decades
to get their input and strategies on how
to make implants a thriving part of a gen-
eral dentistry practice. You’ll also find
manufacturer-submitted tips and advice
throughout the article, all designed to
help you master implant care in your
practice—whether you're actually plac-
ing implants or offering treatment plan-
ning and implant restoration.

Training/education

Education, of course, is key to achiev-
ing competence in placing implants
and making it part of a general den-
tistry practice. Fortunately, much has
changed, including the availability of
continuing education, in the 62 years
since implants were first introduced. In
the early days, implants had a dubious
reputation among dental professionals,
and dental schools even refused to teach
about them, according to the American
Academy of Implant Dentistry (AAID).

Dr. Joseph Orrico, of Illinois Implant
Dentistry, has been placing implants for
34 years.

“I was ahead of the curve,” said
Dr. Orrico, a past president of AAID.
“There wasn’t a whole lot mentioned
about them in dental school, and they
didn’t have the continuing education
courses they have today.”

Because of this, Dr. Orrico said he
learned by doing. “You watched a few,
you assisted on a few and then you went
out and did them,” he remembered.

Dr. John Minichetti, of Englewood
Dental in Englewood, N.J., said he was
lucky to receive good oral surgical and
periodontal training in dental school
and during his residency before he
started placing implants 30 years ago.
He also received on-the-job training
while working under a prothodontist/
implantologist.

While training is more prevalent,
technology is always changing, and both
recommend keeping up on advances
through CE programs.

“Implant dentistry is consistently
evolving. The key to staying ahead is

continuing education,” Dr. Orrico said.

“Implant
dentistry is

The
key to staying
aheadis
continuing
education.”

—Dr. Joseph Orrico

Any general dentist interested in
placing implants will need to evaluate
the depth of training they require. Dr.
Minichetti recommends a comprehen-
sive course such as the MaxiCourse,
offered through the AAID.

It provides 300 or more hours of lec-
ture, laboratory sessions, live surgical
demonstrations and homej/office assign-
ments, and is presented in 10 parts, once
amonth, over a 10-month period.

Certification

Implant dentistry is not a recognized
specialty, but dentists can receive certifi-
cation from AAID. (Dentists who gradu-
ate from an approved MaxiCourse will
meet the minimum educational require-
ments for an associate fellowship.)

AAID offers an Associate Fellow
Membership that has educational and
experiential requirements, as well as a
two-part examination. Candidates inter-
ested in the more rigorous credential of
Fellow Membership must have practiced
implant dentistry for at least five years,
provide both the surgical and restorative
phases of treatment, and meet the educa-
tional and experiential requirements for
the examination.

Another certification is the Diplo-
mate in Implant Dentistry offered by the
American Board of Oral Implantology/
Implant Dentistry.

Dr. Orrico said pursuing rigorous
credentials establishes competence, as
well as credibility, with your patients.

“It’s not a recognized specialty. Cre-
dentialing is all we have,” he said.
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The industry’s leading patient
education resource is ready to join your staff.
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Visit the Patterson Dental Explore Store to learn more: pattersondental.com/Appstore.

1800.294.8504 & Cacsy

pelieve it ety
S Interested? Circle Product Card No. 58



One implant system
for all your needs.

Unrivaled tactile feel with the easy-to-use
tri-channel connection.

Surgical simplicity with one drilling protocol
and one kit.

Replace Select PMC
with 0.75 mm
machined collar

S

LU

High treatment flexibility with four options
in one system.

Replace Select and NobelReplace Tapered mimic the
shape of a natural tooth root, designed for high initial
stability with all types of loading protocols including
Immediate Function. Thanks to the clinically proven im-
plant body, high flexibility and ease-of-use, you can choose
a safe and reliable treatment for all your patients — for
single-unit to full-arch, for bone- to tissue-level restora-
tions, and for one- and two-stage surgical procedures.
Depending on your personal preference and patient
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BEST PRODUCT TR

2011

el Biocare'

To see our latest videos, go to

requirements, this system offers you four implant options
to ensure total treatment flexibility: Replace Select with
fully or partially machined collar and NobelReplace with
TiUnite on collar and option of platform shifting. After
45 years as a dental innovator we have the experience
to bring you proven and reliable technologies for
effective patient treatment. Their smile, your skill,
our solutions.

For more information, call 800 322 5001

To purchase products, go to
store.nobelbiocare.com

Nobel
Biocare

youtube.com/nobelbiocareamericas

Nobel Biocare USA, LLC. 22715 Savi Ranch Parkway, Yorba Linda, CA 92887; Phone 714 282 4800; Toll free 800 993 8100; Technical services 888 725 7100; Fax 714 282 9023

Nobel Biocare Canada, Inc. 9133 Leslie Street, Unit 100, Richmond Hill, ON L4B 4N1; Phone 905 762 3500; Toll free 800 939 9394; Fax 800 900 4243

© Nobel Biocare USA, LLC, 2013. All rights reserved. Nobel Biocare, the Nobel Biocare logotype and all other trademarks are, if nothing else is stated or is evident from the context in a certain case, trademarks of
Nobel Biocare. Some products may not be regulatory cleared/released for sale in all markets. Please contact the local Nobel Biocare sales office for current product assortment and availability.

1 Dental Product Shopper voted NobelReplace Tapered Best Product 2011. www.dentalproductshopper.com/nobelreplace
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of dentists
already
place
implants
in their
practice

Source: August 2012
ADM Implants Study

Patientbase
The potential patient base for implants is broad, espe-

cially given the statistic that 26 percent of adults will lose
all their natural teeth by age 74.

Dr. Orrico said 80 percent of his patients receive
implant surgery or prosthetics at his practice. He
acknowledges the name of his practice—Illinois Implant
Dentistry—draws patients to his door who already expect
they will need to replace a tooth or teeth.

cuNicaL 360°

“It’s how you market your practice. People come here
knowing what we do,” Dr. Orrico said.

Dr. Minichetti said he reaches out to potential patients
through a variety of means including his website, e-blasts
to patients and other external marketing.

Specialist support
“Start easy.” That’s how both Drs. Orrico and Minichetti
advise general dentists who are new to implants. They sug-
gest handling simple cases such as single teeth extractions
and referring more complex cases such, as impactions, to
specialists. Dr. Minichetti said he tries to have a rapport
with other specialists to whom he may refer. On occasion—
for patients who want it—he will tap the expertise of an
anesthesiologist who visits his office to put patients under.
Dr. Orrico said he does all his own surgery, and he
hasn’t experienced any negative feedback from specialists
in regards to his work. The patient base is great enough
that he believes there is plenty of work to go around.
“There are alot of patients out there,” he said.

Staff enthusiasm, buy-in
Both Drs. Orrico and Minchetti said their team members

are eager to learn new procedures.

ATLANTIS
patient-specific
CAD/CAM
abutments are
available for all
maijor implant
systems.

INCREASED PROFITABILITY FOR THE DENTAL PRACTICE

This tip helps you incorporate
and grow your implant cases
using patient-specific, CAD/CAM
abutments. Implant dentistry
continues to be the fastest grow-
ing therapy of choice of dental
professionals and patients alike.
As advancements in product
technology continue to simplify
the clinical process, incorporat-
ing implant treatment into your
practice can be profitable and
easier than one might think.

An example of this is the
ATLANTIS™ patient-specific abut-
ment solution for cement-retained
and single tooth, screw-retained
implant prosthetics. ATLANTIS
abutments are available for all
major implant systems and in

titanium, gold-shaded titanium
and up to five shades of zirconia.
Incorporating ATLANTIS into
your treatment plan allows you
to easily offer implants as a tooth
replacement therapy without
the need for inventory manage-
ment of stock components.
Based on traditional crown and
bridge concepts, using ATLANTIS
also simplifies the procedure for
implant-supported restorations,
so all you need to do is take an
implant-level impression, send
it to your laboratory and ask for
ATLANTIS. In addition, because
ATLANTIS abutment margins can
be designed and manufactured
to where you want them, cement
removal is simplified for ensured,
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long-term results. If retrievability is
what you need, ATLANTIS™ Crown
Abutment is provided as one final
component that is placed using
only a single step for single-tooth,
screw-retained restorations.

ATLANTIS is backed by a
comprehensive warranty. In fact, if
an implant supplier does not honor
their warranty due to the use of an
ATLANTIS abutment, DENTSPLY
Implants will cover both the
abutment and the implant*, so
you never have to limit yourself.

For more information, visit
dentsplyimplants.com.

*Subject to full terms
and conditions.

This tip provided by
DENTSPLY Implants

HI-TEC IMPLANTS
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MAY Special $64

HI-TEC IMPLANTS LTD
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Tel: 800-452-0582
usa@hitec-implants.com
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sales@hitec-implants.com
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Visit Our Web site:
www.hitec-implants.com




Introducing the new generation STATIM....
the STATIM G4 Series

The gentleness you know, a level of
interactivity never seen before

world’s fastest
autoclave from
start to sterile.

&

STATIM, the

A large touch screen
offers communication
between the unit and
the user, allowing for
easy operation, and
tutorial viewing.

CONNECT

o —

Connect to anyone
from anywhere...
your STATIM is now
accessible online.

COLLECT

G4 collects all cycle
data and service history,
protecting your
office and patients.

www.scican.com

Your Infection Contvel Specialist™
/__

Interested? Circle Product Card No. 61

@ A Sanavis Group Company

STATIM is a registered trademark and Your Infection Control specialist is a trademark of SciCan Ltd.
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“They love it. They don’t want to be bored doing the
same thing all the time,” Dr. Minichetti said.

However, dentists need to consider what training the
team may need and how it will be done. Opportunities are
available through professional associations, and dentists may
even choose to take it on themselves. In addition to assisting
the dentist, there are other areas staff may need to get more
training on such as financing and scheduling,

Technology/armamentarium
The cost of purchasing basic equipment and systems to
deliver implant care is estimated at $10,000 to $15,000,
Drs. Orrico and Minichetti said. Additional expenses
can be significantly greater when adding technology like
2D and 3D imaging, but the diagnostics delivered by 3D
imaging can be invaluable when treatment planning and
surgically guiding implants.

“That’s for a basic set-up,” said Dr. Minichetti, who
also advised choosing an implant company that provides
ample knowledge and support.

<
<

“The more you know
the easieritis to teach.
You will educate your
patients.”

—Dr. John Minichetti

\/
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TALKING WITH PATIENTS
ABOUT IMPLANTS

Many patients may be leery of implants, or simply

not aware they're candidates. Here's a few ques-

tions they should ask themselves to find out if

implants might be a treatment option, and ques-

tions you can use to get the conversation started:

® Do you have one or more missing teeth?

®© Do you have a bridge that needs to be
replaced?

® Do your dentures affect your quality of life by

slipping, clicking or keeping you from eating

what you want?

Do you have bite problems or pain because

of a missing tooth?

Do you find yourself hesitant to smile

because you are missing teeth?

Do you have trouble eating or chewing?

Do you have difficulty speaking properly?

Do you believe your quality of life will be

improved if your teeth looked or functioned

better?

Do you want a treatment option for missing

teeth that provides a more permanent, long-

term solution?

@ee® ©® ®©

O]

Source: American Academy of Implant Dentistry

“A Panorex is still considered the gold standard, and
it’s been that way for years,” Dr. Orrico added.

Both suggested GPs take advantage of this technology
to improve their implants care, but added that some prac-
tices may want to consider outsourcing these 3D scans if
purchasing a unit isn’t in their budget. Mobile imaging
centers have evolved and are a nice option for those not
yetready to invest in cone beam 3D imaging.

The good news is that technologies and materials have
advanced significantly, and placement has become easier.

“There are a lot of advances in bone grafting materi-
als,” Dr. Orrico said. “It’s always evolving.”

Implants also have become easier to place. “It doesn’t
require the amount of surgery it used to,” Dr. Orrico
said. “It’s not as technique sensitive. The surgery is less
complicated.”

Equipmentis better, too. “You can get drills that approxi-
mate the size of the implant socket,” Dr. Orrico said.

Educating the market

Both Drs. Orrico and Minichetti agree: Once you start
placing implants, you’ll have to spend time educating
patients about the risks and benefits of the procedure.

“You always want to talk about the benefits and risk
factors,” Dr. Orrico said. “There are always risks with a
surgical procedure.”

Recovery time, potential for infection, the number of vis-
its, the advantages of an implant over a bridge or a crown, the
costand how to finance the procedure are all topics you may
delve into when discussing implants with patients.

But in recent years the predictability has improved so
much that dental implants today often are the best long-
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A must forimplants, but this GP
loves his 3D imaging every day

Long Island’s Dr. Howard Golan wouldn't practice without the diagnostics
his NewTom VGi cone beam imaging system provides.

by Stan Goff

JAMES HSU

Product Marketing Man-
ager, Imaging, on the
NewTom technology:
“NewTom set the bar with
true medical-grade Rotating
Anode technology that allows
for the smallest focal spot
available, which results in
precise image clarity without
compromising patient safety.
"Also, NewTom'’s systems
feature ‘SafeBeam’ technology,
which provides the lowest
dose possible based upon
measured bone density. And
ourimage quality is second to
none, based on internal data.
"The best partis that all of
these industry best features
are contained in our newest
product, the NewTom VG3. This
exciting imaging system* is a
cone beam-ready 2D panoramic/
ceph system that can be modu-
lar and scalable. Practices can
get started with a NewTom 2D
imaging system, and add 3D
cone beam functionality later.”

*Pending FDA 510(k) clearance.

DENTALPRODUCTSREPORT.COM

ith a long history of working

with dentalimplants, Dr. How-

ard Golan knows the impor-
tance ofusing 3D imagingtoacquireasmuch
informationaspossible. Andasanlawyer, he
knows the legalimportance for clinicians to
take all the necessary steps to provide their
patients with the best possible care.

But this Long Island general practitioner
also knows that cone beam imaging is not
just for those dentists who are working with
implants. Now thathe’sused the CB3D tech-
nology offered by the NewTom VGi (distrib-
uted exclusively by BIOLASE), heknows that
the diagnosticshelphim every day. He wants
GPs —whether theyre big into implants or
not—torealize justhow many benefits come
fromusing cone beamimaging.

“The 3D imaging is not just about
implants. It is so robust in terms of end-
odontics, and caries diagnosis, and perio,
and sleep apnea,” Dr. Golan said. “I mean
we use this every day for all sorts of diag-
nostics. Thisisnotjustfora GP who places
implants. This is for a GP who diagnoses
and treatment plans forimplants. We want

A specialist’s take

to make it as simple and as easy as possible
for patients and we want to keep that con-
fidence level high in the dental profession.
So diagnosis, just from a GP’s perspective
even if they refer all of their implants out,
is huge because they’ll get to see more
things and they’ll be able to say, for a frac-
tured root canal retreatment, for example,
‘We've got to do thisnow.”

Armed withimprovedinformation, den-
tists might just turn a possible endodontic
retreatment into an implant crown, which
wouldbenefitboth the patientand the clini-
clan’sreturn oninvestment.

Patients, practice see value
“AsIdive more and more into this technol-
ogy andIsee howitaffectsme every dayin
my diagnoses, I realize we can’t see alot of
things on 2D and we have to be able to see
them on 3D,” Dr. Golan said. “It’shuge for
the future and the present for what we can
doasclinicians to change the way patients
look at us and what we can do for them.”
Asalicensed attorney in California, Dr.
Golan, from a medical and legal perspec-

“3D cone beam technology
is a must for any dentist that
places implants—butitcan
open many new frontiersina

dental practice, such as treating sleep
disorders, painful TMJ conditions, and

other painful head and neck disorders.”

- Dr. Michael Gelb, founder and CEO of The Gelb Center, is an innovator in sleep apnea

and painful TMJ disorders and a long-time user of 3D cone beam technology. His work

and vision has led to a clinical and educational focus on Airway Centric™ dentistry.
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First one into the game NewTom
introduced cone beam to the dental industry
and leads the way with products like the VGi.

tive, hasa “verylarge understanding of the
necessity for complete diagnostics.”

When lecturing, he says doctors need
to realize that patients are not two dimen-
sional; rather, they're three dimensional
and sometimes four dimensional. Using
his NewTom VGi system is the only way
to do tackle many cases properly.

“Right now, it’s the only way to geta
true understanding of position of the bone,
height of the bone, width of the bone and
also information on the critical structures
such as nerves and sinuses,” he said.

Dr. Golan suggests dentists do their
homework before investing in cone beam
technology, but added that he chose New-
Tom because of its long track record in 3D
imaging and because of his long history
with BIOLASE and their lasers. On top
of that, the system fits well in his practice
anddelivers greatresults. Asfortheimages
themselves, Dr. Golansaid the image qual-
ity is “brilliant.” @
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This practice uses Gendex
GXDP-700for many areas of care

Dr. Norberto Velazquez and his wife Dr. Laura Davila specialize in different types of care, but
both agree they could not practice at their current level without their GXDP-700™ Series.

Compiled by Stan Goff

rs. Laura Davila and
Norberto Velazquez,
P.A., purchased their
dental practice from retiring

Dr. D. Harper Taylorin March
2007. The practice has been
in the same Greenville, N.C.
location since the late 1970s
and offers a wide variety of
services to patients of all ages.
They expanded the office in
the fall of 2010 and now have
four new operatories. That
same year, the practice added the
Gendex GXDP-700™ Series
cone beam imaging system
thatallows the staffto perform
aCBCT scan of the oral cavity.
Here, Dr. Velazquez answers
questionsabouthowandwhyhe
loves to use the Gendex system.

DPR: When did you first decide
to add this technology, and how
did you choose the GXDP-700?

NV:1did plenty of research when
I decided to move forward with a

CBCT scanningunit. By the time
I'took my comprehensive, second
year-Jongimplantcourse, Idecided,
“Thisis where the technology is
going; thisis where the standard of
careismoving.” It was during this
last course thatIbecame aware of
this new technology from Gen-
dex that offered amore controlled
and smaller field of view, which
isawesome. You canleave outall
thoseareas thatyoudonotneedfor
ascan. I was very happy to evalu-
ate the Gendex system and then
decided to move on with the pur-
chase (of the GXDP-700). This is
one investment I will never regret.
It’s as basic for my practice as my
explorer and mirror. I don’t even
really calculate a return oninvest-
ment on this machine because
it’s also a panoramic and ceph
machine—we useitdaily.

DPR: What do you like most
about this imaging system?

NV: The most important thing

Optimal diagnostics With the Gendex GXDP-700, clini-
cians can take on implant cases without the guesswork.

DENTALPRODUCTSREPORT.COM
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is the value I get out of the three-
dimensionalimages. The recon-
struction software actually
allows me to do so much more
pre-operatively for my implants.
I don’t have the guesswork as
with 2D imaging. Before 3D, the
implant surgeon or the implant
dentist had to have an arsenal of
implants on hand, because you
really didn’t know exactly what
you were going to use until you
actuallybegan the surgery. With
this machine, you basically can
see exactly what’s beneath the
gum, and you can take accurate
measurements. You know pre-
cisely where your anatomical
landmarks are, where the nerve
islocated, where the blood ves-
selsarelocated—it’s full planning
before you even beginsurgery.

DPR: So the GXDP-700 really
helps with implant cases?

NV: With the planning software
included with this machine, you
can pretty much simulate the
complete implant placement.
You know what kind and size of
implant you're going to use for
that particular case before the
patient’s even in the chair. Also,
before 3D, in surgery you might
uncover the ridge and realize that
it was not the size that you were
estimating. All ofa sudden, the
plan has to change—now, with
the flap open you have to tell the
patientyou cannotdo the implant
today, that you actually have to
go through an extra procedure
to regrow or regenerate bone so
you end up with a positive bone
architecture to place the implant.
That’s a disappointment for the
patient and for the doctor.

Taking advantage of top technologies

Drs. Norberto Velazquez and Laura Davila use CBCT tech-
nology to offer better implant care along with improved
perio, ortho, endo, and general dentistry care.

DPR: How have your patients
reacted to this technology?

NV: Patients are just astonished
when you present this technol-
ogy, and they can see them-
selves in 3D. You reach them
better—you can better explain
treatments so they have a more
accurate understanding of what
is going to happen. For me it’s
easier to tell them, “You do not
have enough bone; you have to
go through additional proce-
dures before you can even think
about implants. You see on the
screen we have this many mil-
limeters of bone? We need this
much.” Again, the patients feel
totally confident of my skills, my
knowledge, and my good use of
technology for the treatments
thatIpropose to them.

DPR: Was the purchase a tough
decision?

NV:Deciding on gettinginto this
technology was not an impedi-
ment or an obstacle that Thad to
overcome. The biggest obstacle
istheinitialinvestment, but once
you obtain the technology and
you use it, you forget about the
cost of the machine. I've taken
two year-long courses as well as
additional continuing education
every year. SoI'veinvested inmy
education—why not in the tech-
nology? Implant dentistry is defi-
nitely the future of single as well
as multiple tooth restoration. A
well-done implant willlast...but
toachieve a predictable outcome
with an implant, you need the
right diagnostic tools. CBCT is
one of these tools. To be honest
with you, I couldn’t practice at
the level that I do now without
my Gendex GXDP-700. @
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Using the best tools to deliver the best care

An interview with Dr. Brent Harris about the integration of E4D CAD/CAM with dental implants.

Compiled by Anna Sacks

" Dr. BrentHarrisis
agraduate of Nova
Southeastern Col-
lege of Dental
Medicine who
served asa Dental
Officer with the
U.S. Navy Dental
Corps. Since 2005, Dr. Harris has prac-

ticed at S.A.H. Dentistry in Saint Lucie
West, Fla. Dr. Harris also facilitates
study clubs for dentists using the E4D
Dentistsystem, a complete powder-free
chairside system for digitalimpression-
ing, designing and fabricating metal-
freeinlays, onlays, crowns and veneers
in the office or through a laboratory.

Here he shares his insight on using the
technology and how his practice deliv-
ersimplant dentistry to its patients.

Q: In the beginning, what drew you to
incorporate more implant dentistry into
your general practice?

BH: I've always been eager to use
implants in my practice because in
many ways they represent the most pre-
dictable form of restorative treatment,
and also can be considered one of the
bestinvestments a patient can make.

Q: How did you manage the relationship
with implant specialists you'd worked with
previously?

BH: I continue to enjoy working with
selectspecialists who choose to compre-
hensively treatment plan cases and per-
form implant services ina manner that
I am comfortable with. It’simportant
to me that the patient see consistency
between my office and the specialist,
and that the communication between
our offices is timely and thorough.

Q: How did you decide on the implant
system you currently use in your practice?

BH: I chose the implant system [ work
with based on documented success of
the system and customer service from
representatives and company, and
diversity/ease of use of the components.

Q: What kind of tips can you offer fellow
general practitioners interested in inte-
grating implants?

BH: Itisimportant to invest in not only
asystem with a good track record and
customer support, but also the neces-
sary training to ensure you are using
the system properly and performing
optimally for your patients. By inte-
grating CAD/CAM dentistry with
implants, I've achieved a new skill set
andafresh perspective. Ithas redefined
my ambitions and helped me identify
the potential for new treatment options
andithas increasingmy confidence and
renewed my energy to tackle challeng-
ing projects. @
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IMPLANTS

term solution for patients. On top of that,
dental insurance companies are starting
to come around to the fact that a dental
implant also can be the best economical
choice in many cases, considering how
long the restoration lasts and the fact
that the tooth or teeth will no longer be
susceptible to other costly dental proce-
dures such as a root canal.

“The more you know the easier it is
to teach,” Dr. Minichetti said. “You will
educate your patients.”

of implant cases handled
by dental labs are
single-unit cases.

Source: August 2012 ADM Implants Research Study

How Involved Are You?

Dentists are increasingly viewing dental implants as a tfreatment
option both they and their patients can get excited about...

Patients also may come in with pre-
conceived notions that you’ll need to
address. For instance, some centers offer
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same-day implants, and patients may
come to their GP expecting the same
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time frame. Dr. Orrico said part of his
education process is to advise patients it
will usually take three-to-four visits from
placement to restoration.

“I like to ensure the success of the
implant before I go in and restore it,”
Dr. Orrico said.

He said patients also want to be
assured about various practical aspects
of receiving an implant, such as know-
ing how the gap in their mouth will be
filled as they wait for the permanent

pl acement. Source: 08.2012 ADM Implants Research Study
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RESILIENT ATTACHMENT OF AN OVERDENTURE TO IMPLANTS CAN IMPROVE DENTURE STABILITY

Attachments (Sterngold ERA
and ZEST Locator) and silicone
(Tokuyama Sofreliner Tough
and Dentatus Tuf-Link Il) pro-
vide a connection between
dental implants and the den-
ture. Dentatus recommends
the silicone reliner technique

SOFRELINER TOUGHD

LADY
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"\

for its Atlas implants.
Overdenture attachment char-
acteristics include easy placement
and patient use, wear resistance,
quick repair, and reasonable
cost with immediate retention.
I have chosen silicone reliner
because it has resilience, allows

Tokuyama's
Sofreliner

Tough Primer

slight movement, different
retention grades, progressive
loading of implants and can be
changed without processing.

At the end of surgery,
immediate improvement in
retention is accomplished
using silicone reliner.

Recesses (at least2 mm in
depth) with undercuts are made
over the implants on the tissue
surface of the denture. The exist-
ing denture is relieved (1-2 mm)
and undercut over the implants
and edentulous ridge to allow
space for silicone relining. The
tissue surface of the denture
is sandblasted and cleaned.

Relining adhesive (Tokuyama
Sofreliner Tough® Primer) is
placed on the tissue surface
of the denture and dried.

Silicone denture relining mate-
rial (Tokuyama Sofreliner Tough®)
is placed on the tissue surface of

the denture using a self mixing
cartridge, gun and mixing tip. The
denture is passively seated in the
mouth. The patient bites lightly
into centric occlusion, swallows,
and is gently border molded. The
denture remains seated in the
mouth in centric occlusion for 5
minutes and is then removed.

Excess silicone is trimmed
with a sharp lab scalpel.

The white hard Tokuyama
shaping point is used at about
15,000 RPM for gross shap-
ing and border removal.

The brown soft Tokuyama
finishing point is used to smooth
and buff to create a transition
from silicone to hard acrylic.

This tip provided by
Dr. Gary Johnson

The prescription Perio Tray® is customized with special seals

to keep medication in the pockets. Research shows that when
combined with SRP, results are significantly better. To schedule a
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“DrQuickLook™ is so easy to use. It takes about a
minute to learn to use and patients love it. They love
holding the monitor while I scan the teeth, and when
I show them specific problems they always have the
‘oh wow” response! It makes explaining treatment so
much easier!”

Dr. Ken Bendik, Beverly Hills, CA

“I use it multiple times each day in the office and
my case acceptance rate has soared! Patients see
things they don’t like and this also generates more
treatment.”

Dr. Robert Fields, Van Nuys, CA

“I'm still blown away by its ease of use, practicality,

and portability. Thanks for making a communications

tool with the small town practitioner in mind.”
Robert D. Thomas D.D.S.
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HOW TO
KNOW IF
YOU'RE READY
FOR IMPLANTS

Still not sure if implants are right
for your practice? Here are some
key questions to consider:

Has your interest in den-
tistry diminished?

Are you looking to learn and take
on new challenges, including surgery
and anesthesia administration?

Do you have patients who have
one or more missing teeth? Do they
have difficulty chewing or speak-
ing? Are they hesitant to smile?

Do you have patients who are
asking you about implants?

Do you want to offer a long-
term, predictable solution for
missing teeth to your patients?

Do you want to take responsibil-
ity for patients’ entire treatment plan,
surgery, restoration and outcome?

Are you willing to invest in compre-
hensive, unbiased implant education?

Do you have the capital to sup-
port an investment in new equipment,
inventory and staff training”?

Do you have someone who could be a
mentor to you as you develop your skills?

Do you want to provide a wonder-
ful and useful service to your patients?

If your answers are mostly yes, it may be
time to make the move to implants.

PHOTO: ISTOCKPHOTO/THINKSTOCK

Source: American Academy of Implant Dentistry

Treatment planning
The first step in any successful implant is the treatment
plan, the dentists agreed.

“It’s the most important part of the process,” Dr. Orrico
said. “It’s where you start.”

Both said they invest ample time in devising a plan that
has the best chance for creating a long-lasting and attrac-
tive smile for their patients.

Knowing where you are headed is as important for the
dentist as itis for the patient, they agreed.

“I compare it to an artist,” Dr. Orrico said. “Before
he puts a brush to the canvas he wants to know what the
painting is going to look like.”

The demand for dental implants is out there, and the
technology is now to the point where you can be confidentin
treatment planning and delivering great care to your patients.

Stay on top of the education, the implant systems avail-
able and thelatest technology, and you'll find yourself moving
ahead in this growing field of dentistry. ®

Annemarie Mannion is a Chicago-area writer specializing in
health and wellness.
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COMPLETE Mac Multi-S, Software for Dentists |

MacPractice DDS

- Patient Billing - Digital Radiography
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- eClaims/NEA - ePrescriptions
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- Electronic Dental Records - iPhone Interface

- Attachments - Kiosk Interface

MacPractice Clipboard App

Streamline patient
registration and
leverage the
efficiency and ease
of use of Apple's
iPad and iPad mini to
eliminate redundant
data entry, save time
and reduce the risk
of data entry errors.

Automate HIPAA
Compliant Patient
Check In Using an iPad
or iPad mini. Patient
Check In'is absolutely
free to MacPractice

¢ Scheduling users.

Our 9th year; supporting 15,000 providers

Visit MacPractice.com or call (402) 420-2430 for
product information, trade shows, presentations,

screenshots and a demo.
Interested? Circle Product Card No. 70
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SOME OF YOUR IMPLANT OPTIONS
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Available in 15° and 30° angle configurations, the
Zimmer Angled Tapered Abutment promotes
angulation correction for off-axis implant place-
ment, repositioning the restorative platform to
facilitate insertion of the prosthesis. The abut-
ment’s 1.2 mm low-profile cone is described

as optimal for use in cases with limited interoc-
clusal space, while the cone’s 15° degree taper
allows for additional angulation correction.

zimmerdental.com
800-854-7019

With a two-piece coronal design, the ZEST
Anchors LOCATOR® Overdenture Implant
System (LODI) is said to offer a less invasive,
predictable and durable implant-retained over-
denture for patients requiring an effective, cost-
conscious technique for securing their dentures.

ZESTanchors.com
800-262-2310

Biomet 3i's new Laboratory Designed Abut-
ments for Competitive Implant Systems (LDAC)
is engineered for optimal performance and
esthetics. Features include: full CAD/CAM design
process; easy design and electronic order
submission; designed to meet the specifications
of the original parts; and it’s backed by lifetime
warranty on the abutment, screw, original implant
and restoration (restorative benefit up to $500).

biomet3i.com
800-342-5454

Nobel Biocare offers an extensive assortment
of bone-level and tissue-level dental implants
for allindications, bone types and surgical
protocols. The company’s latest offering,
NobelReplace Conical Connection (CC) and
Platform Shift (PS), have been added to the
tapered implant system. The system combines
the tapered implant body to facilitate high
primary stability with a strong and tight con-
nection for maximum restorative outcome.

nobelbiocare.com
800-322-5001

Straumann CARES Customized Abutments are
designed to provide a precise implant-abutment
connection and facilitate soft-tissue manage-
ment for treatment predictability. These abut-
ment solutions are designed to be precise and
indistinguishable from surrounding natural teeth.
The bone level abutments with the proprietary
CrossFit® Connection and Consistent Emergence
Profiles® are designed to provide a precise
implant-abutment connection and facilitate soft
tissue management for treatment predictability.

straumann.us
800-448-8168
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Changing patients’ lives.
Building doctors’ practices.

Coming to a City Near You!
MDI Introductory Certification Course

Learn how 3M™ ESPE™ MDI Mini Dental Implants can help offer a
solution to patients who may be contra-indicated for conventional
implant treatment.

Already placing Minis? Register for an advanced course today!

$200 OFF Tuition

Register Today by Visiting: SMESPE.com/ImplantSeminars
Enter Promo Code* “DPR200”

Buy any 12 Implants Get 4 FREE!™ Call 800-634-2249 to order.

*Promo Code “DPR200” only available for 2013 3M ESPE MDI Introductory Courses
**Applies to implants of equal or lesser value

For more information or to enroll today visit

3MESPE.com/ImpIantSeminarsk

3M ESPE Customer Care: 1-800-634-2249

3M and ESPE are trademarks of 3M or 3M Deutschland GmbH. Used under license in Canada.

© 3M 2013. All rights reserved. Interested? Circle Product Card No. 38

Space is limited.

Sign up today!
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Code Date Location
¢ 3 Columbus, OH

Greensboro, NC
4 Greenshoro, NC
10 Knoxville, TN

10 Morgantown, WV
10 Portland, OR

10 San Diego, CA

West Palm Beach, FL
11 San Diego, CA

18 Buffalo, NY

18 Las Vegas, NV

18 San Antonio, TX
Charleston, SC
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June 2013
Code Date Location

® 7 Rochester, NY
7 Seatile, WA
8 Seattle, WA
14 Columbia, SC

14 Grand Rapids, Ml
Austin, TX

21 Minneapolis, MN

21 Mitchellville, MD
Minneapolis, MN
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Redmond, OR

July 2013

Code Date Location
Washington DC
13 Buffalo, NY

13 Kansas City, MO
Washington DC

* ¢ 0 0

4 = |ntroductory Training Program
# = Advanced Training Program
@ = Mini Dental Residencies
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Mini Dental Implants
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The right products for
the best patient care

Investing in new products is not a decision
you should take lightly. Find out why

the 3M True Definition Scanner and the
Trifecta Method from 3M ESPE made

the cut in one practice, and how they
might improve patient care in yours.

by Renee Knight

i

DR.JEFFREY CECIL

isa 1983 graduate of West
Virginia University, where he
also completed his hospital
dentistry residency. He began
practicingin Durham, N.C.
and built his current practice in
1993. Heisageneral dentist
that treats pediatric to geriatric
patients.

A big decision
Productimplementation isn't something Dr. Cecil and his team take lightly. After years of waiting for the right
system, they began using the 3M True Definition Scanner in January and couldn’t be happier with what it's done
for their patients and the practice. The Trifecta Method also has taken patient care up anotchin Dr. Cecil's practice.

DENTALPRODUCTSREPORT.COM

t Dr. Jeffrey Cecil’s

practice, education

and patient comfort
always come first.

Dr. Cecil and his staff pride
themselves on educating their
patients on everything den-
tistry has to offer, and helping
them make the right decision
when it comes to their dental
care. The team members want
to provide the best care pos-
sible, and to do so at a price
their patients can afford.

That’s why this Durham,
N.C. dentist doesn't take new
product implementation
lightly. Before he incorporates
thelatestand greatestadvance-
mentintohis practice, he wants
to know it’s going to work
the way it should and thatit’s
going to improve the quality

May 2013

A focused team The team members at Dr. Cecil's practice all have the same priority: to edu-
cate their patients and provide them with the best care possible. They strive to create a family-like
atmosphere in which their patients feel at ease from the time they first walk in until they leave.

of care he provides. He loves
gadgets but he’s not an early
adopter—he wants to make
sure a product or new technol-
ogy is worth the investment
before introducing it to his
practice and his patients. That’s
why it took Dr. Cecil solong to
incorporate digital impression
takinginto his practice. He had
to give the technology time to

develop into something that
best met his patients’ needs,
andthe early digitalimpression
takingsystemsjustdidn'tmeet
that criteria. Thatall changed
when he heard about the 3M
True Definition Scanner.
“Many dentists get seduced
into buying things they think
are great, and they end up on
the shelf somewhere,” Dr.
Cecil said. “This is the first
time in a long time I've pur-
chased something like this
thatI'would never give back.”

Moving to digital

Dr. Cecil has practiced in the
same town for 30 years, 20
years in his current practice,
and is fortunate to have loyal
patients who trust him and his
team when they make treat-
ment recommendations. He
built his current practice from
the ground up, and made sure
heimplemented the best design
flowto create aspace hispatients
could feel comfortable in. He

fillsthatspace withproductsand
technologies he believesin, and
he couldn’t be happier with his
decision to incorporate the 3M
True Definition Scannerinto his
product mix.

The early scanning systems
were complete systems with
a milling machine that only
had the capability to make
one type of crown. He serves
anarray of patientsin his prac-
tice, and he needs to be able to
use different kinds of crowns
for the differentsituations that
come up. Ifa patient comes in
with 3 or 4 PFM crowns in a
row, he’s not going to put an
all-ceramic crown next to
them. When the actual scan-
ning devices came out, giving
dentists the ability to do any
crown they want, that got Dr.
Cecil’s attention. He started
researching the different
options, and decided the 3M
True Definition Scanner made
the mostsense for his practice.

Photos: Robert Ayers



“Whatsold meisthe fact that
it’s a continuous video system
as opposed to alaser taking pic-
tures,” he said. “And it’s easy to
use. Iwent to the Henry Schein
office in Raleigh and tried the
demounit. Irwasjust perfect for
me inmy hands. I ended up get-
tingoneandit'sbeen greatsince.
But the thing thatintrigued me
is this open source software
canbe downloaded to in-office
millingifIdecide that’sthe way I
want to go. It supgradable.”

Patientreaction
When Dr. Cecil and his team
explain the new technol-
ogy to patients they’re quite
impressed—and relieved they
don’t have to deal with what
they know as “goop” to get that
impression taken. They don’t
have to worry about the awful
taste, the gagging and the dis-
comfort that comes with tradi-
tional impression taking, and
ifthe impression doesn’t come
out perfectly the first time, Dr.
Cecil doesn’t have to start the
process over; he simply rescans
the area he missed.
“Patientsare justamazed. It’s
hard for them to look up at me
and see my eyes wide openin
amazementandnotbe amazed
too.I'mlikealittlekid at Christ-
mas with this new toy. 'm a
dentist, and my goodness gra-
cious the technology behind
thishas gotten to be incredible.
Theyrejustasamazedaslam,”
Dr. Cecil said. “It’s great to be
alive in this new century. Den-
tistry truly has come along way
since I graduated in 1983. It’s a
great time to be a dentist.”

The Trifecta

advantage

While the 3M True Defini-
tion Scanner is a recent addi-
tion to Dr. Cecil’s practice,
he’s used other products and
3M ESPE materials for years
to ensure his patients receive
the best care possible. The
Trifecta method—3M™
ESPET™ L ava™ Ultimate
Restorative, 3M™ ESPE™
Scotchbond™ Universal

Adhesive and 3M™ ESPET™
RelyX™ Ultimate Adhesive
Resin Cement—is among
those products. This crown
and bonding method (avail-
able for in-lab or in-office
milling) fits into Dr. Cecil’s
philosophy of doing excellent
work, he said, and is easy to
use. The Trifecta products
work together to create beau-
tiful crowns his patients love,
andinless time.
“Everythingismanufactured
to work together and it does. A
lot of things are manufactured
to work together and you look
atit and say that’s crazy,” Dr.
Cecil said. “I've cemented
every crown with RelyX Ulti-
mate cement and Scotchbond
Universal adhesive, and when
all three are put togetherit’s a
thing of beauty. You can’t even
tell there’s a crown there. You
lookatalotofteeth with crowns
andsay ‘wow;, thats pretty obvi-
ous. Whenyoulookatsomeone
with a Lava Ultimate restor-
ative crown cemented with the
Trifecta Method, not only can
patients not tell it’s a crown, a
lot of dentists cant tell. It blends
well. You don’t see margins. It
seals well. It'sa great system.”

It all comes back

to what's best

forthe patient

Dr. Cecil and his team make
every product purchase with
the patient in mind. They
educate their patients about
the products they incorporate
into their office and have built
a trusting and comfortable
environment that’sinvaluable
to everyone involved.

“The practice is all about tak-
ing care of patients, and my staff
members, their number one
goalis to make sure the patient
is comfortable. If you ask them
what their primary job descrip-
tion is, they would tell you
that it’s to educate the patient
firstand then to make sure the
patient is comfortable,” Dr.
Cecilsaid. “They follow up after
procedures like an extraction,
they check how they’re doing

FEATURED PRACTICE PROFILE
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FEATURED PRODUCTS

Trifecta Method by

3M ESPE 3MESPE.com/Trifecta
Three innovative products, Lava Ulti-
mate restorative, Scotchbond Uni-
versal adhesive and RelyX Ultimate
cement, make up a dental crown and
bonding method designed to work
together for a strong, fast, simple
dental restoration.

The Trifecta Method includes
products designed to work together.
Scotchbond™ Universal Adhesive and RelyX™ Ultimate Adhesive Resin Cement are
the ideal combination for bonding your Lava™ Ultimate restoration. The method offers
proven simplicity and performance and takes fewer steps, leading to a faster process.
The Trifecta method is made of products that are well-researched and tested, with along
record of excellent clinical performance and is part of the well-known and respected 3M
ESPE family of brands.

3M True Definition Scanner
3M.com/TrueDefinition
The 3M™ True Definition Scanner
provides predictable clinical outcomes
with powerful tools unique to digital
dentistry that create a better patient
experience and improved productivity.
The scanner is more accurate and
more consistently accurate than lead-
ing scanners on the market. Designed
without fragile moving parts, the 3M
True Definition Scanner wand never
needs calibrating and is light and
balanced like a handpiece. The scan-
ner features powerful and accurate
“3D-in-motion” video technology and
is supported by an open and secure
cloud-based platform, providing doc-
tors and dental labs more ways to
store, share and connect files. Trusted channel partners Jensen Dental, Benco Dental
and Henry Schein sell, install and support the digital impression system that is revolution-
izing the industry at the low suggested retail price of $11,995.

that evening, make sure every-
thing’s OK. They follow up after
acrown’sbeen placed and make
sure everythingis OK.”

The patients, the new tech-
nology, his team—all of this
makes Dr. Cecil’s job a joy,
somethinghe trulyloves. And
the fact that he can provide
patients with high-quality
care using products like the
Trifecta Method and 3M True
Definition Scanner make his
job all the more enjoyable,
and motivates him to keep
learning and doing what he
loves. It truly is a great time

to be a dentist, and it will just
keep gettingbetter as technol-
ogy continues to improve.
“I'vebeen practicing 30 years
andin30yearsThave yettomiss
aday of work. Not one. Part of
thatis the fact I justlove doing
what I do,” Dr. Cecil said. “I

love working on patients, see-
ing patients, interacting with
them, doing good dentistry. I
want to get here alittle earlier
every morning now so I can
scan some more impressions.
It makes it fun. [ love getting
paid for my hobby.”"®

Don’tjustread aboutit—watch! Goto
dentalproductsreport.com/3MESPE-Trifecta.

May 2013
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PREDICTABLY
PLACE ANTERIOIR
RESTORATIONS

Discover how Ivoclar Vivadent’s OptraSculpt Pad
modeling instrument makes composite placement
less time-consuming and more efficient.

byDR. HOWARD S. GLAZER
Information provided by Ivoclar Vivadent Inc.

Customarily, a condenser or plug-
ger is used to place, condense or pack
composite filling materials into cavity
preparations. However, by using these
conventional instruments, dentists may
be presented with several challenges. For
example, the process of using traditional
condensers or pluggers can be inefficient
and time-consuming because the viscos-
ity of the instrument and composite will
likely cause pullback during condensing
of composite material, potentially result-
ing in flaws on the surface of the restora-
tion or air bubbles within. As a result, the
integrity of the layered restoration may
be compromised, requiring additional
contouring.

Additionally, esthetic issues such as
residual indentations or footprints may
also occur in anterior restorations or
cervical areas, rendering the surface area
uneven. These esthetic problems must
then be corrected by time-consuming
supplementary finishing and polishing?.

DENTALPRODUCTSREPORT.COM

AT A GLANCE

1. The OptraSculpt Pad
featuring a reference
scale, inadhesive pad
and small spatula.

2. The horizontal lines and
vertical millimeters of the
reference scale were used
to measure and compare
the incisal edge lengths

of relative tooth widths.

Ivoclar Vivadent’s OptraSculpt Pad

offers a solution to these problems. This
3. The continuous dotted
lines depict the patient’s
average tooth width and the
dotted vertical lines show
typical esthetic tooth angles.

contouring instrument features advanced
foam attachments intended for the efficient,
non-stick forming and shaping of composite
resin restorations. It also facilitates more

highly condensed layers to create smooth,
4. Pre-operative view showing
Class V anterior lesions and
decay on tooth Nos. 6 and 7
near the gingival margin.

even surfaces and highly esthetic results®.

OptraSculpt Pad
The OptraSculpt Pad is used for the

adaptation, modeling and surface shaping 5. Etching was performed

of non-polymerized packable composites BN e Gl

specifically indicated for Class III, IV and
V restorations. It is also ideal for direct

6. A bonding agent was
applied to the cervical

veneers, especially when using highly area of each tooth.
esthetic, sticky composites. The
OptraSculpt Pad features three
unique components—a small spat-
ula, inadhesive pad foam attach-
ments, and reference scales—that
set it apart from other modeling

instruments (Fig. 1).

OPTRASCULPT PAD

® Designed for the adaptation modeling and surface
shaping of non-polymerized packable composites

® Specifically indicated for Class Ill, IV and V restorations
® Well-suited for direct veneers, especially when using highly esthetic, sticky composites

S ad
Ivoclar Vivadent Inc.

ivoclarvivadent.com ® 800-533-6825
CIRCLE: RS NO. 72
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The small spatula works in conjunction with
the inadhesive pads to place, shape and contour
composite material. The disposable pads, which
are available in 4 and 6 mm diameters, are com-
prised of polyethylene foam and EVA for easy
composite adaptation and effectively prevents
adhesion of the composite material to the instru-
ment. The highly flexible synthetic foam within
the compressible pads physically adjusts to the
anatomical form of the tooth preparation for opti-
mal surface contact, enabling the restoration to be
smoothly contoured.

Another advantageous feature of the
7. Tetric EvoFlow was placed OptraSculpt Pad is the horizontal line and verti-

to line the cervical areas. cal millimeter reference scale, which is located on

. the instrument handle. The reference scale estab-
8. Tetric EvoCeram

Composite was placed
on tooth Nos. 6 and 7.

lishes and compares appropriate symmetries,
relative tooth width proportions, incisal

edge lengths, and angular alignments
9. The OptraSculpt Pad was
used to shape the composite
to proper anatomical form.

of restorations. This helps dentists to
effectively ensure esthetic results (Figs.
2and 3).

10. Restoration surfaces

were immediately even after
composite modeling.

Clinical technique

The patient presented with Class V
lesions on tooth Nos. 6 and 7 (Fig,. 4).
I3 Each tooth was prepared by

O

11. The convex surface was
polished with an OptraPol NG
high-gloss polishing cup. removing the decay on the

. cervical area of the dentin
12. Post-operative view

depicting the patient’s
highly esthetic and
finished restorations.

near the gingival margin.
Etchant was applied to the
enamel of the teeth and agitated
for 15 seconds, after which the
etchant was applied to the den-
tin and left to penetrate for 10
seconds (Fig. 5).
[3eag | heetchant was rinsed
02 off completely and
dried leaving the tooth
surface slightly wet. Afterward,
ExciTE F adhesive bonding
agent was applied (Fig. 6) and
light cured for 10 seconds.
I3 An opaque shade of Tetric EvoFlow
OS composite was applied as a liner on
the cervical area of each tooth to mask
discoloration (Fig. 7). Then, the liner on each
tooth was light cured.
I3 Letric EvoCeram composite was placed

O 4 on the cervical area of both teeth (Fig, 8).

I3 he OptraSculpt Pad was placed onto
O 6 the modeling instrument and used to

shape, contour and form the composite
onto both preparations (Fig. 9). Immediately

after modeling, the composite restoration sur-

May 2013
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faces appeared even (Fig. 10). The com-
posite was then cured for 10 seconds using
the Bluephase Style.
I3 Finally, OptraPol NG high-gloss
O 6 polishers were used to polish the
restorations at medium contact
pressure (approximately 2N) in one step
(Fig. 11). These OptraPol polishers are
composed of silicone and filled with
micro-fine diamond crystallites (up to
72% wt), producing first-rate polishing
that provides a naturallooking luster. The
polishers quickly and successfully
removed all surface roughness, leaving the
restoration surface smooth while also ren-
dering the complete restorations less sus-
ceptible to staining and plaque
accumulation.’

Conclusion

Dentists will enjoy using the
OptraSculpt Pad modeling instrument
because of its distinctive components—
inadheseive pads, a small spatula, the
reference scale, and foam pads that are
atraumatic to soft tissue, which is key
while working in the Class V cervical
margin—that eliminate time-consum-
ing steps for a quicker and more effi-
cient composite placement procedure.
When placing composite for highly
esthetic and anatomically correct ante-
rior restorations (Fig. 12), OptraSculpt
Pad enables non-stick shaping and con-
touring of composite material and also
prevents pull-back, thereby facilitating
the creation of smooth, compact and
even restoration surfaces.

The OptraSculpt Pad is a component
of the proficient and ergonomic Optraline
of clinical dental accessories designed to
simplify routine procedures by expanding
patient comfort, maximizing operatory
use and increasing cost effectiveness. @
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SIMPLIFY

COMPOSITE
DECISIONS

DENTSPLY Caulk’s TPH Spectra offers simplified
shading and two viscosity choices.

byJASON H. GOODCHILD, DMD
Information provided by DENTSPLY Caulk.

The first resin-based light cured dental
composites were introduced in the 1970s.
Since that time significant advancements
have been realized in resin and filler tech-
nology, and today more than 70 different
brands of composite exist on the market.
Practitioners are faced with ever-increas-
ing composite choices that are designed
to give better results during placement
and over the lifespan of the restoration.
Today’s clinicians may be easily confused
about the subtle differences between the
many available composite materials and
some find it more difficult to make the
correct decision about which material is
best for each clinical situation.'
Choosing which composite material
to purchase can be a difficult decision.
Ideally, practitioners should rely on
published reports and a careful review
of a product’s physical properties when
selecting a material, however, this level
of review is generally not realistic for
everyday providers. Dentists’ purchas-
ing decisions may be based on cost,
brand preference, and the “works best
in my hands” argument, rather than a
strict review of each product’s fracture
toughness, volumetric shrinkage, or
other properties. Clinicians become
more confident in their procedures and
materials through repetition of use and

Spectra Universal Composite. This
new composite is based on the resin
technology of TPH3 and contains nano-
hybrid- and micro-filler components. The
resultis a composite that has the potential
to perform well in either the anterior or
posterior, and should have tooth-like
translucency, improved polishability
and color stability, and good wear resis-
tance.>*” TPH Spectra also comes in two
handling choices: a creamy light-viscosity
formulation, and a packable high-viscos-
ity formulation. For both viscosities the
physical properties are similar. Because
handling preference is subjective and
highly individualized, practitioners are
now able to select the right viscosity for
all clinical situations.

To make shade selection simpler, TPH
Spectra is available in the seven most
popular shades: B1, A1, A2,A3,A3.5,
A4, and C2. According to DENTSPLY’s
internal data, the seven shades of TPH
Spectra represent more than 80% of total
sales from the previous TPH3 formula-
tion.® The TPH Spectra shade guide was
condensed for several reasons. First, some
practitioners may be overwhelmed with
the number of current shades; the Vita

AT A
CIWANG=

1. Pre-operative
appearance of No. 8
carious lesion (frontal view)

2. Pre-operative
appearance of No. 8
carious lesion (lingual view)

3. After caries excavation
(frontal view)

4. After caries excavation
(lingual view)

5. Etchant placed on
enamel surfaces

6. Isolation of tooth No. 8
in preparation for bonding
and composite placement

7. Final restoration of
tooth No. 8 (frontal view)

8. Final restoration of
tooth No. 8 (lingual view)

9. Pre-operative
radiograph of tooth No. 4

TPH SPECTRA™ UNIVERSAL COMPOSITE FEATURES
® Provides 7 VITA based shades that cover the entire VITA shade system.

® Your handling preference is covered with TPH Spectra
LV (Low Viscosity) and TPH Spectra HV (High Viscosity).

clinical observations. This is especially
true when considering material choices:
exacting use of poorly selected materials

will not offer better clinical results than ® Chameleon shading ability of the composite blends it in to the @ RN @
use of ideally chosen materials.* surrounding tooth structure making the restoration indistinguishable.

To mmphfyldeClsmn-maklng and to TPH S’ PECT RA| TPL
offer a composite that can ensure excel- UNIVERSAL COROSITE RESTOI Unive

lent performance in all clinical situations,
DENTSPLY Caulk has introduced TPH
DENTSPLY Caulk
tphspectra.com ® 800-532-2855
CIRCLE: RS NO. 73
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handpiece air source
and foot pedal control

$14922 Adapter
uses your existing

L

Classic (Vident) shade guide has
16 shades, and the TPH3 shade
guide has 26. Because only seven
of the current TPH3 shades are
regularly purchased, the color
difference (i.e., Delta-E value)
between shades was calculated
to determine ifa top-seven shade

o
UsSA

could be used in place of another
shade not offered.

N TPH Spectra also
offers excellent color
blending between
_ restorative materials
10. Completed P - L and natural tooth,
preparation prior h l <\ often called “the

to restoration chameleon effect.”

11. Isolation of the 2 V. égaln» l‘mﬂdmg and
preparation with o % - e? y improving from the
Palodent Plus e . M previous TPH3 com-

T s 7Y : posite formulation,

TPH Spectra has a

800 906 9298 ™
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12. Placement of
Surefil SDR Flow in

the preparation refractive index that
falls directly between enamel (1.63) and dentin
13. SureFil SDR flow after -_— (1.54).%° Because of TPH Spectra’s excellent

placement and curing translucent properties and an appropriate refrac-

14. Placement of TPH . tive index similar to natural tooth structure, it
Spectra HV, shade A2 -0 - will have an excellent chameleon effect and create

undetectable restorations.
15. After placement and

curing of the final layer of S
TPH Spectra HV, Shade A2 Case 1

IS8 [ntraoral exam reveals a cavitated lesion
16. The final restoration = O 1 on the disto-facial surface of tooth No. 8
after finishing and

(Figs. 1-2). The patient was experiencing
polishing

no pain but was displeased with the
17. Final radiograph esthetics of the tooth. After verifying the

showing the completed medical history and reviewing the radio-
root canal therapy and

graphs, a direct composite resin restora-
final composite restoration

tion of the disto-lingual-facial surfaces

was treatment planned.

I3 Anesthesiawas achieved with one

carpule of 2% Xylocaine® with
1:100,000 epinephrine via buccal

infiltration. Caries excavation was com-

pleted using a 330 carbide bur on a high-

SIMPLE e EFFECTIVE e QUICK e MESS-FREE

speed handpiece and a #4 round bur on a
lowspeed handpiece. The preparation was

ETCHMASTER AIR ABRASIVE TIPS

verified caries-free with Snoop caries detec-
tor (Pulpdent Corp.) (Figs. 3-4 ). A facial
bevel was placed with a football shaped

diamond bur to increase retention and

torations

facilitate shade matching and blending.
Because of the depth and size of the final preparation, a selective etch tech-

s

nique with DENTSPLY Caulk’s Prime and Bond Elect was used. This

technique was chosen to maximize enamel bonding while minimizing the
potential for post-operative sensitivity.'”!! The enamel was etched with 34% phos-
phoric acid for 20 seconds and then rinsed (Fig. 5). Prime and Bond Elect was
scrubbed into the preparation for 20 seconds followed by a 5-second air drying to
remove the solvent. The adhesive was light cured for 20 seconds.

orcelain Repalf
posite Res

&P
Metal & Com

Ceramic

oveR 1 MILLION INTRA-ORAL PROCEDURES PERFORMED
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TECHNIQUE

I3 [solation was accomplished with a mylar
strip and Wizard wedge (Waterpik)
(Fig. 6). The patient’s shade was judged
to be between A3.5 and A4 according to the Vita
Classic (Vident) shade guide. TPH Spectra
Low-Viscosity shade A3.5 was selected because
of its creamy handling and placed in 2 mm
increments.
I3 1 he final restoration was finished with
fluted composite finishing burs and Sof-
Lex discs (3M ESPE) to achieve proper
shape and contour. After occlusal adjustment,

the composite was polished with Caulk’s
Enhance and PoGo (Figs. 7-8).

Case 2
[Ra: After the clinical exam, the patient
agreed to a treatment plan that
included root canal therapy on
tooth No. 4 followed by a core-build using
direct composite. Because of financial con-
straints the definitive restoration of tooth
No. 4 using full-coverage needed to be
postponed (Fig. 9). After local anesthesia
with one carpule of 4% Articadent® with
1:100,000 epinephrine (DENTSPLY
Pharmaceutical), root canal therapy was
completed conventionally and without
complication (Fig. 10).
I3 Because of the large amount of
dentin present in the preparation,
a selective-etch technique was
again chosen. The exposed enamel sur-
faces were etched with 34% phosphoric
acid for 20 seconds and then thoroughly
rinsed with water. Isolation of the prepara-
tion was achieved using Caulk’s Palodent
Plus (Fig. 11). Prime and Bond Elect was
scrubbed into the preparation for 20 sec-
onds followed by a 5-second air drying to
remove the solvent. The bonding agent
was light cured for 20 seconds. An initial
layer of Surefil SDR Flow was placed into

the preparation, followed by a 20-second

light cure (Figs. 12-13).

[3eas [PH Spectra High-Viscosity

shade A2 was packed into the
preparation and cured in 2 mm

increments (Figs. 14-15). The final resto-

ration was finished with fluted composite

burs and polished with Caulk’s Enhance
and PoGo (Figs. 16-17).

Closing thought

With the introduction of TPH Spectra by
DENTSPLY Caulk, dentists now have one
material that can be used for all situations.
Asaresult, no longer do practitioners need
to struggle with decisions of shading or
selecting the material with the most appro-
priate physical properties. TPH Spectra’s
characteristics and excellent chameleon
effect will provide the dentist and patient
with predictable results not only during
placement at chairside but for years to
come. ®

SEE ONLINE VERSION FOR REFERENCES

LOWER LA

SPLINT

*129

St iper-Strength.

DER S
GELB-MORA

LOWER FLAT PLANE
NIGHTGUARD

*119

"Since I've been using your laboratory for
my nightquards, delivery has been a piece
of cake. They fit passively without rocking

and occlusal adjustments are minimal."
- BRUCE GRIMALDI, D.M.D., SUMMIT, NJ

THE DAYGUARD™

BiteplanesOrthotics

PANKEY/DAWSON
STYLE SPLINTS

*129

"l want to thank you for ten years of excellent lab
work. I've found a consistent theme of quality and
attention to detail. My nightquards fit great and my
Pankey-style splints are excellent!"

— BRIAN GRAY, D.D.S., WASHINGTON, D.C.

“#1 Lab in the USA for TMJ

& Nightguards. Their quality
and consistency far exceeds
any lab | have ever dealt with.”

- STAN DRESNIN, D.D.S., PHILADELPHIA, PA

1-800-441-0974
nedental@comcast.net
www.nedentallab.com

NORTHEAST LABORATORY
6741 Castor Avenue
Philadelphia, PA 19149

U=

A Leader in Nightguard/TMJ Appliances

Let us help you build your NIGHTGUARD and TMJ practice.

Interested? Circle Product Card No. 75
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Truth: Dare:

You're happy Until you
with your current compare it
composite. | with ours.

Isn't it possible, just slightly possible, that
there's a better composite out there?
C’'mon. We dare you to compare your

composite to NEW TPH Spectra™ Composite.
You might be surprised it's the one you pick.

Sign up to take the
"TPH Spectra™ Truth or Dare Challenge”
at your office today.

Visit www.tphspectra.com

e
TPH SPECTRA

UNIVERSAL COMPOSITE RESTORATIVE

Interested? Circle Product Card No. 76 _ i 553 Row|  ©2013 DENTSPLY International. All rights reserved.
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8 APPLYING

FCAT FLX

m your pmctzce

Compiled by RENEE KNIGHT
Information provided by Imaging
Sciences International.

The i-CAT® FLX is an advanced 3D
imaging solution that enables quick
diagnoses with less radiation, and
allows clinicians to develop treatment
plans more easily and accurately. Its
i-Collimator electronically adjusts the
field of view to limit radiation only to the
area of scanning interest, while its small
footprint enables it to fit easily into any
practice.

IT’S VERSATILE: This newest addi-
tion to the i-CAT brand offers 3D plan-
ning and treatment tools for implants
and restorations, oral and maxillofacial
surgery, orthodontics, as well as TMD
and airway disorders.

ADVANCED IMAGING: The sys-
tem’s Visual iQuity™ image technology
provides i-CAT’s clearest 3D and 2D
images, while QuickScan+ allows for
a full-dentition 3D scan at a lower dose
than a panoramic image*.

YOU’RE IN CONTROL: The Smart-
Scan STUDIO'’s touchscreen interface
and integrated acquisition system yields
more control and workflow flexibility by
allowing the clinician to easily select the
appropriate scan for each patient at the
lowest acceptable radiation dose.
PATIENT COMFORT: Ergonomic
Stability System (ESS) offers seated
positioning, robust head stability, and
adjustable seating controls to minimize
patient movement and maximize the
accuracy of the planning process. ESS
also provides wheelchair accessibility.
ADDED PLUS: As with alli-CAT
products, the Tx STUDIO™ optimized
treatment planning software provides
immediate access to integrated treat-
ment tools for implant planning, surgical
guides, digital orthodontic treatments
and other applications. @

*data on file

DENTALPRODUCTSREPORT.COM May 2013
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Dream Sensors

The Total Package

Dream Software

* World class support and training included

« Award winning image quality
« Best warranty in the industry
* The most open imaging system

(works with virtually all digital dental products)

« No recurring fees

* Send prescriptions electronically

* Electronically capture signed documents

* Create clinical notes automatically

« Verify patient insurance online

+ Send x-ray attachments electronically

* The best appointment book and ledger on the market

2011

| TOP 50

Technology Products

OIENTISTRY TOHAY
2012

3 TOP 50

Technology Products

Combining the DentiMax Dream Sensor and Practice Management
Software makes a complete integrated system. However, if your office is
already married to either a practice management or digital imaging

system, DentiMax can make your partial system complete!

Interested? Circle Product Card No. 78



82

FEATURED PRACTICE PROFILE

ADVERTORIAL

A foundation for success

Working with companies you trust is key
to a successful dental practice. Dr. Peter
Haupers shares how his relationship with
Hu-Friedy helped shape his career more
than 30 years ago, and how it's still an
important part of his practice today.

by Renee Knight

DR.PETERHAUPERS

graduated from dental school
in 1976 and graduated with a
Masters in Oral Biology and
the Perio Certificate in 1980,
both from the Loyola School of
Dentistry. He has a periodontal
practice, PerioClean, in
Chicago. The practice has
about 1,000 recall patients and
10team members.

Products that work
Dr. Peter Haupers has used Hu-Friedy products at his practice for more than 30 years, and
couldn’t be happier with the level of service and innovation the company provides.

DENTALPRODUCTSREPORT.COM

s a young man, Peter
Haupers]r. wasn'tsure
what he wanted to do
with his life or what career
choice was right for him.
Atthe time, hisfatherworked
as a foreman for Hu-Friedy,
and that connection gave Dr.
Haupers the opportunity to
help with maintenance and
light factory work. About the
time he finished high school,
company owner Richard Saslow
sawsomethingin Dr. Haupers,a
youngmanwhodidn’thavealot
of confidence ordirectionyetbut
was looking for part-time work.
He could see Dr. Haupers was a
sharp young man who excelled
at working with his hands. He
suggestedhelookintoacareerin
dentistry, and Dr. Haupers took
thatlife-changing advice.
“I'knew I wanted to work
with people,” Dr. Haupers
said. “The only experience I
had was odd jobs working in

May 2013

The PerioCare Team Dr. Peter Haupers (center) values his team members, who strive to treat
their patients as minimally invasively as possible. Their health isimportant to him, and the fact that
they can avoid nicks by using the IMS system is partly why he decided to make the investment.

factories, where all I did was
talk to metal. Dentistry fitall
the things I wanted in life.”
That was 33 years ago, and
Dr. Haupers now has a suc-
cessful periodontal practice,
PerioCare, in Chicago. He has
about 1,000 patients in recall,
patients who he treats for peri-
odontal conditions with the
most conservative methods
possible. These days, he plans,
places and maintains more
implants in his practice than
anything else, and that gives
him the opportunity to work

more closely with general den-
tists, somethinghe really enjoys.

As his practice has changed
and grown over the years, his
strong working relationship
with Hu-Friedy has remained
aconstant. He continued to do
odd jobs—from maintenance
work to instrument sharp-
ening—throughout dental
school to help pay for his edu-
cation, and now more than 30
yearslater he still looks to Hu-
Friedy for innovation.

Finding theright
products
Asanexperienced periodontist,
Dr. Haupers knows what he’s
looking for in a new product,
and he also knows how impor-
tant it is to have his team on
board. Before he implements a
new product or technology into
his practice, it has to have the
research behind it to support
manufacturer claims. He needs
toknow ifitwill make hisprac-
tice money or cost his practice
money, and if it will improve
the patient experience.

Not every product invest-
ment pays off right away, but
thatdoesn’tdeter Dr. Haupersif

he’slookingata quality product
thatwillbringimprovementsto
his patients and his staff. That’s
why investing in Hu-Friedy’s
Instrument Management Sys-
tem was ano-brainer. Not only
is it a solution to keep instru-
ments stored and organized,
butit handles sterilization and
cleaningas well.

“You could certainly steril-
ize inbags and get along fine,
but the investment in the
IMS System over time will
pay for itself,” Dr. Haupers
said. “You're not buying bags
and the process improves the
safety of your staff because
they’re not getting nicked. It
improves the patient experi-
ence becauseit’s cleaner when
using cassettes. Even though
it’s not an instant revenue
generator, it improves the
quality of care. When patients
ask ‘how do you care for the
instruments you're using on
me, it’snice to walk them over
to the sterilization area and
say here’s what we do. We're
proud of that. There’s a value
there that’snotjust revenue.”

Dr. Haupers promotes the

fact that they use this level of
Photos: James Svehla



IMS

sterilization on the practice
website and in brochures. It
gives patients peace of mind
to know how the instruments
their dentist uses are sterilized.
Dr. Haupers also uses the IMS
System as a selling point when
he’slooking to add a new team
member. His staff members
don’t have to scrub the instru-
ments after every use, and that
meansthey’relesslikely to have
to deal with the pain and paper
work aggravation that come
with gettingnicked while clean-
inginstruments.

Instruments that last
Notonly does Dr. Haupers use
a Hu-Friedy product to steril-
ize his instruments, but many
of those same surgical instru-
ments come from Hu-Friedy.
In fact, Dr. Haupers stillhas a
few instruments he used dur-
inghisresidency in 1976.

“If you care for them prop-
erly they’ll last forever,” Dr.
Haupers said. “When you
think about what an instru-
ment actually costs, if it lasts
you years and years and
years and you don’t have to
buy another, that makes the
instrument more valuable.”

Dr. Haupers loves his tried
and true instruments, but he’s
also pretty excited about a
new Hu-Friedy product—the
Luxating Hybrids. This tool
enables doctors to loosen a
tooth and almost completely
extract it without needing
to use forceps, which makes
it easier to remove the tooth
without damaging bone. And
that, of course, is key when
working on animplant case.

“AssoonasIsawthemIsaid
‘wow, I have to have these,
they’re sonice,”” Dr. Haupers
said. “You couldn’ttakeitaway
from me now.”

Dr. Haupers also uses
Hu-Friedy’s dentist-developed
gingival graftinginstruments
that are specific for intricate
procedures, as well as Perma
Sharp Sutures.

“They’re the perfect people
to make sutures because
they understand metal,” Dr.
Haupers said. “We're suturing
very delicate tissue and often
ask this tissue to follow curved
contours. Careful placementof
the sutures canbe difficultand
the suture needle and material
do make the difference. The
sutureneedlesaresosharpthey
slide right through the tissue
instead of dragging through,
which could tear tissue. They
cutright through like butter.”

Always looking ahead
Hu-Friedy products always
havebeenapartof Dr. Hauper’s
practice. He describes the com-
pany as innovative, and a part-
nerhe cantrust.

“Thave Hu-Friedy sutures
and instruments all over my
office. The IMS system is a
blessing, and the fact they con-
stantly innovate and improve.
They could easily stand still
but they don’t,” Dr. Haupers
said. “They figure out ways to
help us that we weren't even
thinking of. They anticipate
what we need ahead of us. Like
the Luxating Hybrids. Clever
idea. And then when you see
ityou always say, ‘why didn’tI
think of that?” @

FEATURED PRACTICE PROFILE

ADVERTORIAL

FEATURED PRODUCTS

Instrument Management

System hu-friedy.com

Chairside efficiency is the key to a produc-
tive practice. Maximizing this efficiency

is possible when the exact procedural
setups needed for each patient are always
atyour fingertips. Hu-Friedy’s Instrument
Management System (IMS®) standardizes
and combines the cleaning, sterilization,
storage and organization of instruments

in one integrated cassette system, creat-
ing real results that can save your office
up to 5-10 minutes per procedure.

Perma Sharp Sutures hu-friedy.com
Perma Sharp®Sutures are made with
300 Series Stainless Steel, the ideal alloy
for dental suture needles. This strong
alloy composition provides exceptional
ductile strength, reducing the risk of
breakage and ensuring a sharp needle
thatis dependable pass after pass. These
sutures require up to 20% less force to
penetrate tissue, and feature a laser-drilled
design to reduce tissue disruption.

Luxating Hybrids hu-friedy.com
Hu-Friedy Luxating Hybrids were designed
with thin, precisely angled tips to aid clini-
cians in preserving the buccal plate during
atraumatic extractions. They feature
increased instrument control with the
ergonomic Satin Steel® handle. Features
include improved apical and interproximal
access with thin working tips; enhanced
oral adaptation with 7 precisely manufac-
tured tip options; easily severs the peri-
odontal ligament with finely honed, sharp
cutting edges; longevity and corrosion
resistance afforded by hand-crafting from
the finest grade surgical stainless steel.

Hand Essentials hu-friedy.com

Clean hands are the single most important

factorin preventing the spread of pathogens
e and antibiotic resistance in health care set-
tings. Hu-Friedy's full line of medical grade
soaps, sanitizers, and moisturizers help with
program compliance. Hand Essentials™
Skin Repair Cream helps restore the skin's
natural moisture balance for optimal skin
health. Sterillium® Comfort Gel™ hand
antiseptic kills >99.999% of nosocomial
pathogens within 15 seconds while increas-
ing skin hydration. All of Hu-Friedy's hand
hygiene products are designed for frequent
use and are CHG and Latex compatible.

May 2013 DENTALPRODUCTSREPORT.COM



cuNicaL 360°

TECH BRIEF

B8 APPLYING

BIOX

wm your practice

Compiled by RENEE KNIGHT
Information provided by InnoDen LLC.

The BIOX portable x-ray device is light-
weight and easy to operate. Designed
to save time and money, it can take up
to 100 x-rays when it's fully charged, and
the large LCD screen displays informa-
tion in an easy to understand format.
IT°S CONVENIENT: Clinicians can
take BIOX from operatory to operatory
or from one office to another, eliminating
the need for wall-mounted x-ray units

in every room. At 4.8Ibs, the lightweight
BIOX is easy for clinicians to transport
when visiting patients, traveling to rural
areas or on humanitarian efforts.
IMPROVES ACCURACY: BIOXis
supported by a micro-computer and
specialized circuits that monitor and
regulate exposure factors such as kV,
mA and exposure time, making BIOX
very precise and enabling the unit

to produce quality x-rays on-the-go.
This allows more in-procedure x-rays
during a long procedure or an opera-
tion and eliminates the need to take
in-procedure x-rays with traditional
wall-mounted units, making the process
easier and faster. There is no need to
leave the room when taking x-rays. BIOX
increases confidence and productivity,
resulting in better oral care and patient
experience.

COST EFFECTIVE: One BIOX does
the job of many wall-mounted x-ray
units. BIOX x-rays take much less time
than conventional x-rays, and that saves
both time and money.

ADDED PLUS: BIOX works with
“digital” or “film” by selecting preset
exposure time (0.01 ~ 1.6 sec) modes
providing optimal results every time. @

DENTALPRODUCTSREPORT.COM May 2013
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ARE YOU READY
TO APPLY THIS
TECHNOLOGY IN
YOUR PRACTICE?

InnoDen LLC
innoden.com
888-802-7379
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>It back and relax with
Articaadent™ DEIN IAL

Articadent’ DENTAL
(articaine HCI and epinephrine) Injection

Articaine hydrochloride 4% and epinephrine
1:100,000 or 1:200,000

Articadent® is indicated for local, infiltrative, or conductive anesthesia in both simple and complex

dental procedures. For most routine dental procedures, Articadent® containing epinephrine 1:200,000 is preferred. However, when more pronounced hemostasis or improved
visualization of the surgical field are required, Articadent® containing epinephrine 1:100,000 may be used. Reactions to Articadent® (pain and headache, for example, or convulsions

or respiratory arrest following accidental intravascular injection) are characteristic of those associated with other amide-type local anesthetics. Articadent® contains sodium metabisulfite,
a sulfite that may cause allergic-type reactions including anaphylactic symptoms and life-threatening or less severe asthmatic episodes in certain susceptible people. Accidental
intravascular injection may be associated with convulsions, followed by central nervous system or cardiorespiratory depression and coma, progressing ultimately to respiratory
arrest. Dental practitioners and/or clinicians who employ local anesthetic agents should be well versed in diagnosis and management of emergencies that may arise from
their use. Resuscitative equipment, oxygen, and other resuscitative drugs should be available for inmediate use. Articadent®, along with other local anesthetics, is capable

of producing methemoglobinemia. The clinical signs of methemoglobinemia are cyanosis of the nail beds and lips, fatigue and weakness. If methemoglobinemia does not
respond to administration of oxygen, administration of methylene blue intravenously 1-2 mg/kg body weight over a 5-minute period is recommended.

Please see Brief Summary of Prescribing Information on adjacent page.

& Y For more information, call 800.989.8826, or visit www.dentsplypharma.com
NSPL © 2012 DENTSPLY Pharmaceutical, York, PA 17404

PHARMACEUTICAL Articadent® is a registered trademark of DENTSPLY International and/or its subsidiaries. PHA07-0810-2.2 Rev. 02

Interested? Circle Product Card No. 80



Articadent® (articaine HCI and epinephrine) Injection;

Intraoral Submucosal Injection
Articaine hydrochloride 4% and epinephrine 1:200,000
Articaine hydrochloride 4% and epinephrine 1:100,000

BRIEF SUMMARY. [See Package Insert For Full Prescribing Information]

USE

Articadent® is indicated for local, infiltrative, or conductive anesthesia in both simple and complex dental
procedures. For most routine dental procedures, Articadent® with epinephrine 1:200,000 is preferred.
Articadent® with epinephrine 1:100,000 is preferred during operative or surgical procedures when
improved visualization of the surgical field is desirable.

CONTRAINDICATIONS

Articadent® is contraindicated in patients with a known history of hypersensitivity to local anesthetics of
the amide type, or in patients with known hypersensitivity to sodium metabisulfite.

WARNINGS

Accidental intravascular injection may be associated with convulsions, followed by central nerv-
ous system or cardiorespiratory depression and coma, progressing ultimately to respiratory
arrest. Dental practitioners and/or clinicians who employ local anesthetic agents should be well
versed in diagnosis and management of emergencies that may arise from their use. Resuscitative
equipment, oxygen, and other resuscitative drugs should be available for inmediate use.

Intravascular injections should be avoided. To avoid intravascular injection, aspiration should be performed
before Articadent® is injected. The needle must be repositioned until no return of blood can be elicited by
aspiration. Note, however, that the absence of blood in the syringe does not guarantee that intravascular
injection has been avoided.

Articadent® contains epinephrine that can cause local tissue necrosis or systemic toxicity. Usual precau-
tions for epinephrine administration should be observed.

Articadent® contains sodium metabisulfite, a sulfite that may cause allergic-type reactions including ana-
phylactic symptoms and life-threatening or less severe asthmatic episodes in certain susceptible people.
The overall prevalence of sulfite sensitivity in the general population is unknown. Sulfite sensitivity is seen
more frequently in asthmatic than in non-asthmatic people.

Articadent®, along with other local anesthetics, is capable of producing methemoglobinemia.

The clinical signs of methemoglobinemia are cyanosis of the nail beds and lips, fatigue and weak-
ness. If methemoglobinemia does not respond to administration of oxygen, administration of
methylene blue intravenously 1-2 mg/kg body weight over a 5 minute period is recommended.

The American Heart Association has made the following recommendation regarding the use of local
anesthetics with vasoconstrictors in patients with ischemic heart disease: “Vasoconstrictor agents should
be used in local anesthesia solutions during dental practice only when it is clear that the procedure will be
shortened or the analgesia rendered more profound. When a vasoconstrictor is indicated, extreme care
should be taken to avoid intravascular injection. The minimum possible amount of vasoconstrictor should
be used”” (Kaplan, EL, editor: Cardiovascular disease in dental practice, Dallas 1986, American Heart
Association.)

PRECAUTIONS

General: Resuscitative equipment, oxygen, and other resuscitative drugs should be available for immedi-
ate use (see WARNINGS). The lowest dosage that results in effective anesthesia should be used to avoid
high plasma levels and serious adverse effects. Repeated doses of Articadent® may cause significant
increases in blood levels with each repeated dose because of possible accumulation of the drug or its
metabolites. Tolerance to elevated blood levels varies with the status of the patient.

Debilitated patients, elderly patients, acutely ill patients and pediatric patients should be given reduced
doses commensurate with their age and physical condition.

Articadent® should be used with caution in patients with heart block.

Local anesthetic solutions, such as Articadent®, containing a vasoconstrictor should be used cautiously.
Patients with peripheral vascular disease and those with hypertensive vascular disease may exhibit exag-
gerated vasoconstrictor response. Ischemic injury or necrosis may result. Articadent® should be used

with caution in patients during or following the administration of potent general anesthetic agents, since
cardiac arrhythmias may occur under such conditions.

Systemic absorption of local anesthetics can produce effects on the central nervous and cardiovascular
systems. At blood concentrations achieved with therapeutic doses, changes in cardiac conduction,
excitability, refractoriness, contractility, and peripheral vascular resistance are minimal. However, toxic
blood concentrations depress cardiac conduction and excitability, which may lead to atrioventricular block,
ventricular arrhythmias, and cardiac arrest, possibly resulting in fatalities. In addition, myocardial contractili-
ty is depressed and peripheral vasodilation occurs, leading to decreased cardiac output and arterial blood
pressure.

Careful and constant monitoring of cardiovascular and respiratory (adequacy of ventilation) vital signs and
the patient's state of consciousness should be performed after each local anesthetic injection. It should be
kept in mind at such times that restlessness, anxiety, tinnitus, dizziness, blurred vision, tremors, depres-
sion, or drowsiness may be early warning signs of central nervous system toxicity.

In vitro studies show that about 5% to 10% of articaine is metabolized by the human liver microsomal
P450 isoenzyme system. However, because no studies have been performed in patients with liver dys-
function, caution should be used in patients with severe hepatic disease.

Articadent® should also be used with caution in patients with impaired cardiovascular function since they
may be less able to compensate for functional changes associated with the prolongation of A-V conduc-
tion produced by these drugs.

Small doses of local anesthetics injected in dental blocks may produce adverse reactions similar to sys-
temic toxicity seen with unintentional intravascular injections of larger doses. Confusion, convulsions, respi-
ratory depression and/or respiratory arrest, and cardiovascular stimulation or depression have been
reported. These reactions may be due to intra-arterial injection of the local anesthetic with retrograde flow
to the cerebral circulation. Patients receiving these blocks should be observed constantly. Resuscitative
equipment and personnel for treating adverse reactions should be immediately available.

Dosage recommendations should not be exceeded (see DOSAGE AND ADMINISTRATION in package
insert).
Information for Patients:
* The patient should be informed in advance of the possibility of temporary loss of sensation and
muscle function following infiltration and nerve block injections.
« Patients should be instructed not to eat or drink until normal sensation returns.

Clinically Significant Drug Interactions: The administration of local anesthetic solutions containing epi-
nephrine to patients receiving monoamine oxidase inhibitors, nonselective beta adrenergic antagonists or
tricyclic antidepressants may produce severe, prolonged hypertension. Phenothiazines and butyrophe-
nones may reduce or reverse the pressor effect of epinephrine. Concurrent use of these agents should
generally be avoided. In situations when concurrent therapy is necessary, careful patient monitoring is
essential.

Carcinogenesis, Mutagenesis, Impairment of Fertility: Studies to evaluate the carcinogenic potential of
articaine HCI in animals have not been conducted. Five standard mutagenicity tests, including three in
vitro tests (the nonmammalian Ames test, the mammalian Chinese hamster ovary chromosomal aberra-
tion test and a mammalian gene mutation test with articaine HCI) and two in vivo mouse micronucleous
tests (one with Articadent® with epinephrine 1:100,000 and one with articaine HCI alone) showed no
mutagenic effects. No effects on male or female fertility were observed in rats for Articadent® with epi-
nephrine 1:100,000 administered subcutaneously in doses up to 80 mg/kg/day (approximately two times
the maximum male and female recommended human dose on a mg/m2 basis).

Pregnancy: Teratogenic Effects-Pregnancy Category C.

In developmental studies, no embryofetal toxicities were observed when Articadent® with epinephrine
1:100,000 was administered subcutaneously throughout organogenesis at doses up to 40 mg/kg in rab-
bits and 80 mg/kg in rats (approximately 2 times the maximum recommended human dose on a mg/m2
basis). In rabbits, 80 mg/kg (approximately 4 times the maximum recommended human dose on a mg/m2
basis) did cause fetal death and increase fetal skeletal variations, but these effects may be attributable to
the severe maternal toxicity, including seizures, observed at this dose.

When articaine hydrochloride was administered subcutaneously to rats throughout gestation and lactation,
80 mg/kg (approximately 2 times the maximum recommended human dose on a mg/m2 basis) increased
the number of stillbirths and adversely affected passive avoidance, a measure of learning, in pups. This

dose also produced severe maternal toxicity in some animals. A dose of 40 mg/kg (approximately equal to

the maximum recommended human dose on a mg/m2 basis) did not produce these effects. A similar
study using Articadent® with epinephrine 1:100,000 rather than articaine hydrochloride alone produced
maternal toxicity, but no effects on offspring.

There are no adequate and well-controlled studies in pregnant women. Animal reproduction studies are
not always predictive of human response. Articadent® should be used during pregnancy only if the
potential benefit justifies the potential risk to the fetus.

Nursing Mothers: It is not known whether articaine is excreted in human milk. Because many drugs are
excreted in human milk, caution should be exercised when Articadent® is administered to a nursing
woman.

Pediatric Use: In clinical trials, 61 pediatric patients between the ages of 4 and 16 years received
Articadent® with epinephrine 1:100,000. Among these pediatric patients, doses from 0.76 mg/kg to 5.65
mg/kg (0.9 to 5.1 mL) were administered safely to 51 patients for simple procedures and doses between
0.37 mg/kg and 7.48 mg/kg (0.7 to 3.9 mL) were administered safely to 10 patients for complex proce-
dures. However, there was insufficient exposure to Articadent® with epinephrine 1:100,000 at doses
greater than 7.00 mg/kg in order to assess its safety in pediatric patients. No unusual adverse events were
noted in these patients. Approximately 13% of these pediatric patients required additional injections of
anesthetic for complete anesthesia. Safety and effectiveness in pediatric patients below the age of 4 years
have not been established. Dosages in pediatric patients should be reduced, commensurate with age,
body weight, and physical condition. See DOSAGE AND ADMINISTRATION in package insert.

Geriatric Use: In clinical trials, 54 patients between the ages of 65 and 75 years, and 11 patients 75
years and over received Articadent® with epinephrine 1:100,000. Among all patients between 65 and 75
years, doses from 0.43 mg/kg to 4.76 mg/kg (0.9 to 11.9 mL) were administered safely to 35 patients for
simple procedures and doses from 1.05 mg/kg to 4.27 mg/kg (1.3 to 6.8 mL) were administered safely to
19 patients for complex procedures. Among the 11 patients = 75 years old, doses from 0.78 mg/kg to 4.76
mg/kg (1.3 to 11.9 mL) were administered safely to 7 patients for simple procedures and doses of 1.12
mg/kg to 2.17 mg/kg (1.3 to 5.1 mL) were safely administered to 4 patients for complex procedures.

No overall differences in safety or effectiveness were observed between elderly subjects and younger sub-
jects, and other reported clinical experience has not identified differences in responses between the elder-
ly and younger patients, but greater sensitivity of some older individuals cannot be ruled out.
Approximately 6% of patients between the ages of 65 and 75 years and none of the 11 patients 75 years
of age or older required additional injections of anesthetic for complete anesthesia compared with 11% of
patients between 17 and 65 years old who required additional injections.

ADVERSE REACTIONS

Reactions to Articadent® are characteristic of those associated with other amide-type local anesthetics.
Adverse reactions to this group of drugs may also result from excessive plasma levels (which may be due
to overdosage, unintentional intravascular injection, or slow metabolic degradation), injection technique,
volume of injection, hypersensitivity, or may be idiosyncratic.

The reported adverse events are derived from clinical trials in the US and UK. Table 1 displays the
adverse events reported in clinical trials where 882 individuals were exposed to Articadent® with epi-
nephrine 1:100,000 and Table 2 displays the adverse events reported in clinical trials where 182 individu-
als were exposed to Articadent® with epinephrine 1:100,000 and 179 individuals were exposed to
Articadent® with epinephrine 1:200,000.

Table 1. Adverse Events in controlled
trials with an incidence of 1% or greater
in patients administered Articadent®

Table 2. Adverse Events in controlled trials with an
incidence of 1% or greater in patients administered
Articadent® with epinephrine 1:100,000 and
Articadent® with epinephrine 1:200,000.

with epinephrine 1:100,000. Numbe(rj of ;()jatients Art_icadhem® with Arti_cadehm@ with
Body Syst Articadent® with exposed to drug epinephrine epinephrine
ody system ebinaphrine 110,000 1:100,000 (N=182) | 1:200,000 (N=179)
N (%) Number of patients that
Number of patients | 882 (100%) reported any Adverse
Body as a whole Event 35 33
3 | Pain 14 (7.6%) 11 (6.1%)
Face Edema 13.(1%) [Headache 6 (3.2%) 9 (5.0%)
Headache 31 (4%) Positive blood aspiration
Infection 10 (1%) into syringe 6 (3.2%) 3 (1.6%)
Pain 114 (13%) Swelling 5 (2.7%) 3 (1.6%)
Digestive system Trismus 3 (1.6%) 1 (0.5%)
P Nausea and emesis 0(0%) 3 (1.6%)
Gingivis 18.(1%) Sleepiness 1(05%) 2 (T1%)
Nervous system . Numbness and tingling | 2 (1.0%) 1 (0.5%)
Paresthesia 11 (1%) Palpitation 2 (1.0%) 0 (0%)
Ear symptoms (earache,
otitis"media) 2 (1.0%) 1(0.5%)
Cough, persistent cough | 2 (1.0%) 0 (0%)

The following list includes adverse and intercurrent events that were recorded in 1 or more patients, but
occurred at an overall rate of less than one percent, and were considered clinically relevant.

Body as a Whole: abdominal pain, accidental injury, asthenia, back pain, injection site pain, burning sen-
sation above injection site, malaise, neck pain.

Cardiovascular System: hemorrhage, migraine, syncope, tachycardia, elevated blood pressure.
Digestive System: constipation, diarrhea, dyspepsia, glossitis, gum hemorrhage, mouth ulceration, nau-
sea, stomatitis, tongue edemas, tooth disorder, vomiting.

Hemic and Lymphatic System: ecchymosis, lymphadenopathy.

Metabolic and Nutritional System: edema, thirst.

Musculoskeletal System: arthralgia, myalgia, osteomyelitis.

Nervous System: dizziness, dry mouth, facial paralysis, hyperesthesia, increased salivation, nervous-
ness, neuropathy, paresthesia, somnolence, exacerbation of Kearns-Sayre Syndrome.

Respiratory System: pharyngitis, rhinitis, sinus pain, sinus congestion.

Skin and Appendages: pruritus, skin disorder.

Special Senses: ear pain, taste perversion.

Urogenital System: dysmenorrhea.

Persistent paresthesias of the lips, tongue, and oral tissues have been reported with use of articaine
hydrochloride, with slow, incomplete, or no recovery. These post-marketing events have been reported
chiefly following nerve blocks in the mandible and have involved the trigeminal nerve and its branches.
Hypoesthesia has been reported with use of articaine, especially in pediatric age groups, which is usually
reversible. Prolonged numbness can result in soft tissue injuries such as that of the lips and tongue in
these age groups.

Ischemic injury and necrosis have been described following use of articaine with epinephrine and have
been postulated to be due to vascular spasm of terminal arterial branches. Paralysis of ocular muscles has
been reported, especially after posterior, superior alveolar injections of articaine during dental anesthesia.
Symptoms include diplopia, mydriasis, ptosis, and difficulty in abduction of the affected eye. These
symptoms have been described as developing immediately after injection of the anesthetic solution and
persisting one minute to several hours, with generally complete recovery.

OVERDOSAGE

Acute emergencies from local anesthetics are generally related to high plasma levels encountered during
therapeutic use of local anesthetics or to unintended subarachnoid injection of local anesthetic solution
(see WARNINGS, PRECAUTIONS; General and ADVERSE REACTIONS).

Management of Local Anesthetic Emergencies: The first consideration is prevention, best accom-
plished by careful and constant monitoring of cardiovascular and respiratory vital signs and the patient's
state of consciousness after each local anesthetic injection. At the first sign of change, oxygen should be
administered.

The first step in the management of convulsions, as well as hypoventilation, consists of immediate atten-
tion to the maintenance of a patient airway and assisted or controlled ventilation as needed. The adequacy
of the circulation should be assessed. Should convulsions persist despite adequate respiratory support,
treatment with appropriate anticonvulsant therapy is indicated. The practitioner should be familiar, prior to
the use of local anesthetics, with the use of anticonvulsant drugs. Supportive treatment of circulatory
depression may require administration of intravenous fluids and, when appropriate, a vasopressor.

If not treated immediately, both convulsions and cardiovascular depression can result in hypoxia, acidosis,
bradycardia, arrhythmias and cardiac arrest. If cardiac arrest should occur, standard cardiopulmonary
resuscitative measures should be instituted.

HOW SUPPLIED

Articadent® (articaine HCI and epinephrine) Injection is available in 1.7 mL single use glass
cartridges, packaged in boxes of 50 cartridges in the following two strengths:

NDC 66312-602-16 Articadent® containing articaine HCI 4% (40 mg/mL) and epinephrine 1:200,000
(as epinephrine bitartrate 0.009 mg/mL)

NDC 66312-601-16 Articadent® containing articaine HCI 4% (40 mg/mL) and epinephrine 1:100,000
(as epinephrine bitartrate 0.018 mg/mL)

Manufactured for:

DENTSPLY Pharmaceutical, York, PA 17404 by

Novocol Pharmaceutical of Canada, Inc.

Cambridge, Ontario Canada N1R 6X3 B_S(2639-3)
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ARE RECALL PATIENTS FALLING
THROUGH THE CRACKS? EFFECTIVE
COMMUNICATION CAN CHANGE THAT.
Noticing a lot of holes in your hygiene schedule? It may be time

to look at the way you're communicating with your patients. In

this article, Dr. Richard Rosenblatt shares how the Lighthouse

360 system improved patient communication, expanded

his hygiene department and helped grow his practice.
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My hygiene schedule, which
had alot ofholes i1 1t two years
ago, 15 booked out 2-3 weeks
évance because of how well

a
it keeps everybody on track.

-Dr. Richard Rosenblatt
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EFFECTIVE

PATIENT COMMUNICATION

Patient communication is key to any successful practice. Read how Lighthouse 360 helped Dr. Richard
Rosenblatt improve patient communication and what that means for his team and his practice.

by RENEE KNIGHT

Ligl\l:housej>

DENTALPRODUCTSREPORT.COM

Patients are no longer falling through the
cracksat Dr. Richard Rosenblatt’s practice.

It’s a common problem at dental practices:
apatient misses arecall appointment, and for
one reason or another that patient never gets
follow up communication reminding him
or her that it’s important to reschedule. Dr.
Rosenblattand the teamathis Lake Forest, 1L
practice nolonger have to worry about recall
patients falling through the cracks, or about
sending recall cards and printing outreports
to see whois overdue.

The Lighthouse 360 patient communica-
tion system does all that for them, making
the practice more efficientand increasing the
number ofhygiene appointments scheduled
each day.

“Every morning when I wake up Light-
house 360 tells me which patients are 6 weeks
overdue and gives me a list of patients com-
ing in that we don’t have cell phone numbers
and email addresses for,” Dr. Rosenblatt
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said. “We use this at the morning meeting,
so the staff understands the importance of
data collection. Itallows us to gather the data
we need, to get in touch with patients, and it
allows patients to confirm through the system
somy staffdoesn’thave to makerecall calls at
the end of the day, which is fantastic.”

It saves time

In the two years since Dr. Rosenblattincor-
porated Lighthouse 360 into his practice,
asystem that he said integrates seamlessly
with his practice management software, he
and his team have saved countless hours
that would otherwise be spent reaching out
to overdue recall patients. His staffhas an
extra halfhour to an hour each day to focus
on patients and other aspects of the prac-
tice, all while the number of recall hygiene
appointments continues to grow.

“My hygiene schedule, which had alot
ofholes in it two years ago, is booked out
2-3 weeks in advance because ofhow well it
keeps everybody on track,” he said. “That’s
huge for me. My office doesn’t have 30 to 40
new patients a month, so we have to rely on
recall and new patients.”

It's easy o incorporate
Not only does this patient communication
system help to make dental offices more effi-

cient, Dr. Rosenblattsaid it’s also pretty easy
to integrate into your practice. It can work
with your current practice management
system, and only requires about an hour or
two of training to get everyone up to speed
and to set up the various patient reminders.

After thatinitial phone call, your system
is up and running and is pretty much hands
off, Dr. Rosenblatt said, whichis something
he and his team memberslove.

Patients love ittoo

These days, most patients have smart
phones or simply prefer to confirm appoint-
ments viaemail or text. Theylead busy lives
and may nothave time to call when they need
to confirm an appointment. You can send
patientsappointmentreminders afew weeks
out, as well as day-of, via text or email, and
you canreach out to patients to fill last-min-
ute openings in the schedule. Patients can
quickly reply to confirm they’ll be there or
tolet you know that they’re running late. It
enables patients to get back to you instantly,
saving everyone time and effort.

“People find we try to be ahead of the
technology curve whenever possible, and
we think this separates us from the typi-
cal dental office patients are used to,” Dr.
Rosenblatt said. “It’s really made us seem
like we’re doing something above and

ISTOCKPHOTO / THINKSTOCK



It really makes us
seem like we're
doing something abbove
and beyond what the
normis and that’s
always a great thing
for your practice:

beyond what the normis and that’s always a great thing
for your practice.”

Beyondrecall

While improving his practice’s recall was the main rea-
son Dr. Rosenblatt decided to incorporate Lighthouse
3601nto his practice, the patient communication system
has plenty of other features designed to make practices

more efficient. They perform a software backup to
synchronize appointment data every 10 minutes, so
that means if your computers go down (which recently
happened at Dr. Rosenblatt’s practice) you can access
your schedule and communicate with patients through
the Lighthouse 360 site. You can check metrics through
Lighthouse 360 to not only see how many new patients
you’ve gotten in the last month, but also those patients’
demographics. You can automatically send patients
birthday cards and newsletters. The service also allows
you to perform email campaigns and to get reviews via
surveys that you can post on your website and/or Face-
book page.

Lighthouse 360 sends surveys to your patients after
eachappointment, something Dr. Rosenblatt has found
invaluable. His team members aim to make every patient
who walks into the practice feel like family, and that,
along with the quality of care they receive, is something
patients noted on the surveys. But they also noted that
the practice feels abit out of date, something Dr. Rosenb-
latt didn’treally think about when he bought the practice
6 yearsago.

“We updated the look of the practice based on that
feedback,” he said. “We would never have known
patients were thinking about thatuntil we got the surveys
and thought you know, maybe that does make a differ-

PRODUCTSwPRACTICE

EFFICIENCY

ence. Ithelped us as a team know what we’re doing well
and whatwe need to improve on. That’s something that’s
really importantin every business.”

The importance of patient
communication

Effective patient communication is key to a successful
practice. From reaching out to recall patients to enabling
patients to communicate with your practice the way they
want to, finding the right tools will only help your prac-
tice grow. After taking the step to make thatareality in his
practice through Lighthouse 360, Dr. Rosenblatt now
hasamore efficient practice—with more hygiene patients
than ever before. ®

CALL:888-283-8510
CLICK:LH360.com
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o Treatment Options
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Less Expensive

You pay just $109 per setup, complete with
two aligners ($54.50 per aligner), and achieve
up to lmm of tooth movement per arch.

cial Get started now! It’s easy.
I Contact us for more information, Rx forms,
a anng and shipping supplies:
Courses 800.828.7626 (U.S. & Canada)
or 716.871.1161 (Worldwide)
) Or download an Rx form at:
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GET THEMOST OUT OF
YOURELECTRIC HANDPIECE

Thinking about investing in electric handpieces for your practice? Here's what
you need to know from benefits to integration fo maintenance.

b)’D. KENT MOBERLY, DMD

It can be difficult to transition away from
techniques we’ve known since dental
school, particularly the ones we use every
day. However, in many cases, newer tools
and techniques can help us perform our
work better and more efficiently.
Handpieces provide a great example of
this. Most of us probably learned our hand-
piece technique on air-driven handpieces.
While these traditional handpieces are
certainly capable of doing good work, in
the past few years I have encouraged my stu-
dents at the University of Washington to try
their hand with electric handpieces as well.
My experience using electric handpieces
over the past seven years has convinced me
that in many instances they are preferable
to air-driven. Each dentist must determine
whathe or she needsinahandpiece. My own

practice is equipped with both types, but
in the majority of cases today I find myself
reaching for the electric.

My handpiece of choice

Since 2005, I have primarily worked with
electric A-dec|W&H handpieces using the
EA50LT electricmotors and the Synea WA-
99LT angle attachment. After experiences
with other electric handpieces in the past, I
found that I preferred the size, weight and
stability of the burin the A-dec|W&H tools
to others. A 1:5 highspeed attachment, 1:1
slowspeed attachment, and a straight-angle
attachment give me additional flexibility
with the electric models. I use an electric
handpiece at a slow speed for tasks like
fine finishing of composites. The straight

This handpiece system provides efficiency and a sleek appearance.

DENTALPRODUCTSREPORT.COM
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adapter is useful for tasks such as adjusting
dentures, bite splints and night guards.

I opted for this setup because I prefer
many of the electric handpiece’s features
over the air-driven handpiece’s features.
First, the highspeed electric handpiece’s
torqueis significantly better than air-driven,
and being able to instantly adjust the speed
allowsmeagreat degree of control. I can cre-
ate a crown prep at high speed, then turn
the handpiece down to about half speed to
finish the margins, without worrying about
losing torque. The burs are very precise,
with no wobbling, and dentists who work
withamicroscopewillfind thatmargins can
be easily finished in a smooth, straight line,
as opposed to the bumpy margins that come
whenworkingwithan air-driven handpiece.

For caries removal, however, I typically
use an air-driven slowspeed handpiece,
which I find enables a better “feel” for the
work than electric, although this could just
be an old habit.

Integration
One important aspect to think about when
considering a handpiece purchase is how it
will integrate with your office setup. This
was akey priority during my office remodel
seven years ago, during which we installed
A-dec500 chairsystems. Using these chairs
with A-dec handpieces allows the hand-
pieces and otherancillary devices tobeinte-
gratedinto the chair’s delivery system. This
puts the equipmentand controls right where
they are needed, and also reduces clutter.
With an integrated system, there is no
need for separate boxes or additional wir-
ing or tubing, and the same display can be
used to adjust the handpiece, the chair, air/
water spray, and lighting. A system like this
offers greater efficiency and a sleek appear-
ance. The display panel also allows for pro-
gramming pre-sets for additional efficiency,
letting you choose a frequently used speed
at the touch ofa button, or customize with a
few additional clicks.
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One air-driven handpiece and two
electric motorhandpieces area
good startto anideal set up.

Electric handpiece myths

Dr. Moberly debunks some of the most common electric handpiece myths.

®  Youdon’tneed an electric handpiece; air-driven s just as good. For
most tasks in my practice, | find electric handpieces to be far superior.

©  Electric handpieces are too heavy. They are certainly heavier than air-
driven handpieces, butinregular use the difference is inconsequential.

@ The heads of electric handpieces are too big. | have never had difficulty access-

ing any place in the mouth with my electric handpiece. It has been anon-issue.

©  Electric handpieces get too hot. This may have been true of some early models, but the new
electric handpieces have better designs to prevent burns. | find mine does not get hot at all.

Maintenance

It’s important to protect any hand-
piece investment with proper main-
tenance. Some dentists may thinkitis
more cost effective to pay anassistant
to perform lubrication by hand, but
in truth, using an automated device
can cost less than 2 cents per cycle.
An automated device also prevents
the inconsistencies that result from
having staffmembers oil handpieces
and, by applying the exact amount
of oil needed with every cycle, an
automated system will help avoid the
wear and tear that come from having
too little or too much oil.

My practice uses an Assistina 301
Plus maintenance system, which
allows us to place the handpiece
inside, close the lid, and return
35 seconds later to a cleaned and
lubricated handpiece. The Assis-
tina has an automatic oil dispensing
system that performs lubrication
consistently, and it rotates the gears
and turbines during its purge cycle
to thoroughly remove debris and
excess oil. It also uses a special
cleaning liquid to flush internal air

and water coolant lines. The system
comes with a universal adapter that
accepts many handpieces, or addi-
tional adapters can be purchased
for specific handpieces. With this
system, and with a sufficient quantity
ofhighspeed adapters, I find that my
handpieces need significantly less
professional servicing than my old
air-driven handpieces.

Get started

For dentists who are interested in
incorporating electric handpieces
into their practice, I recommend
starting with the EA-52LED electric
motor and several 1:5 angled hand-
piece adapters (Synea WA 99LT).
Inaddition, several straightadapters
will come in handy. These tools will
giveyouagreatstarton working with
electric handpieces, and then if you
choose to continue, a 1:1 attachment
will bring you extra versatility.

Ifind electrichandpiecesareavery
easy tool to recommend, and well
worth the shortlearning curve. After
experiencing the benefits of their
steady torque and smooth finishing,

theyare definitely handling thelion’s
share of work in my practice. @

D. Kent Moberly, DMD, is a 1980
graduate of the School of Dental
= Medicine at
Southern lllinois
University. He
is an affiliate
professor at
the School of
Dentistry at the
University of
Washington, and a visiting faculty
member at the Pankey Institute. He
practices at Magnolia Dental Care in
Seattle, Wash.
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It doesn't
get any

better
than this!

Vaccuesil light and heavy body is
our amazing new hydrophilic VPS
impression material.

Itis as good as, if not better than,
other leading brands, yet it costs
just ¥ the price.

The light body is available
exclusively in our BFC Complete
Syringe. It's our popular BFC Syringe,
pre-filled with Vaccuesil light body.

The heavy body comes in 50cc
cartridges.

Both come in Fast and Regular
Set formulas and are compatible
with all VPS impression material.

Light body comparison data:

Ho Dental 3m Dentsply
Vaccusil | Imprintll | Aquasil

Viscosity ~ Catalyst 35,450 56,000 22,080

Cp) Base 38,400 68,160 21,200
Hardness 52.7 534 48.1
Elastic Recovery (%) 99.6 99.6 994
Tensile Strength (Mpa) 296 226 48.0
Elongation (%) 337.1 2874 2546

Heavy body comparison data:

Ho Dental 3M Dentsply
Vaccusil Imprint Aquasil

Viscosity = Catalyst 162,833 124,400 133,800
P Base 177,000 210400 147,000
Hardness 704 64.1 826
Elastic Recovery (%) 99.3 994 99.1
Tensile Strength (Mpa) 374 436 59.9
Elongation (%) 193.7 239.1 90.1

*Independent research company data on file.
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Ho Dental Company

Free samples at
HoDentalCompany.com
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SEO AND

How these complementary online marketing strategies can work for your practice.

b)‘NAOMI COOPER, PRESIDENT, MINOA MARKETING AND CHIEF MARKETING CONSULTANT, PRIDE INSTITUTE

ABOUT THIS

Each month, marketing
guru Naomi Cooper will
offer practice marketing
advice that you can use to
up your marketing game.

DENTALPRODUCTSREPORT.COM

Online Marketing. Search Engine Optimi-
zation. Social Media. These buzzwords have
taken over the dental marketing landscape
over the course of the past few years. The
Internet has forever changed the game for
dentists, presenting an entirely new realm
of opportunities to connect with patients.
In fact, arecent whitepaper titled “Prac-
tice Marketing and Patient Communication
Platforms In the Digital Age of Dentistry,”
co-authored by Dr. Rhonda Savage and
Diana Friedman, CEO of Sesame Commu-
nications, cited an incredible statistic from
comScore—one of theleading digital analyt-
ics companiesin the world—that today more
than 139 million consumers use the Internet
to find health care information every month.
To reach these millions of people who
are looking for dental care online, dentists
need to make it easy for them to find their
practices. This is where Search Engine
Optimization, or SEO, comes in.

What is SEO?

SEO is the process of improving a website’s
visibility in search engine results. The
higher the dental practice’s website ranks (or
appears)inthelistofsearchresults for specific
keywords, the more people will theoretically
click through to learn more about the dentist
and the practice.

May 2013

Online marketing experts across the
globe continue to debate the best methods
toimprove website rankings. And the search
engines themselves work to stay one step
ahead of the marketers; Google changes
theiralgorithm onaregularbasis, making it
difficultfora SEO expert, letalonea dentist,
to stay on top of the latest strategies. How-
ever there are some tried-and-true, low-cost
yet highly effective methods that dentists
can employ to dial up their online engage-
ment and organic search engine visibility.

Whatitall boils down to is this: the name
of the game in SEO is engagement. Google
prefers fresh, relevant content produced in
an authentic, ongoing and consistent mat-
ter. Dentists can accomplish this in a host
of creative ways, starting with social media.

And social media should no longer be
regarded asapassing trend; because the most
popular sites, such as Facebook and You-
Tube, are now incorporated into the Google
algorithm, they have become essential in
helping dentists increase their online reach.

Social media profiles

Social mediaplaysadominantroleinonline
engagement, most notably in two specific
ways. First, it provides dentists with the
possibility to interact with patients on a
frequent, even daily basis. Gone are the

days of seeing patients once, maybe twice,
ayear. Building and maintaining an active
Google+ and/or Twitter profile and a Face-
book business page for the dental practice
gives dentists countless opportunities to
regularly engage with patients.

Secondly, a practice needs an SEO strat-
egy forits social media as well as its prac-
tice website. Activity on social networks
like Facebook, or even more importantly,
Google+, can help improve the practice’s
SEO and online visibility, but there is a
catch—not all social media activity carries
the same weight.

Simply “liking” posts and pictures and
making comments are good for staying con-
nected, butitis the more engaging activities,
such as posting fresh, original content on
aregular basis, sharing industry-related
articles, posting a link to a dentist’s blog,
and having influential patients “like” and
“check-in” at the practice that will truly
work to help improve the practice’s social
media presence and will also serve to pro-

mote your SEO agenda.

Blogs, YouTube and video

Blogs and online video also play an integral
role in increasing dentists’ online presence
and digital footprint. Not only are videos

increasingly appealing to Internetusers, but
glyapp 2 s
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we know dentistry. we know you.

Perfect Recall™

Lighthouse 360 piggybacks on your
practice management system to completely
automate the most comprehensive recall
system in dentistry. We reach 100% of your
patients, automatically. Never print another
Aimee, Office Manager recall report again - everl
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YouTube is now the world’s second larg-
est search engine. Plus, blogs and video
play perfectly into Google’s preference for
rich media and timely, relevant content;
remember, Google also owns both Blog-
ger.comand YouTube.

This makes it no coincidence that in
one ofits most recent refreshes, Google
announced the increasing importance of
“fresh content” and video inits SEO algo-
rithm. As aresult, having an onsite blog
and posting interesting, relevant videos
on the dental practice website, YouTube
channel, orsocial media profilesare tried
and true tactics that can help to improve
the practice’s website SEO.

Blogging and video also lend a more
personal approach to dental marketing
beyond its advantages from an SEO
perspective. Dentists can blog on a
variety of oral and general health topics
relevant to patients and the community
at large. And they can film brief, 1-2
minute videos such as a quick welcome
to new patients, greetings from various

staff members, descriptions of common
procedures, patientvideo testimonials or
even a virtual office visit, giving patients
the chance to see first-hand what they will
experience at the practice.

The best part about video is that
smartphones and newer handheld video
cameras like the FlipCam make it simple
to shoot short video messages and upload
them to the practice’s website, Facebook
page and YouTube channel in minutes.

Online directories

Twenty percent of all Google searches
have local intent, meaning that people
are looking for a business in their imme-
diate vicinity. Dentists can make it
simple for patients and complete online
profiles onlocal directory sites, the two
most popular being Yelp! and Google+
Local. Yelp!is the online powerhouse in
consumer reviews, and Google+ Local
1s a no-brainer—information posted on
Google+ Local directly feeds into the
Google search algorithm.

Whether dentists realize it, their
practice most likely already has an exist-
ing profile on both of these sites—and
many other local directories as well. All
businesses do, as the information is often
culled from the online Yellow Pages so
most businesses have a profile, even if
they didn’t createit. Andit’simportantto
keep in mind thatitis up to the business
owner to log on and take control of each
ofthe practice’s profiles and the informa-
tion they contain. Completing your pro-
files entails claiming it and establishing
a password, entering in current contact
informationand practice hours, correct-
ing the business name ifit’s misspelled
orincludes the name ofaretired partner,
uploading the practice logo, photos and
videos and even including a briefbio or
philosophy of the practice.

In the current digital culture, there
are countless ways to interact with active
patients—and toreach potential patientsin
ameaningful way and onan ongoingbasis.

And while SEO, social media, video and

onlinedirectories certainly don’t comprise
the universe of marketing options for den-
tists, they are some of the most important
ingredientsinadental practice’s successful
online marketing strategy. @

Naomi Cooper is President & Founder
of Minoa Marketing and Chief Marketing
Consultant for Pride
Institute. Sheis a
dental marketing
consultant, author,
speaker and opinion
leader who co-teaches
Pride’s marketing
course, The New
Rules of Dental Marketing. She canbe
reached at naomi@minoamarketing.
com, and blogs at minoamarketing.
com. For updates from Naomi, follow
her on Twitter (@naomi_cooper) or
“Like” Minoa Marketing on Facebook at
fb.com/minoamarketing. For information
about upcoming course dates, call
Pride Institute at 800-925-2600 or visit
prideinstitute.com.
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See Sani-Treet Green evaluation in
Dr. John Molinari’s Infection Control Corner
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HERE’S SOMETHING ELSE THAT CAN HELP—

(| pessrmeeses®? The VITA Classical Shade Guide’s Bleached
BENEFITS O == Shades can help you choose the best shade
match for your patient and 1s a way to get them

excited about whitening (vident.com)

reasons

cliale whnitening

ULTRADENT PRODUCTS INC.'S OPALESCENCE TOOTH WHITENING SYSTEMS

Compiled by RENEE KNIGHT
Information available at ultradent.com.

o

Opalescence PF gel is sticky and viscous,
which means it won’t migrate to soft tissues
and ensures the tray stays securely in place.

Opalescence PF contains potassium nitrate
and fluoride (PF). Findings have confirmed that
the potassium nitrate and fluoride actually help
to reduce cavities, minimize sensitivity, increase
enamel hardness, and improve the overall
health of the teeth.'235

Opalescence PF comes in three flavors (Mint,
Melon and Regular) and four concentrations
(10%, 15%, 20% and 35% carbamide peroxide),
allowing treatment flexibility and a wide
array of options.

Opalescence PF is formulated with 20% water
content to prevent dehydration and shade
relapse, creating reliable, lasting results.

Opalescence PF has a optimally balanced pH.
Because tooth whitening gel can be in the mouth
for several hours at a time, it's important to use a
product with a pH that closely matches the natural

CALL:888.230.1420 o PHofapatient's mouth.
CIRCLE:RSNO.90

SCAN:

*References available upon request

Ultradent’s O Ultradent’s

ot
LCBlock-OutResin  _ o5a®™"
\_‘cg\ﬂ‘y’

Whitening tray sheets o Sof-Tray Classic
Block-outresin Sheets

You can find these @
products.dentalproductsreport.com.
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4+ Dentist of Distinction?

*

Sponsored by Wells Fargo Practice

Finance and chaired by Dr. Gordon Participating dentists receive:
LG MO LTI Content for patient newsletters & social media
Distinction Program from National

Children's Oral Health Foundation: Pr.ess releas§§
America’s ToothFairy® provides a Online recognition
giving opportunity that can generate Videos

positive publicity for your practice Community education kit
while helping children in need.

Dentists of Distinction support
America's ToothFairy programs that
provide oral health services for
underserved children through an
annual contribution or donated
services for at-risk teens through
Tomorrow's SMILES®.

Recognition as a Dentist of Distinction
identifies you as a special dental
provider in your community. It helps
your patients feel good about
choosing you as their dentist and

also helps attract new patients

to your practice.

Help teens like Micah, who was bullied and
suffered daily pain. Thanks to support of
America’s ToothFairy programs, Micah has a
healthy smile and a bright future ahead of her!

To register for this exciting program,
go to www.AmericasToothFairy.org!

AMERICA’S
» TOOTHFAIRY Program Sponsor
+ A
4
National Children’s Oral Health Foundation”
EDUCATOR * PREVENTER * PROTECTOR

100% of your contribution goes directly to helping children in need thanks to these generous Corporate Underwriters:

— MyKid’ : —
' DENSPLY 3¢ invisalign- KaVO Kerr ™. poon Spory Q

SDSYSTEMS el Gi'(]up Everyi!gug;r DENTAL




reasons f (7.c Wi, HERE'S SOMETHING ELSE THAT CAN HELP—

/ air of comfortable, well-fitting oloves hke the
s O ' ‘w XBEED owder-free blue mtrlléc; gloves from
‘ M1croﬂex (microflex.com)

heelectric
cavaniage

SCICAN USA'S E-STATIS ADVANTAGE ELECTRIC HANDPIECE SYSTEM

Compiled by RENEE KNIGHT
Information available at www.scicanusa.com.

o

It’s user friendly. The E-Statis
Advantage Electric Handpiece
System features an interactive,
easy to use LCD touchscreen.

The versatile handpiece system
offers customizable settings

It fits in any practice with
its compact design and

for both operative and endodontic detachable touchpad for
procedures. modular integration into
dental units.
The system's short and

lightweight LED micromotor
is fully autoclavable.

[t's guaranteed. This
handpiece system comes
with a 3-year full warranty.

o)

CALL:800-572-1211
CIRCLE:RSNO.91
SCAN:

Of:z0
=l —

SciCan’s

Statmatic SciCan’s

Statmatic

Away to care for your handpieces Handpiece
Handpiece maintenance spray Maintenance

You canfind these @ System
products.dentalproductsreport.com. :
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DENTALPRODUCTSREPORT.COM May 2013



Go to:
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BURS

A&M_INSTRUMENTS
A&M Diamond Burs

Manufactured In the USA for Over 30 Years

Multi-Use Burs $3.45 per Bur
In 6 Unit Boxes Buy 4 Boxes Get A 5™ Box Free

FREE SHIPPING!

Call 866-264-4287

Visit Our Website
www.usburs.com

Also Available In
Single-Patient-Use
25 burs $1.19 Each

50 burs $1.09 Each
100 burs $.99 Each

A&M Instruments, Inc.
Alpharetta, Georgia

EQUIPMENT FOR SALE

Quality New and Refurbished
Dental Equipment

" Complete Operatory Packages

IN STOCK

In Our Showroom

SUPERIOR_DDS
|

New EZ10

Adec - Beaverstate - Buffalo - DCI
Dental-Ez - Royal - Tuttnauer
Flight - MyRay - Air Techniques
Handler - Pelton & Crane - Belmont
Forest - Custom Cabinets - Marus

www.superiordds.com

0§ 407-347-5992

DENTAL DESICN SERVICES

DENTAL SUPPLIES

The Best Solution Is The Best Advice

Majestic Introduces

Senzzz:: Away

DENTIST DEVELOPED for
LONG-LASTING RELIEF

SENSITIVE TEETH?

Put TOOTH SENSITIVITY
to SLEEP!

Almost 50% of U.S. adults suffer from

senZZ.zzzz sensitive teeth. Now you can offer your
ﬁw&y)’ patients a totally new and unique way
TOOTH DESENSITIZER &+ to instantly put their tooth sensitivity to

sleep. Just one treatment of Senzzzzz
Away?®, the newest innovation from
Majestic Drug Co., Inc., has been clinically
proven to eliminate tooth sensitivity for
up to six full months. Senzzzzz Away®

is the exciting new addition to the Tooth
Desensitizer category and is available now.
Please let your patients know!

‘
M Majestic

Family Owned for 3 Generations

' Instant Relief
from Sensitivity to
Cold, Sweets & Heat

1Treatment Lasts
Up to 6 Months

Clinically Proven

Alivio.alasensibilidad
debido al frio, dulce'y calor.

For more information, call 1-800-238-0220
or visit our website at www.majesticdrug.com

The Best Solution Is The Best Advice

Majestic Introduces

[PROXIF,

Your patients are constantly
looking for new ways to keep
their teeth and gums healthy
and clean throughout the day
without having to resort to
carrying a toothbrush with
them everywhere they go.

Proxi-Plus® is the newest
innovation in this category.
Proxi-Plus® is a single use,

| hygienic interdental brush

| with a bonus flosser on the
end. Each pack has a month’s
supply (30 brushes) and a very

! u:m;!ui.puu IR
Wl Dentist H'ec'o l'nended Al

I ANE | competitive price. Proxi-Plus®
is available now. Please let
your patients know!

@
M Majestic

Family Owned for 3 Generations

- d

For more information, call 1-800-238-0220
or visit our website at www.majesticdrug.com

Search for the company name you see in each of the ads in this section for FREE INFORMATION!
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Go fo- dentalproductsreport.com/Products

FINANCIAL SERVICES

WHOLESALE PRICING

CREDIT CARD PROCESSING PROGRA M

i FREE Placement,
g::;: ?;“chrs:::r INTERCHANGE % RATES Cyedit Card ]‘erminal
SO Gl GOAS LOWAS e oA

FREE Integrate with your

, TERMINAL o * current POS
e ) o No set-up fee
<=4 A feoe, 7 Check Services Available
FREE 55050 Early Termination Fee
WIRELESS /At /4 . with your current processor?
TERMINAL SSGN /7 NAB will reimburse your

y business up to $295**

Northarm:* - (ENROLL NOW - CALL A SPECIALIST TODAY! o
www.nynab.com 8 6 6 - 4 8 1_ 4 6 O 4 5

VISARZEE::] W * North American Bancard is a registered ISO/MSP of HSBC Bank USA, National Association, Buffalo, NY and Wells Fargo Bank, N.A., Walnut Creek, CA.
American Express requires separate approval. * Durbin regulated Check Card percentage rate. A per transaction fee will also apply. **Some restrictions apply.

\,

FINANCIAL SERVICES

BHG BANKERS HEALTHCARE GROUP, INC.

Get the cash you need

without leaving your patients.

$150,000 unsecured and hassle free
Affordable, fixed-rate terms up to 10 years
Programs for all credit types

No upfront fees

E-Signature loan funding

Loans will not appear on personal credit report

Debt Consolidation Taxes Emergency Cash Fund

For your custom loan proposal in 48 hours CALL (877) 688-1819 or VISIT www.bhg-inc.com/DP10

Search for the company name you see in each of the ads in this section for FREE INFORMATION!
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IMPLANTS

LABORATORY SERVICES

Save On Implants

Dia. R Length
8

2.0

2.2 10

2.6 11

3.0 13
15

$39ea includes implant
housing and o-ring

Call: (800) 350-9386

www.SaveOnIimplants.com

ALL RESTORATIONS MADE IN USA

' SINCE 1945
AM A& H De m.n‘ Labor: !mrn £

Where Excellence Is The Traditie:

- ALL CERAMIC - )/CA

AmZir Crowns (Porcelain Fused to Zirconia)................... -
BruxZir Full Zirconia Crowns (CAD/CAM).............cc...... ;
e-max Crowns (ALL CERAMIC) ......o.evrerneseresssssssarsssneas

800-487-8091 . zanimaentaicom » irfowaanamentaicom

Wonder what
these are?

Go to
dentalproductsreport.com/products
and enter names of companies with
products and services you need.

marketers, find out more at: advanstar.info/searchbar

ssssssssssssssssssssssssss

DENTALRRODCT: SREIU?T

DISCOVERY. ADOPTION. SUCCESS.

PRACTICE MANAGEMENT TOOLKIT:
THINK LIKE A CEO SERIES

$1 25.00

Shop online or call to place order, 800.598.6008 (US)
or direct 218.740.6480

save on these and other educational resources at
www.industrymatter.com | 800.598.6008

4.
‘ , industrymatter
e

TURBINE REPLACEMENTS

e Made in USA
¢ Machine Balanced
¢ Free Installation

e Patented Spindle

Call for all other makes & models ~ Free quotes on high & low-speed repairs

‘24

Chuck Canisters only

1-877-433-6839

www.dentex-houseofturhines.com

IDentex

House of Turbmes

Search for the company name you see in each of the ads in this section for FREE INFORMATION!
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MARKETPLACE

Advertising information: Linda Barrier | 800-225-4569 (ext.2701) | Fox440-756-5271
Fox440-756-5271 | email bsmith@advanstar.com

BillSmith | 800-225-4569 (ext. 2608)

email lbarrier@advanstar.com

PRODUCTS & SERVICES

CROWNS EDUCATION

Professional  Prestige  Pragmatic www.jhdentallab.com

Beautiful Implant crown starting from $35.00
Apply FDA Approved Materials
* Mininum order required *

Contact us via email: webmaster@jhdentallab.com
or Call 800-868-1782

DENTAL SUPPLIES EDUCATION

WWW.

FLEXITE

A LEADER FOR 49 YEARS

w7
! g

L -
s
5 FDA GRADE MEDICAL PLASTICS
NO BPA'S - BIOCOMPATIBLE!
VISIT OUR WEBSITE FOR MORE
INFORMATION & TECHNICAL ARTICLES
FLEXITE WILL MEET OR' BEAT
ANY'COMPETITORS PRICE!

WWW.FLEXITECOMPANY.COM

TOLL FREE 1-866-FLEXITE
Tel: 516-746-2622 Fax: 516-741-8147

dentalmodelsanddesigns
N W ) 1

« Implants

» Crown & Bridge

» Overdentures

* Treatment Acceptance

Call or e-mail for free catalog

973.472.8009 » 888.658.3660
david@dentalmodelsanddesigns.com

EQUIPMENT FOR SALE

100 pack Custom Trays $99

< Excellent Patient Compliance
~ Slides Easily Under Ortho Wires
< Self-Contained Floss Supply

< Adjustable Floss Tension
< Sold Professionally, 10 Per Pack

* M FlossPro.com
888.560.0550

Dr. Travel, LLC ™

SEMINARS IN PARADISE
Christmas / New Year’s Crusie - NCL Epic - R/T Miami
December 28, 2013 - January 4, 2014
Sailing to St. Maartan, St. Thomas & Nassau

Celebrating 18 years Norwegian Cruise Lines

Academy
of General Dentistry

PACE

Program Approval for

Group Shore Excursions @ﬂontinuin‘g Education
Functional Occlusion: The Fundamentals of
Predictable Esthetic Dentistry

Neeraj Kahann, D.D.S

Also Available:
Mediterranean Seminar Cruise: June 30 - July 7, 2013

Alaska Inside Passage Seminar Cruise: July 28 - August 4, 2013
President’s Week Western Caribbean Seminar Cruise: Feb. 16 - 23, 2014
Easter Eastern Caribbean Seminar Cruise: April 13 - 20, 2014

www.DrTravel.com 800-436-1028

EQUIPMENT FOR SALE

MANUFACTURING
COMPANY, INC.

MANUFACTUREROHPROEESSIONAL DEN VAN GABINETRV STNCET958:
N - 'l 5 =

Factory Direct &

SAVE!

FINANCIAL SERVICES

www.woodwaydental.com 1-888-368-4770

Repeating an ad

astron.

Call 1-800-323-4144

Zoll-Dental Instruments!

N

From the basic to the advanced
Zoll-Dental can fill all your
instrument needs.

For A Catalog Call:
1-800-239-2904
View it on the web!
www. zolldental.com

Foot Operated Faucet Control
@R * . Hands free control of hot or cold
ﬁ? water, press both pedals for warm.
- Stainless Steel for harsh environ-
ments and washdown conditions.

- Easy to install on existing or new
construction.

tlnhi‘fl e Multiple quantity discounts.
wd 1-888-729-3053
<7 www.FootFaucet.net

Floor Mount

A USA Manufacturer!
Full Retipping &
Resharpening Service!

Made by: Pressure Products

it will be seen
and remembered!

Call Linda Barrier for

e HE] Pgard’

You Sell, We Lend, You Grow

Patient Financing Made Easy

* More Approvals (A, B & C Credit)
* Quick Decisions

advertising information at
800.225.4569 x2701

* Low Monthly Payments

Call Bill Smith for
advertising information at
800.225.4569 x2608

* Fast Funding To Your Practice

www.helpcard.com ¢ 877-834-0550
\
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Formore products & services information goto marketplace.dentalproductsreport.com

PRODUCTS & SERVICES

Guide Right

877/287-1199 | www.ATSsupplies.com

ATS.. Autoclave Testing Service, Inc.

Sterilizer Monitoring Specialists Since 1986

SURGICAL GUIDE SYSTEM

Fabrication and correction
of diagnostic and surgical
guides in 2D and 3D.

Are your patients & staff at risk?

Significantlylsscosty Is your facility OSHA compliant?

than stereolithic guides

START WITH PRECISION. Fabricated in-office or The CDC, ADA, OSHA & OSAP recommend \ } ?
PLACE WITH CONFIDENCE." ISR RS WEEKLY spore testing - mention code _ Is it sterzle
DPR13 to receive one month FREE! - _ PROVE

www.deplaque.com  800.314.0065 i DéPleUe
Chemical Indicators Mail-to-Lab Spore Testing Bowie-Dick Tesfing Crepe & SMS Wrap Ultrasonic Cleaners
Biological Indicators In-Office Spore Testing Label Dispensers Class 4 Pouches Sterilizer Cleaners
Know who is reading Asepto Systems N
Products for Infection Control »
YOUI' catalog. Asepto-Sol e Me d’ lex
Impression/Gypsum Disinfectant
e Introducin
. I
Introducing Advanstar’s Lab Transport Bags 9
Odo-Gard iflex A imicrobial disposable jacket. The first and onl
o 5 Deodorizer/Cleaner Medflex Armor antimicrobial disposable jacket. The first and only
Custom Dlgltal Solutions. CONTAGT DEALER disposable jacket permeated with an EPA approved antimicrobial
57 Ozone Avenue, Venice, CA 90291 coat'lng,
Tel (301) 396-8271  Fax (310) 396-7702
Stop spending time and money E'm‘:;::tesg’l_@ngfg;—:‘e‘ Conta.ct First Medica for a free sample and ordering information.
http://www.aseptosystems-dc.com P 2
sendmg out expensive print )
catalogs and company brochures LAB SERVICES First Medica

-

that may never be read.

COMPLETE DENTURES
from 599_00

Flexible Partials - §149
- Alf major credit cards accepled -
Mission Dental Laboratory
PO Box 9420, Shawnee Mission, KS 66201

Or call toll-free: 888-305-4142

Quality Dentures

LAB/OPERATORY PRODUCTS

Open up new markets.
Place your digital catalog on one X

of our trusted industry publication’s

websites and receive monthly High precision prosthetic products for Smal, Stondord and MISCELLANEOUS
Wide Platforms for the following implanf systems:

Impression exposure. Screw-Vent Zimmer Lifecore e
ITI Straumann Frialit-2 & Xive . : =
.. 3i Repluce Steri-Oss . ; - W : ==
G 0 D Ig l tal TU d ay ! Bronemark _ . -':' - - -+ & Portable color
All are manufactured with the fightest tolerances, fested by s Clip Ons " lov- 177 3x-15x
c on t act YO ur S a | es R ep Instron fest machines and come with o full Lifetime Warranty. (800) 257-5782 +1.,:1§s;:z,+;z.s, 2.5% & 3.5x $349 $149.95 2.5%, 3.5x-$209 $239
FREE SHIPPING FOR ORDERS OF $150 & UP 6356:1 795-6199 — WWW VISiOﬂUSBSU ||€S com
1 (800) 225-4569 Dicmebent DD
Toll Free (888)281-8850 MARKETPLACE CAN WORK FOR YOU!
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Advertising information: Linda Barrier | 800-225-4569 (ext.2701) | Fax440-756-5271 | emaillbarrier@advanstar.com
BillSmith | 800-225-4569 (ext.2608) | Fax440-756-5271 | emailbsmith@advanstar.com

PRODUCTS & SERVICES

PRACTICE MANAGEMENT

||\/|A><D ATA ~ 818961-2700

What can we do for you? info@imaxdata.com ny aKe o ny odae
Patient Recall Services Warranty Included!
¢ Updating Patient Files *« Thank-You Calls
(205) 834-6298

* Postcards * Real-Time Scheduling
dentaldeals@bellsouth.net

* No Contract * No Setup Fees

Contact us so that we can take your practice to the next level!

We offer a complete patient recall and virtual office service that DentalDeals
will keep your patients returning, your appointment book full and u 3171 Greenvalley Rd-, Box 312
alleviate the need for an appointment scheduling staff. cah aba H ei ghts AL 3 5243 v’s A W e —
stert
Please allow 4 - 6 weeks turnaround v

PRODUCTS

Dental Development Seminars - Hands On Extractions | pate: june 30-July 5, 2013
J: O rd er TOd ay' Description of Course: This course is designed to give you | Location: Guatemala
..!\J comprehensive information needed to be successful in extracting | Time: 8AM - 5PM daily
g Sensitivity ’s Gone ’ (8 0 0 ) 84 5-5 1 72 P :‘eeth. S;x;ee: hours will be devoted 'I:o didalctics a:: twenty-lflo:r Cost: $4000
y H cademy ours of hands on extractions on real people. Each doctor will be Contact: Dr. Tommy Murph
WWW. hea lthdentl .com of General Dentistry™ able to section teeth, reflect flaps and suture them closed. at 843-488-4357 or
or contact your local dealer ——— L
Objectives: drtommymurph@yahoo.com
PACE Upon completion of the course each doctor should have:
B uy 3 b ott I es Program Approval for  _kills to extract teeth efficiently
Continuing Education - Identify p ial problems and und d how to recover from them
- Great Understanding of techniques and instrumentation needed to .
successfully remove teeth, even impacted wisdoms. Refund Policy:
ApproYedPACEProgram - Flap design and techniques to manage tissue and proper closure of $2000 if prior to May 1,
Provider FAGD/MAGD surgical sites with sutures before May 20 $3000

credit Approval does not

No refund after 21 May

‘19 healthdent’l = mply acceptance by a Instructor Qualifications All cancellation requests will
AWorld WidelLG state or provincial board of Drs. Fletcher and Murph have Forty years of experience L
el dentistry or AGD endorsement. | i General Dental practice and have extracted tens of be processed within 30 days
4/1/2012t0 3/31/2016 thousands of teeth. They are the co-founders of Dental after course completion.
PROFESSIONAL SERVICES provider D 218239 Development Seminars providing live patient extractions. $50.00 fee for returned checks

SOFTWARE

DISABILITY CLAIMS ADVICE PROVIDED
ART FRIES, RHU friesart@hotmail.com
1-800-567-1911 = www.afries.com

How many people does it take to perio chart?

Accurate & Easy

=
PRIDE IN S%T E o o . Do you have computers?
WISE Dental Reoair. LLC Specializing in Servicing ME '-‘ 06 you liave sofvarer
ShiA SEpaln Cavitrons® and Prophy-Jets® 'L o 2
$ avitrons” an ropnhy-Jets 2011 i . You need a Dental R.A.T.!
Your Local Handpiece Repair J.H.M. Engineering = 35 Years P h "“‘ '
- Perio chart .
We specialize in rebuilding 4014 8th Ave. Brooklyn, NY 11232 -Audio feedback ( B
Star, Kavo, Midwest, NSK, (eberriae o QALY CIAREAY -Run x-rays Just Q.
Champion, Bien Air, & more... Fax (718) 972-6291 ﬁﬂﬂ '%‘J?i?flt;irp:ras o\l@l
Wireless

We can rebuild turbines for only $79.95,
including shipping (both ways).
COMPLETE HANDPIECE REPAIR!

—_—
]W@% [CENTALLZXY  Hands-Free Perio Charting

877-278-0061 www.dentalrat.com 208-489-1590

“We Sharpen and Retip Instruments”

888.411.6933
www.wisedentalrepair.com

ADVE RTISE N 0W| Call Linda Barrier for Call Bill Smith for

advertising information at | advertising information at

We have one of the largest MARKETPLAGE sections in the industry. 800.225.4569 x2701 800.225.4569 x2608
With our online opportunities, we open up unlimited potential. ’ g ‘ g
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Marketing solutions fit for:
* Outdoor

* Direct Mail

* Print Advertising

* Tradeshow/POP Displays
* Social Media

* Radio &Television

Logo Licensing
Reprints | Eprints
Plaques

Leverage branded content
from Dental Products Report
to create a more powerful
and sophisticated statement
about your product, service,
or company in your next
marketing campaign.
Contact Wright’s Media to
find out more about how
we can customize your
acknowledgements and
recognitions to enhance
your marketing strategies.

For more information, call
Wright's Media at
877.652.5295
or visit our website at
www.wrightsmedia.com

MARKETPLACE

Formore products & services information goto marketplace.dentalproductsreport.com

PRODUCTS & SERVICES

TECHNOLOGY

Dental Office Radios

» Huge Discounts on Two-Way Radios
» FREE Shipping - Same Day
\ » Perfect Customer Service

0 MOTOROLA

Motorola CLP Radios keep your
staff connected.

Durable, small, easy to use
and wear - Only 2.4 oz.

No monthly fees.
1-year replacement warranty.

Guaranteed best prices
and service anywhere.
MOTOROLA and the Stylized M Logo are registered

trademarks of Motorola Trademark Holdings, LLC and are used under
license @ 2013 Motorola Solutions, Inc. Al rights reserved.

g .

Glassifieds Gan Work For You !

Reach highly-targeted,
market-specific business professionals,
industry experts and prospects
by placing your ad here!

Please Gontacl
LindaBarrier Liﬂ[ Smith
1-800-225-4569 -800-225-4569
ext. 2701 ext. 2608

May 2013

TURBINES

SALES & SERVICE DISCOUNT TURBINES
STAR/KAVO/MIDWEST/NSK
ALL MANUFACTURES
SPECIAL BUY ANY 4 TURBINES
GET 1 FREE

Expert Handpiece Repair/
Re-Tipping Service

888-531-2272
www.expdenturbines.com

TURBINE REPLACEMENTS

DDS Lig?

gcone

DDS
Universal Canister

. 29 EA.

STANDARD

o0 EA.

STANDARD PUSH BUTTON
GERAMIC

DDS Replacement
for Star . onomy 2
S105 EA.
i NO LUBE
-

GERAMIG

1.800.795.5118
- www.ddsdental.com

Doctor Direct Sales
26985 Brighton Lane

Lake Forest, CA 92630

CLASSIFIEDS
CAN
WORK FOR YOU!
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PERSPECTIVE

An opportunaty for patients to share THEIR THOUGHTS
on the latest technology and materials.

SAVING PATIENTS, STAFF ¢

HROM DISCOMFORT

How The Wand
makes the
anesthesia
process better for
this patient, dental
staff member.

by STAN GOFF

CARRIE KEOGH
BROWN

Northridge, Calif.
PATIENT OF DR. GUY MANGIA

DENTALPRODUCTSREPORT.COM

Being a registered dental assis-
tant, Carrie Keogh Brown of
Northridge, Calif., has been
on both ends of the spectrum
when it comes to painful anes-
thetic injections. She does not
like needles herself and she
dreads approaching squea-
mish patients about to get a
traditional injection.

That’s why Carrie is very
happy that her employer and
her dentist, Dr. Guy Mangia
of Sherman Oaks, Calif., was
an early adopter of The Wand
All-Injection System from
Aspetico. Now she no longer
worries about getting or giving
dental injections. The system,
distributed exclusively by
Aseptico, features a computer-
controlled local anesthesia
delivery to enhance the injec-
tion process for both the dental
team member and the patient.
The handpiece is known as
The Wand.

“I cannot stand needles and
I needed a veneer on No. 7. 1
had a short tooth so the doc-
tor put a veneer on there,” she
said. “Front injections are not
fun. Itbrings tears to your eyes.
But when you use The Wand,
it’s night and day. You don’t
have that pressure feeling. The
Wand dilutes the pressure and
it’s wonderful.”

Now Carrie would not go
to a dentist unless the practice
used The Wand. In fact, she’d
go out of her way to stay with
Dr. Mangia.

“If T had to move out of town
I would actually fly in for him

to do it because he uses The

May 2013
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The Wand All-Injection System
Patented and award-winning, The Wand All-Injection System unit uses computer-controlled local anesthe-
sia delivery to enhance the injection process for both the dentist and the patient. The system incorporates
the ‘pressure force feedback’ elements of Milestone Scientific’s patented CompuFlo® system with DPS
Dynamic Pressure Sensing® technology, and consists of a computer-controlled drive unit about the size of a
cable modem (5" Lx2"Wx 5" H), and a separate single-use disposable handpiece/needle assembly. The
core technology uses an electro-mechanical motor regulated by a central processor unit (CPU) functioning
in concert with a force/pressure transducer. The Wand® handpiece is used in conjunction with the system. This
ergonomically designed handpiece enables all traditional and newer injections to be more comfortable and
easier to perform, resulting in improved clinical outcomes for patients.

866-244-2954 ® aseptico.com

CIRCLE: RS NO. 92
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Wand,” she said. “Itboggles my
mind that alot of dentists don’t
useit. I don’t understand why.”

Not only does Carrie love
missing out on the pain caused
by traditional injections, she
loves working with patients
who also enjoy the technology
and the “pain-free” dentistry
they receive.

“It’s better for the patient
and it’s like there’s no fear any-
more,” said Carrie, who freely

shares her story with friends
and relatives. “They (friends
and family) come to him
because of it. You always see
the saying ‘painless dentistry.
It’s always what the doctor puts
into it.”

Another benefit of the sys-
tem is the ability to numb just
one tooth at a time with no
wait, unlike traditional injec-
tions. Dr. Mangia didn’t waste
time putting The WandAll-
Injection System into action at
his practice.

“He’s been using it since it
came out, for atleast 10 years,”
Carrie said. “When we have
patients, it’s amazing. They

SL.

MILW

ask if we’re going to get them
numb, and the dentist tells
them we already did. They’re
like, what do you mean?”

Working with happy
patients makes for less stress
on the staff.

“It’s just all around com-
fort for us and the patient,”
Carrie said. “I have a number
of patients who come in just
because we have this technol-
ogy. We do it on little kids and
the kids don’t even flinch, it’s
amazing.” @



Win a GXDP-300" Panoramic X-ray System!

Simply complete and return the card to enter for your chance to WIN!

[Y]/YES! Enter me to win a GXDP-300 Panoramic X-ray System and
VixWin Platinum™ with training — a prize value of $40,720.

(J YES! | want to learn more about the 120 Year Anniversary Promotions!

Practice or Doctor's Name:

Street Address:

City, State, ZIP:

E-mail: Phone:

Specialty: No. of Operatories:

Practice Management Program:

By completing and submitting this card, | give Gendex Dental Systems permission to contact me using the information provided above. | understand that no
purchase is necessary to participate in this sweepstakes promotion and | do not have to submit to a sales presentation. Retail value of prize is $40,720 USD.
Sweepstakes runs 8/1/12 to 8/1/13. Drawing held 9/13/13. Please visit ‘www.gendex.com/winGXDP-300’ for complete terms and conditions. Open to US
practicing dentists only. Void where prohibited. ©2013 Gendex Dental Systems 906.9342/05.13Rev2

Gendex Dental Systems

www.gendex.com
Call toll-free: 1-888-339-4750

What type of product(s) are you interested in?
Please check all that apply:

O
O
O
O
O
O
O
O
O

Cone Beam 3D

Panoramic X-ray System
Intraoral X-ray System
Digital Intraoral Sensor
Digital X-ray Phosphor Plate
Intraoral Camera
Handpieces

Dental Chair/Light

Other:

Imaging Excellence Since 1893
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Your Imaging Future

Starts Today

Continuing Innovation | Dependable Performance | Comprehensive Solutions

Continuing Innovation

Intuitive user interface with
SmartLogic™ stores the most
frequently used settings for
optimized workflow. The new
SRT™ reduces artifacts from

metal and radio-opaque objects
to provide clean, crisp images.

GXDP-700 Digital Pan. Ceph. 3D.

Schedule a DEMO today!
Call 1-888-339-4750

or visit www.gendex.com

Interested? Circle Product Card No. 93

Dependable Performance

EasyPosition™ system allows for
reproducible patient positioning
and consistent imaging results.

Comprehensive Solutions

All-in-one solution delivering integrated
3D restoration and implant planning

software with surgical guide capability.

(GENDEX

Always by your side
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Diamonds have taught us to appreciate
the iImportance of lasting value

Diamond burs are just a part of the Komet® product range, is designed to give you that little bit extra: extra durability,
but they remind us of what is really important: lasting value. extra stability, and extra precision. That’s what makes a product
Each of our products - whatever the material or application - worthy of the name Komet®.

\h—\‘—____ J

~ www.kometusa.com

Interested? Circle Product Card No. 94
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